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NORTHWESTERN [UMBERMAN 


ESTABLISHED 1873. 


WHOLE NuMBER 1237. 


WHEN ST. LOUIS ENTERTAINS. 


In common with perhaps half a 
dozen other prominent localities, St. 
Louis, Mo., claims for itself the title 
of “the convention city,” with ac- 
cent on the “the.” Whatever the 
basis for the claims of other cities 
to this title, the enthusiastic testi- 
mony of between 1,200 and 1,500 
visitors of last week to St. Louis will accord the title 
to the mound city. These were members and others 
interested in the Missouri & Kansas Association of Lum- 





ber Dealers, and the occasion was the eleventh annual 
convention of that body, details of which are published 
in this and the preceding issues of the Lumberman. But 
the testimony of these lumbermen is not 
unsupported. For generations political, re- 

ligious, commercial, professional and scien- 

tific bodies have held their meetings in St. 

Louis, and their verdict will accord nicely 

with that of the Missouri & Kansas Associa- 

tion of Lumber Dealers. 

It is part of the local pride of the average 
St. Louisan to entertain—an attribute of his 
nature. The origin of the characteristic is 
problematical. Perhaps it is un inheritance, 
combined with absorption of the influence 
of part of the city’s polyglot population—a 
blending of the lavish hospitality of the Ger- 
man element and its graceful interpretation 
by the old French contingent which origin- 
ally formed and yet in a measure dominates 
the best of the city’s social life, all grace- 
fully adapted by the city as a whole. What- 
ever the cause, the results were superb. 

The intense, laudable and well founded 
pride of the citizen of St. Louis may be a 
factor in this characteristic. A cursory ex- 
amination of the city will regard that pride 
as excusable; an intimate knowledge of it 
Will hold it praiseworthy. It is one of the 
greatest manufacturing centers of the 
United States, and in some individual and 
important lines it is the greatest. Its edu- 
cational institutions are of the very highest 
character. Its municipal improvements, ac- 
complished and prospective, give it rank 
among the great cities. Its scientific attain- 
ments and achievements are world famous. 

[ts feats in engineering are quoted every- 

Where in the technical world. It has given 

to the world masterpieces of literature and 

within its limits have been born and edu- 

cated world-famous writers. Its commercial 

status is and ever has been of the strongest. 

As an example, during the panic of 1893 it was the last 
of the big cities to feel adverse effects, felt them the light- 
est and was the first to recover. Naturally, those who 
have, directly or indirectly, contributed to these accom- 
Plishments have a laudable pride in the results—in the 
gteat yellow pine and hardwood center that is one of 
the most progressive cities in the Union—and exhibit it 
in the most graceful way, by the hospitality that is in- 
herent in the character of every citizen of St. Louis and 
that becomes intensified when shown collectively. 

It should be remembered that St. Louis is not merely 
4 great manufacturing and commercial city in a general 
Way, but that it is specifically a lumber city. Its lum- 
ber interests are vast and varied. One of the natural 
centers of the great hardwood belt, embracing important 
Parts of a half dozen states, it is still more important as 
the natural and developed center of the enormous yellow 
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pine business done west of the Mississippi river. Prob- 
ably three-fourths of all the lumber produced in Mis- 
souri, Arkansas and Louisiana and no small portion of that 
manufactured in Texas and Mississippi find representa- 
tion in the great office buildings of the mound city. 
Being thus the heart of the great lumber business of the 
great southwest, St. Louis responds to every influence 
that affects the greatest industry of the United States, 
and should, as it does, do everything in its power to 
foster that industry and to keep itself in closest touch 
with all that concerns it. It is therefore with peculiar 
appropriateness further styled “the lumber convention 
city.” 

The task of getting the Missouri & Kansas Association 
of Lumber Dealers to come to St. Louis was one replete 
with obstacles, which, however, were overcome at its last 





Cc. D. JOHNSON, ST. LOUIS, MO. 


Chairman Entertainment Committee, Jan. 24-28. 


annual convention at Kansas City. ‘The St. Louisans 
who accomplished that work knew full well that promises 
made at that time would have to be fulfilled to the 
letter, not only to maintain the city’s worldwide repu- 
tation for hospitality but in recognition of the fact that 
the prospective guests were accustomed to festivities on 
a large scale. The St. Louis convention of the associa- 
tion will go down into history—particularly the history 
of that organization—as one of the most successful 
affairs ever held. It was of the sort that can stand a 
retrospective view. Many annuals are somewhat over- 
done in the way of entertainment and delegates and 
hosts are worn out; but in this case the program of fes- 
tivities was sandwiched in gracefully between regular 
and necessary association work, and there was just 
enough of each particular feature not to weary the guest 
but, rather, to whet his appetite for more. 


FOR CLASSIFIED INDEX TO ADVERTISEMENTS SEE PAGE 46. 
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YEARLY SUBSCRIPTION, $3.00 


It is a diflicult task to provide entertainment for a 
crowd so vast as that which visited St. Louis last week. 
Here was a party of 1,200 to 1,500 people, including the 
local lumbermen, and the work of caring for their physi- 
cal and mental recreation devolved upon a few. It is 
true that everybody connected with the lumber trade of 
St. Louis was on the entertaininent cemmittees in some 
capacity, but many of them contented themselves with 
signing checks for liberal amounts and letting the 
younger element attend to the program. And so the 
bulk of the work fell upon the shoulders of a few, who 
assumed it cheerfully and performed it with tireless 
energy from the instant the special train bearing the 
visitors rolled into the Union station until it pulled ou 
four days later. 

There was no hitch in the entertainment. The festivi- 
ties began promptly, according to program, 
and matters rolled on with clock-like regu 
larity every day. The arrangements could 
not have been better; there was abundance 
of funds, with carte blanche permission to 
the committee to expend more if needed. 
The committees were instructed to give the 
visitors a good time, with all that that term 
implies, and if there should be any .deficit 
the lumbermen would dig down in their 
pockets for more cash. 

The committees therefore went at the 
work in earnest, about January 10. Thea- 
ter parties, trolley rides and a_ iarge 
“smoker” at the Mercantile club were quick- 
ly decided upon. Then came the brewery 
trip, the visit to the Merchants’ Exchange, 
and finally a huge concatenation of Hoo-Hoo 
was added. The best vaudeville talent from 
the various St. Louis theaters and from sur- 
rounding cities had to be engaged for the 
smoker. Invitations to the Supreme Nine of 
Hoo-Hoo had to be sent out. Specially pre- 
pared phonograph cylinders pertaining to the 
lumber trade were secured. The mayor of 
St. Louis was invited to address the con- 
vention. Hotel accommodations had to be 
secured. Committee roonis, halls, the va- 


rious badges, programs and numerous other 
minor matters had to be arranged for and 
gotten out of the way before a detinite pro- 
gram could be announced. The committees 
had their hands full, day and night, for a 
fortnight, but brought order out of chaos 
and assured the success of the St. Louis end 
of the work. The lumber trade “backed 
them to the post,’ as they say im racing 
parlance, and there was no disappointment 
when the “race” was over. The visitors 
were delighted, and the excellent work of 
the committees was reflected back upon the unlimited 
backing given them by the local lumber trade. It was a 
spontaneous olfering of the entire St. Leuis constitue.cy 
to its guests from beyond the city’s gates and, without 
comparisons, the affair was one of the most successful 
in the annals of lumber conventions. St. Louis cer- 
tainly maintained her reputation for lavish hospitality 
and no one was disappointed. 

The spirit of hospitality is infectious in St. Louis. 
Other trades and other interests caught the infection and 
turned their attention to entertainment of the visiting 
lumbermen as though vitally concerned in that line of 
commerce. Some of their successful efforts are noted 
elsewhere in this issue of the Lumberman. And there was 
a notable lack of the commercial spirit throughout the en- 
tire week. Efforts to turn the occasion into an oppor- 


Continued on page 19. 
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WILL AT ONCE DEMONSTRATE THAT WE ARE EQUIPPED SO AS TO SATISFACTORILY 
AND PROMPTLY SUPPLY YOUR LUMBER NEEDS. FAVOR US WITH A 
SAMPLE ORDER AND LET US SHOW YOU HOW 


WE TREAT OUR CUSTOMERS. 
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JOHN A. GAUGER & CO., WHoLesaLe_ 
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SASH, DOORS, BLINDS, INTERIOR FINISH. CAR LOTS OR LESS. - - - 22d and Laflin Sts., CHICAGO. 











We Are Specialists in the Manufacture of 


PERFECT 
MAPLE FLOORING 


End Matched, Butted, Bored, 
Hollow Backed, Polished, Oiled. 





We are so particularly well equipped 
that we constitute the very best source 
of supply for large orders of ‘Perfect 
Maple Flooring” for quick delivery. 

Our product is kept in warm storage 
rooms, thus assuring our patrons of 
bright, clean, perfect stock. 
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Forman & Curtis, PETOSKEY, MICH. 
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Retailers of Yellow Pine Lumber 


Note the following list of surplus No. 1 and No. 2 Common Boards and Dimension at our 
Big 4 Mills in Arkansas which must be moved immediately. -Please send in your 
orders at once. We guarantee it fully up to grade and solicit your orders. 


NO. | COMMON. NO. 2 COMMON. 75,000 ft. 1xl0—14 ft. 
130,000 ft. 2x4 —14 ft. 24,000 ft. 2x4 —12 ft. anne eh Sees 
330,000 ft. 2x4 —16 ft. 25,000 ft. 2x4 —14 ft. pesiredongioanigiiodong 
137,000 ft. 2x6 —12 ft. 35,000 ft. 2x4 —16 ft. eee he See 
35,000 ft. 2x6 —14 ft. 35,000 ft. 2x12—12 ft. 27,000 ft. 1x12—12 ft. 
234,000 ft, 2x@ —16 ft. 20,000 ft. 2x12—14 ft. ae S. SHee—86 &. 
teak i-aslines, $5,000 ft. 2x19 18 ft. 450,000 ft. 1x12—16 ft. 
10,000 ft. 2x6 —20 ft. 40,000 ft. 2x12—20 ft. ee ee ea 
132,000 ft. 2x8 —12 ft. 
130,000 ft. 2x8 —14 ft. NO. | COMMON. NO. 2 COMMON. 
292,000 ft. 2x8 —16 ft. 45,000 ft. 1x4 —I2 ft. 60,000 ft. 1x4 —16 ft. 
26,000 ft. 2x8 —18 ft. 50,000 ft. 1x4 —14 ft. 50,000 ft. 1x6 —12 ft. 
20,000 ft. 2x8 —20 ft. 315,000 ft. 1x4 —16 ft. 20,000 ft. 1x6 —14 ft. 
135,000 ft. 2x10—12 ft. 80,000 ft. 1x6 —12 ft. 130,000 ft. 1x6 —16 ft. 
190,000 ft. 2x10—14 ft. 100,000 ft. 1x6 —14 ft. 50,000 ft. 1x8 —18 ft. 
127,000 ft. 2x10—16 ft. 220,000 ft. 1x6 —I16 ft. 20,000 ft. 1x8 —20 ft. 
35,000 ft, 2x12—14 ft. 100,000 ft. 1x8 —12 ft. 35,000 ft. 1xl2—12 ft. 
44,000 ft. 2x12—16 ft. 150,000 ft. 1x8 —14 ft. 135,000 ft, 1x12—14 ft. 
16,000 ft, 2x12—18 ft. 530,000 ft. 1x8 —-16 ft. 155,000 ft. 1x12—16 ft. 
20,000 ft. 2x12—20 ft. 55,000 ft. 1x8 —1S ft. 100,000 ft. 1x12—18 ft. 


Combined Sales Department 
of the following mills: 
COTTON BELT LUMBER CO., Bearden, Ark. 
W.R. PEARSON LUMBER CO., Thornton, Ark. 
LITTLE BAY LUMBER CO., Little Bay, Ark. 
EUREKA LUMBER CO., Harlow, Ark. 


Auwwlbonl%, ST. LOUIS, MO. 








i t 
WATT 
mt nt 


vi si 


SR cn Pare eae ta" 
NYA ur fl Hi Any, | 
) i rl Yd Ap ads) 4] “4 i , Ny 
" : ‘ f Mg) y / 





an RMA A 
y” | " f hf Mh 
avis 
i . Wd Vy: f My Ws ; @'f) 


5 | 
Me Shoppe ps iQ i 
: jever grew in the'state' of Michi 
either roygh or dressetl, (71+ //; 
‘a A Mi HM 
{ 





—— 



























lf, |] /} | Mi} I hy, Why if bi (ny 
S lf wit li ip ties in |! arket t “ 
/ | k tuff] Norwdy,and White Pine Boards, No 1 Stuff and Special 


! /] \ 


al 


/Bills of every Mgscription in either White Pine or Norway. 





ty! | (1 


PPMP PPPS SPP Pll bbbllobPbbblOe BEAL PlPbbe PALES PPP bbbbbPbbbbbbbAfbbbbbfbbnbbbblbbfbll obbbbe BAbbbeeeene 


SOLING, IMOGial. 











Liss] ss] ss} oi] se] aif ai] st] ot] st] at] ofl si] as] ot] 2] 2] cf aif ay] oi] ot) ot] aif oe] ot] of oe] oo) of] 2] ot] oe) 2] 2s) 


Pos J =] [asf ae oof oof ot] ot] os] at) 21] oof at] ot] xi] oi] ot] as] a] as) ot] ot] ot) ot] ot] ot] ai) 21] 2] 2s] at] ot] oi] 2] 21] 2) 

























AMERICAN LUMBERMAN. 


FEBRUARY 4, 1899. 














































Pa is Eg 
CLINTON, IN, IOWA EST-1865. SS 
AD y LINTON. CIT ieee S x 


CRIS EEARTEL Teo" KeOUN ee. 


ESTAR, ISAS S 


CVRIISGYALECORS PH AEAPORIS RACED SR SS 
SST WE SHIP aaa TO ALL PARTS or an 

THE VNITED STATES 
IN LARGE OR SMALL LoTs 


i 

















tht ee Za 


iT a 
AO) is is G4 AA WA X Ae 
iil 








lo Dealers 





Please send your lists of mill-work or 
plans, specifications and details, to our 
nearest office, and you will promptly 
receive estimates that will be made 


On ee ee eee 





pecs 


with a view to securing your orders. 
Aside from everything in the line of 
Sash, Doors, Mouldings and Interior 
Finish, we carry a complete stock of 
Building Paper and Glass at Jobbers’ 
prices. 

We havean excellent line of Door and 
Window Screens. Our daily sales for 
spring delivery are an indication to us 
that designs and prices are right. Will 
you not “join the procession” and send 
us your order? 





Catalogues and prices upon application. 
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TRUE & [TRUE COMPANY, 
CHICAGO. 


WHOLESALE MANUFACTURERS 


High-Grade Woodwork for Buildings, 
SASH, DOORS, BLINDS, MOULDINGS, BLOCKS. 


Scene in True & True Company’s Factory at Chicago. 




















Part of Cutting Department. Machinery in motion when photograph was taken. 


We have the men 
We have the mill 
We have the stuff 
To fill your bill. 
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Eastman, Gardiner & Co. 
Long Leaf Yellow Pine 
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PRODUCTION, 36 MILLION FEET DRESSED LUMBER PER 


Laurel, Miss. 
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| Oarey-HaLuipay LUMBER GOMPANY. 


M4 CAIRO, ILL. 


A 
Y : 
, 
A 
i OUR SPECIALTY: 
y High Grade COTTONWOOD for building purposes, guaranteed not to warp, twist or split. Will hold paint equal 
U to anv wood known. We practically QUARTER SAW IT to obtain these result. 








} JOBBERS 
SASH BOORS 
one Binds, 
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y Carey, Halliday Co., 
Ca 


tro, Ill. . ce Lg 





Gentlemen:-- 

We have yours of the 7th inquiring regarding how satisfactoe 
fy we find your special cut of cottonwood siding. In reply we deg to We ie y - 
say that we have had several care of yom oscing in five and six inch, é y , ame 4 Zz’ 1° 

aio we? 
: Viv << Chree etetiineety ) 
Pee Taw wy ch pp 


ilas M. Shepard, Jr. 


SALES ACENT 
f FOR 
Indiana and Central Illinois. 
cigte its merit. Y 
f Room 51 Baldwin Block, 


( 
; | 
| y ; 3 
Yours truty, ; Indianapolis, Ind. otacitod ecceloeek. S7e Fe | 
3.8.0. ’ Oreer-Wilkinson Lumber Co. , g # 332 C< g 
$ 
2 
$ 
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and we have found it vers eatisfactory and profitable stock to handle. 
1? sroperay used, we think cottonwood siding answers every purpose to 
which poplar or pine can be put, and as it selle at considerably lower 


prites, we think it should grow in popularity as oqople begin to appree aw 
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Long Distance Tel. 22072. x dink -oen a 3 
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| JAMES MOLONEY, President, 
FRANK S. BENNET, Vice-President. 

| —_ E. F. MOLONEY, Secretary. 

| ; 





For High Speed Machinery 
For Hard Work 

Endless Belts 

Belts Without Rivets 


Honest Belts 


The Secretary. 





We believe it pays to make the best belts. 


WE DO IT! 


We know what kind of belting will run 
Saw and Planing Mill Machinery. 





WE MAKE IT! 


We believe in high grade goods. 


WE MAKE ’EM! 


The Vice-President. 


MOLONEY-BENNET BELTING 60. 
a _. CHICAGO. 


West Harrison, Corner Clinton. 
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Geo. LE. White & Co., 





We have on hand 
at the present time 
a large stock of * * 


No, 2 (2-Inch 16-Foot Boards 


Which we are anxious 
to move at the very 
lowest market prices. 








. 
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GEo. E, WHITE. Jas. D. KLINE. 


‘DEALERS IN ALL KINDS OF 


Hardwood Lumber. 


YARDS: 
413 to 423 West Lake St., 406 to 430 West Lake St., 
421 to 431 West Randolph St. 


WHITE ASH, BLACK ASH, RED OAK, WHITE OAK, ROCK ELM, SOFT 
ELM, POPLAR, BASSWOOD, HICKORY, COTTONWOOD, HARD MAPLE, SOFT 
MAPLE, GUM, SYCAMORE, WALNUT, CHERRY, CHESTNUT, BIRCH, BUTTER- 
NUT, NEWELS, BALUSTERS, SQUARES, TABLE LEGS, QUARTER-SAWED 


OAK, SYCAMORE, ETC. & 


OFFICE: 


406 West Lake St., 
oo and Elizabeth CH IC AGO. 


=e 


HAZELHURST, WISCONSIN. 
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: E.L. ROBERTS & CO’S 
: ROUCH RIDERS. 





est estedtesPast estes estes earbst hahah tar ty 


ested testes tedted 





Pear ear he 


MUSTANG. BRONCO. CAYUSE. 


E. L. ROBERTS & CO., 22nd St. and Union Place, CAIC AGO. 
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THE LARGEST 


~UINMUAN 


18-inch Thick x xxx Pine. 

Thick 6-inch C. B. Pine. 
Thick xx xx Cedar. 

Thick 6-inch C. B. Cedar. 
Extra Star A Star Cedar. 


5-inch Clear Butt Cedar. 


Winchester & Daniels, sient ""~ 
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Special Features 


STANDS FOR THE BEST. 





ALL GOODS GUARANTEED. 
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AMERICAN LUMBERMAN. 


CAIRO, ILL. 


E. Sondheimer “0. 
& Co. Main Office Chicago, lil. 


OAK White ana 
COTTONWOOD 
BASSWOOD 
reo... BIRCH wuite 
BROWN ASH 
ROCK ELM 
SOFT ELM 


OUR SPECIALTIES. 


LPL eee rr eee 


(G"We are prepared to ship these goods 
in quantity or car lots. 


(as Correspondence of contract buyers for 
annual supplies especially solicited. 


(ta@"-Orders from Export Buyers given 
prompt and careful attention. 


(@" Written orders from responsible firms 
sent us by reliable lumber salesmen 
given consideration. 


~ 


” HARDWOOD. “LUMBE 


a 
STOCK HELD IN FIRST! 


OUR SPECIALTY IS OAK. ALL KINDS & TH 3 
\WRITE FOR | 








SHINGLES.... 


We wish to announce to the trade that we*have 
on hand, DRY and in sheds, a full stock of 18 and 
16-inch Pine and Cedar Shingles. Realizing that there 
is always a shortage of Dry Shingles for the Spring 
Trade before Winter-cut Shingles are in shipping shape, 
we had a full stock manufactured, consisting of: 


16-inch Sound Butt Cedar. 

16 *« xxxx Cedar. 

16 * Extra Star A Star Pine. 
16 ** 5-inch Clear Butt Pine. 


WE INVITE 
CORRESPONDENCE. 





OF OUR 


“White” Rawhide and “Superior” 


Surface Tanned Belting . 


Strength, Solidity, 
Pliability, Durability. 


It will transmit 25 per cent more power than full 
tanned belting. We also make Rawhide Rope, Hydraulic 
Packing, Hame Strings, Hame Straps and Picker Leather. 


WRITE FOR PRICES AND DISCOUNTS. 


WESTERN RAWHIDE & BELTING CO. 


P. 0. Box GC, Hammond, Ind. 

















Wisconsin Hardwood ae Co 


Cable Address, EXPORT, Wausau. A B C and Lumberman’s Codes Used. 








EXPORTERS OF ALL 


WISCONSIN 
HARDWOODS 


SPECIALTIES: 


Black Ash, OFFICE AT 
Oak, Basswood 


Birch, and Rock Elm. WAUSAU, WIS. 





i 
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We Will 
e ; From $30 to $50 per car 


Save You on each carload of 


SASH, DOORS, BLINDS, 


POPLAR TURNED WORK, ETC. 


This represents the cost of soliciting carload trade by traveling men. 
We do our soliciting by ‘‘printers ink” and ‘‘postage stamps,” and save 


you the difference. Ask us for prices and see. 


CREAM CITY SASH & DOOR CO., 


Park St. and 7th Ave., MILWAUKEE, WIS. 


OUR BELTING 


ADAPTED TO ITS SPECIAL WORK. 








For Quality of 
Stock and Finish 
It is 
Unexcelled. 
Office and Factory: 
67, 69, 71 South Canal Street, 
CHICAGO. 
NEW ORLEANS. MEMPHIS. 
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Write for 
Catalogue 
Let Us Quote 
You Prices. 


—_ 


ST. Louis. 
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Section 20 of the Dingley tariff law provides that 
ferestry products upon the St. John river and its tributa- 
ries, owned and manufactured in New Brunswick by 
American citizens, shall be admitted into the United 
States free of duty. <A recent decision of the federal 
tieasury department is to the effect that a corporation 
otherwise coming within the above section cannot claim 
and is denied exemption under it, because a corporation 
cannot be adjudged a “citizen.” 

PAPAL III 


Money talks; so does credit. 





rhe storage in transit custom on red cedar shingles has 
heen largely if not entirely abolished, but there still re- 
iiains the privilege given by the initial roads of divert- 
ing the car while in transit, or changing the billing. 
\While cases may be imagined in which such change in 
shipping directions is absolutely essential, it would be 
better if, in the main, no such privilege were allowed. 
\ correspondent in the Pacifie coast department this 
week ealls attention to this matter and says he believes 
it would be more satisfactory to the trade in general if 
the railroads would abandon this courtesy and require 
cars to go through from originating points to destina- 
tion direct. To adopt such a policy would be to do away 
with demoralizing tendency and make red cedar shingles 
less a speculative product. We would commend the sug- 
gestion to the railroads and to red cedar shippers and 
handlers, 
~reoreorrre—r—r—~—nr—~“ 
Keciprocity, local organization and uniform gages and 
patterns are the special order of the day. 
PAP LDL LILI II I IS 
Last year the interstate commerce commission issued 
a general order directing all carriers subject to the act 
to include in their published tariffs storage and all other 
Privileges affecting the rates. This ought to make it 
obligatory upon the railroads either to abolish the cus- 
tom of storage in cars while in transit which has been 
So generally done in the shingle trade or to abolish the 
Stoppage in transit entirely. 
a 
Lumbermen following the proceedings of recent retail 
association meetings will have been struck by the re- 
markable unanimity that exists on two distinct ayd 
dominating lines—reciprocity and local organization. 
The trade has reached a point where a full appreciation 
°f absolute organic dependence of all other considera- 
tions upon these two is realized. They are the heart 
and lungs of all organized endeavor and the American 
Lumberman, speaking for itself and its predecessors, is 
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heartily glad to note these evidences of the crystalliza- 
tion of long continued counsel to that end. Bad faith 
upon the part of either branch of the trade feeds upon 
itself and saps the respect of the “other side.” It is 
something to be guarded with all the jealous care that 
keeps virtue from dying. 

SAI BAALSOrr 

The prospects confronting the maple flooring industry 
were never more promising than at the present moment. 

BSP PPP LLL" 

Lumber associations and lumber conventions are great 
educators, as is proved by the quality of papers presented 
at the latter, which noticeably improves year by year, 
and the acuteness and breadth of the discussions. 

i i id 

Retailers who do not read the advertising pages of 
the American Lumberman miss one of its departments of 
most value to them, ‘There is not an issue that does not 
have several timely announcements of stock for sale at a 
bargain, with other information of interest to buyers. 
The advertising pages, in their way, contain as much 
market in formation and pointers as to sources of sup- 
ply as the market columns themselves and are, in addi- 
tion, a directory of the leading lumber manufacturers and 
dealers of the country. In their perusal the index is a 
help. It will always be found on a page near or ad- 
joining the “wanted and for sale” advertisements, at the 
end of the reading matter. 

_—————orr—orrrororror—rroroernrr~n" 

Cypress shingle manufacturers who have until recently 
enjoyed a good trade in Kansas, Oklahoma and Indian 
Territory complain that red cedars are crowding their 
product out of that section and that now the cypress 
product of Arkansas is finding its best market either in 
Texas or southern Illinois. 

eee 

You cannot convince Minneapolis lumbermen that good 
times have not arrived, for their shipments are nearly 
60 percent larger than a year ago at this time, and 
trade a year ago was not bad. 


~_erorororrr—r—or—r—r—r——r*" 


New England spruce manufacturers feel the competi- 
tion of yellow pine and welcome an advance in the 
prices of the latter wood; but if the gloomy prediction 
of those who claim that the pulp business will soon 
exhaust the supply of spruce is borne out by the facts 
the lumbermen will not long have occasion to worry 
about their product. 





POINTERS TO BUYERS. 


The question of what should be the buying policy of 
lumber dealers and consumers is one which is of especial 
pertinence at this time and under present trade condi- 
tions. 

When is the time to buy? Should lumber be bought 
and contracts made now, or is it safe to await the issue 
of a later market? 

The answer is not a definite one, but is subject to modi- 
fications according to the class of material considered. 

In white pine lumber it is a fact that those who have 
since the close of navigation delayed purchases of bulk 
lots have done so at a cost of 50 cents a thousand. At 
Duluth and Ashland this has been the record. Immedi- 
ately after the close of navigation was the time to buy. 
Low grade lumber cost 50 cents a thousand more in 
January and is 50 cents higher still today. 

The reason is obvious. There is little lumber and what 
there is is firmly held. 

On the Duluth docks, unsold, there is only 15,000,000 
feet of lumber against over 125,000,000 feet a year ago. 
Of this 15,000,000 feet, 5,000,000 feet is in two lots 
strongly held, one of which is not for sale at present. 





THE TIMBERMAN 


ESTABLISHED -/886. 


Yearcy SusscriPrion, $3.00. 
The buik of the balance is norway piece stuff and most 
of the remainder is No. 2 common. Practically all the 
No. 3 and No. 4 and mill culls have been sold and 
contracts in these grades for lumber to be cut amount 
already to probably 20,090,000 feet. Stocks at most of 
the mills range from nothing to less than a million feet 
and are made up entirely of odds and ends—things that 
were simply left over from cargo shipments. Orders in 
low grades are seeking placement to ten times the avail- 
able stock on Lake Superior. 

All around the great lakes the condition is practically 
the same, with stock held at high prices that are the 
natural result of the shortage of supply as compared with 
the demand. 

As far as white pine is concerned, the only hope for a 
lowering of prices in the future lies in the developments 
after the mills shall have begun active operation on or 
about April 1. Consequently bulk lot buyers are scan- 
ning with interest the logging reports. They find that 
there is to be a good input of logs, but probably not in 
excess of that of last season; and as white pine stocks 
at the mills were reduced during 1898 over 400,000,000 
feet the shipments were in excess of the production to 
that extent; and as the trade for 1899 promises to be 
fully equal to that of last year and very likely in 
excess, considering that the east is likely this year to 
be a much heavier buyer than last, there is little hope 
of a lowering of prices any time during the year. It is 
possible, of course, that at some stage in the season 
there might be some slight weakening at some point. 
owing to production in excess of current shipment; but 
such a momentary condition, if it should occur, would 
amount to but little and have but slight significance. 

The production of northern woods other than white 
pine promises to be somewhat heavier this year than 
last, although there is some doubt about the eastern 
hemlock and spruce situation. The only safe advice to 
white pine buyers, therefore, seems to be to buy as soon 
as possible at the best price obtainable, for there is prac- 
tically no chance of any decline but, on the other hand, 
there is a probability of an advance. 

What of yellow pine? 

Taking the entire range of the lumber trade, we be- 
lieve that an active buying policy is the correct one 
today. This is especially true in white pine, western 
hemlock and the standard hardwoods. Those who made 
money last year were the ones who bought freely through- 
out the season, anticipating advances, and the record of 
1899 promises to be like that of 1898. Those who will be 
im position to reap the fullest measure of profit will be 
those who anticipate the almost inevitable advance, while 
those who pursue the opposite policy and act on their 
bear theories will pay a penalty of 50 cents to 2 a 
thousand. 





PRICES TO CONSUIPIERS MUST BE 
ADVANCED. 

There is no longer any use in attempting to dodge the 
facts which are to govern the lumber market for the 
year to come, or at least a major part of it. In white 
pine, stocks are low and will not largely be increased 
at any time. In hardwoods, north and south, there is a 
shortage which cannot be made good. Whatever may 
be the log input, logs are not lumber and it must be 
many months before the new cut will have any appre- 
ciable effect on the market, with more than an even 
chance that the markets will so clesely follow the pro- 
duction, the supply be kept so well cleaned up, that at 
no time will there be any strenuous argument for the 
bear side of the question. 

Lumber handlers might as well make up their minds 
to a rising market or at any rate one in which prices 
will be no lower than at present. They might as well 
lay their plans on that basis and assure themselves of a 
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sufficient and proper return for the money they must 
expend in purchasing their supplies. Consumers must 
be made to pay higher prices. 

The lumber producers have set the mark of value and 
if the middle men of all classes or any class wish to 
secure their legitimate margin they must begin crowd- 
ing up their prices. This process must go on all down 
the line from the great cargo wholesalers through the 
commission men and the local wholesale distributors 
to the retailers, and the consumer must foot the bill. 
For years past the consumer has had the long end of the 
lever; he has dictated the price he will pay and he has 
not paid enough to yield a reasonable profit to the 
various legitimate factors of the lumber trade. He will 
have no occasion to grumble if during the year 1899 he 
should have to pay higher prices than he has known 
since 1892. 

—eorerryanae—n—araeo—rrn"" 

The popular movement in retail circles to unify the 
pattern of yellow pine flooring is a peculiarly rational 
one. <Any proposition running the gauntlet of two 
powerful retail associations, as this has now done, with- 
jut eliciting a word of question, much less protest, must 
have merit in it. 
and force to all branches of the trade as a matter of self- 
evident expediency and it may, therefore, be assumed that 
it will in due time be among the accomplished reforms 
of the period. 


The plan appeals with equal relevancy 


ACCUMULATE STOCKS OF SOUTHERN PINE. 


It is one of the manifest conditions of the present time 
that stocks of yellow pine lumber are too small. This 
is true in practically all grades and classes. ‘The sup- 
plies of ordinary yard stocks are scanty in assortment 
and of the better classes, such as finishing lumber, are 
scant in quantity. 
be promptly or properly made and full advantage can- 
not be taken of current market conditions. 

Southern manufacturers would do well to profit by this 
experience and not be so anxious as in the past to sell 
so close up to the saw or to keep their order books 
cleaned up. In fact, it would be a good thing for the 
trade if orders should decrease in number so that there 
would be an opportunity to accummulate supplies. 

However, a good many of the better class of producers 
recognize that their stocks are too light and that the 
yellow pine industry has been hampered ii the past as 
now by reason of inadequate assortments. At ihe pres- 
ent time it is difficult to remedy this matter, but a 
good many of the more forehanded of them ave buying 
whatever stocks they can and piling up their own cut 
for the spring trade. They hope thus to accummulate a 
stock of uniform grade and manufacture that will enable 
them to give satisfaction to a large number of custo- 
mers and to make heavy shipments without the delays 
and embarrassments which result from insullicient sup- 
plies, and without being obliged to replenish their oWwn 
assortments by those of their neighbors. 

When the southern mills carry stocks somewhat pro- 
portionate to those carried in white pine they will be in 
an altogether better position and the market will be 
more stable. 


The result is that shipments cannot 


AS TO THE CANAL. 


While the Nicaragua canal is still in the limbo of 
things congressional, and it is difficult to determine at 
this time just what direction the project will take, it is 
so certain that an isthmian canal will be put under foot 
at an early date and pushed to completion as rapidly as 
possible that already its influence is felt on the com- 
mercial affairs of the country and especially of the Pa- 
cifie coast. 

The benefits expected from the opening of the canal to 
the lumber trade are both general and specific. There 
will also be disadvantages in the conditions that will 
then prevail; and to those who are so constituted as to 
see only the disadvantages or to magnify them the pros- 
pect is not altogether inviting. The apparent disad- 
vantages which cause some people to hesitate and to 
doubt the benefit to them of the canal lie in the fact 
that it will compel a reorganization of present trade 
lines in the lumber business and will introduce competi- 
tion which never before has been felt. The lumber pro- 
ducers of the Pacific coast will find that yellow pine will 
come into what have been their particular preserves, and 
they will no longer have a monopoly of Hawaii and of 
the west coast of America. The pitch pine producers, 
and lumber producers generally of the eastern part of the 
country, will find that the Pacific coast product will come 
on to the east coast of South America to some extent and 


AMERICAN LUMBERMAN. 


particularly into the West Indies and the countries bor- 
dering on the Gulf of Mexico and the Caribbean sea. 

On the other hand, the market for both will be ex- 
tended and an added impetus will be given to the Ameri- 
can lumber trade, so it is altogether probable that lum- 
bermen of all classes will find a much larger foreign 
market than ever before. This will be so because each 
section will supplement the product of the other. If the 
Pacific coast operators should lose some trade on the 
countries 
bordering on the Pacifie occan, they would find recom- 


acifie coast of the Americas and in other 
pense therefor in the new markets opened on the east 
coast and, furthermore, would haye a much Jarger sale 
for their products in Great Britain and on the conti- 
nent and, it is not improbable, might be able to replace 
to a certain extent some of the products of northern 
Conversely, with the pitch pine and hardwood 
manufacturers, they would meet with some competition 


Europe. 


from the Pacifie coast and fir might to some extent dis- 
place pitch pine, but in compensation they would be 
able to go to countries where that product has never 
before been placed. The conclusion seems iiresistible that 
those who believe in the Nicaragua canal as a great 
developer of American commerce generally are in the 
right and that in this development lumbermen will largeiy 
benefit. 


THE CANADIAN LOBBY AGAIN. 


The American wing of the Canadian free lumber lobby 
has taken up again its task where it dropped it some 
months ago. Last week a number of gentlemen from the 
eastern shore of Michigan were in Washington on the 
old familiar errand, with the same well Worn arguments 
and adopting the same methods of “stuffing” the repor- 
ters and of pulling every wire which might be supposed 
to have its other end in the Joint High Commission or in 
any place supposed to be influential in shaping the action 
of the commission. They seem to have been encouraged 
by Mr. Dingley’s death, for he was hardly buried before 
they began to gather like vultures hoping to fatten 
thereby. 

They are still harping on the iniquities of the $2 duty 
and urging a reduction to $1. They are consumed with 
anxiety for the welfare of the dear people. They are 
afraid that the price of lumber will advance unless the 
Canadian supply can be admitted free or at a duty of 
only $1 a thousand. Thomas M. Pitts, of Bay City, is 
quoted as saying that if present condition continue for 
nine months there will be a lumber famine in the United 
States and prices will go up $4 a thousand in contradis- 
tinction to Mr, Charlton’s claim that Canadian lumber 
is so limited in quantity that it would cut no figure any- 
way. Charles E, Mould, of Cheboygan, Mich., is reported 
to have said that when the Dingley bill became a law 
the yards of Duluth were stacked to the utmost capacity 
while today there are not 20,000,000 feet for sale there; 
and that the yards at Cheboygan, with a capacity of 
from 45,000,000 to 50,000,000 feet, contain less than 10,- 
000,000 feet for sale. Then there is this statement: “There 
are twenty-seven mills on the eastern shore of Michigan 
with an average annual capacity of 20,000,000 feet of 
lumber. If some arrangement is not made by which they 
can secure logs from Canada they will have to close.” 
One fault of this latter statement is that it is not all true. 
Some of those twenty-seven mills may have to close, but 
the majority of them will find logs somewhere of some 
description. 

There is absolutely nothing new in this talk, which 
has been rehashed again and again. It is sufficient to say 
that except for the men who would be thrown out of 
employment and towns that might temporarily be incon- 
venienced the lumber trade of the United States would 
care little or nothing about the matter. If those mills 
have such a capacity as claimed, which is fareabove their 
average, they would cut in a year 540,000,000 feet, or 
about one-twelfth of the total pine and hemlock product 
of Michigan, Wisconsin and Minnesota and perhaps 2 per- 
cent as much as all the mills of the country. 

The campaign against the $2 tariff is, however, taking 
on some new phases. The wood pulp and paper question 
is being brought into play and the commission is being 
urged that free pulp and free paper are absolutely essen- 
tial to the maintenance of the newspaper fraternity and 
it is intimated that free lumber must accompany free 
pulp wood, 

Another old influence revived and again brought into 
play for the education of the people and through them 
for the influence of the commission is the very efficient 
press bureau of the free lumber advocates, As an exam- 
ple, there is a bureau in Washington called the Associated 
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Trade & Industrial Press which is being worked “to the 
queen’s taste” in behalf of free lumber, and of course the 
Associated press and other news agencies are being filled 
up with the tale of woe of the people who are in dange: 
of having their operations handicapped if present tari(i 
conditions continue. The effect of the propaganda on 
newspaper men is seen in the stuff that recently has been 
sent to the Chicago Record by its versatile correspondent 
William EF. Curtis. Like many other prolific writers, Mr. 
Curtis is somewhat loose and uncertain as to his facts 
which could hardly be otherwise, for he treats of subjects 
ranging all the way from social conditions of the inhahi 
tants of the Philippines to the price of tooth picks «- 
affected by the orange crop of Florida; but with a liti|, 
more care he would not so display his ignorance of tli 
lumber business as to say that the twenty-seven mills 
referred to by Mr. Pitts have a total aggregate capacit 
of 20,000,000 feet a year. Mr, Curtis says that reciprocit, 
in paper and pulp is restricted by the paper trust and }\ 
the lumber dealers of the United States who have con 
sented to a reduction of 20 percent of the lumber dui 
and would not make any further concession, but that 
there are signs that the lumbermen will back down a 
little under pressure of the saw mill companies. MM) 
Curtis does not seem to understand that lumber dealers 
as such care little about the lumber duty one way or the 
other. Most of them are in favor of the duty simpl\ 
because they think it is a good thing for the country 
and for the lumber trade, and so indirectly for them 
selves; while it is the lumber manufacturers, or 99 per 
cent of them, who according to Mr. Curtis are exercisiny 
pressure on lumber dealers to bring about a reduction 
of the duty who are the active advocates of the $2 
tariff. 

Altogether, the situation is a rather interesting an| 
Early in the discussion of this question, 
the Michigan mill men who import logs from Canada 
gave up any idea of free lumber and made their fight 
for a $1 duty. This arrangement at the time seemed to 
be satisfactory to the Canadians, but the latter within 
the last two or three months have as plainly as possible 
voiced a demand for absolutely free admission of their 
lumber into the United States, failing which the log 
embargo will not be raised. So that if the Michigan men 
were to succeed in lowering the duty to $1 it apparently 
would avail them nothing. But the probability is that 
now as heretofore the Canadians and this little group o1 
Americans are working hand in hand and that the latte: 
are simply trying to save anything they can for the Cana 
dian lumber trade with a perfect willingness to let Ameri- 
can lumbermen of whatever class go to the devil, or an) 
where else they choose or as it may happen to them. 


amusing one. 


COTTONWOOD STOCKS AND DETFIAND. 


The cottonwood situation is one which is of vital im- 
portance to a large class of lumber consumers, notably 
the box makers. At a meeting of cottonwood box men 
recently held in Memphis, Tenn., the situation as 10 
supply of cottonwood lumber was gone over at soni 
length, with the conclusion that there was only fron 
50,000,000 to 60,000,000 feet of available cottonwood in 
the entire Mississippi valley, while 300,000,000 is neede| 
to supply the demand. Not one of those present at tli 
meeting knew where, in the whole stretch from Cairo 
to Vicksburg, could be found a lot of 500,000 feet in shi)’ 
ping or usable condition. 

The conditions in the cottonwood district which affect 
the supply of logs to the mills have for a year past bee! 
almost unprecedented. Almost continuous rains hay: 
made the swamps and low lands in which the cotton 
wood grows almost impassable, so that the mills depend 
ing on logging roads have with difficulty been kept ru 
ning, while many of them have been obliged to shut down 
in whole or in part. The other class of mills, those whieh 
depend upon floated logs, have not until recently had 
sufficient water to enable them to get the logs out of the 
swamps. Too much water for the one class of mills and 
too little for the other has been the rule. 

The situation has been relieved somewhat as far as 
floating is concerned by the recent rise, that enabled quite 
a number of mills to secure supplies of logs which will 
permit them to run for a considerable length of time, but 
logs are not lumber and lumber direct from the saws 
will not serve the needs of the box makers, with mauy 
of whom the situation is acute. It is believed that some 
of them are holding contracts for boxes at a shook price 
lower than the lumber can now be purchased for or that 
they are paying for it, so that their operations net them 
a steady loss. Those who have no heavy contracts taken 
at old prices are the fortunate ones, for with not enough 

















on 








| 






I"EBRUARY 4, 1899. 


lumber to go around those who must have it get it, at 
whatever price they are compelled to pay. 

The cottonwood situation is not a satisfactory one, ex- 
cept in the mere matter of prices, to anyone. Continued 
popularity and use of any wood depend about as much 
on regularity and permanency of supply as on anything 
else. No matter how desirable a wood may be, if it is 
uot to be had it cannot be used, and if the supply prove 
uncertain it loses in popularity and in market value. 
this is not yet the case with cottonwood, but it is in 
danger of losing some of the ground that it has gained 
vithin the last few years if present conditions are to 
continue. It is to be hoped, however, that before such 
damage is done normal conditions as to supply will be 
yesumed and the mills will be able to turn out their 
normal volume of product. 

There is no danger, however, of an oversupply of this 
valuable wood. Its product at the best is not large and 
\hatever the mills can turn out can easily be absorbed 
iy consumers and dealers at a fair price. This particu- 
larly will be so if the present condition of the box market 
shall continue. Boxes are in demand and will be in de- 
nand as Jong as general trade is good, and nothing is in 
sight now to discredit the theory that the country has 
several years of prosperity before it during which boxes, 
und consequently box lumber, will be wanted. Of all box 
jumbers, cottonwood is the best, and for many purposes 
las almost no substitute. 





SWELLING THE SHORTAGE. 

\s many a time before, a typographical error makes 
trouble. This time it is responsible for a misleading 
view of the lumber situation in the white pine district 
fvom a stock-on-hand at the mill standpoint. In looking 
over the lumber statistics of the white pine and hemlock 
industry, a lumber manufacturer on the Mississippi river 
was struck with the fact that while there had been a 
decrease of 126,000,000 feet in the product of the mills 
below Minneapolis in 1898 as compared with 1897 there 
was shown no decrease in stock on hand during the year, 
which would indicate that the trade of that district had 
been very much lighter in 1898 than the previous year. 
‘This did not look reasonable and an investigation of the 
detailed figures was made. 

li was found that the trouble was with the report of 
1807 and not of 1898; that is to say that by a typograph- 
ica! error the stock on hand of the district embraced on 
the Mississippi river below Minneapolis was totaled ex- 
actly 100,000,000 feet lower than it should have been at 
the close of 1897. This error in the footing of one column 
of figures was carried all through the report and repro- 
duced this year, with the result that the comparison 
between the stock on hand at the close of the two years, 
respectively, was incorrect by exactly 100,000,000 feet. 
That is to say, instead of the stock on hand decreasing 
315,819,000 during the year the actual reduction was 
415,819,000 feet. 

Considering that this is merely the stock on hand at 


the mills as reported to the Lumberman and that in 
addition there is a decrease in stocks at market points 
and in the hands of retailers and consumers, there is a 
siturtion which justifies the anticipation of lumbermen 


generally, and of lumber consumers to some extent, that 
there is to be a marked shortage of northern pine avail- 
able for the use in the year upon which we have entered 
and that a firm and advancing market may be expected. 





ONTARIO’S PROHIBITION OF LOG EXPORT. 


It seems that the legal phase of the embargo on log 
exports by the Ontario government is to be looked into. 
The government has been notified that the Michigan 
lumbermen who are cutting timber on crown lands this 
Winter will make application in the spring to be allowed 
to float their logs across to the other side, and in the 
event of a refusal will issue a writ against the govern- 
ment for damage. A Toronto paper says that the grounds 
for issuing the writ will be that the manufacturing clause 
inserted in the timber license is a violation of vested 
rights and that the timber legislation enacted by the 
legislature is an interference with trade and commerce 
and therefore unconstitutional, and that this may lead 
to the whole question being fought out in the courts 
and ultimately being carried perhaps to the privy coun- 
cil unless the Ontario government recede from its present 
position, 

The outcome of such litigation is doubtful. Most of 
eur readers probably understand that licenses to cut 
timber from crown lands are reissued every year, and 
the government of Ontario took advantage of this fact 
to announce, about the beginning, that on and after the 
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expiration of licenses then in force they would be reis- 
sued only on condition that all logs cut on and after 
April 31, 1898, should be manufactured in the Dominion. 
This would prevent the exportation of logs cut during the 
present winter. As a matter of equity we believe this 
provision in the reissued licenses is entirely unwarranted 
and most flagrantly unjust, but as it appears technically 
to be within the power of the government it may be 
upheld by the courts. However, there is at least a hope 
that the judicial authorities of the province may look at 
equity rather than technicalities and forestall what 
«mounts to a practical confiscation of rights purchased 
in good faith by American lumbermen. 

It would be interesting to learn what the original 
intent of the provision for reissuance of licenses was. 
Apparently it would be for the purpose of cancelling 
contracts let to improper or irresponsible parties or to 
prevent the perpetration of fraud or to remedy some 
minor defects which might inhere in the original licenses. 
ut that a clause should be introduced which without 
recourse deprives anyone of substantial rights and heavy 
property values is hardly likely. 

Large sums of money were paid to the crown lands 
department for these licenses. These amounts ran into 
the hundreds of thousands of dollars, and were so large 
merely because of the assumed permanent character of 
the licenses. They were bought especially to provide logs 
for cutting on the American side. This was well under- 
stood by the government officials as well as the pur- 
chasers. Probably not one-fifth of the amounts actually 
offered for these licenses would have been bid if it had 
for a moment been supposed that they would have been 
terminated at any early date, or before the timber pro- 
vided for had been cut. The outcome of this action, if it 
be taken, will go far to determine in the minds of Ameri- 
can lumbermen whether the Canadian government is dis- 
posed to be just, to say nothing about generosity. 
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RETAILERS DEMAND UNIFORM MATCHING 


The Union Association of Lumber Dealers, representing 
the retail trade of Ohio and western Pennsylvania, at its 
meeting in Columbus last week, and the Indiana retail- 
ers’ association, at its meeting in Indianapolis the week 
before, each adopted a resolution declaring a standard 
for dressing and matching of yellow pine flooring. The 
resolution adopted at the Indiana meeting was as fol- 
lows: 

Whereas, It is much to be desired by all who buy and 
sell yellow pine flooring that a single or standard pat- 
tern be adopted for working this stock, in this manner 
securing for the dealer advantages in the way of sav- 
ing in capital, insurance and taxes, shed room, freedom 
from serious and expensive errors on the part of em- 
ployees and in every way making the business cleaner 
and more profitable to those engaged in it; therefore, 
be it 

Resolved, That the Retail Lumber Dealers’ Association 
of Indiana adopt a single or standard pattern for work- 
ing yellow pine flooring and that all of its members 
should use every effort to have their purchases of this 
stock conform to this pattern, and that we will endeavor 
in every possible way to secure the adoption of standard 
pattern by other state associations; and be it further 

Resolved, That the pattern be as follows: Dressing on 
two sides to 27-82 of an inch; width after working to 2%, 
3144, 44 and 5% inches, face count 3, 4,5 and 6 inches; 
matched or edged, 9-32 above the tongue, 9-32 below the 
tongue, 9-32 in the tongue. 

lt is worthy of note that the standard adopted by these 
associations is the same as to width and thickness as that 
adopted by the Southern Lumber Manufacturers’ Asso- 
ciation and promulgated by that organization for several 
years past. The retailers simply add two widths to those 
mentioned by the yellow pine manufacturers, but thick- 
ness and allowance for dressing are the same, the latter 
being three-quarters of an inch and the thickness twenty- 
seven thirty-seconds. 

Manufacturers of flooring have vainly been trying for 
years to secure uniformity in standards. The Southern 
Lumber Manufacturers’ Association, which is composed 
exclusively of yellow pine producers, has had much 
trouble with this subject. There had been two standards 
of dressed stock in different sections of the country: West 
of the Mississippi river the standard was 13-16 of an 
inch or 26-32s; in the east the standard was 7-8 of an 
inch or 28-32, while between the two, in the border coun- 
try of which Illinois is typical, either was used as occa- 
sion might serve or as the whims of buyers would dic- 
tate. In an endeavor to harmonize these differences the 
Southern association adopted the 27-32 thickness, but 
that standard at once put the association out of touch 
with the western trade and deprived it of the support of 
an important element of manufacturers in Texas whose 
trade was exclusively for the 13-16 thickness and who 
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did not care to sacrifice their position for the sake of 
being members of the association. 

Consequently, at its last meeting in Memphis, two 
weeks ago, the Southern association reconsidered this 
standard and left the subject open for decision by a com- 
mittee, with the understanding that 13-16-inch would be 


reported as the standard of the association. This, it 
seems to us, is a mistake if it means that 13-16-inch is to 
be the only standard of the Southern association, for it is 
hard to believe that that thickness can be forced upon 
the eastern trade or any important part of it. In the 
eastern markets proper, %-inch is still insisted upon by 
many, though 27-32 is accepted by a portion of the 
buyers. If it were difficult to secure the acceptance of 
the 27-32 thickness, how much more difficult will it be 
to secure approval for the 13-16? It seems to us that a 
compromise might have been effected in the shape of a 
double standard, one for the east and the other for the 
west. There are objections to such policy, but trade cus- 
toms are hard to overcome. The difficulty is made the 
greater now that two important retail associations have 
adopted resolutions calling for 27-32 while other associa- 
tions of the same character will be asked to ratify this 
action and make it their own. 

The position taken by the above resolution in regard to 
the location of tongue and groove is a logical one and in 
line with the latest theories on that subject. Our readers 
may remember that the northwestern traveling men’s 
association has been trying to bring about uniform 
standards of flooring in the white pine district of Wiscon- 
sin and advocate the center tongue and groove—center 
matching, in short. But the cause of uniformity in 
dressed lumber standards has received a much needed 
ally in the retail associations that have taken this action, 
even though for the time being it may somewhat discon- 
cert the plans of some lumber manufacturers. 

It is a question if this is not the way to get at the sub- 
ject and to bring about results. Manufacturers have 
failed to get together on the subject simply because the 
demands of the consumers varied and they were afraid 
that they might lose custom by being at all arbitrary 
on the subject; but if the consumers, or the retailers 
who represent them, will say what they want and will 
be reasonable in their demands the manufacturers will be 
glad to accommodate them. 





THE BEAR CAMPAIGN DISCREDITED. 


There is a bear campaign in the east which is going to 
hurt those engaged in it if they act in accordance with 
their talk. Fortunately, however, for the welfare of the 
eastern trade and of the dealers themselves, their acts 
do not at all accord with their averred theories. While 
eastern wholesalers are declaiming against the attitude 
taken by western manufacturers and lumber holders, 
their buyers are busy. They are taking options or 
actually buying and paying for any good lots of lumber 
that they can find, and are troubled chiefly by the fact 
that they can find so little lumber which answers their 
purpose. { * 

This attitude of buyers generally is not unnatural. Ne 
one wants to pay more for an article than the lowest 
price at which it can be obtained and, inasmuch as the 
eastern wholesalers have had difficulty in securing a 
proper margin between their buying and selling prices, 
it should not be strange that they are anxious to hold 
down buying prices until they can procure an assortment 
of stock with which they can command their trade. 

The protest against the present range of prices at the 
mills and western source of supply is general through the 
east and is participated in by those handling either pine 
or hardwoods. They are trying to make manufacturers 
and dealers believe that the stocks on hand in the east 
are ample and that there are abundant supplies which 
can be brought forward as wanted. They back up this 
position by talking about the light demand in the east 
and the impossibility of paying the prices which some 
reckless people are asking for stock. 

The trouble with this position, however, is that the 
facts are all against it, and not only the facts but the 
actions of the people who are leading this bear cam- 
paign; for while they are talking thus for effect they 
are doing their best to pick up lumber wherever it can 
be found. They admit their own shcrtage of supply by 
their anxiety to buy, and also admit the scarcity of lum- 
ber at the mills by the assiduity with which they are 
canvassing the entire field. Get right down to the 
bottom fact of the situation, get into confidential rela- 
tions with any of these people, and the admission is sure 
to come out that they are more anxious as to where they 
can secure lumber than as to how they shall sell it. 
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Growing Demand for Yellow Pine. 


A yard man asked me to go into the shed and look at 
a small shipment of yellow pine he had just received. 
“L don’t think I have been treated right,” he remarked 
as we passed around the corner of the office. “It is no 
more like the yellow pine that I had before than it is 
like me,” he rather warmly said. We went out and 


“Asked me to go into the shed.” 


turned over board 
with it?” LI asked. 


after board. “What is the matter 
“Why,” said he, “do you eall that 
yellow pine?” “Certainly,” I replied. “What do you call 
it?” He said he should call it anything but yellow pine. 

The yard man was honest in his expressions. The 
trouble was he was not familiar with the varieties of 
yellow pine. I have seen men who regarded the prime 
quality of yellow pine as weight. This lumber came, | 
might guess, from Missouri. Having made this explana- 
tion the yard man appeared more at ease. “By gol!” he 
said, “L knew it wasn’t such yellow pine as I had been 
handling.” 

My object was to emphasize this ene point, however: 
Yellow pine in Lowa, and consequently in adjoining ter- 
ritory, in the near future is going to walk all over the 
corns on the toes of white pine. By July it is expected 
the Hlinois Central will reach Omaha, and it is the opin- 
ion of one of the brightest lumbermen I know that the 
extension will be the means of increasing the yellow 
pine trade in Iowa 20 percent. Then the Kansas City, 
Pittsburg & Gulf is making for this direction, and will 
dump yellow pine at its northern terminus, at a low rate, 
and without end if so desired. 

“The only trouble with yellow pine,” said a prominent 
yard man, “is that it is too cheap.: If finishing cost $40 
a thousand instead of $20 everybody would want it. The 
beauty of the wood is not surpassed. It is strange, too, 
that people have not learned to keep cil away from it. 
[ laid my kitchen floor with it, filled it, and then 
waxed it. By that process the natural color of the 
wood will be preserved. Then there is another idea that 
yellow pine will not hold paint. On the Illinois Central 
there are two stations which are covered with yellow 
pine drop siding which has been on three and ten years 
respectively, and the paint is no more phased than 
though it had been spread on white pine. In Eagle 
Grove we sided a shed with yellow pine drop siding, and 
the appearance it presented was so satisfactory that on 
the strength of it we sold 105,000 feet of the same mate- 
rial from the middle of August to January.” 

It has become a sort of stock saying that the price of 
white pine depends on that of yellow pine. “If that is 
so,” said a yard man, “we will have cheaper white pine 
in Iowa than we are getting now, and you can gamble 
on it. Unless we do it will be proved that the two woods 
do not balance each other in the market.” 

Not long hence I expect to see the day when the farmer 
will haul a load of yellow pine strips home with him for 
a corn crib. The finger of destiny appears to be point- 
ing in that direction. 


A Prospective Lumber Trust. 


It would not do if we were all satisfied. In that event 
we would never go to heaven nor to our own weddings. 
If there was nothing to kick about, and consequently no 
kicking, there would be a dead calm that would breed 
stagnation. I remember a pool of water that was in my 
grandfather’s pasture. It was in a hollow, the wind 
could not touch it, and the water would become green 
and smell so loud that it would knock a fellow over if 
he went near it. Not far away there was a pond over 
which the wind would whistle, the water would tumble 


around, and thus it was kept sweet. In this pond I have 
seen the present manager of the American Lumberman 
paddling around like a duck many a time. No doubt 
an all-wise Creator has ordained that the great sea of 
humanity should be turned upside down as a means of 
progress and purification. 

There is a heap of kicking among retail lumbermen. 
If they were so many mules they cculdn’t do the act 
more thoroughly. One thinks that another one has the 
long end of the whiffletree, and so he ups and cavorts 
around just as before now you have seen a fractious 
horse in a team squeal and plunge and kick. One prolific 
excuse for complaint on the part of the single yard man 
is the line fellows. I confess it is no pleasure to hear 
these complaints, for if they could do so the very men 
who complain loudest would run the most yards. I 
honestly believe that when we grumble it should be 
against something which we know is positively wrong, 
and not against a thing that we are just aching to do 
ourselves, but can’t. You see, a wide distinction can be 
drawn in this respect. 

Not many weeks ago a yard man kicked the line fel- 
lows around in his mind like so many foot balls. I 
quietly chewed my cigar while the surgical operation was 
being performed, and when it was finished the yard man 
appealed to me with, “Ain’t it so?” 

“IT don’t know,” I replied. “I dont know what a line 
man is.’ “You don’t!” he exclaimed. “No,” I said, “I 
really don’t. I have just been down to Eldora to see 
friend Greef. He runs two yards, one at Union, and one 
at Shell Rock; yet I do not suppose you would call him 
a line yard man. I know other dealers who run three, 
four, five, six, seven yards each, and so on up to seventy, 
and I don’t know where to draw the line in the line 
vard deal. If you will tell me the exact number of yards 
it is necessary for a man to run in order to be a line yard 
man, then maybe I would have an opinion as to the 
amount of cussedness the line yard men are guilty of.” 

My object was, of course, to get an opinion out of 
him. And I have seen the time when I would have liked 
to have gotten it out of others on the same question. In 
the earlier days of the retail associations the question, 
How much stock did it take to constitute a dealer? was 
a burning one, and now precisely who is a line yard man 


“Paddling around like a duck.’’ 


is not clear in the minds of some. The big fellows, they 
will always say, letting the little fish slip through the 
net. 

This man was hardly satisfied. “Does the Lumberman 
believe in line yards?” he asked. “I don’t know,” I said. 
“I let the paper believe what it wants to, and it accords 
me the same privilege. We couldn’t all give in our be- 
liefs if we were to try a hundred years. It is a wise pro- 
vision that we cannot. My department comes as near 
being an open court as you will find. If you have any- 
thing to say against line yards, come right in and say it, 
only that you say it in polite language, and I will stand 
with a club, if necessary, to defend you while you are 
saying it. That is the way, too, they think back on the 
paper. I have known them for a good while, and that is 
exactly the kind of hairpin they are.” 

But this talk about the line yard men interests me 
little. To me a lumber yard is a lumber yard, a retail 
dealer is a retail dealer, and if he treats me well, hands 
out the cigars and acts like a white man I call him 
brother, but if he doesn’t the fact that he may be a line 
yard man, or single yard man, doesn’t save him. 

What I wanted to say was that by and by we fellows 
who are opposed to trusts may have something to kick 
about. Trusts are in the very air. Shake any little 
bush and one or more of them will fall out. When there 
is a chewing gum trust, as there is, the good Lord only 
knows what will come next. One of the best posted men 
in the lumber line told me recently that in his opinion 
the time was fast approaching when there would be a 
lumber trust. He was speaking particularly of white 
pine. Said he, “It is getting into few hands, and it would 
not take much of a whirl of the machine any day to turn 
out a trust.” “Yes,” I said, “I know the disposition of 
some of the large holders, but how would a white pine 
trust operate—that is, wouldn’t the blamed old ship 
leak—when there is so much lumber of other kinds?” 
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“T don’t believe that would make much difference,” he 
said. “A large amount of white pine would sell at even 
higher prices than it is now bringing, for the reason that 
no other wood can fill its place. The men who hold ii 
know this. In addition—stick a pin in here—those same 
holders are in no haste for their timber to go. It would 
please them much better to sell less lumber than they are 
now selling at bigger prices than they are now getting, 
and thus extend the life of their business.” 

That, at any rate, is logical doctrine. I mention it, for 
1 believe it is my duty, whenever I can do so, to let the 
retail trade know what is going on in the back rooms 
or alleged to be gcing on. We will not worry, however. 
about this possible trust. It may not materialize until 
you and I are dead, and then it won’t worry us a bit. 


Sidewalk Material. 


A man came into an office where I was sitting ani 
inquired about sidewalk lumber. “Have you any short 
stuff that you can sell cheap?” he asked. “Plenty of it.’ 
was the reply of the retail man, “but if I were to lay a 
walk I would not use that kind of lumber.” “What 
would you use?” was the natural inquiry. “Long boards,’ 
was the answer. Long boards, however, did not seem to 
fit the case, and getting the price of short stuff, and 2, 
4s for stringers, the man went out. 

The yard man filled his brier root pipe, and came ove: 
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“Tore up moré than a dozen boards.” 


and sat by the stove. “I believe,” he said, “if our grand 
fathers had cut throats we would also want to cut them. 
No man can stand up and in a week think of one valid 
reason for cutting boards up into three and four feei 
lengths to make into a sidewalk. The nearer we keep 
everything a unit the stronger it is, isn’t it?” IT said it 
was, and wondered what kind of a philosopher I had 
run up against. “If you lay a walk with strips running 
crosswise it would stay in shape a year when one made 
by running the stuff lengthwise will stay two years. The 
first defect which shows in a walk is when the stringers 
get dozy, and the nails give way. ‘Then people walk on 
the ends of the boards which fly up; they are kicke: 
out of the way, and then some boy steals them lv: 
kindling wood, or throws them over the fence into a 
neighbor’s lot. To repair your walk you must tear up 
the whole thing and put in new dimension. Not long 
ago a gang of boys up near my house chased a rabbit 
under one of these short board walks and in trying to 
get him out they tore up more than a dozen boards. They 
put them back in place, but it wouldn’t be the boy of 
it to nail them down again. 

“Now, take a walk made of long boards. There ai 
no leverage ends for anybody to step on, and the boards 
stay in place. Put a dimension across every three or fo 
feet, and you are using only half as much as you othe 
wise would. There is no hiding place under such a walk 
for rabbits, cats, or rats. If the nails give way, simp!) 
shove new pieces of dimension under the boards and nail 
again without disturbing a board. If the walk gets to 
tipping you can prop it up in a minute, for the ends oi 
the dimension are right where you can get at them. Sucli 
a walk is easier to build, easier to repair, will last longer: 
yet, fool like, because our grand dads did, we must sa\ 
up the stuff!” 

Just then a farmer drove up and asked what soft coa! 
was worth, and I meandered up the street. “I'll keep 
an eye out in this town,” I thought, “and see if this yard 
man has done any missionary work in the walk line. 
And sure enough I saw one walk that was made afte 
his recipe. The strips were six-inch, rough, laid with « 
space of half an inch between them to let the wate! 
through, with a 2x4 cross piece every three feet. As | 
stood and looked at it I really thought it represented 
considerable good sense. Of course, if an elephant shoul: 
walk over the strips it probably would break them, bui 
no elephant, so far as it was known, was going to \ alk 
over them. I weigh as many ounces to the pound «= 
anybody, and I could jump up and down on the walk 
and it did not seem to give with me. When I began to 
teeter around [ saw a pretty girl looking at me from tle 
window of a house that stood opposite, and she must 
have called the rest of the family, for shortly the window 
was full of faces, trying, no doubt, to ascertain what the 
bloomin’ lunatie was trying to do. So it goes; not a halt 
of the world understands the other half. 


Size of Stocks. 


“You have said a host of good things in the Realm ot 
the Retailer,” a yard man remarked, “but I am going to 
criticise one thing you said.” “Only one? Out with ‘er. 
responded. “You will find that I do not think that I am 
a pope. I am not infallible—and or. the other hand I 
don’t think anybody else is. If you think it will not 
answer your purpose to simply criticise, go get a base 
ball club and pound me. I am open to anything if it will 
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be of benefit to you retail men.” “I wouldn’t do that,” 
he laughingly said; “I wouldn’t pound you with a base 
ball club the first time I ever saw you. But I do not 
think you take the wight stand in regard to the size of 
ihe stocks which should be carried by the yards, When- 
cver you have occasion to refer to the subject yeu appear 
io hang toward big stocks. In my experience [ have 
found such stocks unnecessary. Once we did carry them. 
We used to stock up about twice, and sometimes really 
not more than once, a year. Then we decided to let the 
wholesalers carry the stocks, and that was a long step 
in advance for the retail men to take. Now we will say 
here is a bill going the rounds, and my neighbor and I 
bid on it. No matter which one of us gets it, it is not 
necessary to deliver it at once. The winner has plenty 
of time to order and ship it in. To keep a stock on 
hand from which that bill could be delivered I should 
say would not show the best of business sense. It would 
be tying up money unnecessarily.” 

I told him I would not deny but that he was right 
from his standpoint; that I had not been speaking from 
any one man’s standpoint, and that I was willing to 
admit that there might be a good many exceptions to 
the rule. We all go a good deal, however, in the way 
we were educated. Having been taught that a thing is 
so and so, he is a very strong minded man who can 
lbreak away and set-about to reason in other channels 
than those in which his education steered him. Thus I 
would wager that the great majority of the retail men 
of the United States believe politically and religiously 
us their fathers before them had believed. I told this 
yard man that was probably what was the matter with 
me. I served an apprenticeship in the mercantile busi- 
ness under one of the best merchants I ever knew, and 
that I was conscious that what the old man taught me 
was to a large extent still molding my business beliefs. 
You wouldn’t catch that merchant putting faith even 
of the size of a mustard seed in a small stock of goods. 
lle used to say that the sight of goods would sell goods. 
| heard him remark that when a man came into his store 
and ealled for an article in his line that he could not 
supply he felt belittled as a merchant. And a merchant 
he was thoroughly. He piled up money, and while he 
\as doing it made others get out of his way—a combina- 
tion of qualities which, if any man has it, stamps him 
as a born merchant wherever you may see him. Fur- 
tliermore, I said to this dealer that if he would show me 
one yard man who was doing a big business—who, in 
slangy language, had “got there’—who did not carry a 
comparatively big stock of lumber I would show him a 
hen with a full set of teeth. 

rhere, until twilight had nearly turned into darkness, 
we sat and exchanged opinions, and I don’t know but 
we might have been there yet if the retailer had not said 
he would have to go home and milk; and I believe that 
though neither of us appeared to be converted, when we 
were through talking we thought more of each other 
than we did when we began, and for the reason likely 
that both of us appeared to be just as honest as two old 
pennies. Two fellows can get along all right if each 
means to do the square thing. The mere fact that they 
don’t think alike cuts little figure. It is when one or 
both doesn’t mean to be fair that the dander raises. 

Regarding this stock idea, I suppose it would hardly 
be possible to change my mind, yet at the same time I 
am not prouder of many things in this world than I am 
to say that I have the profoundest respect for the dealer 
Who does not agree with me. “But the greatest of these 
is charity,’ So firmly is my mind rooted in the belief 
that. a good sized stock is the proper thing that were I 
to start a lumber yard tomorrow I would probably put 
all the money into lumber I could borrow. I should want 
to work up a good trade and would have no faith I could 
do it unless I could show the stuff to sell. 
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AN EARLY AND GOOD SPRING TRADE. 


Mayetta, Kan., Jan. 27. Business for 1898 was very 
satisfactory, though it seems difficult to collect up as 
close as usual. Many of us would have liked a larger 
trade, but lumbermen seem to be satisfied with condi- 
tions and take what comes to them. 

Prospects for spring trade are good and the business 
will be begun earlier than usual. Prices on all kinds 
of material are strong and there seems to be no way 
of getting the lists shaded. Cedar shingles have ad- 
vanced 5 to 10 cents and we hear of another 5-cent ad- 
vance to take effect February 1. White pine is so 
high and prices so firm that other woods are being sub- 
stituted for it. Cypress seems to be coming into gen- 
eral use and nearly all yards carry it in stock. A great 
(deal of yellow pine drop siding is being used and ap- 
pears to be giving perfect satisfaction. 

| handle coal in connection with my lumber yard and 
hardware business. Do not find it so very profitable, 
but it could be made a profitable side line where the 
trade is large enough. Jess R. Lasswell. 
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_The Branning Manufacturing Company, of Edenton, 
N. C., is about to make some changes in its saw and 
planing mill plants that will enable it to care for its 
rapidly growing trade to better advantage. The com- 
pany’s Albania mill, a double band, will be removed, one 
to Ahaskie on the Seaboard Air line and one to the Alli- 
gator river on Albemarle sound, where it has a large 
body of the finest virgin pine. The planing mill will be 
Tearranged and enlarged. 
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PROVIDING SHED ROOF F R LONG TIMBER. 


There are no two sheds that will fit the same place, 
nor any one shed that will exactly fit two places. Nearly 
every shed, however, has one or more points of value 


that will fit very nicely into some other. The wide- 
awake man can usually twist these points around to fit 
his own requirements if he needs an improvement and 
really wants to put it in. 

The accompanying plans were made from the shed of 
J. C. Heese, at Earling, Ia., and were drawn especially 
to show his way of taking care of the long timber prob- 











the driveway door allows two feet more to extend into 
the driveway if necessary without interfering with the 
decorway, which is 15 feet wide. 

A big double shed of this character may or may not 
be partly decked over the driveway to furnish room for 
light stuff. Mr. Heese has a swinging deck of this kind, 
which he uses as a molding and batten space. Another 
feature is a light walk built along the wall just below 
the ventilator windows in the top of the shed, the idea 
being to have the windows within easy reach, instead of 
working them with a cord when they are to be opened or 
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lem. Long timbers are usually piled outside of the 
shed, just because they are big, long and hard to handle, 
but Mr. Heese believes in shedding them just the same 
as any other lumber. With this idea in view, he evolved 
the plan of extending a shed roof, or “lean to,” six feet 
from the wall of the shed proper, and carrying it for 
the width of three bents from the end of the shed. This 
plan gives him space three bents wide and long enough 
for 27-foot sticks. 

The length is obtained in the width of the shed, which 
is 17 feet plus the 6-foot width of the “lean to,” plus the 
extension of end wall into the driveway, 4 feet more, or 
27 feet total. All of this long stuff being piled right by 





shut, as is done in most cases. Altcgether the Heese 
shed contains several points that may be adapted to 
other yards. 

If he were going to build again Mr. Heese says he 
would build the shed 16 feet longer and would make one 
door wider than the other instead of both the same width, 
his idea being to have a smaller door for winter use. 
He would also make the “lean to” 32 feet, or 4 bents 
long, instead of 24 feet, as he has it now. Otherwise he 
would not change it. 

The six-foot space along the side of the shed is used 
to pile tiling, posts, brick, and such material in, so it 
isnot lost. 


16 _ . 
SALVAGE FROM RETAIL CONVENTIONS. 


Reciprocal Relations Between Wholesaler and 
Retailer. 


One of the chief topics of discussion at the recent meet- 
ing of the Retail Lumber Dealers’ Association of the State 
of Indiana was the reciprocal relations between whole- 
saler and retailers, and in speaking upon this subject from 
a retailer's standpoint Will C. Pulse: said: 

To my mind this idea of reciprocity is a very _broad 
and fruitful one. Not only has it had all to do witn the 
allying of the interests of the wholesaler and retailer, 
but it has been in recent years and is today bringing this 
and other countries of the world into the closest of 
business relations. Y : : : z 

In the beginning the retailer's organization undertook 
to lay down a penal code, compulsory and bellicose in its 
every feature, and its scheme was wholly one-sided. But 
its promoters were not slow in seeing their error, it was 
not long until an atmosphere of reciprocal relations de- 
veloped, and from that time until the present it has 
spread until the retailers’ organizations have all come to 
be recognized and honored in every part of the country. 

But have the retail organizations done all they could 
for their allies, the wholesalers? I shall promptly say 
no. Why? Well, 1 will tell you: It is the duty of every 
retail lumber dealer in this country to become a member 
ot his state organization, thereby lending his influence 
and best endeavors to assist in the building up of the 
best organization to promote his financial and social wel- 
tare that is known to his business. If we could get 
every retail lumber dealer in this state enrolled as a 
member of this association, who for a moment will ques- 
tion but that the prime object for which this organina- 
tion was effected will have been accomplished? For 
then there could be no question as to whom the whole- 
saler should recognize and whom he should not. ; 

Now, let us look at the wholesaler and what he has 
done and is doing. When the association idea was first 
mandatory the wholesaler was averse to its dictation. 
When it became modified and more businesslike his sy m- 
pathies were aroused in its favor, and now, when all its 
energies are being bent toward a “long pull, a strong 
pull and a pull all together,’ we find the reputable 
wholesaler harnessed and pulling side by side with us 
and keeping up his end with his best efforts. 

But there are 2 great many things which come up to 
cause a ripple on the apparently smooth surface between 
the wholesaler and retailer, a few of which I will enu- 
merate. The first and most important criticism I would 
offer would be on the cusfom which prevails among 
many manufacturers of sending out prices and price lists 
on postal cards and in open envelopes. Although this is 
an old retailer’s ‘‘kick,” and also a great saving of 
postal expense, I think it is a practice that should _be 
absolutely abolished, and heartily indorse the action 
taken by the Lumber Secretaries’ Association on this 
point at the meeting held in Chicago on December 1]4, 
898. : 
rae thing that is not conducive to good feeling be- 
tween the wholesaler and retailer is the careless habit of 
wholesalers in sending out very promiscuously their 
price lists all over the country. They catch all the deal- 
ers, and quite a few contractors and mill men running 
small saw mills, as well as men who have been out of 
the retail business for several years. These very men 
(and there are many of them) have fallen under my no- 
tice. They will come into our office, price one thing and 
another and wind up by telling us that they have a price 
list and can buy at such and such_prices. Especially has 
this been done in sash and doors. Men who have no right 
to credit in any way will dictate to us the price on these 
and other goods. That this is wrong goes without a ques- 
tion, and that it should be corrected is one of the recip- 
rocal acts due the retailer from the fellow at fault. 

There is also another thing which should not be over- 
looked and that is this: In this day of extreme competi- 
tion wholesalers are anxious to sell, and sometimes in 
order to secure a sale will cut the price just enough to 
secure the order and then undertake to make it back on 
the grades. The retailer, if he knows his business (and 
most of them do) will raise a kick justly, Then the 
wholesaler, after more or less squabbling, finally agrees 
to a rebate and settles. Now don’t understand mé to say 
that all kicks are just, for Ido not believe they are. 
There are some retail yard men who, knowing that there 
are several hundred miles between them and the manu- 
facturer, seem to take advantage of that fact. I am not 
defending them, but I am defending the just kick, and 
do not think the wholesaler should brand such a one as 
a kicker. . : 

I shall indeed be glad when a definite system of grad- 
ing both white and yellow pine shall be in reality in full 
and effective working force, for then when we get a car 
of lumber of a certain grade and our neighbor buys the 
same grade of another wholesaler each will know that 
the other has the same grade of lumber to offer. 

The correction of these and other abuses on the part 
of both the wholesaler and retailer are the things which 
will bring more closely together than ever before the re- 
ciprocal relations between the wholesalers and retailers. 

ee a a ee 


Defining an Ideal Lumberman. 


The characteristics which go to make up an ideal lum- 
berman were thus enumerated by Dwight Fraser, of 
Indianapolis, Ind., in a paper read before the recent meet- 
ing of the Indiana retailers in that city: 

An ideal lumberman would be a man of good common 
sense. If he is endowed with that admirable quality it 
naturally follows that he will be a man of good judg- 
ment and executive ability. He would be thoroughly in- 
formed in all that pertains to his business. He would 
be enterprising, industrious, polite and accommodating. 
He would be discriminating in his judgment of men. He 
would be generous and broad minded. He would be sav- 
ing and thrifty. He would like his business and be dili- 
gent in it. He would be rigidly honest. 

An ideal lumberman would be a good buyer and a good 
seller. He would insist that his lumber should. be up to 
the grade purchased and would always deliver the 
grades he sold. His claims for shortage would be just. 
He would be a good office man and a good yard man, 
which would be shown by the businesslike methods in 
his office and his well stocked and finely arranged yard. 
He would be courteous at all times in his dealings with 
wholesale and retail lumbermen and their representa- 
tives, loyal and generous to his customers and friends 
and liberal and considerate with his employees. He 
would keep good horses and wagons and have them well 
eared for. : : 

As an association we can lay claim to all these traits 
of character. The standard of excellence of the associ- 
ation is far above that of the members individually. One 
lumberman may have good judgment, but be too lazy 
to follow his well laid plans to a successful result. An- 
other lumberman may be well informed in all that per- 
tains to his business, but lack the tact that would 
enable him to utilize his knowledge and make it success- 
ful. A man may have good judgment and be well 
equipped for his business, but lack the enterprise exhib- 
ited by his competitors and therefore be relegated to 
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the rear. A lumberman may possess some strong busi- 
ness qualities, but fail because he is not polite and ac- 
commodating—in other words, not a natural gentleman. 
Others are wanting in discrimination, in their judgment 
of men, and the deadbeats find them out and hound 
them to the wall. : 

Lumbermen are sometimes unpopular because they are 
contentious about small things, and also for the reason 


’ that they are not pleasant and prompt in doing little odd 


jobs of hauling, etc., for contractors whose good will is 
so essential. 

Many lumbermen who could not lay claim to strong 
business qualifications have succeeded because they were 
generous, noble hearted and fair minded men. No one 
likes to do business with a stingy and narrow minded 
man. 

A model lumberman will magnify his calling and be 
diligent in his business, and therefore is bound to suc- 
ceed. He will have a pleasant occupation that will af- 
ford him a liberal living and guarantee a competence for 
old age. He may not be a great lumberman nor a rich 
one; a man may be both and yet a mean fellow. But he 
will be a good citizen and an honest man. He will com- 
mand the respect of the community in which he lives 
and his good name will bring lasting honor to his family. 

As I said at the outset, my ideal lumberman would have 
gcod common sense and consequently be level headed. 
He would be democratic in his feelings. You could not 
make a snob out of him. He never would judge a man 
by his clothes. He would know that the piain looking 
and carelessly dressed farmer might be a brainy man 
and a capitalist and also the possessor of a big heart. 
He would know that the plainly dressed, rough bearded 
and resolute looking man sitting opposite him in a street 
car might be a noble hearted fellow, a prosperous con- 
tractor who knows a great deal more and has a much 
larger bank account than the handsomely dressed and 
cleanly shaven man who sits by his side. 

In conclusion, the ideal lumberman would be a sub- 
scriber to the American Lumberman and an active mem- 
ber of the lumbermen’s association. As such member he 
would manfully contend for his views and submit grace- 
fully when his side was defeated; for he would be a firm 
believer in the great American principle that the ma- 
jority shall rule. 


Benefits of Local Organization. 


At the recent meeting of the Retail Lumber Dealers’ 
Association of the State of Indiana, H. T. Bennett, of In- 
dianapolis, presented a paper on “Progression in Organ- 
ization,” which contained some valuable suggestions as 
to the benefits accruing from local organization. His 
idea was that the state retail association could be made 
a center for numerous local organization—the latter to 
handle the questions of great value to the individual, but 
those which are local in character must be handled on 
the ground. Jn illustrating this point Mr. Bennett said: 

Take the question of credits: In any town where there 
are two or more yards, each can be saved material loss 
by having the benefit of the other’s experience through 
a free exchange of information as to persons or concerns 
that have failed to keep their financial obligations. To 
make the service more efficient and to increase the 
sources of information, why not ask the kindred trades 
to join your local association—the hardware men, the 
brick man, the dealer in lime and cement, and the seller 
of paint? I believe that there is not now a city in this 
country large enough to boast a jobbing tiade where the 
credit men do not have an association, meeting every 
week for the purpose of comparing notes as to the finan- 
cial condition of customers and in this way saving to 
their concerns thousands of dollars. How often it hap- 
pens that an old customer in whom you hud every confi- 
dence suddenly leaves you with an uncollectable balance. 
He was getting behind. but good promises satisfied you 
until it was too late. Had you consulted with your neigh- 
bor and those in kindred trades with whom he dealt 
you would have found possibly that even this old cus- 
tomer was overbuying—was behind with others as well 
as with you—and a halt could have been called before 
much damage was done. 

The question of credits is the most important one and 
is worthy of ali the time it costs us to get it. I believe 
that it is easier to make money than it is to save it; to 
do either requires the work of brain or muscle, or both, 
One bad debt eats up the profits on sales amounting to 
many times the debt’s amount. Why not reduce that 
item of loss to a minimum? Honest co-operation ap- 
plied locally will do it, and help increase the profits of 
the future just as surely in its way as better prices 
would. 

And I am not so sure that organization cannot again 
be invoked to aid you in getting better prices, particu- 
larly in towns that have from six to eight yards. Such 
towns might not always be able to protect themselves 
trem the encroachment of wholesalers, but there is 
where the state association can be called on for help. 

Your worst competition, however, is among yourselves, 
and if this be true why not apply the natural remedy— 
remove the cause; in other words, organize on such a 
basis that there will be little or no need to increase one’s 
trade beyond its legitimate and natural growth, and none 
at all to increase it by cutting prices? 

Let the dealers of a town or locality come together 
prepared to prove the amount of business each has done 
in dollars and cents in the last six months or a year, 
which, added together, will give the total amount of 
business for that point or locality. It is then easy to 
ascertain what percent of the whole each has done; this 
to fix the percentage that each is to do for the ensuing 
year or two years. Agree on what is the fair percent to 
add to the cost of goods for a selling price. Then each 
month meet and settle, each member producing a sworn 
statement of the business done in the preceding month. 
Those who have done more business than their allotted 
basis shall pay in an amount equal to the agreed percent- 
age of profit on the amount of sales above their propor- 
tion; such amount paid in to be divided between those 
who have fallen short of their proper proportion accord- 
ing to the amount which they are short. Thus each 
member is secured the profit on his legitimate proportion 
of the trade of the town. The temptation to cut prices 
is removed even though you are under no obligations to 
maintain prices. Cut prices if you will, but every cut 
you make must come out of your own pocket, as the 
profits on your sales above your legitimate proportion of 
the total trade must go to the member or members of 
your association who have fallen short. 

But the objection is made that this system takes away 
all inducement to hustle for trade. True, and that is its 
very object. This inordinate desire not only to hold your 
own trade but to get a part of your neighbor’s is the 
chief cause of low prices and scant profits. The rule 
that takes away your inducement to hustle also takes 
away the temptation on the part of your neighbor to 
“go you one better.” 

Then, too, with this form of association I can’see how 
each party to it could materially increase his profits in 
the many little savings that under the free-for-all meth- 
ods are given away as trade catchers. With such sav- 
ings to increase your profits, you could avoid the error 
that is often made by organizations that fix prices—the 
attempt to make unreasonable margins, than which 
there is no greater mistake. 
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Market Conditions. 


Anthracite trade during the first two days of the pres. 
ent week exceeded any recent record. Mails were bur- 
dened with orders. The wires brought not a few. At 
the city team tracks a long line of vehicles stood in 
line patiently awaiting their turn to load the precious 
fuel. | | dt +! 
For this briskness there were two distinct reasons. 
One was the advance of 25 cents a ton which took effect 
February 1, an intimation of which was given a week 
ago, and the announcement of which was widely her 
alded a few days later through the daily newspapers. 
This induced many dealers to anticipate their wants t: 
a slight degree and to take advantage of the old prices. 
But this cause for the vigorous buying was the lesse: 
of the two; the weather was accountable for most of th: 
unusual business done. A continuation of several days 
of temperature below the zero mark could have only on 
effect in its relation to the coal trade and that effeci 
was fully experienced. It was notable that the buying 
was not in large lots. The great bulk of it was fo 
single cars. Dealers throughout the country were as ; 
rule buying only for their nearby needs. They have ap 
parently adopted the policy of accepting prices as the) 
come and make corresponding charges for the product 
In fact, the entire trade of January may be said to have 
been of the hand-to-mouth order, as is usual for that 
month. ‘Those users who put in their coal in the fal! 
buy the minimum amount which they think will last 
them through the winter. If the season be unusually 
mild they can sometimes slide through without any addi 
tional orders. If winds blow and the thermometer loses 
its spirit and gets into the dumps the winter coal sup- 
plies begin to look small about February and fresh ac- 
cessions must be made to the fuel piles. That class of 
trade may be more common in the large centers than in 
the rural districts, but in the aggregate trade it is quite 
considerable. These second purchases have not yet be- 
gun to appear, but sellers indulge hopes that they will 
appear later in the present month. 

Chestnut continues to occupy the strategic position in 
spite of the efforts of shippers to induce buyers to sub 
stitute the larger sizes. The result has been most dis- 
astrous to the stock piles of nut. They have melted 
away in the most disappointing kind of a manner and 
at all docks are very low. At the rate of consumption 
since the season of navigation closec the dock supplies 
of chestnut will be exhausted before the next season 
opens. 

The cold weather this week has made easy the ad- 
vance which has taken effect. Egg, stove and nut are 
now quoted at $5 and range $4.75, Chicago and all upper 
lake dock ports. It is too early to determine whether these 
new quotations are being absolutely maintained, but the 
sentiment among the trade is decidedly cheerful in view 
of the late weather, and opinions are expressed that the 
most critical period of the season is now passed so far as 
it relates to the maintenance of prices. 

Likewise has the weather this week come to the rescue 
of the bituminous market, saving it from lassitude and 
general debility. ‘The assistance was needed. Coal has 
been coming forward irom mines in ample supply. There 
are not at present the annoying delays caused by insuf 
ficient car supplies. The men are working steadily. Tl 
railroads are moving the coal promptly. Stocks wer 
beginning to accumulate enough to weigh rather uncom 
fortably upon the minds of the owners. And with these 
conditions dullness came with the bland weather of « 
week or two ago. Taking last month as a whole, it was 
not ideal from the coal sellers’ point of view. The tem 
perature was three degrees above normal. ‘The impres 
sion exists that, so far, this has been a severe winter, 
but the figures of the weather man are against that 
opinion, for the colder weather of December has almost 
been overecme by the milder type which prevailed during 
the month just closed. The much larger consumption oi 
coal this winter must, in the aggregate, be explained upon 
some other theory than that of favoring temperature. 

Little is heard of blocked traffic on the railroads these 
days. The channels of communication between mine and 
market have been thoroughly opened. But the heavy 
receipts of the past week or two have not been allowed 
to accumulate. Stocks are lower than a week ago, and 
this is true in the face of the fact that the railroads are 
not buying freely. One or two of the large carrying 
companies are storing coal on. the ground along the line 
of their properties as a safeguard in case of heavy snows, 
but generally speaking this railroad trade has perceptibly 
fallen off. 

Prices have not advanced, but are stronger in tone. A 
continuation of cold weather may keep the market ver) 
firm. <A relaxation of the temperature, it is asserted |) 
coal men, would perhaps be followed by some conces 
sions in the present values. ; 

The doings at the late Pittsburg ccnvention have not 
left the best kind of an impression in the coal trade. 
The solution was amicable; the menace of a strike was 
avoided; the old status was preserved. But the future 
is not wholly assured. Hocking valley interests were 
not represented. Despairing of obtaining redress from 
disadvantages under which they claimed they were place 
a year ago, they decided not to attend. There seems lit- 
tle probability that they can vary from the scale that 
was adopted for them, for the men in the Hocking val- 
ley are strongly organized. But the united action of the 
operators has been destroyed. One operator ventures the 
opinion that the beginning of the end came with the 
proceedings of the Pittsburg convention. There is some 
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dissatisfaction in the Indiana block field and it is uncer- 
tain whether or not that district is affiliating with the 
allied inter-state interests. In Illinois there are ques- 
tions of differentials between the various districts and 
between pick and machine mining rates to be settled at 
the state convention of operators and miners to be held 
at Springfield late in February, so that all is not plain 
sailing for the bituminous industry of the west. But 
notwithstanding these perplexities the market does not 
seem to be menaced. Ample supplies of coal are in pros- 
pect. 





Shortage in Hard Coal Stocks. 


“Coal stocks have melted away under the influence 
of this cold snap with about the same rapidity that a 
snow bank would disappear before a hot July sun,” said 
George Merryweather, general western agent for Coxe 
Bros. & Co., to a Lumberman represéntative the other 
day. “We delivered over 3,000 tons from our yards in 
this city alone on Tuesday, and that was entirely out- 
side of our car trade direct from the mines. Anthra- 
cite coal is now worth $5 a ton in Chicago, an advance 
ot 25 cents going into effect on Wednesday. This price 
is none too high considering the decided shortage which 
exists in the supply of anthracite coal. We are having 
hurry up orders trom all over the country, and I havent 
any doubt that the supply of hard coal will be com- 
pletely cleaned up by spring. For that matter, the 
sume may be said of the soft coal supply, for that is 
voing into consumption almost as rapidly as it is mined. 
llere is an appeal we just received from a customer in 
Ontario. He says that there are not three cars of hard 
coal in his town, while the weather is very cold and 
the consumptive demand a brisk one. He adds that 
practically the same condition of affairs exists in a 
neighboring city, and both these places are pretty good 
sized towns. ‘Lhat is only a sample of the letters we 
are receiving, though with our facilities for making 
prompt shipments the delay in such cases is mainly due 
to the failure of the railroads to forward cars promptly.” 





In the Center West. 


Kansas City, Mo., Jan. 31.—The principal coals used 
in the Missouri river district and west are known as 
“Cherokee,” “Rich Hill,” “Bevier” and “Iowa.” The Ar- 
kansas coals are known as “Jenny Lind,” “Bonanza,” 
“tluntington,” “Ouida,” “Russellville” and “Eureka.” 

Coal in the west has been stiff in price all the winter. 
The supply has not been sutlicient to take care of the de- 
inand at any time. Prices at the mines have ranged 
from $1.60 to $2 a net ton, f. o. b. cars. 

The railroad demand in the west has been excessively 
leavy, many roads confiscating at least 50 percent of 
what they needed. 

Many railroads in Texas, depending on Arkansas coal 
lov their supply, have, on account of the car shortage 
which prevented shipping in that direction, been forced 
tv use wood and pine knots to move their trains. How- 
ever, the situation in this direction has eased up per- 
ceptibly. While the car shortage is largely eliminated, 
the demand continues fair. 

rhe prospects are that all mines in Missouri, Arkansas, 
lowa and the Indian Territory bid fair to have enough 
business to run them at fair prices till April 1. 

The coal men of the west are looking away ahead to the 
opening of the Nicaragua canal for great prosperity. ‘They 
realize now that the merchant ships of the world would 
puss through the Nicaragua canal in greater proportion 
than they have ever been known to pass any point on 
tle globe, and that the eastern end of that “big ditch” 
Will be such another coaling station as has never been 
known before. 

Che Arkansas coals are freely combustible and partake 
largely of the anthracite qualities that are necessary or 
at least very desirable in the creation of the powerful 
movement of vessels. It is believed by coal men who 
are not at all visionary that the western coal trade will 
be increased by the building of the Nicaragua canal at 
least 200,000,000 tons annually. 

'he consumption of coal in Kansas City, Mo., is about 
900 cars daily. 





News of the Coal Field. 


L. C. Burris, coal trustee of the Chickasaw Nation, 
N. ls. Ainsworth, another representative of the Nation, 
and D. M, Wisdom, representing the federal government, 
while in Fort Smith, Ark., last week, made twenty-seven 
leases, covering 25,520 acres of coal lands in the Choctaw 
Nation, to F. W. Bond, representing the Fort Smith & 
Guthrie Railroad Company. This was the biggest lease 
of coal lands made in Indian Territory for years. 

It is stated that work on the government's coal sheds 
at Honolulu, H. I., has been stopped awaiting lumber 
from the Pacific coast. Being of particular finish, all the 
lumber for the sheds had to be ordered. Thus far only 
one of the sheds has been completed. 

On January 26 the Columbus, Hocking Valley & ‘To- 
ledo railroad announced a reduction of 10 cents a ton in 
coal rates from the Hocking valley to Columbus, O. It 
Is stated the cut was made to meet the reduced rates 
given by the Norfolk & Western road on West Virginia 
coal, Which is driving the Hocking valley product out 
of its domestic markets. The cut in freight rates will 
be followed by a similar reduction in the market price 
of coal at Columbus. 

Samuel Hartman, an Armourdale, Kan., coal dealer, has 
filed suit in the federal court at Kansas City, Mo., against 
Several big coal firms of that city, declaring that a com- 
bine, or trust exists, in restraint of trade. He wishes it 
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declared illegal. This is believed, in that section, to be 
the beginning of a fight by the retail coal dealers on the 
wholesale coal dealers’ association. The petition recites 
that these firms unlawfully combined to refuse coal to 
dealers not members of the combine. 

Advices from Pittsburg, Pa., speaking of the with- 
drawal of the Indiana block coal operators from the re- 
cent convention in that city in the adoption of the scale 
agreement, state that the withdrawal was a matter of 
principle. It had been charged that the miners’ offi- 
cials had entered into a secret agreement with the Jack- 
son, O., district operators which would give the latter 
an advantage over the block coal men. This is denied 
by ex-President M. D. Ratchford, of the miners’ union, 
who says the Indiana operators will pay the scale and 
that their withdrawal will simply enable them to state 
at the next convention that they did not get justice done 
them this year, a position which will enable them to de- 
mand what they want in 1900. 

Patent No. 618,104 was issued January 24 to Jeannot 
W. Kenevel, of New York city, assignor to the Kenevel 
Coking Process Company, Chicago, for a process of de- 
sulphurizing and dephosphorizing coal. For a coal cut- 
ting machine, adapted to travel parallel to the face of 
the coal, patent No. 618,130 was issued on the same date 
to Charles O. Palmer, of Cleveland, O. For a miner’s 
pick of improved construction patent No. 618,377 has been 
issued to Edmond Daly, of Monterey, Cal. 

Advices from Guthrie, Okla., report that prospectors 

who have been at work for some time in Woods and 
Woodward counties, that territory, have found a 3%,- 
foot vein of good coal near White Horss, The vein lies 
near the surface and can easily be worked. At two other 
places in Woods county, and near Fort Supply, in Wood- 
ward county, surface outcroppings of coal were also 
found. 
* District 13, of the United Mine Workers of America, 
which includes the state of Iowa, and particularly south- 
ern and central Iowa coal fields, has decided to ask for 
an eight-hour day. The executive committee met at 
Ottumwa, Ia., on Saturday last, and called a convention 
of miners and operators for February 22 in that city 
for the purpose of considering this matter and also sign- 
ing the scale for the coming year. The present scale is 
75 cents a ton, the year round. A secret delegate meet- 
ing of miners from the camps in the above fields will be 
held at Ottumwa the day preceding the convention. No 
trouble is looked for, although the eight-hour day is a 
surprise to the mine operators. 

The La Follotte Coal, Iron & Railway Company has 
been organized and chartered, with an authorized capital 
of $2,000,000, to develop a tract of 60,000 acres of valuable 
coal and iron property in Campbell county, Tennessee. 
The company will open large coal mines at once. The 
company also acquires 1,000 acres of the town of La Fol- 
lotte. ‘The promoters are capitalists from Cincinnati and 
other northern cities. 

Miners in the Peoria, Ill., district say they will not 
accept the agreement reached at the Pittsburg confer- 
ence. Meetings have been held at various points and 
plans laid for a general strike in the event the operators 
endeavor to enforce the rules. In support of their posi- 
tion the miners say the fields in the Peoria district can- 
not be compared with others, even in Illinois, and that 
they cannot be worked under the same conditions. The 
veins are thinner and more irregular. They will stand 
cut for the present scale, and in the event that operators 
undertake to make Ohio or Indiana rules apply here they 
declare that they will have a general strike on their 
hands. 





OUR TRADE BALANCE. 


While the details of the foreign trade of the United 
States for the year just past have not yet been received 
the gross figures have been sent out by the treasury de- 
ment recently. The exports of 1898 were the largest in 
the history of the country and its imports tlie smallest 
since 1885, although the population of the country is 
about 33 percent greater than at that time. As if to 
round out the year with proper eclat, the exportations 
for December were the largest for any month in the his- 
tory of the country, being $137,847,448, against exports 
for the entire year of $1,254,925,169. Only two previous 
years crossed the billion line—1897 and 1896—but neither 
of them within $150,000,000 of the 1898 record. The 
imports of the year were almost as notable as the ex- 
ports, but for their smallness instead of their magnitude, 
being only $633,644,634, against $742,623,893 in 1897. 
The total excess of exportations of merchandise over im- 
ports was $621,260,535, against $357,090,914 in 1897, the 
highest previous record. These largest exportations in 
the history of the country, coupled with unusually 
small imports, were naturally accompanied by the largest 
net imports of gold, the excess of imports over exports 
for the year being $141,841,298. The year 1898 was truly 
a record breaking one, and the best of it is that the 
year upon which we have entered promises to equal it 
in general prosperity even if there should be some falling 
off in the volume of exports, which is not impossible arid 
perhaps not improbable. 


BABARAAR eee 


Henry Weber, of Eau Pleine, Marathon county, Wis., 
stated lately that he had within a short time cut what 
he believed to be the biggest pine tree ever cut in that 
county. The tree was cut into eleven logs, most of which 
were twelve feet in length, which scaled a total of 6,780 
feet. The butt log at the large end measured five feet 
and five inches in diameter. There was no mill in the 
neighborhood that could saw the butt log, and Mr. 
Weber intended to split it with dynamite. 





main such is our sincere wish. 


IN THE EYES OF OUR FRIENDS. 





The Sentiment of All Sections—Brief but Emphatic 
Indorsements from the Entire Trade—A 
Wealth of Good Wishes. 


January 7 the Lumberman published brief extracts 
from a by no means large percentage of the letters received 
at this office in response to the announcement of the 
consolidation of the two great lumber papers into one 
and a greater. All the letters received, without excep- 
tion, expressed good will, kindly feeling, enthusiastic 
faith, prophecies of success or assurance of substantial 
support, or a combination of two or all of those senti- 
ments. All were published with more or less diffidence 
in view of their complimentary character and many of 
those received have been kept inviolate, partly because 
of their essentially personal nature and partly because 
of their ultra enthusiastic tone. Want of space pre- 
vented the publication of many that made good reading, 
and some of these are reproduced here, in the belief that 
their authors may not be averse to publicity of their 
indorsements and because of the Lumberman’s laudable 
pride in the warm reception with which the mere an- 
nouncement of the new venture was received. 
ADVANCING THE INTERESTS OF LUMBERMEN. 

Texarkana, Ark.—We believe that your interests as well 
as those of the lumbermen will be advanced by this com- 
bination. The American Lumberman, its manager, editor 
and its employees in both the mechanical and clerical de- 
partments have our best wishes for healtn, happiness anl 
prosperity. Southern Pine Lumber Company. 

WITH THE SBASON’S GRETINGS. 

Buffalo, N. Y.—We are pleased to hear this announce- 
ment. We wish the American Lumberman success and a 
happy New Year. 

The Buffalo Maple Flooring Company. 
SOLVING A GREAT PROBLEM. 

Greenville, Mich.—The consolidation as the American 
Lumberman will be welcomed by many as the solution of 
a difficult problem, viz., which is the best lumber paper 
for advertising purposes, reducing it to one of the great- 
est simplicity. 

The Gordon Hollow Blast Grate Company. 
: “AN EASY WINNER.” 

Las Animas, Col.—That the team will be an “easy 
winner” goes without saying, and I am waiting in pleas- 
urable anticipation for the initial number. Permit me 
to congratulate you and hope that the year will bring 
you wealth and prosperity. Tom J. Gardiner. 

SIGNIFICANCE OF THE NAME. 

Olathe, Kas.—The policy now pursued by you gentle- 
men is in accord with the times. The name is synony- 
mous with and indicative of the broad sense that we 
expect to find in the issues of the American Lumberman. 

Geo. H. Hodges. 
’ LUMBER’S GREAT EXPONENT. 

Phillips, Wis.—The papers stood at the head of all 
lumber journals, and the merging of the two into the 
American Lumberman cannot result otherwise than in 
the production of by far the greatest exponent of the 
lumber industry. * * * We lumbermen will feel safe in 
your hands. * * * We take pleasure in sanctioning the 


* union, with the — that you will always continue 


to lead. ohn R. Davis Lumber Company. 


SEASONABLY GOOD WISHES. 

Chicago, Ill.—_I am glad to hear of this and wish you 

success, with the compliments of the season. 
John Spry Lumber Company. 
EASILY THE LEADER OF ITS CLASS. 

Wagar, Ala.—May the union prove a prosperous and* 
happy one, and you may well be assured that as part 
of your marriage portion you will have the best wishes of 
a host of friends. The American Lumberman, if there 
be anything in heredity, should be easily the leading 
lumber journal of the world, and that it may long re- 


Wagar Lumber Company. 
A WISE POLICY. 

Mansfield, O.—We congratulate you on what seems to 
us a wise policy, and hope that the success of your 
paper will fill the measure of your expectation. 

The Lumbermen’s Mutual Insurance Company. 
E. 8S. Nail, President. 
FAREWELL AND WELCOME. 

Minneapolis, Minn.—We contemplate with regret the 
disappearance from view of the old landmarks, yet we 
feel that the move you have made is in line with the 
progress of the times. With warm friendship for both 
papers, it has been a delicate and embarrassing task for 
us to favor one without slighting the other, and it is a 
matter of congratulation to both you and ourselves that 
this is now done away with and that whatever patron- 
age we give you will be bestowed on both alike. 

Scanlon-Gipson Lumber Company. 
FOR BETTER PUBLIC SERVICE. 


St. Louis, Mo.—There is no question but what consoli- 
dation of interests is the order of the day, and the pub- 
lic will be better served by such consolidation; and we 
only wish the manufacturers of yellow pine could sink 
their individual interests for the mutual benefit. 

Monarch Lumber Company. 
A BLESSING AND HELP TO THE TRADE. 

New York, N. Y.—The union is an important matter to 
the whole trade, * * * producing a paper that will be 
a great blessing and a help to the general trade. 

E. C. Pease. 
SUCCESS TO THE NEW UNDERTAKING. 

Oshkosh, Wis.—We congratulate you on this change 

and wish you success in the new undertaking. 
Williamson & Libbey Lumber Company. 
GREATER INFLUENCE AND BENEFIT. 

Indianapolis, Ind.—We have noted for years the great 
interest that your journals have taken in everything 
pertaining to the lumber industries; also in the people 
-who manufacture the machinery and supplies necessary 
for the lumberman to use in manufacturing his product, 
and the great amount of influence that you have had 
with and upon such industries, and we are therefore 
certain that the combined efforts of the minds of the 
men who have been at the head of these papers, which 
will now be devoted to the one great paper, will certain- 
ly be of much greater influence and benefit to the trade 
in every respect than ever before. E. C. Atkins & Co. 

THE IDBAL TRADE PAPER. 


Norfolk, Va.—As far as we may assume to speak for 
them, we heartily welcome in the name of all lumbermen, 
the advent of a paper that, embodying the best in its 
predecessors, and improving on that best, seems destined 
to becomes the ideal representative of the trade. The 
experince of those at the helm and their tried and proven 
loyalty to lumber and its allied industries presage a 
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journal of greater value to the interests concerned than 
has benefited any other industry in this country or, so 
far as we know, abroad. If good wishes were bricks, 
the paper might own the Manhattan building. 

E. C. Fosburgh. 

A DOUBLE PORTION OF SUCCESS. 
Tonawanda, N. Y.—As old subscribers to both 
congratulate the respective editors on the 
union, and hope that the new journal will have a 
double portion of the success which has attended in 
past years the Northwestern Lumberman and the Tim- 
berman, Swan-Donough Lumber Company. 

UNSURPASSED BY ANY TRADE PAPER. 

Alden Bridge, La.—The history of The Timberman and 
the Northwestern Lumberman, and the record of the 
gentlemen who have formed these two influential papers 
into one, are an assurance to the lumber fraternity of a 
representative paper that will not be surpassed in this 
or any other industry. Whited & Wheless, Limited, 

H. H. Wheless, Sec’y & Treas. 
THE LEADER ON THIS CONTINENT. 

Rock Springs, Wyo.—We have been very much inter- 
ested in both the papers, and if the American Lumber- 
man shall combine all the good points of each it certainly 
will be the leading paper of the kind on the continent. 

Rock Springs Lumber Company, 
A. M. Gildersleeve, Secy. 
A CONCENTRATION OF ABILITY. 

Galesburg, Ill.—The merging of the interests of two 
such great papers should be gratifying to the readers of 
either or both. The concentration of such great ability 
insures a great paper, and insures its readers all the 
news of interest in lumber circles 

James C. Simpson. 
MODIFYING A DISTRACTION, 

St. Louis, Mo.—I predict you will not be sorry for your 
consolidation, The move I think the wisest one you could 
possibly have made, and I heartily congratulate you on 
your new enterprise. The lumber dealers will now have 
more time to devote to their customers, for which they 
are indebted to your wise action, E. C. Robinson. 

WITHOUT RIVAL OR PEER. 

Montgomery, Ala.—Happy New Year! Accept sincere 
felicitations on the happy consolidation of interests, en- 
ergy and talent. While each paper seemed to be indis- 
pensable, the splendid combination gives assurance of a 
magnificent journal which can have neither a rival nor 
a peer. Great interests are in your keeping, a great field 
is before you, and a great people will sustain you. 

C. H. Beale. 
THE SPOKESMAN OF THEIR VERDICT. 

Galena, Ill.—In the union of two such able and interest- 
ing messengers of information interesting to every lum- 
berman, we cannot refrain from expressing a feeling of 
regret that the long familiar names will appear no more 
as pleasant weekly visitors; but we are very sanguine 
that the new American Lumberman will more than fill 
our measure of expectation, taking into consideration 
the effective results which must follow from the united 
efforts of two such able veterans in journalism. We be- 
lieve we are expressing the unanimous verdict.of the 
great. army of lumbermen who were constant readers of 
the old journals that, while they may regret the fa- 
miliar names of the past, they realize that the new 
Lumberman will be doubly strengthened in ability and 
usefulness. * We trust that the American Lumber- 
man, now launched on the sea of prosperity, will have a 
continuous, propitious voyage. It will be a welcome 
guest at the home of every lumberman. 8 

Wm. Hoskins & Co. 
BETTER WORK UNDER ONE FLAG. 

Nowata, Ind.—We congratulate you that the leading 
lumber journals shall hereafter sail under one flag, do- 
ing better and more effective work for the lumber in- 
terests than ever before, with the name American, so 
glorious to all true Americans, a name that means no 
north or south and takes in the entire lumber interests 
of this great continent. We must say that we think 
you are on the right road to success, and hope that all 
lumbermen will become your patrons. 

G. A. Martin Lumber Company. 
GREATEST TRADE JOURNAL OF AMERICA. 

Lake Charles, La.—Permit me to congratulate you on 
the consolidation of interests. One cannot part with old 
friends without a pang of regret, yet when we learn 
that the same hands which have guided so successfully 
the course of the Northwestern Lumberman and The 
Timberman will be at the helm of the American Lum- 
berman we are reminded that ‘‘a rose by any other name 
would smell as sweet,” and would extend congratulations 
to the great lumber industry of America in that, while 
they will have as conservator of their interests the 
greatest trade journal of America, they will have also 
a newsy and dignified representative of which they well 
may feel proud. Bradley-Ramsay Lumber Company, 

Wm. E. Ramsay, Pres. 


Spoken in the Smoky City. 

The following are oral expressions of opinion, unsoli- 
cited, from Pittsburg, Pa., and reflect a sentiment in that 
market of which the Lumberman is keenly appreciative: 

1). L. Gillespie—The move is a good one, a very good 
one, and there is no doubt that the American Lumber- 
man will live to be a source of pride to its projectors. 

F. F. Nicola—The American Lumberman has my best 
wishes for many years of prosperity. 

G. B. Flint, of Flint, Erving & Lindsay.—Usually our 
vote is against consolidations, but in this instance we are 
for it to a man. The energetic heads of the new journal 
will make it as interesting and valuable to the trade as 
the two papers were in the past. 

F. R. Babcock, of the Babeock Lumber Company and E. 
V. Babcock & Co.—The union is a strong one and very 
good results are expected. Both journals were live, up- 
to-date ones, and the American Lumberman should be a 
very Hercules in strength. 

L. L. Satler, of the Satler Lumber Company.—This is 
an age of trusts which usually have no soul. Hence we 
look for the very best treatment from a combination 
which has. 

W. D. Johnston, of the American Lumber & Manufac- 
turing Company.—This consolidation means much that 
is valuable to the lumber trade. Both journals were of 
great value to us all, and the American Lumberman will 
stand for all the term American implies—courage, inde- 
fatigability and true worth. 

F. N. Lenens, of the L. L. Satler Lumber Company.— 
The union shows the ‘friendly feeling throughout lumber 
circles and will no doubt make itself felt in all channels 
of the lumber business. May their shadow never grow 
less, and their circulation increase. 
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Club Room of the Cleveland Lumber Dealers. 


Search this couniry over from coast to coast and a 
duplicate of the club and lunch rooms of the Wholesale 
Lumber Dealers’ Association of Cleveland cannot be 
found. Some years ago this association built a neat 
little club house right in the center of the lumber dis- 
trict of Cleveland known as the “Flats.” Here daily, 
notably at noon time, are gathered together nearly all 
the bright lights of the Cleveland fraternity. In frout 
they have a “glory room,” the walls of which have some- 
what unique decorations. ‘The first thing that greets the 
visitors’s eye on entering is an elaborately framed cer- 
tificate of membership admitting the association as a 
body into the concatenated order of universal prevari- 
sutors. Further along on the wall is a gigantic Hoo- 
Hoo cat with a particularly virulent twist of tail and 
curvilinearity of spine. On the opposite wall is hung 
a crayon cartoon of that prince of good fellows, Erwin 
Fisher, in guise of the Prince of Tipperary. And there 
are other things on those walls of a more or less per- 
sonal character. 

But the lunch room back, overlooking the yellow and 
turpid waters of the Cayuga river, where Cleveland lum- 
berdom eats its midday repast, is the scene of re 
good fellowship and good eating than fall to the lot of 
most lumbermen. Here is welcomed the vagrant lumber 
dealer or newspaper scribe from abroad, who invariably 
is well fed and better jollied. 

There are daily doings at this lunch function. The 
chief comedian is Eugene Carlton, although at times 
Erwin Fisher and George Nicholson drop in and unbend 
and give him right royal assistance. J. J. Wemple 
always insists that Carlton sit at his left, because he 
has use for him there. He enjoys Carlton hugely, and 
eggs him on to repeated efforts in making fun for the 
assembled crowd. Then Will Teare and F. H. Ellen- 
berger and Papa F. W. Bell are not slow in keeping 
things stirred up. 

Lunch is fairly under way when W. F. Lindslay in- 
variably drops in. Lindslay prefers to make a dra- 
matic entrance. He drifts in like a rampageant bovine 
in the clover lot looking for trouble, and he always finds 
it. If there is anything that he really enjoys, it is ex- 
pressing his opinion about somebody or something or any 
old thing, and he does it in a fashion of peculiar vigor. I. 
H. Ellenberger likes to annoy him or, rather, make the 
attempt to do so. Only a few days ago it happened that 
Lindslay and Ellenberger were in the heat of a most 
vigorous argument when Will Martin, of the Martin & 
Barriss Company, interposed. “Look here, Ellenberger, 
be careful; don’t get mixed up with that man. As I 
came along the street just now I saw a sign nailed to a 
telegraph post, ‘Go to W. I. Lindslay for boxing and 
fencing.’ Look out for yourself.” 

Ralph and Guy Gray, Charlie Carlton, Charlie and 
Howard Prescott and Charlie Haywood are also regu- 
lar attendants at this famous lunch room and look on 
with mild approval at the fun. L. Dean Holden fre- 
quents the club rarely, inasmuch as he runs a private 
lunch room of his own in the basement of the handsome 
cflices of the Cleveland Lumber & Saw Mill Company, 
but once in a while he, too, drops in, and has a fall 
taken out of his amiable dignity. 

They are a lot of good fellows, those Cleveland whole- 
sale lumber dealers, and it is a great pleasure for a 
stranger to drop in and spend the noonday hour with 
them. 


In Vino Veritas, 


Up at Escanaba, Mich., at the banquet given recently 
by the Northwestern Cedarmen’s Association, there was 
& young newspaper man present who, as Toastmaster 
Herb Gilkey stated in introducing him, was neither 
French, Irish, German, or even Spanish, for he was 
English. Mr. English is one of the proprietors of the 
Escanaba Daily Mirror, and is a good fellow person- 
ally as well as a bright and facetious writer. In the 
account of the banquet appearing in his paper the next 
evening he had this to say of the worthy toastmaster, 
which will be appreciated by the latter’s many friends 
in the lumber trade: “Now we are told that Mr. Gilkey 
is a quiet individual and a man of very few words, but 
while he filled the chair of toastmaster he filled him- 
self with that great wit sharpener and tongue loosener, 
‘Mumm’s extra dry,’ and the quiet and sedate Mr. Gilkey 
was transformed from a gentleman of a few words to a 
man with a great deal to say and he knew how to say 
it, too.” It should not be inferred from the above, 
however, that Mr. Gilkey was any more partial to the 
great health restorer and invigorator than were the rest 
of the jolly party around the banquet board. 

Concerning Archie Naugle, of Naugle, Holcomb & 
Co., of Chicago, Mr. English sized him up as follows: 

The ‘‘ladies’ man” of the party, A. T. Naugle, made a 
very touching plea that he wasn’t a ladies’ man; 
that the toastmaster must surely mean J. C. Kirkpat- 
rick or Mr. Mashek, for he never would stand being a 
ladies’ man. As Archie is quite well known his argument 
cut but little figure, for we were informed by a gentle- 
man that a few years back Archie made a trip to 
Burope and (this is on the quiet) was welcomed with 
open arms into the home of the Great Potentate of Tur- 


key, and it is also stated that Mr. Naugle ‘‘Hobsonized" 
the fair Gretchens of Germany as well as the dusky 
belles of Spain. These facts seem to have been more or 
less known to the gentlemen present and that knowledge 
no doubt accounted for the laughter Mr. Naugle’s speech 
elicited from those present. 

The most unkind cut of all was, however, about M. ||, 
Grover, the big, good natured lumberman from Garth, 
where he is connected with the Garth Lumber Company, 
and concerning whom the article says: “Mr. Grover wis 
attired in a shirt that was a suspiciously close match 
to the paper on the walls of the banquet hall, but Land- 
lord Christie said the shirt must be honest, for he hadn't 
missed any wall paper.” 

An Unwarranted Interpretation. 

E. M. Warren, the chief inspector of the grading bu- 
reau of the Mississippi Valley Lumbermen’s Associa 
tion, is telling a story at his own expense. His wile 
has not been in good health of late, and when away 
from home Mr. Warren is continually looking for deli- 
cacies to send to her. He was in Chippewa Falls, stop- 
ping at the Stanley house, the other evening, when it 
occurred to him that perhaps he might be able to vet 
hold of some quail or partridges to send to her, and as 
he knew that it was not the legal season for them to be 
in the market he called the clerk to one side and in a 
low voice, so as not to be overheard by the traveling 
men sitting around the hotel lobby, asked if he could 
tell him where he could get a little game. 

“Game you want, is it?” replied the clerk at once. 
“Why, there is a little poker game going on across thie 
way that I guess you could sit in if you want to, an 
will keep your mouth shut about it, for the—” 

“No, that ain’t what I want,” interrupted Warren, }i1 
before he could continue, the clerk went on: 

“Well, I don’t believe there is any faro or roulette 
in the town. I am sorry, Mr. Warren, that we can't 
accommodate you, but you know there has been a sort 
of reform movement in the town lately.” 

It was some time before Mr. Warren could explain to 
the obliging clerk the kind of game he was looking for, 
and now he is telling the story as it is too good to keep. 


The Cigars on Cleveland. 

Up at Fond du “ae, Wis., they have a’ good joke on 
C. i. Cleveland, machinery designer and salesman fv 
the Giddings & Lewis Manufacturing Company. A fe 
days ago a Cuban, who had a long story to tell about 
how he came into possession of some exceptionally choice 
Havana made cigars, visited the office of the company 
and interested Mr. Cleveland in his wares. He opened a 
box, took out a bundle of cigars and let Mr. Cleveland 
pick one out of the middle. It was a very choice cigar. 
Another was similarly selected and cut open and it 
proved to be a long filler, apparently of high grave 
tobacco. Cleveland asked the price and was informed 
that he could have them at an enormous sacrifice, ue 
solely to the Cuban’s desire to escape the rigors o! a 
northern winter, for $5.50 a hundred. Cleveland re- 
sponded, “I will give you $2.” With many shrugs of 
the shoulders and deprecatory waves of the hands ‘he 
Cuban picked up his goods and started to leave, but in 
the meantime Cleveland and George Giddings were talk- 
ing it over and came to the conclusion that it was 4 
shame to rob the poor fellow just because he was in a 
strange land and in hard luck, so they stepped him and 
said they would give $2.50. With some expressive ex- 
postulations at their hard-heartedness, the Cuban finally 
consented and they bought three boxes of a hundred eacti 
at that rate. 

They immediately proceeded to try the cigars further. 
but with results that were not satisfactory. There wis 
a strange and alien flavor to them that did not pe! 
tain to the choicest Vuelta Abajo cigars. In fact, the) 
immediately began bestowing them upon the watchman 
and apprentices in the shop, or anyone who could be ii 
duced to take them away, but the boxes, partly filled 
remained evidences of what they had been doing. hiv 
next morning an express messenger came in with a pach 
age and, noticing them, said, “You got some of thei 
cigars, did you? They must be dry enough.” “low > 
that?” “Why, they have been lying behind the expres 
office stove for more than a month waiting for the Cuban 
to take them.” ‘Then came an inspiration on the part 
of Cleveland and he said, “Now, tell me, how much «it 
the Cuban have to pay for those cigars? Do you 
know?” “Why, yes,” said the expressman, “They cme 
ce. 0. d. at $11.25 a thousand.” 


Thought he was a Railroad lan. 


‘There is a pretty good joke on John C, Pitcairn, pre* 
ident of the Pittsburgh Plate Glass Company, which has 
become one of the largest manufacturing institutions 1 
the United States. Incidentally, Mr. Pitcairn and _ his 
associates have spent years in educating the general 
public up to the use of plate glass in place of common 
window glass. Last season he employed a prominent 
firm of New York architests to draw plans for him for 
the erection of a house near Philadelphia, which cost 1 
the neighborhood of $200,000. During the construction 
of the house Mr, Pitcairn took occasion to review the 
architect’s plans, and to his utmost surprise found that 
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they had specified best quality French window glass. 
Of course, Mr. Pitcairn could not stand this, and got 
after the architects with a sharp stick. Their only 
apology was that they were not aware that Mr. Pit- 
cairn was a plate glass manufacturer, but supposed he 
was a railroad man. 


Walter Alexander as a Journalist. 


Walter Alexander was never accused of being a news- 
paper man. If he had been he would probably have felt 
aggrieved. He has been content with managing the big 
lumber business of the Alexander Stewart Lumber Com- 
pany, at Wausau, Wis., driving a nicc team of horses, and 
for diversion has now and then taken a hand in poli- 
tics, not for himself but to aid the senior member of 
the company, Congressman Alexander Stewart. Never- 
theless, he chose recently to assume the role of a news- 
paper correspondent of his own accord, and it was all 
due to his interest in politics. It seems that he chanced 
to run down to Madison, the capitai of the state, the 
other day, when the senatorial contest was at its hight, 
and went to the senatorial caucus in the evening. But, 
to his consternation, as soon as the caucus was called to 
order the chairman announced that no one but republi- 
can legislators and newspaper representatives would be 
allowed. to remain, and the sergeant-at-arms was instruct- 
ed to clear the room of all others. Walt Alexander 
was in a dilemma, but his ready wit came to his aid, 
and he was able to indulge his love for practical politics. 
He took a pencil from his pocket, moved over to the 
press table, borrowed a few sheets of paper from a rep- 
otorial friend and was busy taking notes as if his bread 
ind butter and $15 a week depended upon it, when the 
-ergeant-at-arms passed him by without a question and 
reported to the chairman that the house had been 
cleared of all not entitled to be present. When Walt 
\lexander’s friends questioned him on his return as to 
what paper he represented at Madison he said that it 
was the “Pine Tree Journal,” and now they are wonder- 
ing when this new candidate for journalistic honors will 
make its first appearance. 





A Candidate for the Naval Re:erve. 


D. S. Pate, president of the D. S. Pate Lumber Company 
of this city, has long been known to the American Lum- 
herman as a man in whom were happily blended tractable 
clements of “riot and dissipation” and an outward and 
visible aspect of priestliness. This, it is perhaps needless 
io explain, is leaving out of the account any reference to 
ihe further fact that big and prolific as Pate’s brains are, 
his heart and sincerity of purposes are bigger and more 
so. In a moment, however, of supposed suspended con- 
sciousness, Pate, it appears, was induced to sign an appli- 
cation for membership in the Pistakee Yacht Club, of 
vhich W. M. Gunton, of W. M. Gunton & Co., of this 
city, is the treasurer. Of course, an election followed 
und when officially notified, Pate, as appears from the 
following characteristic letter, was at first dazed, but re- 
fusing to plead an “interval of mental aberration” as a 
alid defense, came manfully to the scratch with the 
necessary ““V.” Here is a copy of the letter: 

Chicago, Jan. 24, W. M. Gunton, Treas., Dear Sir: 

‘Inclosed please find $5 for membership in the Pistakee 
Yaeht Club. I send this at the request of the secretary 
f your club from whom I received notice that my appli- 
cation for membership had been acted upon, with the 
result that I was elected by a unanimous vote of the 
lub. The whole thing is to me an impenetrable mystery, 
ind the only way that I can explain it is that during 
some interval of mental aberration the sporting proclivi- 
ties of some dead ancestor must suddenly have developed 
‘o the extent that I lost my identity, and while in that 
condition the tendency to riot_and dissipation predomi- 
nated to such an extent that I unconsciously handed in 
the application referred to. This was my conclusion be- 
‘ore I had fully completed reading the notice received 
rom your secretary, but after reaching that portion of 
it where I was instructed to send check to the order of 
W. M. Gunton, I received a glimmer of light that gave 
one the key to the situation, but inasmuch as I am “up 
against it’? here is the $5, given with the understanding 
hat should my initiation result in a course of unchecked 
ind wild dissipation you will see that I am properly 
taken care of, and that you will be to the expense of 
any conveyance that may be necessary to restore me to 
ihe care of my family. Very Respectfully, D. S. Pate. 


Heath, Witbeck & Co., the hardwood dealers on Laflin 
street, in the Twenty-second street lumber district, this 
city, are preparing to move to their new location on 
Loomis street. The new yard is the one formerly occu- 
pied by the Adams Lumber Company, but is being en- 
tirely replanked and will be fixed up in first class shape 
by the new tenants. Some stock has already been placed 
on the Loomis street yard, but the firm will not move its 
oflice until about the first of May. 

E. L. Roberts, of E. L. Roberts & Co., this city, and the 
William L, Sharp Glass Company, Hartford City, Ind., 
left, Tuesday evening for the latter place to be present on 
Wednesday at the starting up of the new glass factory. 
Mr. Roberts expects to be using window glass of his own 
make inside the next thirty days. 

E. G. Heath, of Heath, Witbeck & Co., returned this 
week from a trip to Evansville, Ind. He reports exceed- 
ingly high prices at the Indiana hardwood center and 
Says that he found more buyers in sight than he did 
lumber. 

——ereorrrrrr—rraeraaer" 

It is reported from Washington that Thomas M. Pitts, 
of Bay City, Mich., says that the statement that the 
American lumbermen who visited Washington recently 
to take part in the joint conference with Canadian 
lumbermen did so on the invitation of Mr. Charlton, the 
eminent Canadian lumber manufacturer and member of 
the Joint High Commission, is untrue and that the sug- 
gestion for the conference was first made by Congress- 
man Stewart and Senator Nelson. The editor of the 
American Lumberman happens to know that Mr. Pitts 
is mistaken, 
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tunity for pushing trade, so characteristic of convention 
assemblies generally, were conspicucusly absent. The 
hosts acted solely on the theory that this was an occa- 
sion for an exhibit of the home, not of the mart. There 
was no solicitation for orders for lumber, but there was 
uninterrupted solicitude for the mental and physical en- 
joyment of the guests. 

In recognizing the uniform good intentions of and their 
successful consummation by the direct hosts of the occa- 
sion it is appropriate to reproduce here the names of that 
body on whem devolved putting into execution the wishes 
of the trade of St. Louis—the entertainment committee. 
They were: 

C. D. Johnson, Frost-Trigg Lbr. Co. 


. W. McLeod, St. Louis R. & W. G. Co. 
Ben Pollock, Chippewa Lumber & Boom Co. 
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T. D. Waters, Hafner-Lothman Mfg. Co. 

W. EB. Frye, Philibert & Johanning Mfg. Co. 

J. A. Reheis, John A. Ganahl Lbr. Co. 

J. W. Putnam, Sawyer-Austin Lbr. Co. 

Cc. M. Jennings, Berthold & Jennings. 

S. H. Fullerton, Chicago Lumber & Coal Co. 

Cc. J. Mansfield, Long-Mansfield Lumber Co. 

J. C. McLachlin, Big Four Lumber Co. 

G. R. Hogg, William Buchanan Company. 

R. W. Griswold, Malvern Lbr. Co. 

U. L. Clark, Detroit Timber & Lumber Co. 
Samuel Patterson, Big Creek Lumber Co. 

F, E. Sheldon, T. H. Garrett Lumber Co. 
George .K. Smith, Holladay-Klotz Land & Lbr. Co. 
J. H. Brookmire, Curtis & Co. Mfg. Co. 

J. F. Judd, Hall & Brown Wood Working Mach. Co. 
F. B. Hunkins, Thorn & Hunkins Lime & Cement Co. 
Cc. W. S. Cobb, Glencoe Lime & Cement Co. 

F. C. Brewer, F. Brewer Lumber Co. 

John R. Shultz, Shultz Belting Co. 

Henry Buehler, Buehler-Phalen Paint Mfg. Co. 

B. R. Darlington, BE. R. Darlington & Co. 

H. Riesenberg, St. Louis Sash & Door Works. 

H. P. Farrington, H. P. Farrington & Co. 


. A. Gruner, A. A. Gruner. 
eo G. Hadley, Hadley-Dean Glass Co. 
illiiam H. Gregg, jr., Mound City Paint & Color Co. 
. A. Eberson, A. A. Eberson & Co. 
. Lee Servoss, H. Lee Servoss. 
. H. Jones, Chicago Belting Co. 
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C. H. Huttig, Third National bank. 

George M. Griffin, George M. Griffin Lumber Co. 
A. J. Neimeyer, Monarch Lumber Co. 

Charles Beckers, A. M. Beckers Lumber Co. 
William Lothman, Hafner-Lothman Mfg. Co. 

C. E. Neeley, South Arkansas Lumber Co. 
Richard Branch, Branch Saw Co. 

Fred Heim, Fred Heim. 

Howard Watson, Watson & Carothers. 

A. J. Boeckler, Boeckler Lbr. Co. 

J. J. Cochran, Camden Lumber Co. 

I. N. McCreery, McCreery Bros. 

Robert Bryars, Huttig Sash & Door Co. 

William J, Tracey, O’Neil Lumber Co. 

J. B. Temple, J. A. Fay & Egan Co. 

Jack P. Richardson, W. H. Hallett Lumber Co. 
R. B. Lyle, Illinois Steel Co. 

W. E. Barns; St. Louis Lumberman. 

E. J. Shuster, E. J. Shuster Printing Co. 

Henry B. Lawrence, Heinrichshofen & Lawrence. 
P. C. Platt, Platt & Thornburgh. 

Joseph Durfee, The Knapp, Stout & Co. Company. 
George E, Luehrmann, Chas, F, Luehrmann H. L. Co. 

It will be impossible in this article to credit to each 
his share in the work of that committee. It can best 
be done perhaps by particular reference to the chairman 
of the committee, as personating the wishes, the expendi- 
tures and the intentions of that body—as an allegory of 
the spirit of the hosts. The compliment of choosing 
Clarence D. Johnson for chairman of the entertainment 
committee was a flattering one. It is true that the choice 
was most satisfactory, but the delicacy of the compli- 
ment lay in the fact that St. Louis is full of men in the 
lumber trade whose executive ability in just such work 
would have been equally pregnant of good results. Pos- 
sibly no city of the west possesses men of keener acumen 
who can lay aside the “shop” and become graceful dis- 
pensers of hospitality. The city is proverbially one whose 
citizens believe in the social as well as the commercial 
side of life, and there are few business men in this me- 
tropolis who are not equally well known in its social life. 
The selection of Mr. Johnson, therefore, was a delicate 
compliment from his fellow workers, any one of whom 
would have assumed the duties with equal ardor, but_all 
of whom were glad to bestow the honor upon him, because 
they felt that he deserved it. 

Chairman Johnson is a self-made man, young and en- 
ergetic. He is a native of Steuben county, New York, 
where he passed his boyhood up to the age of 12 years. 
His parents then moved west, to Kansas City, Mo., and 
his first business experience was as bookkeeper for the 
Kansas City Frog & Switch Company. In an adventur- 
ous spirit he soon went south, and lived in New Orleans, 
La., for a few months. His lumber career began in 
Louisiana, where he worked in the yard of a saw mill 
there. He afterwards went to Chicago, where he was 
foreman of a dock in the lumber district. He remained 
there but one season, when he struck out for the south- 
ern country again and went to Louisville, Ark., finding 
employment with R. L. Trigg, who operated a large saw 
mill there. He remained with this mill five years in the 
capacities of foreman of yard and shipping clerk, when 
Mr. Trigg started him on the road as a traveling sales- 
man. Right here is where his talents began to show 
themselves, and at the end of two years of traveling he 
opened a St. Louis sales office for Mr. Trigg in the 
Equitable building, and has been identified with St. Louis 
ever since. 

That was five years ago. About two years ago he con- 


ceived the idea of consolidating the sales departments of 
several of the saw mills of Arkansas and Louisiana— 
mills where formerly he had placed large orders for Mr. 
Trigg—and he succeeded in effecting this eumbined sales 
department without delay, under the title of the Frost- 
Trigg Lumber Company, with himself as a stockholder 
and St. Louis manager. 

Mr. Johnson stands as a successful business man, an 
indefatigable worker and a man of friends. He married 
in Louisville, Ky., and has a charming wife and little 
family. His recent success as chairman of the St. Louis 
entertainment committee is characteristic of the career 
of a rising young lumberman. 

In a legal investigation requiring testimony on the 
care of conventions, St. Louis may be sworn as an expert. 


PROCEEDINGS OF THE LAST DAY. 


The Lumberman’s report of the proceedings of the con- 
cluding sessions of the Missouri & Kansas Association of 
Lumber Dealers, at St. Louis, Mo., last week, was neces- 
sarily abridged. The issue of last week went to press on 
Thursday and the report for that day was such only as 
could be encompassed in a somewhat extended telegram. 
In order that the record may be complete, details of the 
proceedings of the last business session and other matter 
pertinent to a great convention of a great association 
are given here in full. 


Thursday Morning Session. 


The morning session of the second day of the associa- 
tion was called to order at 11:45, President Robinson in 
the chair. 


On Constitutional Changes. 


The first business was consideration of the report of 
the committee on constitution and by-laws, which was 
read by A. A. White, chairman, as follows: 

Your committee on constitution and by-laws begs 
leave to submit the following report: - 

We recommend the following changes in Article 2, 
Section 1, third line: Following the word ‘“wholesale’”’ 
insert “or retail.” Same article, section, same page, 
second line, change the word “thirty’”’ to read “sixty,” 
and in the fifth line, in the same article and section, 
change the word “‘fifteen’’ to read “thirty.’’ Same arti- 
cle, Section 5, page 6, referring to exemptions, eleventh 
line, following word ‘‘doors,’’ omit the word “and,” and 
following the word “blinds’’ add “lime, cement, plaster 
and building paper.” Also add to the closing of the 
same article, twelfth line, following the word “‘goods,’’ 
“on oak lumber and piling in car lots, to bridge compa- 
nies, bridge contractors and county gommissioners.” 

And to the by-laws, Section 3, page 11, referring to du- 
poy Saas, seventh line, substitute for $500 the sum 
oO 


It was decided to consider the changes in the by-laws 
section by section. There was no discussion over the 
changes except that of section 5, article 2, in regard to 
exemptions, which excited considerable debate, in which 
Messrs. Alexander, Miner, Records, Whaley, Hodges, 
Rohrbacker and Adams participated. The main objec- 
tion seemed to be on the clause reading, “or oak lumber 
or piling in carlots to bridge companies, bridge con- 
tractors or county commissioners.” It was stated, among 
other things, that as members of the association they 
should have the right to anything in the way of oak 
sales, and to county commissioners themselves. 

Mr. Miner suggested that the main objection to this 
clause was in the fact that the county commissioners 
talked too much about prices to everybedy in the county 
who might be in the market for lumber. Mr. Records 
stated that 90 percent of the lumber is sold by the mem- 
bers of this association to contractors or county com- 
missioners, and he asked for information as to where 
he would get protection provided this clause were em- 
bodied in the exemption section. Mr. Whaley suggested 
that the association stand by its friends on this ques- 
tion and pay no attention to the little fellows who might 
sell an occasional bill to contractors or commissioners. 
Mr. Hodges stated that large concerns did not sell to 
county commissioners, that the small ones did, and that 
it was working a hardship on retail dealers to make 
any change. Mr. Records said that the association need 
not fear the competition of the small oak mills; he had 
no fear of such competition and lived in very close 
proximity to one of these mills. As to the big mills, 
they certainly ought to regard the rights of this asso- 
ciation and he believed they did. 

It was moved and seconded that this change in section 
5 referring to oak lumber be stricken out. This brought 
on still further debate, in which it was moved that the 
clause referring to sash, doors, blinds, cement, plaster and 
building material be also stricken out. The principal 
objection to the latter clause was that the little stores 
in the country could sell sash, doors, blinds, cement, etc., 
without really carrying a stock of such goods, placing 
orders for whatever amount was required of them, thus 
taking away the business from the legitimate retailer of 
building material. This latter motion, however, to strike 
out the articles named, was lost, and the original amend- 
ment to strike out the paragraph referring to the sale 
of oak lumber in carload lots to contractors or county 
commissioners, was carried, leaving section 5, article 2, 
as printed below. 

The Section in Amended Form. 

The following are the sections as amended: 

Article 2, section 5, page 5, under head, “Who shall 
make:” 
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Any member of this association who considers that he 
has just cause for complaint against any wholesale or 
retail dealer or manufacturer or their agents may file 
said complaint with the secretary of the association. 

Section 3, article 2, “Time Limit:” 

All complaints to be handled by this association must 
be filed with the secretary within sixty days after re- 
ceipt of shipment at point of destination. No complaint 
from any member will be considered when made on ac- 
count of sales or shipments made within thirty days 
after the date of said member's certificate of member- 
ship. : 

Section 5, article 2, “Exemptions:” 

Nothing in the foregoing sections shali be construed 
so as to entitle members to make complaints on account 
of sales or shipments of lumber, etc., to railroad or 
transportation companies, line elevators and packing 
houses, extensive coal or oil companies; or to manufac- 
turers, where said material enters directly into the arti- 
cles which they manufacture, or becomes a part of the 
article offered for sale, and in boxing, crating or shipping 
the same, provided such manufacturers do not sell lum- 
ber to consumers, and are not engaged as contractors in 
the erection of buildings, or in the case of sash, doors, 
blinds, cement, plaster and building material, to mer- 
chants who keep a regular stock of such goods. 

By-laws, section 3, “Duties of Treasurer:” 

The treasurer shall receive all moneys for the associ- 
ation from the secretary, giving a receipt therefor and 
reserving a duplicate stub thereof; keep a regular ac- 
count thereof, and pay all bills authoized by the board 
upon warrants signed by the secretary and counter- 
signed by the president. He shall execute a bond for 
the faithful discharge of his duties for the sum of $2,€00, 
to be approved by the board of directors. 

On motion the corrections were adopted as a whole. 

A Series of Resolutions. 

Mr. Zimmerman, chairman of the committee on reso- 
lutions, read his report, as follows: 

Resolved, That it is the sense of this association and 
the lumber dealers as a whole that the same time for un- 
loading cars of lumber should be given as is granted for 
the unloading of cars of coal. : 

Resolved, That the lien laws as now in férce in the 
statute books of the state of Missouri are satisfactory 
to the people and are well understood by all concerned, 
and we deprecate any change as being useless, harmful 
and unsettling of all building business and curtailing 
the credit in general. 

tesolved, That the Missouri & Kansas Association of 
lumber Dealers indorses the holding the world’s fair in 
St. Louis in commemoration of the Louisiana Purchase, 
and heartily commend it to our friends at home. 

Resolved, That as some of the retail dealers are doing 
an injustice to their competitors and also to the whole- 
salers, by diverting cars to some other points, it is the 
sense of the association that the wholesalers be instruct- 
ed to hold back the bills of lading on shipments until it 
would be too late to divert the car from its original 
destination. 

Resolved, That the thanks of this association are here- 
by tendered to the officers of the Missouri Pacific Rail- 
way Company for their generosity in giving us an excur- 
sion over their road from Kansas City and return, and 
for the excellent manner in which they handled the train, 
this being the first excursion train on record consisting 
of twelve cars that ever has been known to start on 
time, make no long or tedious stops on the road, and to 
finally surprise all by puling into Union station at the 
time specified. 

Resolved, That the thanks of this association are due 
to the Lindell hotel! managers and especially to Mr. Hen- 
derson, for the kindness and courtesies extended to its 
members, in providing us with a beautiful hall and com- 
mittee rooms and making us at home generally. 

Resolved, That the thanks of this association are due 
to Capt. Robert McCulloch and the management of the 
Broadway Street Railroad Company for the use of their 
lines, and a delightful trolley ride over them to the An- 
heuser-Busch brewery. 

Resolved, That the association thanks the Anheuser- 
Busch association for its kind invitation to inspect the 
plant, and we hereby accept the same. 

Resolved, That the association thanks the railroad 
companies that had granted to our members a one-fare 
reund trip from Kansas City. , 

Resolved, That it is with much heartfelt appreciation 
of the kindness shown us individually and collectively 
by the lumber dealers and citizens of St. Louis that we 
hereby tender our thanks. Words cannot adequately 
portray the feelings with which we appreciate the many 
favors shown us, and to our lady friends, and we assure 
them that we will leave St. Louis with a warm spot in 
our hearts for the lumber fraternity of this beautiful 
city. 

Resolved, That the elegant and delightful lunch pro- 
vided for our excursionists by the Kansas City dealers 
was thoroughly enjoyed by all on board the train. It 
was appreciated, not for its intrinsic value alone but as 
a reminder of the constant care which our Kansas City 
friends have ever shown for our comfort and conve- 
nience. 


These resolutions were adopted as a whole. 

Mrs. D. G. Saunders, of Kansas City, asked permission 
fo introduce the following resolution: 

Resolved, That the visiting ladies hereby tender their 
thanks to the lumber dealers of St. Louis, and especially 
to the committee of ladies, for their kindness and courte- 
sies to us, and we assure them that we shall always ap- 
preciate their gentle and hospitable welcome, and the 
memory of it shall always linger in our hearts. 


This resolution was adopted by a rising vote. 

A special vote of thanks was also extended the Kan- 
sas City, Pittsburg & Gulf Railroad Company for the 
delightful entertainment it furnished at the Planters 
hotel on Wednesday afternoon and for the excursion -of 
last year. 

On motion of George Swartz, the secretary was in- 
structed to notify each of the hotels, railroad companies, 
ete., of these resolutions which had been passed. 

A special resolution of thanks was also extended to 
the mayor of St. Louis. 


Election of Officers. 


The election of officers was next in order, and the 
president announced that nominations would be re- 
ceived. 

Mr. Taylor placed in nomination the name of Milo R. 
Harris, of Ottawa, Kan., as president of the association 
for the ensuing year. It was ‘seconded by Mr. Mengle, 
of California, Mo., and on motion nominations were de- 
clared closed, and that of Col. Harris was made uani- 
mous and he was elected by acclamation. 

He was called to the desk and took the chair, in the 
midst of applause. He stated that he felt very much 
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honored by being elected; that he was proud to be a 
member of the association, as it represented the best 
element of social and commercial life in the territory it 
covered. He then called for nominations for vice presi- 
dent, and the Kansas and Missouri contingents separated 
in caucus. The name of L. A. Fillmore, of Joplin, Mo., 
was presented by the joint congress, the nomination 
made unanimous and he was elected by acclamation. 

George D. Hope, of Kansas City, was re-elected treas- 
urer. 

The following are directors for the ensuing year: R. 
J.‘ Hurley, Kansas City, Mo.; B. W. Zimmerman, Se- 
dalia, Mo.; E. C. Robinson, St. Louis, Mo.; A. A. White, 
Kansas City, Mo.; E. S. Miner, Bethany, Mo.; George 
W. Crawford, Girard, Kan.; H. C. Taylor, Lyons, Kan.; 
C. A. Haulenbeck, Manhattan, Kan.; E. M. Adams, 
Mound City, Kan.; T. H. Rogers, Winfield, Kan.; J. 
Thomas, Topeka, Kan.; D. C. Rounds, North Enid, O. T. 

The new directors were Messrs. Robinson, White and 
Miner, from Missouri, and Rogers, from Kansas. 

Mr. Zimmerman offered resolutions of thanks to the 
retiring president, and they were passed unanimously. 

The meeting adjourned sine die. 

The directors met at 2:30 p. m. and re-elected Secretary 
Harry A. Gorsuch. At this point, Director Adams made 
a speech, in which he referred to the excellent work ac- 
complished by the secretary during the past year, refer- 
ring to the fact that the membership roll had passed 
the first 1,000, and the directors unanimously commended 
the work of the secretary’s office and made a substantial 
increase in his salary for the year. 


A New President. 


Milo R. Harris, the incoming president of the Missouri 
& Kansas Association of Lumber Dealers, is a life long 
resident of Kansas. He has lived in Ottawa, that state, 
most of his life, and he understands the lumber busi- 
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ness in all its details. He is essentially a self-made man 
and has carved out his own career from boyhood. He 
served with distinction in the civil war as a volunteer 
from Kansas, and has been identified with that state in 
all its march of progress. Quiet, unassuming and domes- 
tic in his tastes, Mr. Harris makes warm friends every- 
where. His executive ability is unquestioned, and the 
Missouri & Kansas Association of Lumber Dealers will 
find in him one of the ablest presiding officers ever elected. 


Thursday Night at the Century Theater. 


While the masculine element was reveling in the de- 
lights of the smoker, the visiting ladies were attending 
a theater party at St. Louis’ “swell” playhouse, the Cen- 
tury. E. H. Sothern in “The King’s Musketeers,” was the 
bill—an adaptation from Dumas “Three Guardsmen.” 
About 300 seats had been reserved, and they were all 
taken by the visitors. A special committee of St. Louis 
gentlemen acted as escorts, as follows: Howard Watson, 
Benjamin L. Van Cleave, Edward Schilling, A. Strauss, 
J. P. Richardson, W. B. Johns, A. C. Ramsey, E. P. Dar- 
lington, J. F. Judd, J. T. Holliday, Louis Werner, George 
Stebbins, B. J. Ehnts, Louis Ganahl, William P. Merck, 
J. B. Temple, T. H. Garrett, Walter Zelnicker, H. P. 
Farrington, B. F. Spencer, J. Milne, A. F. Griswold, C. 
D. Terry, A. B. Simonson, S. G. Richardson, J. H. Graham, 
J. B. Chapman, Mr. Forges, Bert Trump, Fred Bennett. 

This affair passed off pleasantly and was highly ap- 
preciated by the ladies. 


The Smoker at the [lercantile Club. 


The committee had set apart Thursday night for the 
big smoker at the Mercantile club, one of the “swellest” 
organizations of St. Louis. The club occupies the entire 
building at the corner of Seventh and Locust streets, an 
immense structure magnificently fitted up for a club of 
exclusively the leading business and professional men of 
the city. The building is six stories high, about 100x75 
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feet in area, the ground floor only being occupied by the 


better class of storekeepers. 

On the fifth floor of this beautiful club house is a 
large dining room or banquet hall, and this room was 
set aside for the vaudeville entertainment for the re- 
tailers. A stage was erected at one end of the hall and 
fully 800 lumbermen were packed into the room on 
Thursday night. 

The following program was offered: 


OKER. 
Eleventh Annual Meeting of the Missouri and Kansas 
Lumber Dealers. 
Mercantile Club, Thursday Evening, January 28, 1899. 
Music by Poepping’s Orchestra, 
Musical Selections. 
“Whistling Rulus” .cccscces iamalccesnes wie sacneeeue Mills 
“li Green’s Cake Walk’’ Kominsky 
“At a Georgia Camp Meeting”’ Mill 
“Hannah’s Promenade’”’ ' 
“Honey, You’s Ma Lady Love’”’ 
“Get Your Money’s Worth” 
“Mammy’s Pumpkin Colored Coons’ 
*“Frerald Sauare WeHOee” .osccccccccssas eooeee kvECKer 
“‘Pousse Cafe’’ Beyer 
“Plantation Songs’’ xceeenanentys -Boettinger 
“Wizard of the Nile’ 
“TRE BOTORAGS’ cvscense cence aecinte sieceicves coe sekOrDOre 
Vaudeville Entertainment. 
Mr. Loney Haskell, the inimitable mimic. 
and Whittaker, in an entertaining juvenile 


Billy Van, the minstrel comedian. 

Riley and Hughes, in their patter, 
Sports.”’ 

E. M. Hall, the famous banjoist. 

The Columbia phonograph, introducing saw mill and 
planing mill cylinder records. 

Miss Polly Moran, vivacious chantreuse. 

The audience was exclusively masculine, the ladies be- 
ing at the Century theater. 

The smoker program was thoroughly enjoyable, many 
of the performers making local hits at the lumbermen 
and adapting their presentations to the crowd. Cham- 
pagne punch, cigars and huge mugs of beer were served 
by the club waiters, and it was midnight before thie 
smoker was concluded. 

At the finale the visitors were invited to a buffet 
lunch, served on the sixth floor of the club house. ‘ables 
had been spread at intervals around the large banquet 
hall on this floor and a light lunch of sandwiches, olives 
and other edibles awaited the lumbermen. At one side 
of the room champagne corks popped like Mauser rifles 
and St. Louis beer also was dispensed liberally when 
ever a visitor’s glass was emptied. 

After the inner man was satisfied the floor was cleared 
for a calk walk by professionals—negroes. There were 
three couples, exponents of fancy cake walk steps, and 
they called forth tumultuous cheers. Samuel Watterson 
end Florence Clay, Richard Thomas and Beatrice Heus- 
ton, and Wallace Evans and Cordelia Adkinson were the 
black artists for this exhibition, and they gave the lum- 
bermen some rare fancy steps. J. O. W. Selectman, of 
the same color, was master of ceremonies, and the visit- 
ors climbed over each other’s necks to get a view of the 
genuine article of cake walk. The cake was awarded to 
Richard Wallace and Beatrice Hueston. 

It was long after 1 o’clock when these festivities were 
over. It had been intended by the committee to give 
an imitation cake walk by the lumbermen themselves, 
but the hour was too late and the idea was abandoned. 

The smoker was splendidly carried out and was a 
source of decided pleasure to everybcdy who attended. 


entitled “Two 


Festivities of Friday. 


At noon on Friday the entertainment program was 
resumed, and the guests repaired by special invitation to 
the Merchants’ Exchange, St. Louis’ great commercial! 
center. ‘This is one of the largest exchanges in the 
world in point of floor area—larger than the New York 
Stock Exchange or the Chicago Board of Trade. Fully 
500 lumbermen, many accompanied by their wives an: 
daughters, were on hand at the appointed time, 12:30 
p- m., and awaiting the remarks from the president of 
the exchange, W. P. Kennett. : 

The crowd was so large that it was impossible for him 
to make an extended address of welcome, so he simply 
bade the guests a cordial greeting in a few words, and 
told them to make themselves entirely at home in any 
part of the exchange they cared to visit. Some availed 
themselves of the galleries, while many proceeded to the 
floor of the exchange and mixed freely with the bulls 
and bears, saw fortunes made and lost in the twinkling 
of an eye, and possibly enjoyed the fearful noise and 
racket, and dreamed little that these struggling, fighting 
brokers were executing orders at the pit involving thou- 
sands and thousands of dollars at every dash. 

The lumbermen remained on ’change until 1:15 p. m., 
at which hour it is closed for the day. 

For the information of some of the visitors it may be 
said here that the main floor of the Merchants’ Exchange 
is used annually for the Veiled Prophets’ ball, St. Louis 
great social function during the carnival festivities, and 
it is graced by the wealth and fashion of the whole coun: 
try upon that occasion. 


Trolley Ride and Brewery Visit. 


At 1:30 p. m. on Friday the committee had a number 
of cable cars awaiting the visitors at the corner of Elm 
street and Broadway. The party left the Merchants 
Exchange and boarded the cars 300 or more strong. he 
cold weather detracted somewhat from the pleasure of the 
trolley ride, which otherwise would have been very ¢l 
joyable. However, the big brewing plant of the famous 
Anheuser-Busch people was soon reached and the crowd 
dispersed for a tour of inspection, by special invitation 
of the brewery officials. ' id 

The afternoon was spent at this plant. Special guides 
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were assigned to conduct the party through the estab- 
lishment to see the great batteries of boilers, huge en- 
gines, electric and refrigerating machinery, the beer 
vaults and the thousand and one features of a colossal 
manufacturing establishment. A brief address of wel- 
come was made when the lumbermen’s party arrived at 
the brewery and a light lunch was offered, supplemented 
by an unlimited allowance of the product which has 
made the big plant world famous. ‘The party explored 
the acres of buildings and was greatly impressed by 
their magnitude. On returning to the city there were 
many expressions of pleasure regarding this feature of 
the entertainment program. 





The Ho}laday-Klotz Excursion. 


George K. Smith, secretary of the Holladay-Klotz Land 
& Lumber Company, invited a number of the retail lum- 
bermen, attendants of the convention, to be the guests 
f his firm on a special excursion from St. Louis to 
Greenville, Mo., where its saw mill plant is located. 
‘The excursion was given on Friday, the lumbermen leay- 
ing St. Louis on the regular Iron Mountain fast express 
at 3:45 in the morning and returning to St. Louis the 
same evening. The Holladay-Klotz people had chartered 
two Pullman coaches for the accommodation of the ex- 
cursionists and they were placed at their disposal at 10 
o’clock Thursday night at Union station. About 100 
lumbermen, some of whom were accompanied by their 
wives, took advantage of the invitation and ran down 
io inspect the plant. : 

At Williamsville, Mo., where the Holladay-Klotz rail- 
road meets the Iron Mountain system, the Pullman cars 
were placed upon the side track and the party disem- 
barked and partook of breakfast as guests of the com- 
pany. A train was then made up of two day coaches 
attached to the regular Holladay-Klotz train for the 
mill, and the party started to its final deacination, which 
was reached at 10:30 in the morning. The road to the 
mill from Williamsville is twelve miles m length, well 
ballasted, and the party enjoyed the ride exceedingly. 

At Greenville the visitors. were shown through the 
saw and planing mills, thence through the dry kilns and 
the yards and afterwards inspected the log pond, and 
were treated to the sight of a log train coming in from 
the woods and dumping its logs into the pond. The 
process of manufacture was explained fully and every- 
body seemed intensely interested in the splendid plant 
owned by this company. A sumptous dinner was served, 
the Holladay-Klotz company acting as hosts. 

After three hours of inspection, the party boarded the 
train for home and reached St. Louis about 9 o'clock 
Friday night, having been delayed on the Iron Mountain 
road by a freight wreck. 

The following resolutions have been drawn up by the 
visitors: 

Whereas, The Holladay-Klotz Land & Lumber Com- 
pany having planned and carried out so successfully an 
excursion to its plant at Greenville, Mo., which has 
proven so delightful and beneficial to the participants 
thereof; a 

Be it resolved, That we extend our thanks to said 
company and to its representatives, George K. Smith, 
Alf. Bennett, J. Mont Wilson, Leo Bloess, and to Mr. 
and Mrs. H. N. Holladay for their generous hospitality, 
and to Miss Emma Allen for her thoughtful attention 
to the comforts of the ladies en route. — , 

Further, That we express our best wishes for their 
future success and hold them in grateful remembrance. 

The following is a list of those who participated in the 
excursion: 

Cc. A. Beurgan, Beurgan & Freed, Moline, Kas. . 
George C. May, Kansas Lumber Co., Osage City, Kas. 
Jacob Isaac, Moundridge Lumber Co., Moundridge, Kas. 
A. P. Renius, Marquette, Kas. 

Charles Constant and wife, S. B. Rohrbaugh, Ottawa, 

Kas, 

Cc. Eberhardt, Eberhardt Lumber Co., Salina, Kas, 

J. G. Wilson, Neosho Falls, Kas. : 

Cc. E. Putnam, C. E. Putnam & Co., Richmond, Kas, 
J. E. Evans and wife, Evans & Thomas, Emporia, Kas. 
J. W. Thompson, Lamar, Mo. : 0 

Walter Konantz, C. W. Goodlander, Arcadia, Kas. 
George Konantz, Goodlander & Konantz, Uniontown, 

Kas, 

W. F. Grosser and wife, Leidigh & Havens, Salina, Kas. 

John Kingan and wife, Toronto, Kas. " 

Marion Johnson, Johnson & Kyle, Erie, Kas, 

L. R. Kyle, Johnson & Kyle, Erie, Kas. 

J. V. Johnson, Lindsborg, Kas. 

H. P, Adams, Merrill & Adams, Moran, Kas. 

W. G. Swenson, S. Swenson Lumber Co., Dwight, Kas. 

Gus Markart, A. J. Angel & Co., Leavenworth, Kas. 

T. J. Butcher, Hixon Lumber Co., Atchison, Kas. 

W. C. Alexander and wife, Alexander Lumber Co., Ever- 
est, Kas, 

C. C. Roop, Willis, Kas. 

W. I. Miller, Topeka, Kas. 

W. M. Walker, Walker & Killey, Effingham, Kas. 

P. L. Killey, Walker & Killey, Netawaka, Kas. 

C. M. Hall, Holton Lumber Co., Seneca, Kas. 

Robert Canfield, Holton Lumber Co., Holton, Kas. 

%. B. Porter, Holton Lumber Co., Sterling, Neb. 

. E. Friend and wife, Logan & Friend, Soldier, Kas. 
. D, Logan and wife, Logan & Brown, Holton, Kas. 
‘. C. Nuzman, F. C. Nuzman & Co., Circleville, Kas. 
. P. Sanborn, Chapman, Kas. 

. E. Grosser, E. F. Grosser, Enterprise, Kas. 

M. Wherry, T. M. Wherry & Co., Sabetha, Kas. 

T. Briggs, Briggs & Wilson Bros., Axtell, Kas. 

C. Briggs, Mrs, Isaac Briggs, Oneida, Kas. 

A, Witmer, Witmer Bros. & Co., Baileyville, Kas. 

E. Wilcox, Bancroft, Kas. 
rs. W. W. Russell, Topesa, Kas. 

. C. Bradley, Rossville, Kas. 
-M. Sipes, J. Thomas & Co., St. Mary’s, Kas. 
. B. Alexander, Alexander Lumber Co., Everest, Kas. 
James Gillies, Denison, Kas. 
. M. Burris, Kingsville, Mo. 
Mrs. Stella B. Unruh, Paola, Kas. 
“=. Sepepmennarnt, Tempel & Schoppenhorst, Higgins- 
ville, Mo, 
8. M. Calbert, Gallaher Bros. & Calbert, Warsaw, -Mo. 
Albert Berry, Berry Bros., Lincoln, Mo. 
Geo. Kieffer, Cole Camp, Mo. 
“S A. Sturges, Sturges Bros., Sedalia, Mo. 
34 J. Sturges, Sturges Bros., Sedalia, Mo. 
sonn Gallie and wife, Gallie Lumber Co., Sedalia, Mo. 
ames Ringen, Ringen & Demand, Smithton, Mo. 
- H. Mengel, W. H. Mengel & Son, California, Mo. 
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C. E. Mengel, W. H. Mengel & Son, California, Mo. 
Matt Koetting, Bonnot’s Mills, Mo. 

J. E. Thro, Boonville, Mo. 

M. Bergman, Concordia, Mo. 

George Duensing, G, Duensing & Co., Concordia, Mo. 
‘ H. Riley and wife, Bunceton Lumber Co., Bunceton, 


oO. 
J. R. Morehead, Lexington, Mo. 
“~~ Holzschneider, wife and daughter, Jefferson City, 
0. 
William Lowe, Warrensburg, Mo. 
William Pahmeyer, Shoebe & Pahmeyer, Chamois, Mo. 
Leo Bloess, Bloess Lumber Co., St. Louis, Mo. 
Charles Hazelhorst, St. Louis, Mo. 
I. N. McCreery and _ wife, McCreery Bros., St. Louis, Mo. 
William J. Tracy, O’Neii Lumber Co., St. Louis, Mo. 
Miss Josephine Tracy, St. Louis, Mo. 
Miss Fannie Tracy, St. Louis, Mo. 
James Prendergast, O’Neil Lumber Co., St. Louis, Mo. 
H. J. Behrens, H. J. Behrens & Co., St. Louis, Mo. 
8S. E. Loring, consulting architect, St. Louis, Mo. 
Thomas W. Fry, Charles F. Luehrmann Lumber Co., St. 
Louis, Mo. 
R. B. McConnell, Huttig Sash & Door Co., St. Louis, Mo. 
W. L. Sleumer, Robert Hunicke, St. Louis, Mo. 
L. O. Essig, Phillip Gruner & Co., St. Louis, Mo. 
A. H. Schnelle, Jr., Schnelle & Querle, St. Louis, Mo. 
George K. Smith, Holladay-Klotz L. & L. Co., St. Louis, 


oO. 
Miss E. Allen, St. Louis, Mo. 
Alf. Bennett, Holladay-Klotz L. & L. Co., St. Louis, Mo. 


J. Mont Wilson, Holladay-Klotz L. & L. Co., Spring- 
field, Mo. 


_The affair was a decided success and the Holladay- 
Klotz Land & Lumber Company was a splendid enter- 
tainer and host. 


An Active Worker on the Committees. 


William Eddy Barns, editor of the St. Louis Lumber- 
man, worked incessantly for the success of the enter- 
tainment program. He laid aside his personal affairs 
entirely, and for over a fortnight devoted his whole 
time to the work of shaping the general entertainment. 
In conjunction with the chairman Mr. Barns probably 
did as much work as any man in St. Louis. 

Nearly all of the printing fell upon his shoulders. He 
designed the various souvenir programs and badges, and 
in one or two instances volunteered to prepare some of 














WILLIAM EDDY BARNS, of St. Louis. 


the individual firms’ souvenirs which were given to the 
visitors, and his desk was a mass of proofs for two weeks 
prior to the convention. 

When the Missouri and Kansas people finally reached 
the city, Mr. Barns displayed rare generalship in handling 
them. ‘Those who saw him at the various meetings 
of the association and noticed him bustling about through 
the hotel lobbies little dreamed that every minute of 
his time was precious, and that much of the weight of 
the work was resting upon his shoulders. 

Upon Mr. Barns fell the arrangements with the va- 
rious theaters, individual arrangements with the vaude- 
ville performers for the smoker, details for the lunches 
and the whole printing for the convention. This work 
required quick and careful judgment, and Mr. Barns 
performed it with eminent satisfaction to the St. Louis 
dealers who had subscribed several thousands of dollars 
to entertain the visitors, as well as to the visitors them- 
selves. 

In selecting Mr. Barns for this work, the general com- 
mittee used excellent judgment. Everybody in St. Louis 
knows genial “Bill” Barns—knows him as hustler and 
a man to carry through whatever he undertakes, by 
sheer force of his personality. Mixed with his love of 
fun, there is plenty of the dynamc in Barns, and he 
possesses the faculty of disposing of any quantity of 
business in an apparently easy yet thorough manner. 





Banquet of the Mound City Paint & Color Com- 
pany to Its Customers. 


One of the most enjoyable entertainments of the con- 
vention week in St. Louis came in the nature of a sur- 
prise to a number of the visiting lumbermen in the 
shape of a banquet at the Mercantile club on Friday even- 
ing, January 27, tendered by the Mound City Paint & 
Color Company, of St. Louis, to a number of the dele- 
gates who were customers of theirs, and their friends. 
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The officers of this company, wishing to show some 
courtesy to their visiting friends, decided rather -hur- 
riedly upon this kind of an entertainment, and issued in- 
vitations to such of them as they were able to locate. 
They endeavored to include in this invitation all who 
were customers of theirs, and while they were unable 
to get everyone, yet if there were any whe were in attend- 
ance at the convention and were not invited to the ban- 
quet it was because these particular ones could not be 
located. 

The hosts on this occasion were Messrs. Norris B. 
Gregg, president of the Mound City Paint & Color Com- 
pany; William H. Gregg, jr., vice president; E. H. Dyer, 
secretary, and George B. Lowe and W. S. Méilen, also of 
this company. The guests present were as follows: 

T. H. Rogers, Long-Bell Lumber Co., Winfield, Kas. 
Henry Rowland, Long-Bell Lumber Co., Burden, Kas. 


P. Westmacott, Edwards & Westmacott, Burrton, Kas. 
F. J. Bannister, Long-Mansfield Lumber Co., St. Louis, 


Mo. 
4.2. McClanahan, Long-Mansfield Lumber Co., St. Louis, 

oO. 
oF Mansfield, Long-Mansfield Lumber Co., St. Louis, 


oO. 
W. A. Mathis, Newton Lumber Co., Newton, Kas. 
W. G. Cooksey, Long-Bell Lumber Co., Caldwell, Kas. 
C. D. McClellan, Long-Bell Lumber Co., Bluff City, Kas. 
F. E. Lucas, Scott & Lucas, Cherokee, Kas. 
W. Meyers, Long-Bell Lumber Co., El Reno, Okla. 
. C. Hensley. 
Harry Comley, W. M. Pond & Co., Wichita, Kas. 
T. H. Jones, Colony, Kas. 
B. F. McLean, B. F. McLean & Co., Wichita, Kas. 
‘ B. Throckmorton, B. F. McLean & Co., Wichita, 
as. 


Cc 
E 


S. J. Bunker, Bunker Bros., Springfield, Mo. 

William Worthy, M. Worthy & Son, Kelly, Kas. 

W._L. Blakely, W. L. Blakely & Co., Neodesha, Kas. 

S. H. Chattin, Kansas City, Mo. 

Mark Oliver, Springfield, Mo. 

Frank Oliver, Rusk & Oliver, Kansas City, Mo. 

Ray Oliver, Rusk & Oliver, Kansas City, Mo. 

J. O. Davidson, president Kansas National bank, Wich- 
ita, Kas. 

T. W. Rosborough, Wichita, Kas. 

Col. T. G. Fitch, Wichita, Kas. 

B. L. Van Cleve, Long-Mansfield Lumber Co., St. Louis, 


Mo. 
We G. Mitchell, Long-Mansfield Lumber Co., St. Louis, 


oO. 

E. D. Sayles, Lowry City, Mo. 

— St. John, Hutchinson Lumber Co., Hutchinson, 
as. 


Samuel Schwartz, Schwartz Lumber Co., Newton, Kas. 
George W. Ultch, Hollyrood, Kas. 
EK. M. Adams, Adams Lumber Co., Mound City, Kas. 
L. L. Northrup, Northrup Lumber Co., Iola, Kas. 
J. B. Rhodes, Rhodes & Son, Colony, Kas. 
Mr. Moser, Roberts Lumber Co., Kansas City, Mo. 
Mr. Roberts, Roberts Lumber Co., Kansas City, Mo. 

The banquet was served in the banquet hall of the 
Mercantile club and covers were laid for fifty. Owing 
to the fact that some of the guests were desirous of 
attending the Hoo-Hoo concatenaticn at 9 o’clock the 
dinner was served at 6:15, a little earlier than was in- 
tended. The menu, which was a delightful one of ten 
ccurses, was discussed for nearly three hours, and was as 
follows: 

Blue Points on Deep Shell. 


Celery. Salted Almonds. Olives. 
Consomme Royal in Cups. Sauterne. 
Fillet of Flounder Duchesse Potatoes. 
Tenderloin of Beef, String Beans. Champagne. 
Asparagus. 

Punch au Kirsch. Cigarettes. 


Broiled Squab, with Water Cress. 


y ‘ Lettuce Salad. 
Neapolitan Ice Cream. Assorted Cakes. 


Roquefort and Cammenbert Cheese. 
Coffee. Cigars. 


There were no set speeches or toasts to be responded 
to, but after the coffee had been served and cigars lighted, 
T. H. Rogers, auditor of the Long-Bell Lumber Company, 
arose and thanked the officers of the Mound City Paint 
& Color Company in behalf of himself and his brother 
guests for the courtesy extended and the entertainment 
provided, proposing the health and prosperity of the 
officers of the company. Norris B. Gregg, president of 
the Mound City Paint & Color Company, replied to Mr. 
Rogers in a few brief remarks, and then introduced W. 
S. Mellen, of his company, who made a formal reply wel- 
coming the visitors to St. Louis and extending to them 
the thanks of his company for their presence. In his 
speech he referred to the visitors as the “gentlemen of the 
woods,” but having them distinctly understand that it 
was not as from the “backwoods,” or as “wooden men.” 

His speech elicited much applause, and he was followed 
by Col. F. G. Fitch, of the Twenty-first Kansas volun- 
teers, Wichita, Kan. Col. Fitch is not a lumberman him- 
self, but was a special guest, and made a most excellent 
talk. W. P. Throckmorton, of B. F. McLean & Co., also 
of Wichita, entertained the party with a song and a few 
remarks. He was followed by E. M. Adams, of Mound 
City, Kan., the veteran orator of the Misscuri & Kansas 
retailers’ association. His remarks were listened to 
with close attention, and very much enjoyed by the as- 
sembly. S. J. Bunker, formerly of Springfield, Mo., but 
now located in Kansas City, made a short talk, which 
was very complimentary to the goods manufactured by 
the Mound City Paint & Color Company. During his 
talk he stated that he had painted his house some years 
ago with “Horse Shoe” paint, and it lasted so well that 
they got tired looking at the color and the only way 
they could get rid of it was to cover it with a coat of 
the same paint of a different shade. 

Before the party finally disbanded nearly everyone had 
had an opportunity of saying something. Many toasts 
were drunk, and never has there been gathered together a 
more congenial party than was that assembled around 
the table in the Mercantile club on Friday evening. 
During the banquet the guests were entertained by 
music. by Prof. Weil’s orchestra and negro melodies and 
ballads by Prof. Scott’s instrumental and vocal quar- 
tette. One particularly noticeable feature about the 
music was that each time the orchestra played the “Star 
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Spangled Banner” the company with one accord rose to 
their feet and stood during the playing of this piece, 
and cheered at its conclusion. 

The dinner lasted until about 10 o’clock, and, in the 
language of one of the lumbermen who attended, “Of all 
the royal entertainments that have been tendered to the 
visiting lumbermen, the entertainment as tendered them 
by their hosts was an occasion long to be remembered 
and would be a ‘longleaf’ in their memories and they 
would ‘pine’ for an early opportunity to extend to their 
genial hosts some acknowledgment of the courtesies 
shown.” 


Notes. 


William Buchanan, the well known Texarkana yellow 
pine manufacturer, presented a beautiful souvenir to the 
visitors. It was a sheaf of yellow pine straw tied with 
red ribbon, and enclosed in individual boxes for sate 
transportation home. 


The Chicago Lumber & Coal Company also issued use- © 


ful souvenirs in the shape of paper weights, appropriately 
inscribed. 

It is difficult to say whether the masculine element en- 
joyed more the Columbia theater party or the Mercan- 
tile club smoker, but probably the smoker captured the 
majority. 

EK. M. Adams, of Mound City, Kas., is the patriarch of 
the association. He began selling lumber in 1846 at 
Pleasanton, Kas. 

Col. Samuel B. Rohrbaugh, of Otiawa, Kas., is another 
pioneer. He has been in the business for thirty years and 
besides owning a big lumber plant is proprietor of the 
finest opera house in Kansas. 

Still another veteran lumberman is James St. John, of 
Hutchinson, Kas., who has sold lumber for thirty years, 
starting business in Iowa and moving to Kansas twenty 
years ago. 

Frank Buffum, of Louisiana, Mo., is known as the 
fighter of the association. Not that he is really pugilis- 
tie, but he brooks no opposition when his heart it set 
on anything. He has half a dozen lumber yards in the 
state. 

George Hodges, of Olathe, Kas., is the horseman of the 
convention. He drives one of the finest teams in his 
state, hitched to a $1,500 park wagon. 

James Costello, of Liberty, Mo., is one of the self-made 
men of the association, and he was prominently spoken 
of as a high official of the association. 

R. B. Ash, of Milan, Mo., in addition to being promi- 
nent as a lumber dealer, is mayor of his town. 

Charles Miller, W. B. Foster and James Waddil, of 
Kirksville, Mo., are continually chaffed about osteopathy, 
because of the town from which they come, where there 
are big schools and hospitals of the osteopaths. 

George Swartz, of Kansas City, kept up a continual 
round of his inimitable story telling, and was always the 
center of an interested crowd. 

The Long-Bell Lumber Company was strongly repre- 
sented by a number of its yard managers. 

The Central Coal & Coke Company, of Kansas City, 
sent three of its salesmen to the convention. 

Among the older delegates to St. Louis during the con- 
vention and the accompanying festivities none was more 
welcome or found greater enjoyment than Samuel Pat- 
terson, agent and manager of the Big Creek Lumber 
Company’s interests, at Pollock, La. Mr. Patterson is 
a very substantial business man and has become thor- 
oughly identified with the community in which his com- 
pany operates and has made such a study of the busi- 
ness during the last few years as has led him greatly to 
improve the company’s plant, at the present time re- 
furnishing the dry kilns and enlarging them so that 
the company’s manufacturing plant will be equal to al- 
most any yellow pine plant in the state when the radical 
improvements being made are completed. 

J. C. Ahrens, of the True & True Company, Chicago, 
the well known manufacturers of sash and doors, was a 
visitor to St. Louis last week and mingled among th2 
delegates. 

C. H. Huttig, president of the Huttig Sash & Door 
Company and likewise president of the Third National 
bank, of St. Louis, enjoyed mingling with the throng 
during the convention. Mr. Huttig departed on Satur- 
day of last week for the east, where, accompanied by Mrs. 
Huttig, he will make a visit of eight or ten days among 
the banking connections of his successful institution at 
St. Louis. 

The eulogy by Hon. E. M. Adams, of Mound City, 
Kas., of St. Louis and St. Louis hospitality ‘vas re- 
ceived with high favor and indorsed with generous ap- 
plause. 

Arthur Van Etten, cypress shingle manufacturer, of 
Little Rock, Ark., was a visitor at St. Louis during the 
convention on his way home from a pilgrimage to the 
east. Mr. Van Etten said that he had had a fair year in 
the cypress shingle trade, the bulk of the product of his 
mills going into Texas and southern Iilinois. 

C. D. Morris, executive officer of the King-Rider Lum- 
ber Company, with mills at Thomas, I. T., was a promi- 
nent member of the excursion party and enjoyed his 
stay in St. Louis very much. 

W. B. Arnold, sales agent of the Frost-lrigg Lumber 
Company, in Minneapolis, attended the convention in St. 
Louis and remained over a few days after the meeting. 
Mr. Arnold now has an office at 732 Lumber Exchange, 
Minneapolis. 

J. F. Brown, who has a yard at Jameson, Daviess 
county, Mo., a town of 600 inhabitants, sold fifty cars in 
1898, twenty cars yellow pine, twenty cars white pine, 
six cars shingles, four cars lath. He considers the busi- 
ness prospects for 1899 remarkably good. He bases his 
prosperity on the demand from the farms. 
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The Return Trip. 


On Saturday morning, January 28, 499 members of the 
association, miscellaneous camp followers, the wives, 
daughters and sweethearts of the lumbermen and many 
members of the St. Louis entertainment committee gath- 
ered in and about the great Union station at St. Louis 
either to join or bid God-speed to the most happy, con- 
tented and satisfied party of lumber excursionists that 
ever left any depot, any time, anywhere, for any place. 

It is no exaggeration to say that the lumbermen of 
Missouri and Kansas and their many friends had been 
entertained in a manner and to an extent in St. Louis 
which has not often or perhaps ever been the pleasure 
of lumbermen to accept or to extend. 

The St. Louis entertainment committee had provided 
box lunches for the entire party to be used on the re- 
turn trip. These had been put up at the Mercantile 
club and were delivered to the train early. C. D. John- 
son, of the Frost-Trigg Lumber Company, W. E. Barns, 
of the St. Louis Lumberman, and many other members 
of the reception committee were at the depot to look after 
the guests and see that they got off on the right train. 
Ben Collins, of the Monarch Lumber Company; E. E. 
Forgens, of the Chicago Lumber & Coal Company; Hal 


A TYPICAL MISSOURI PACIFIC FLYER. 


G. Stevens, of the Frost-Trigg Lumber Company; Harry 
Evans of the Chicago Lumber & Coal Company, and T. 
J. Anderson, of the St. Louis Refrigerator & Wooden 
Gutter Company, had been appointed a committee to 
look after the excursionists’ welfare on the return trip. 
The Missouri Pacific company was represented by the 
following train crew: Conductor, C. E. Holden; engi- 
neer, Murphy; brakeman, McMichel; baggageman, Mow- 
ery; brakeman, Goddard. 

The train left the terminal station at 9:10 o’clock 
a.m. After it had rolled out several miles into Mis- 
souri there began a circulation of souvenirs, which is 
always a pleasant accompaniment on the home trip in 
lumber excursions. 

Harris & Cole Bros., of Cedar Falls, Ia., presented 
each member of the party with a beautiful ruler. 

The Chicago Lumber & Coal Company, of St. Louis, 
presented a souvenir paper weight, which was much ap- 
preciated and will be preserved for many years. 

The W. T. Ferguson Lumber Company, of Texarkana, 
Ark., presented a beautifully engraved card. 

It was the conductor who discovered that there were 
just 499 people on the train. That was not information 
that came to the writer as early as it would seem from 
the mention above. The little discrepancy of forty-one 
in the list of those who came and those who went away 
must not be credited to St. Louis hospitality. The forty- 
one who were not at the gates to take the daylight ride 
to Kansas City on Saturday had gone in other directions 
and had not in the beginning intended to accompany the 
excursion back to Kansas City. 

Lunch was served before the party arrived at Jefferson 
City. Either extra hunger or a few early breakfasts that 
had been missed and caught up with in the baggage car, 
or something of that sort, had made a little shortage in 
the boxes. So the St. Louis committee stepped lightly off 
the train at Jefferson City and bought out the eating 
house literally—pies, cakes, doughnuts, coffee, cakes, 
more pies, sandwiches, everything that was in sight un- 
der the counter and above the counter. When the train 
left Jefferson City seven employees of the eating house 
were washing dishes and as long as the depot could be 
seen, the proprietor of the restaurant, although it was 
a cold day, could be seen standing in his shirt sleeves in 
the middle of the track gazing with bulging eyes at 
the one train load of excursionists who had accepted 
everything he had for sale, without exception and with- 
out murmur as to price or quality. 

The excursion train arrived at Kansas City on time and 
again the air was full of handshaking and good-byes— 
but it was not for long. Jt was cold and uncomfortable 
and the party melted out into the winter night. 


Short Lengths. 


The Missouri & Kansas retailers’ association and the 
wholesale lumber people of St. Louis will not soon forget 
the remarkable and uniform hospitality of the Missouri 
Pacific Railway Company and its clever oflicials. The party 
was not only waited on by officials of the company on 
the out and return trips, but during their stay in St. 
Louis accepted many courtesies at their hands. If the 
road had been just a little bit of lumber road, or had 
really had an ax to grind, this paragraph would not be 
at all in place, or called for, but it was otherwise. The 
Missouri Pacific railway proper has 1,513 miles of road 
bed; the Missouri Pacific independent branch lines, 
651; the St. Louis, Iron Mountain & Southern has 1,774 
miles; and the Central branch, Union Pacific, 388 miles, 
making a total mileage of 5,326 miles. The excursion- 
ists, realizing the importance of this great system, there- 
fore thoroughly appreciated the great courtesy that had 
been done them. 
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It had been some time since John W. Palmer, or “Jack” 
Palmer, as he is known by his many friends in the west, 
had attended a western lumber association meeting. Mr. 
Palmer has now for two years had charge of the car lot 
sales of the Howe Lumber Company, of Tower, Minn. 
Their cut last year amounted to something like 38,000,- 
000 feet. 

E. C. Giddings, of Altamont Junction, Ia., located on 
the St. Joe branch of the Rock Island road, handle 
about forty cars of lumber last year, most of it yellow 
pine. Mr. Giddings says the trade was the best he had 
ever had in six years. His place is sixty-eight miles 
from Kansas City. He reports prospects good for next 
season’s trade. 

W. R. Abbott, of the Fort Smith Lumber Company, 
attended the sessions of the convention last week, but 
was not able to go on the excursion to Kansas City on 
account of pressing duties at home. On January 6 the 
negotiations which have been several months under cou- 
sideration were consummated in the sale of William 
Blair’s interests to W. R. Abbott, and now Mr. Abboit 
owns much more than a majority of the stock of the 
Fort Smith Lumber Company. Mr. Abbott is made presi- 
dent, and the other officers remain the same. The coun- 
pany is cutting 150 cars of lumber a month, making an 
annual cut of something like 20,000,000 feet. The Fort 
Smith Lumber Company has now about 6,500,000 feet 
of lumber on hand. 

W. S. Atley, manager of the Red Cypress Sash & Door 
Company, missed the excursion train in Kansas City, on 
the out trip, but came over to St. Louis on the Missouri 
Pacific road that night. Mr. Atley reports that the com 
pany’s business for 1898 was far beyond its expectations 
and that if it will swing during 1899 as it has begun the 
business for this year will be double that for 1898. The 
office and warehouse at Kansas City are located at Nine- 
teenth and Main streets. 

Jess R. Lasswell, of Mayetta, Kas., a town of 500 in- 
habitants, says he sold thirty-five cars last year, all but 
five of which were yellow pine. Mr. Laswell handles 
hardware, implements, grain, ete., besides the lumber 
mentioned. He says that spring trade will be good. His 
country is in that prosperous condition that comes to a 
farming country after years of toil. The farmers are 
coming to town and are building homes. From this ad- 
ditional building Mr. Lasswell expects to gain much profit 
during 1899. 

B. F. McLean, of Wichita, Kas., one of the best known 
retailers in the west, took in the excursion both ways 
and all sessions of the convention, as well as all portions 
of the entertainment furnished by St. Louis. Mr. Me- 
Lean has yards at Wichita, Clear Lake, Cheney and 
Teck, Kas., and in these four yards handled about 200 
cars of lumber last year, nearly all yellow pine and 
cypress. He makes a specialty of red cedar shingles. 

Otto Siegle, of J. G. Siegle & Son, Hale, Mo., a town of 
1,500 inhabitants, reports the sale of fifty cars of lumber, 
which was considered a good business in his town. Mr. 
Hale says that indications are that business will be very 
good during 1899. 

Ed Roth, of J. D. Harmer & Co., Burlington, Ia., took 
in both excursions and the convention. J. D, Harmer & 
Co. manufacture and handle sash, doors, blinds, interior 
finish, etc. Mr. Roth says his shipping trade last year 
was good. 

Edward Grady attended the convention and excursion 
and was accompanied by his wife. Mr. Grady represents 
Wm. Buchanan at Kansas City and travels in southern 
Kansas and Oklahoma. If Mr. Grady would turn his at 
tention to politics he ought readily to go to congress. 
He has such an easy, engaging and confidential way about 
him there is no wonder he is the banner salesman of 2 
banner concern. 

J. F. Gresly, of Atchison, Kas., who represents William 
Carlisle & Co., of that place, took in the excursion bot! 
ways and attended the convention. Mr. Gresly distribut- 
ed a sort of an infant business card, which will be pre- 
served by many. He represents his concern on the road 
in Iowa and Missouri. He travels from Sedalia to Des- 
Moines north and south, and from the Missouri to the 
Mississippi river east and west. He acknowledged that 
he had had the best trade last year he had ever enjoyed. 

R. H. Kinnear, who never misses a meeting of the Mis- 
souri & Kansas retailers’ association, or overlooks an ex- 
cursion, represents the Missouri Lumber & Land Ex- 
change Company and lives at Topeka. He travels in cen- 
tral and north Kansas; says he has had a good trade 
during 1898 and that now there is a fair outlook for 
business. 


W. B. Hill, who has been known to the retail dealers 
of the west most prominently since that night in the 
long ago when he made his famous speech at a banquet 
of this same association held at the Midland hotel, Kan- 
sas City, is now president of the Ash Grove White Lime 
Association. On the excursion to St. Louis Mr. Hill was 
accompanied by his wife, who always enjoys these little 
midwinter jaunts with her husband. Mr. Hill says that 
his company’s business of 1898 was an increase of 25 per- 
cent over that of 1897, and that the indication for busi- 
ness during 18999 is much better than it has been during 
the first part of any year for several years past. The 
trade of his company is in Iowa, Kansas, Nebraska, Mis- 
souri, Oklahoma and Indian Terrtiory principally, al- 
though it does business in Louisiana and Texas. ; 

M. P. Riddell, who is in the retail trade at Rothville, 
Kas., a town of 500 inhabitants located on the Santa Fe 
road 100 mines from Kansas City, sold forty cars of 
lumber last year, thirty cars of which were white pine, 
the remainder the yellow wood. Mr. Riddell says pros 
pects for business in his locality are very good indeed. 

W. F. Norway, of the Chippewa Lumber & Boom Com- 
pany, attended the convention and formed part of the ex- 
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cursion party each way. Mr. Norway’s opinion as a lum- 
ber salesman is valuable. He summed up the whole situ- 
ation in the one phrase, “Never better,’ and one must 
remember that Mr. Norway has a great record as a 
salesman and has been in the business many years. 

A, Barnett, of the Barnett Lumber Company, at Mce- 
Cook, Neb., attended the convention and the excursion. 
Mr. Barnett has missed very few of the conventions of 
this well known association. It is for him an annual 
outing which he very much appreciates. His company 
has yards at McCook, Arapahoe, Cambridge, Bartley, 
Indianola, Taubery, Wauneta, and Imperial, Neb., in all 
eight yards. ‘The business in this section of the country 
for 1898 was remarkably fine and Mr. Barnett expects 
a repetition of it for 1899. 

M. E. Block, manager of the Roach & Musser Manu- 
facturing Company, of Kansas City, was with the party 
on the return trip. Mr. Block says that the business of 
his concern was greater in volume in 1898 than in 1897, 
but that the profits were less. He thinks that prospects 
for 1899 are good—very good—especially good in Kansas 
and Oklahoma. 

J. A. Roberts, who attended the convention and was 
one of the excursion both going and coming, has opened 
a wholesale business in Kansas City, rooms 406 and 407 
Keith & Perry building, under the style of J. A. Roberts 
& Co. This firm has mills in both long and shortleaf and 
will engage in a commission business. Mr. Roberts has 
been with the Central Coal & Coke Company for the last 
two years. Earlier in life he was with the Metropolitan 
National bank, of Kansas City. 

iienry Comley, of Wichita, Kas., the managing partner 
of W. M. Pond & Co., of that city, was at the convention 
and on the excursion, Mr. Comley speaks very hopefully 
of the outlook in his section. He says that the indica- 
tions are that at the breaking up of winter the general 
trade will be very good indeed. W. M. Pond & Co. have 
yards at Wichita, Andale, Solwich, Benton, Goddard, 
Garden Plain, Cheney, Winfield, Arkansas City, Gueda 
Springs and Ashton, Kas. 

', D. Wilson, traveling freight agent of the Union Pa- 
cific road, located at Kansas City, renewed his extensive 
acquaintance with the lumbermen of Missouri and Kan- 
sas by taking in the excursion and attending the conven- 
tion. Mr. Wilson was accompanied by his wife. 

\W. B. Jones, who received his sash and door education 
in Chicago, a young man of great promise in the line of 
sash and doors, will represent the Roach & Musser Manu- 
facturing Company on the road this year. He was with 
Philbert & Johanning Manufacturing Company, of St. 
Louis last year. Mr. Jones attended the convention and 
excursion. 

Ray Oliver, who had charge for the Kansas City com- 
mittee of the delightful lunch that was passed about on 
the way from Kansas City to St. Louis, is a member of 
the firm of Rusk & Oliver, large handlers of white pine 
in Kansas City. The concern also handles yellow pine. 
In white pine they represent the Gem City Lumber Com- 
pany, of Quincey especially, and in yellow pine the Perkins 
«& Miller Lumber Company, Limited, Westlake, La., the 
Fort Smith Lumber Company, of Fort Smith, Ark., and 
are agents for the J. A. Bentley Lumber Company, at 
Zimmerman, La., and the Dierks Lumber & Coal Com- 
pany, Kansas City. 

i. S. Miner, of Miner & Frees, who are in the lumber 
and banking business at Bethany, Mo., Ridgway, New 
Hampton, Gainesville and Coffey, Mo., said that the 
lumber part of his business possibly amounted to 300 
cars during 1898. Mr. Miner believed that one-fourth of 
this handling was yellow pine, the rest white pine, cedar 
and spruce, They handled red cedar and pine and white 
cedar shingles. Their yards are in northwestern Mis- 
souri in Harrison and Daviess counties. Their business 
is mostly with the farmers, and as Mr. Miner looks at all 
these things with a wide range of vision it is significant 
when he says, as he did, “The farmers are prosperous; 
the banks are full of money.” 

KE. M. Jones, who travels in southern Missouri and 
southern Kansas for the Central Coal & Coke Company, 
of Kansas City, has been a traveling lumber salesman 
since 1884, and your correspondent believes this is the 
first notice Mr. Jones ever had in a lumber newspaper. 
This was a season of many first things for Mr. Jones. 

When the representative of the Red Cypress Door & 
Sash Company presented him with a beautiful book for 
recording events, dates, orders, receipt of expense money, 
disbursement of same, ete., Jones declared it was the first 
present he had ever received in his life. He said that if 
a hotel got. out a beautiful memorandum book it was al- 
ways his luck the day before he arrived to have some 
Swinish boot and shoe drummer fill his trunks up with 
the whole business. Mr. Jones was very proud of his 
book, and carried it over and put it in the vault in the 
Keith & Perry building before he started on the trip. 

Harry R. Swartz, who travels for the Central Coal & 

Coke Company in northern Kansas and northern Mis- 
souri, was compelled to go home by a direct train and 
not return with the excursion party, on account of ill- 
ness, 
_ LH. Fetty,-who has charge of the correspondence and 
1S next to Mr. Keith in the lumber department of the 
Central Coal & Coke Company, was on the excursion go- 
ing down and attended the convention, but had to return 
to Kansas City ahead of the regular excursion train. 

A. L. Seott, of William Scott & Son, of Bern, a Kansas 
town of 350 inhabitants, says that his concern handled 
eighty-two cars of lumber last year; that they had a 
splendid country trade; that 60 percent of their handling 
Was yellow pine; that the farmers in their locality are 
out of debt and are going to continue to build houses. 

William Charlesworth, of Charlesworth & Gaunt, Petti- 
grew, Ark., attended the excursion both ways, and the con- 
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vention. This firm has a saw mill and is engaged in manu- 
facturing white oak lumber and black locust fence posts at 
the point named. Pettigrew is on the St. Paul branch of the 
St. Louis & San Francisco road. The firm handled 280 
cars of what Mr. Charlesworth considered commercial 
stuff during the last twelve months. 

William Pond, of W. M. Pond & Co., Wichita, Kas., 
sold during 1898 at their eleven yards in the Wichita 
district between 8,000,000 and 10,000,000 feet of lumber, 
nine-tenths of which was yellow pine. 

The Taylor-Schwardt Lumber Company, of Savonburg, 
Kas., a town of 350 inhabitants, 109 miles south of Kan- 
sas City on the Missouri, Kansas & Texas road, sold sixty 
cars of lumber in 1898, principally yellow pine. The 
prospects for trade in that locality are very good indeed, 
most of it being farmer trade and the farmers are par- 
ticularly prosperous. The company has been in business 
since July, 1895. 

A. E. Jones, of Swiggy & Jones, Green City, Mo., said 
their concern handled forty cars of lumber last year, 
mostly white pine and hemlock dimension. 

W. F. Ingram, secretary of the La Crosse Lumber & 
Grain Company, La Crosse, Kas., attended all the sessions 
of the convention and the excursion both ways. Mr. 
Ingram had just had a terrific season of the grip, but he 
enjoyed the trip very much nevertheless. The La Crosse 
Lumber & Grain Company has yards at Otis, Bisen, 
Hargrave and La Crosse, Kas. 

T. R. French, of Wixon, Bronson & French, of Rhine- 
lander, Wis., attended all sessions of the convention and 
was present on the excursion in both directions. Mr. 
French has never, in the memory of this correspondent, 
missed a meeting of the Missouri & Kansas retailers’ as- 
sociation. Mr, French says that his company will cut 
10,000,000 feet of lumber this season and will enter the 
spring trade with about 8,000,000 feet on hand, all white 
pine. 

T. H. Rogers, of Winfield, Kas., who manages thirty- 
seven of the retail yards of the Long-Bell Lumber Com- 
pany, in Kansas, Missouri and Oklahoma, says that their 
sales in the aggregate were larger in 1898 than they were 
in 1897, the thirty-seven yards of the Long-Bell Lumber 
Company selling something like 38,000,000 feet in 1898. 
During 1897 the same number of yards handled about 26,- 
000,000 feet. He believes that better average prices were 
obtained in 1897, however, than in 1898. Mr. Rogers says 
the wheat prospects in his section of country were never 
better. 

W. G. Cooksey, of Caldwell, Kas., a town in the south- 
ern part of that state, handled fifty cars of lumber last 
year, mostly yellow pine. He handled one car white pine, 
one car poplar and two cars cypress. He said that Sum- 
ner county was the banner county in the state for wheat 
and that prospects had never been better than at the 
present time. 

Max I. Mosher, for many years connected with the 
yellow pine trade at Texarkana, Ark., and later repre- 
senting the Sabine Valley Lumber Company in Oklahoma 
and Indian Territory, has been made traveling salesman 
for the Louisiana Red Cypress Company, for eastern Kan- 
sas and northern Missouri, with headquarters at Kansas 
City. Mr. Mosher had just begun his work with that 
company last week. 

J. S. Eymann, of the Schowalter & Eymann Company, 
Halstead, Kas., located in the central-southern portion 
of that state, twenty-five miles northwest of Wichita, 
sold fifty cars of lumber in 1898, nearly all yellow pine. 
At his place he handles nearly altogether red cedar 
shingles. Last year was the best his company had enjoyed 
during its eleven years of business. Mr. Eymann be- 
lieved that, considering the way business started off, its 
trade for 1899 would be better than that of 1898. 

W. H. Reeves, of Atwood, Kas., a town of 1,200 inhabi- 
tants, handled twenty-two cars of lumber last year, 
mostly yellow pine. 

The Missouri Lumber & Land Exchange Company was 
indeed well represented on the excursion and at the con- 
vention by the following gentlemen: R. H. Kinnear, 
who travels in central and northern Kansas; Horace M. 
Barns, who travels in what is known as the “electric” 
part of Missouri; T. W. Rosborough, of the Wichita dis- 
trict; O. O. Russell and W. Barkhurst, who travel on 
the Memphis road between Springfield and northwest 
Missouri. Mr. Rosborough took a party of eighteen re- 
tailers on Sunday night, friends and customers of his, 
for a little journey to the mill at Grandin. 

William Muckenhaler, of Paxico, Kas., a town of 200 
inhabitants, handled between twenty-five and thirty cars 
last year. He believes he will exceed that number during 
1899. 

George H. Fullington, of Indiana, Kas., located ten 
miles from Clay Center, on the Leavenworth, Kansas & 
Western road, handled forty or fifty cars during 1898, 
three-fourths of which was yellow pine. In the handling 
there were three or four cars of cypress. Mr. Fullington 
is of the opinion that the trade in his section is getting 
better every year, that the prosperity of the farmer is 
increasing each twelve months and that no possible back- 
set could come to the trade during 1899. 

C. F. Dodgson, of Wakefield, Kas., who handles lum- 
ber and implements at that point, sold about thirty cars 
in 1898, mostly yellow pine, no cypress, and two cars of 
Washington cedar shingles. He believes that to prog- 
nosticate would simply be mere speculation at this time. 
There is a much larger acreage of wheat in his locality 
this year than last. 

G. W. DuBes, who for three years has represented the 
Ruddock Cypress Company, Limited, in the territory of 
Kansas, Nebraska and Missouri, now has an office at 200 
New England Life building, Kansas City. Mr. DuBes 
has made an uncommonly good showing for cypress in 
the west. He has made that wood a great many friends 
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in his territory. The last year he sold 350 cars of cypress 
lumber for his company and he expects this year to ex- 
ceed that. Mr. DuBes said that he had never seen so 
many inquiries before at this time of year. He is a man 
well calculated to herald the coming of new things. He 
has been in the business for seventeen years and has 
literally followed it up from the stump. After leaving 
school he began life as an instructor in the Jacksonville 
Ill., female academy. He dropped that. work in 1882 and 
went directly into the pineries of Wisconsin, followed 
the “tote” road, and lived the usual life of a woodsman. 
He began the lumber business under the tutelage of the 
late lamented N. B. Holway, of La Crosse, Wis. 





IN HOO-HOO LAND. 





The Big Event at St. Louis. 


Festivities of the convention at St. Louis, Mo., last 
week found a fitting close in the great Hoo-Hoo concate- 
nation given by the local committee for the entertain- 
ment of the visiting kittens of the order. Urig’s Cave 
hall had been secured by the local lumbermen, and it 
was tastefully decorated in honor of the occasion. An 
extra quantity of Hoo-Hoo paraphernalia had been sent 
to the hall, including pine stumps surmounted by circu- 
lar saws and mallets; pine trees on either side of the 
four officials in the north, east, south and west, and the 
gardens presented an unusually attractive appearance 
tor a concatenation. 

The exercises were announced for 9 o'clock, and at that 
time, despite the bitter cold weather, fully 250 or 300 
kittens were in attendance. 

Several of the Supreme Nine, including N. A. Glad- 
ding, Snark of the Universe, and J. H. Baird, 
Serivenoter, made special trips from their homes to be 
present at this concatenation, and those in charge of the 
initiatory work were Hoo-Hoo of unusual distinction. 

It had been anticipated that an extra large number of 
candidates would be present for initiation into the mys- 
teries of great Hoo-Hoo and this dcubtless brought out 
the large crowd, which completely filled Urig’s Cave hall. 

Vicegerent for Missouri, W. M. Johns, announced the 
following officers for the work during the evening: 

N. A. Gladding, Grand Snark of the Universe, Snark. 

A. A. White, of the House of Ancients, Senior Hoo-Hoo., 

B. A. Johnson, of the House of Ancients, Junior Hoo- 
Hoo. 

W. E. Barns, of the House of Ancients, Bojum. 

J. H. Baird, Scrivenoter. 

S. H. Streiby, Jabberwock. 

E. A. McVey, Custocatian. 

George M. Griffin, Arcanoper. 

C. R. Webber, Gurdon. ; 

The following were the candidates upon whom were 
conferred the grand mysteries of the order: 

Charles Horace Stevens, southwestern agent Chicago, 

Peoria & St. Louis railroad, Little Rock, Ark. 

John Stewart Tritle, Fuller & Tritle, St. Louis, Mo. 

Donald McKinsey Wylie, the Big Four Lumber Com- 
pany, Mt. Vernon, Ill. F ‘ 

Clarence Sherman Franz, Eau Claire & St. Louis Lumber 

Company, St. Louis, Mo. F 
George Bingham Birch, agent St. Louis, Peoria & North- 

ern railroad, St. Louis, Mo. ; 

Lloyd McFall Megginson, agent Red Line, St. Louis, Mo. 
Melvin Marshall Ryner, Kk. R. Darlington & Co., St. 

Louis, Mo. 

James Bronco Milne, Camden Lumber Company, St. 

Louis, Mo. : 

August John Lang, of A. J. Lang, St. Louis, Mo. 
Charles Kay Smith, Smith Lumber Company, Sweet 

Springs, Mo. ; 

Edwin Ruthven Hogg, E. R. Hogg, Jefferson City, Mo. 
Robert Milogan Johns, S. P. Johns & Sons, Sedalia, Mo. 
Edward Henry Hill, W. H. Hallett, St. Louis, Mo. 
Charles Henry Winkler, Long-Bell Lumber Company, 

Kansas City, Mo. j - 
Christopher Culver Harris, C. C. Harris, St. Louis, Mo. 
Merit Elmer Leming, M. E. Leming, Cape Girardeau, Mo. 
Walter Nichols, general agent Big Four road, St. Lous, 


oO. 

George Taylor Mickele, Big Four Lumber Company, St. 
Louis, oO. 

Henry Bartholomew Lawrence, St. Louis, Mo. 

William Arthur Stuart, Chicago Lumber & Coal Com- 
pany, Beloit, Kas. 

William Smith Easton, traveling freight agent Chicago, 
Burlington & Quincy railroad, Kansas City, Mo. 

Berkley Estes, Tandey Lumber Company, Columbia, Mo. 

Charles Flack, E. W. Backus Lumber Company, Minne- 
apolis, Minn. 

John Baxton Thomas, J. B. Thomas, Willow Springs, Mo. 

Edwin Harrison Steadman, Curtis & Co. Manufacturing 
Company, St. Louis, Mo. 

William Pleasant Records, Miller & Records, Oak Grove, 


0. 
William Parson Hindes, W. P. Hindes, Mitchell, Kas. 

The work was unusually interesting owing to the in- 
troduction by Junior Hoo-Hoo B. Arthur Johnson of sev- 
eral new, startling and amusing features whenever the 
candidates were before him, in addition to the fact that 
the work was in the hands of experienced Hoo-Hoo, 
which made the affair pass off very smoothly. Ritual 
work was completed at 12:30 o'clock, and shortly after- 
wards the Snark announced that “on the roof” exer- 
cises would follew. 

A bountiful lunch had been prepared, including cham- 
pagne punch and other liquid refreshments, and while 
the exercises were of an informal character they were 
heartily enjoyed by everybody and did not break up for 
nearly two hours afterwards. 

There were originally about thirty-seven candidates 
expected to go through the work; of this number twenty- 
seven were on hand and were shown through the gardens. 





At the Site of the Next Annual. 


Following the annual meeting of the Colorado, Wyo- 
ming & New Mexico Lumber Dealers’ Association, at 
Denver, Col., on January 24, a concatenation was held 
that extended over two evenings. The Nine was com- 
posed of R. W. Hemenway, Snark; L. P. Carter, Senior 
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Hoo-Hoo; R. W. Stewart, Junior Hoo-Hoo; J. H. Bard- 

well, Bojum; W. A. Newton, Scrivencter; L. C. Jameson, 

Jabberwock; H. W. Bingham, Custecatian; W. L. Clay- 

ton, Arcanoper; H. W. Hanna, Gurdon. The initiates 

were: 

W. P. McPhee, McPhee & McGinnity, Denver, Col. 

b. F. Vreeland, Chicago Lumber & Manufacturing Com- 
pany, Denver, Col. 

George H. Fleiger, McPhee & McGinnity, Denver, Col. 

B. I’, Conine, McPhee & McGinnity, Denver, Col. 

C. H. Griffen, Chicago Lumber & Manufacturing 
pany, Denver, Col. 

A. N. Faris, Chicago 
pany, Denver, Col. 

H. H. Jaynes, Chicago, Milwaukee & St. Paul railway, 

Denver, Col. 
Harry Nutting, R. W. 

Col. 

L. Maroney, Cripple Creek, Col. 

D. KE. McAllister, Boulder, Col. 

J. G. MeMurtrie, Hallack Lumber & S. 
‘ver, Col. 

E. 8. Wilder, Victor Lumber Company, Victor, Col. 

A. W. Derriet, Creede Lumber Company, Creede, Col. 

Harry Robinson, Newton Lumber Company, Colorado 
Springs, Col. : 

John Donovan, Longmont, Col. 

Denver lumbermen are never caught napping, a fact 
well known to those who had the pleasure of visiting 
that city on the occasion of the meeting of the United 
associations in 1894, Already work is actively under 
way for the Hoo-Hoo annual to be held in Denver Sep- 
tember 9. R. W. English has charge of the work, but de- 
clares that he is in charge of some of his able assistants, 
such as Messrs. Sayre, McGinnity, Dellseker and Vree- 
land. It is certain that these and the twelve other Den- 
ver lumbermen are working in harmony to make the 
September meeting a memorable one, in even the annals 
of the great meetings of Hoo-Hoo. Just to be present 
in Denver will be entertaining to all, but particularly 
to those who have not had the opportunity to see real 
mountains that wear a perpetual nightcap of eternal 
Snow te 
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BRISTOL’S PATENT STEEL BELT LACING. 


It is now nearly ten years since The Bristol Company, 
of Waterbury, Conn., began manufacturing its patent steel 
belt lacing, which has become within that time familiarly 
known and very generally used at home and abroad. 
There are over 100 different sizes and lengths, adapted to 
different styles and widths of belting. The illustrations, 


Com- 


Lumber & Manufacturing Com- 


English Lumber Co., Littleton, 


Company, Den- 
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READY TO APPLY "FINISHED JOINT 


Fic. 1. 


Figs. 1, 2, and 3, show the three different types that are 
made, of which Fig. 1 represents that originally placed 
upon the market and designed particularly for leather 
belts. 

The type illustrated in Fig. 2 was brought out later to 
meet the demand for a fastener for woven belts, such as 
are made of cotton and rubber. In this style the dis- 
tance between the rows of spurs is greater than in the 
criginal form shown in Fig. 1, thus affording a better 
hold on the ends of a belt of a woven or fibrous nature. 


READY TO APPLY FINISHED JOINT 


Fic. 2. 


Both types of the lacing shown in Figs. 1 and 2 have the 
patented feature that they are formed from blanks of a 
zigzag shape, said shane being such that the blanks may 
successfully be cut from a ribbon of steel without waste 
of material. 

The latest design shown in Fig. 3 and which is now 
being introduced eombines the special features of both 
the previously described types, the essential difference 
being that there are two rows of spurs on each side of the 
center, instead of one. The patented features of this latest 


READY TO APPLY — 
Fig. 3. 


FINISHED JOINT 


design are that the blanks used are of a zigzag form and 
that they may successfully be cut from a ribbon of steel 
without waste of material, each blank as it is cut off 
simultaneously forming the side of the blank for the 
next; lacing. 

The advaniages of this new form of lacing are that it 
is equally applicable to leather, cotton or rubber belts, 
and that the double rows of spurs on each side of the 
joint insure greater strength, especially when applied to 
old and partially worn belts. All the above types have 
been carefully designed to give maximum strength with 
a minimum amount of material. All three styles are 
easily applied without use of special tools, making smooth 
and elastie joints. Samples will be mailed free on appli- 
cation to the makers. 
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BRITISH OPINIONS AND CHANGES. 
The Amalgamated Journals. 


Congratulations must be tendered to the proprietors 
of The Timberman and the Northwestern Lumberman on 
their decision to amalgamate those two journals into one 
under the name of the American Lumberman. We be- 
lieve that the Northwestern is the older of the two, but 
since the establishment of The Timberman, in 1886, that 
journal, under the able guidance of J. E. Defebaugh, has 
held its own against its more ancient rival. The amal- 
gamation seemed to me a most sensible arrangement, as 
the two papers necessarily often gave almost identical 
news. The lumbermen of the United States will now 
get in one paper the same information that they did 
before. With Mr. Defebaugh as editor and Mr. Judson 
as manager, it is believed here that the new paper starts 
on a long and successful career, and it has the best wishes 
of its readers on this side. 

George N. Beach, the traveling representative of W. 
B. Mershon & Co., of Saginaw, Mich., has just returned 
from a visit to Scandinavia, where he has been success- 
ful in obtaining a number of orders for his firm’s spe- 
cialties. He is now resident in London and, it is under- 
stood, means to remain permanently on this side. 


New Years Changes. 

A number of important changes usually are made in 
the personnel of the firms engaged in the lumber trade 
at the end of each year, but this year the number is 
less than usual. The most important is perhaps the 
retirement of Charles Neck from the firm of Churchill 
& Sims, the largest firm of wood brokers in London, who 
each year handle a large quantity of American and 
Canadian produce. Although the senior partner of the 


firm, he had taken little active part in its management 
I. S. Ransome, the traveling 
representative of A. Ransome & Co., the well known Lon- 
has 
started in business on his own account, as a consulting 


for a number of years. 


don manufacturers of woodworking machinery, 


engineer. He is also known as a writer for the techni- 


cal papers of more than ordinary merit. Among other 
A. H. Brandt has 
retired from the firm of William Brandt, Sons & Co., 4 
Fenchurch avenue, E. C.; A. Pittinson & Co., of Liver- 
pool, have disposed of their business to Charles N. 
Leigh, while the business of Potts & Redhead, the well 
known Liverpool timber importers, will in future be 


changes may be noted the following: 


carried on by the sole surviving partner, Clayton Red- 
head, under the style of Clayton Redhead & Co. 


THE YEAR IN A GERMAN /IARKET. 
The fairly satisfactory 
volume of trade last year was hightened by seven im- 


Hamburg, Germany, Jan. 20. 


portant auctions. 


Spanish-American war. 
prices generally firm in consequence. 


In the hardwoods, walnut has been in almost scant 
supply, the arrivals being about half the previous year’s 
Good quality of 
oak has been in steady demand, especially since the 
better qualities of the native wood are becoming scarcer. 
Oak timbers have been scarce, and increased interest is 
De- 
mand for ash was steady during the year, but by no 
means heavy, and prices have decreased steadily. Satin 
Demand is increasing 
and prices are higher, with stocks practically bare. The 
consumption of sawed hickory has increased steadily, 
while the demand for logs has lessened. The supply of 
and demand for whitewood were about the same as in 
Present stocks, 


volume, and prices are firm and high. 


shown in oak flooring. Present stocks are light. 


walnut has been hard to obtain. 
1897, with prices somewhat higher. 


particularly of prime quality, are light and a firm ten- 
dency is noted. 


Only about one-third the quantity of sawed lumber 
generally was received here, as compared with 1897. 
Squares showed an improvement and even displayed an 
increase in the figures, but boards and planks reached 


only half the volume of the year before. Prices gen- 
erally were satisfactory. 
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ONTARIO. 


Ottawa, Jan. 28. A big sale of lumber was negotiated 
here last week. The Standard Oil Company purchased a 
part of the output of the W. C. Edwards Company mills 
at New Edinburgh, near this city. The price paid is said 
to be over $30,000. 

The Ontario government has received an intimation 
that the American lumber firms which are cutting logs 
in this province this winter will, before the opening of 
navigation, apply to the government for permission to 
tow their logs across to the American side, and that if 
such permission is refused they will bring an action 
against the government claiming that the prohibitory 
law is a breach of their vested rights. 

It is reported that the total sales of lumber in Mani- 
toba and the west this year exceed those of last year by 
about 30,000,000 feet. The quantity of spruce cut by 


It was, however, hampered by high 
freight rates, due to increased grain imports, and the 
lighter imports of timber and lumber caused by the 
Stocks on hand are low and 
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Manitoba mills is estimated at 15,000,000 feet in excess 
of last year. The growth of the trade in imported lum- 
ber from the United States has been very great. In 1892, 
before the duty was taken off, the importation of rough 
lumber was only a little over a million feet, while that 
of dressed lumber was very much smaller. In 1897 the 
importation from the United States amounted to 16,000,- 
000 feet, and in 1898 to 35,000,000 feet. This is, of course, 
chiefly undressed lumber. The quantity of pine from the 
Rat Portage mills is put at over 50,000,000 feet. 

J. W. Todd, of the lumber firm of Watson & Todd, 
Liverpool, Eng., is in Ottawa. He states that the lum- 
ber trade between Canada and England has fallen off 
considerably, the showing for 1897 being much better 
than for 1898. The Liverpool and Glasgow markets are 
both glutted with Canadian pine, but despite this con- 
dition the prices are firmer and the outlook promising. 
The recent trade legislation passed by the Dominion js 
encouraging co-operation in trade matters. 

It is anticipated that the revenue of the Ontario 
crown lands department for 1899 will show a diminution 
of $200,000 in the amount derived from timber dues in 
consequence of the-new law requiring logs, cut on crown 
lands, to be manufactured in the province. This antici- 
pation is based on the fact that last year the American 
holders of Ontario limits cut and shipped to the United 
States over 200,000,000 feet of logs upon which a stump- 
age rate of $1 a thousand was paid. The crown lands 
department officials think that practically all the Amer- 
ican holders of timber limits will abstain from cutting 
this winter owing to the exportation of logs being 
stopped, and figure that the loss of revenue this year 
will amount to the sum named by taking last year’s 
cut as a basis. The estimate, however, is looked upon 
as excessive, since the government officials admit that 
some American lumbermen are taking cut logs this year 
in the hope that the law against exportation will be re- 
pealed by the time navigation shall open in the spring. 
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THE CAR FERRIES. 


It would seem that the car ferry business is in its in- 
fancy yet. This method of transportation of cars from 
various points across the great lakes has been a dis- 
tinguished success from its first inception by the Ann 
Arbor railroad company. Competitors of this company 
give the Ann Arbor people credit for having undis- 
guised nerve and courage in being the pioneers in this 
method of transportation. It was no small thing to 
build these novel vessels in the first place and provide 
terminals, which the Ann Arbor company did with but 
little knowledge of the prospect of success, This com- 
pany has now under construction a third monstrous car- 
carrying boat, which will be put into commission next 
season. A. Patriarche, of the Flint & Pere Marquette 
road, states that his company will also build another 
boat during the coming year. His company’s magnificent 
ferry, the Pere Marquette, is averaging almost two daily 
round trips between Ludington and Manitowoc these 
days, with full loads both ways. 

These car ferries were originally put on with the ex- 
pectation that they would afford means of transporta- 
tion for large quantities of lumber from the north to 
the south and east, but lumber conditions in the west 
having shown such a marked improvement during the 
last year, really leaves the boats with less lumber tratlic 
than almost any other sort. Flour is a big item movy- 
ing east on them, and miscellaneous merchandise of all 
sorts westward. A review of trip sheets of the Pere 
Marquette for several weeks past reveals the fact that 
more pine and cedar shipments moved from Ludington 
to Manitowoe than did eastward. Quite a number of 
Michigan manufacturers and dealers are having a very 
handsome lumber trade to various Wisconsin points at 
the present time. 


AN ECONOIIICAL RAIL. 


Chief Engineer W. T. Manning, of the Baltimore « 
Ohio railroad, has invented a new rail that experts say 
has many points of interest to railroad owners, the prin 
cipal one being its economical feature. It is well known 
that rails wear rapidly on curves, and where these are 
short and traffic heavy the cost of renewal is very large 
Manning has evolved a section, which, he asserts, will 
reduce the cost 37 percent a ton a year. He adds mate- 
rially to the life of the rail by placing additional metal 
in the head and on the side upon which the wear comes. 

The new rail will be given a thorough test on the Balti- 
more & Ohio road, the receivers having ordered 1,000 
tons from the Carnegie Steel Company. The Pittsburg & 
Western has, also, ordered 500 tons. 


The Rogers Iron Manufacturing Company, of Muske- 
gon, has just received two orders from Canada for its 
combination gang edger, a machine which has been selling 
in the Dominion for the past two years and seems to 
meet the approval of Canadian mill operators. 
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At a citizens’ meeting held in Burlington, Vt., on Jan- 
uary 26, a resolution was passed favorable to the exemp- 
tion from taxation of the mills and other property 0! 
the Shepard & Morse Lumber Compeny. in that city, pro- 
vided the company will invest $100,000 in a new plant 
in place of the one recently burned. The mills are to be 
erected and put in operation within four months from 
February 1 in order to secure such exemption. The es- 
tablishment if built will consist of a planing mill and 
other buildings to be used for the manufacture and dress- 
ing of lumber, and the turning out of products wholly - 
in part of wood, except rough lumber and pulp woe: 
The exemption from taxes is to extend five years. 
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MECHANICAL 
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DEPARTMENT. 


Expert Testimony on Mechanical Draft--New Application of Electricity—Oil Engines—-New Form of an 
Old Trimmer. 





AS TO MECHANICAL DRAFT. 


That the idea of using a fan instead of a chimney for 
producing draft has been in the minds of prominent 
engineers for years and that its advantages have been 
clearly recognized are evidenced by the following quota- 
tion from the treatise on mechanical draft published 
yecently by the B. F. Sturtevant Company, of Boston, 
Mass.: “Nearly forty years ago D. K. Clark testified to 
‘the advantage of a rapid or rather intense draft in per- 
fecting combustion and extinguishing smoke,’ upon which 
(. Wye Williams was led to remark: ‘But the difficulty 
lies in the obtaining of this intense draft.’ The absolute 
command of draft for the generation cf the required 
quantity of steam, to enable the engines to work their 
full power, being then so essential, it becomes a question 
of whether other means than the natural draft should not 
be resorted to; since, independently of the uncertainty 
in the amount of draft, and the consequent irregularity 
in the working effect of the engines, the cost of sustain- 
ing that draft may be so much in excess of what an 
artificial draft would be. M. Peclet also at this time in- 
vestigated the subject, showed the low efficiency of the 
chimney as compared with a fan and recommended the 
use of rotary fans, applied for exhausting on the induced 
system,” 





A NEW GENERATING SET. 


the remarkable increase in the use of electricity for 
lighting and power purposes has led to a like remarkable 
development in machinery for generating electricity. 
Among the leaders in this line is the B. F. Sturtevant 
Company, of Boston, Mass., whose generating sets have 
carned a popularity growing in volume from the time 
they were first introduced. Herewith is illustrated a 
form of generating set which is built in small sizes for 
general purposes, as designed and constructed by the B. 
’. Sturtevant Company. These sizes range from a set 
consisting of a 4x4 engine with a generator having an 
output of 3,000 watts and a combined weight, with the 
engine, of 1,400 pounds, up to a 7x7 engine with a genera- 
tor output of 10,000 watts and a combined weight of 
4,375 pounds. The engines in this series are designed 


for operating at 90 pounds steam pressure or under. A 
second series, ranging from a 6x4 engine to an 8x7 engine, 
is built for a much lower pressure. 

The engine frame in the larger sizes is built in two 
In the smaller sizes it is cast in one 


parts as shown. 








on.) eal 


COMBINED ENGINE AND GENERATOR. 


piece. In both eases the valve is of the balanced piston 
type and receives its motion through a rocker from a 
single eccentric, so pivoted to the governor wheel that a 
change in the position of the governor weight causes it 
to swing across the shaft. This movement changes the 
travel of the valve and regulates the points of cut-off and 
compression, the former between zero and seven-eighths 
of the stroke. The perfect balance of the valve renders 
such action both rapid and effective. The cylinder is 
thoroughly lagged, the crank is accurately counterbal- 
anced, and all moving parts are provided with efficient 
oiling devices, 

Mounted upon the same bed with the engine is the 
generator, the armature being carried by an extension 
of the engine shaft and supported by an outboard bear- 
mg, which is observed in the view here presented. The 
armature is so constructed that thorough ventilation is 
Secured through the ducts between the windings, which 
Serve in the capacity of a blower when the armature is 
moving. 

The magnet ring is of cast steel and the. pole pieces are 
provided with shoes which nearly encompass the arma- 
ture. The design is such as to provide for sparkless 
Operation up to 25 percent overload, and to prevent an 


increase of temperature of over 90 degrees Fahrenheit 
after ten hours’ continuous running. 

This single engine set is one of a series of different 
types of generating sets manufactured by the Sturtevant 
company. These sets include equipments with horizontal 
engines and with double cylindered vertical engines of 
either the open type or the enclosed. 





THE SAFETY OIL ENGINE. 


Ever since the successful introduction of gas and gaso- 
line engines experiments have been made on internal 
combustion motors adapted for using as fuel the heavier 
constituents of petroleum, such as the grade of kerosene 
or carbon oil commonly burned in house lamps. Until 
comparatively recently certain obstacles were met with 
which prevented the practical operation of such engines, 
but it is now claimed that these obstacles have been 
overcome and that the success of the safety oil engine is 
an accomplished fact. 

The Auitman Company, of Canton, O., recently has 
taken up the manufacture of the Priestman safety oil 
engine, which, aside from the character of the fuel used, 
differs from gas and 
gasoline engines in 
several important 
respects. Perhaps 
one of the most 
striking features of 
this engine, which 
is shown in the ac- 
companying cut, is 
the position of the 
fly wheels, which 
are mounted be- 
tween instead of 
outside the main 
bearings, as is the 
general _ practice. 
This method of 
construction is 
known as_ the 
“straight line” 
principle, and has 
been highly com- 
mended by promi- 
nent engineers. The 
design of the en- 
gine is exceedingly 
simple and_ the 
working parts are 
very few. The fuel employed is only high test safe 
petroleum, such as is used in common house lamps. The 
method of operation is as follows: <A fine kerosene spray 
is injected into the chamber shown directly underneath 
the cylinder head. Here this spray is mixed with the 
proper proportion of air for supporting combustion and 
the mixture heated by the hot exhaust gases, which are 
made to pass through an annular space surrounding 
this mixing chamber before being expeiled into the at- 
mosphere. The heated charge of oil spray and air is 
then drawn through the inlets out into the cylinder by 
an outward stroke of the piston. The inlet valve is not 
mechanically operated, but is opened automatically by 
suction, or, in other words, the pressure of the atmos- 
phere. The return stroke of the piston compresses the 
charge, which is then ignited by an electric spark from 
an ordinary battery, and the resulting expansion of the 
heated product of combustion drives forward the piston, 
thus imparting the energy to be utilized for doing work. 
During the succeeding return stroke of the piston the 
exhaust valve is held open mechanically and the dead 
gases are swept out of the cylinder, which is thus pre- 
pared for the reception of a fresh charge of oil and air. 
The cycle of events just described embraces two revolu- 
tions of the fly wheel. The chief departure from the gas 
engine principle of operation is in the treatment of the 
fuel, a considerable portion of which, if not all, is burned 
as a liquid spray instead of as a gas. 

By reason of the cylinder lubrication the cooling water 
surrounding the cylinder can be allowed to boil without 
increasing the friction, and with beneficial results. It is 
only necessary to have sufficient water for keeping the 
cylinder jacket full. The oil, which is kept in a tank lo- 
cated wherever convenient, is pumped into the spray 
maker under a pressure of about eight pounds. The oil 
consumption is about one’and one-quarter pints per 
brake horse power per hour. Looking at the question of 
consumption in another way, every time an engine re- 
ceives an impulse it requires the burning of only about 
one and one-half drops of oil to produce each horse 
power. 

The steam engine method of governing—that is, by 
throttling the charge—is employed and its impulses are 
taken regularly whether the engine is running empty or 
full loaded, each charge of oil spray being proportioned 
exactly to the load required. The excellent speed regu- 
lation of the engine especially adapts it for electric light- 
ing, and a steady incandescent light can be obtained 
without the use of counter shafting or extra balance 
wheel. 

As the Priestman engine is very simple in operation 
and is entirely automatic in its action, it is admirably 
suited for places where there is desired a cheap, safe and 

reliable motive power, which can be handled satisfactor- 








ily by unskilled labor and which demands the least at- 
tention. The Aultman Company has added recently a 
number of improvements to the engine, among them 
being an air storage system whereby the engines can be 
started easily without recourse to any preliminary hand 
pumping or turning of fly wheels. 





A GOOD TRIMMER. 


Most sawmill machinery manufacturers have made 
comparatively little improvement in lumber trimmers for 
a good many years, but there is one concern which has 
changed its machinery materially for the better within 
the last two years. The M. Garland Company, of Bay 
City, Mich., has been developing the Emery & Garland 
lumber trimmer until it is practically an ideal machine 
and, to say the least, is in the first class of machines of 
this type. The accompanying engraving represents a 
right hand machine which is made in lengths from twelve 
to eighteen feet. 

Some of the salient points of the machine are as fol- 
lows: Only one connection is made with the power 
plant of the mill, as the saws and feed works are driven 
by the main shaft in the machine. The saws are arranged 
on iron tilt frames governed by foot levers and have an 
automatic arrangement so that the raising of one saw 
causes the others to drop, thus saving the labor of one 
man. If desired, all the saws can be lowered to allow 
long stuff to pass over without trimming; on the other 
hand, any number of saws can be kept up. There are 
two lines of conveying chains to each saw, keeping the 
tables always clear. 
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THE PRIESTMAN SAFETY OIL ENGINE. 


The trimmer proper can be set up in a space 714 feet 
wide; but with extensions in front and rear, as shown 
in cut, it requires a space 10% feet wide. This exten- 
sion is a convenience where a large amount of lumber 
is to be handled, and, as it occupies only the space that 
would otherwise be used as an alley, it requires no more 
room to operate a trimmer with it than without. In 
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THE IMPROVED EMERY & GARLAND TRIMMER. 


a single circular mill the trimmer may be placed beside 
the edger so that the man who takes from the edger can 
do all the trimming. With this arrangement the cost 
of trimming the lumber is only the cost of the machine. 
It is made right or left hand and any length that may 
be desired. 

Over 1,000 Emery & Garland trimmers are in use in 
the best mills of the country. Their manufacturers have 
had over twenty-five years of experience in this class of 
work, as well as in general saw mill machinery, and are 
prepared to meet any special requirements as to capacity 


and length. 


ASSOCIATIONS. 


DATES OF MEETINGS. 

Western Retail Lumbermen’s Association, 
Man., February 8. 

Michigan Retail Lumber Dealers’ Association, Detroit, 
February 7 and 8. 

Indiana hardwood manufacturers and dealers, Indian- 
apolis, Ind., Feb. 9. 

The Lumber Dealers’ Association of Connecticut, New 
Haven, Conn., Wednesday, February 8. 

Illinois Lumber Dealers’ Association, Chicago, Febru- 
ary 8 and 9. 

North Carolina Pine Association, Norfolk, Va., Febru- 
ary 14. 

Nebraska Lumber Dealers’ Association, Lincoln, Febru- 
ary 23 and @. 

Central Iowa Retail Lumber Dealers’ Association, place 
undetermined, February 24. 

National Wholesale Lumber Dealers’ 
ton, Mass., March 1. 

Wisconsin Retail Lumber Dealers 
ison, Wis., March 7 and 8. 

Northwestern Iowa Retail Lumbermen’s 
place undetermined, Thursday, March 30. 

Retail Lumber Dealers’ Association of Mississippi, 
Jackson, Miss., April 18. 
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A FAR WESTERN ANNUAL. 


28.—The Colorado, New Mexico & 
Wyoming Lumber Dealers’ Association held its annual 
meeting in this city January 24, in the rooms of the 
association in the Jacobson building. The attendance 
was over 75 percent of the membership. The regular 
routine work of the association was taken up in the fore- 
noon session. President R. W. English, of Denver, de- 
livered his annual address and Secretary-Treasurer R. W. 
Stewart read his annual report. 

The afternoon session was devoted to discussion of the 
business outlook. Reports from all sections expressed a 
uniform belief in an increase in the lumber industry for 
Stocks were reported only fair in size and de 
mand prospectively large. A feature of the afternoon 
session was an address by John L. Russell, government 
inspector, who enlightened the association on 
lands of the government and the laws governing 
them. The remainder of the session was devoted largely 
to general discussions, followed by the annual elections, 
in whic h the following thirteen directors were chosen for 
the year: W. H. Delleker, Denver; J. J. McGinnity, 
Denver; F. F. Sayre, Denver; Josiah Hughes, R. W. Eng- 
lish mt hk. W. Stewart, Denver; J. T. McAllister, Boul- 

. H. Clayton, Greeley; Whitney Newton, Pueblo; 

Me i venport, Salida; J. B. Cunningham, Victor; O. 

.. Davis, Trinidad, and D. C. Donovan, Vongmont. ‘The 

dire = 3 og turn elected the following officers: 
President, ’, English; vice president, J. B. Cunning- 
ham; ary-treasurer, R. W. Stewart. 

In the evening a Hoo-Hoo concatenation was held, at 
which thirteen delegates were initiated. 

Chose in attendance were the following: 

Davis, Trinidad. John Fowler, Col. Springs, 
*. Donavan, Longmont. Charles McPhee, Denver. 
McAllister, Boulder B. F. Conine, Denver. 
. Clayton, Greeley. J. H. Bardwell, Denver. 
. Davenport, Salida. I. Wilder, Victor. 
itney Ne wton, P ueblo. Harry Robinson, Col. Spgs. 
A. Newton, Col. Springs. John Donovan, Longmont. 
. Hemenway, Col. Spgs. Hoicomb & Whitney, Castle 
3. Cunningham, Victor. Rock. 
*, Say Denver. G. G. Phillips, Ft. Lupton. 
. W. English, Denver. W. L. Moorehouse, Lamar. 
3. Coldren, Denver. T. J. Gardner, Las Animas. 
H. Delleker, Denver. 3. M. Stuffer, Brighton. 
. McGinnity, Denver. . H. Eaton, Eaton. 
’, Ste Wi art, Denver. . Wallrich, Alamosa. 
, De nver. . M. Morris, Golden. 
ton, Col Springs. J. S. McClung, Cripple Creek 
‘lain, Manzanola. D. E. Gibson, Cripple Creek. 
=ndner, Gunnison. . E. Lightbourne, Cent.City 
reeland, Denver. 2. M, Handy, Ft. Morgan. 
. Carter, Denver. i a. Pritchard, Walsenburg. 
y Nutting, Littleton. c Dudrow, Santa Fe, 
. Dawley, Rocky Ford. N M. 
es McNeen, La Junta. S. Merrill, Cheyenne, Wyo. 
Col. Springs. T. B. Babcock, Brush, Col. 
APA Y 


LUMBER DEALERS’ ASSOCIATION OF CONNECT= 
ICUT. 


The seventh annual meeting of the Lumber Dealers’ 
Association of Connecticut will be held in Republican 
hall, 110 Temple street, New Haven, Conn., on Wednes- 
day, February 8, the first session te be called to order 
at 9:30 a. m. The session will be devoted to business, 
including the election of ofiicers for the ensuing year, 
consisting of a president, vice president, secretary and 
treasurer, three directors for three years, and other 
vacancies which there may be. A committee of the di- 
rectors will also report on the work which has been 
done concerning the amendments of the lien law which 
are now before the state legislature. A report of the 
work done during the past year will be made and amend- 
ments to the constitution and by-laws and other im- 
portant matters will be introduced for action. Members 
having special subjects which they desire to take up are 
requested to notify the secretary in advance so that a 
place may be reserved for them. 

All dealers in the state who are not members are cor- 
dially invited to join the association at this meeting, and 
every member is especially requested to be present. 

The annual dinner of the association will follow the 
business meeting at the New Tontine hotel on Church 
and Court streets at 1:30 p. m. sharp. 

wn 


DOWN ON THE ASSOCIATIONS. 


The Lumberman is in receipt this week of a letter from 
a western blacksmith who announces on his letter head 
that he “sells water tanks, cisterns and truck wagons,” 
that shows he is anxious to get out from under the heel 
of “the lumber trust,” which he has probably read about 
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_AMERIO SAN LUMBERMAN. 


in his local paper. 
atim, as follows: 
The Lumberman, Chicago, Ill. 

Dear Ser: Plase Uill you be soa kind and send me 
coppey of you Paper. 

I lick to get som name of Lumber Co. that don’t be- 
long to the assoceacons. Yors truly, —_—_—— 


We give the letter, verbatim et liter- 


PRESIDENT OF THE UNION. 


The man who in his inaugural address to the Union 
‘Association of Lumber Dealers at Columbus, 0., last 
week said that as president of that body it would afford 
him great pleasure to do his utmost to keep it among 
the most prosperous and powerful of retail organizations 
in the country was E. M. Holliday, of E. M. Holliday & 
Co., of’ Wheeling, W. Va., a portrait of whom accom- 
panies this article. Mr. Holliday has been a member of 
the Union association for the last ten years; a consid- 
erable portion of the time a member of the board of 
directors; during the last year vice president, and was 
the natural heir to the executive office. He is indefatiga- 
ble in his labors on behalf of the association and much 
can be expected of him during the coming year. The fact 
that Mr. Holliday is located beyond the boundaries of 
the territory technically embraced in the bailiwick of 
the association does not mean much—the width of the 
Ohio river, that is all. 

The American Lumberman will not go into biographi- 
cal details here as to either the president or secretary, 














PRESIDENT E. M. HOLLIDAY, 
tion. 


of the Union Associa- 


William Ahlers, of Allegheny, Pa., whose selection is 
also a departure from precedent as far as the associa- 
tion is concerned. These gentlemen have labored to- 
gether in the organization for so long that they are 
familiar with its needs and will be ambitious to make 
a record of unusual value to the organization in the 
year to come. Mr. Ahlers is well known as a resident 
of Allegheny, Pa., where has has been a factor in the 
trade for many years, and it is hoped that by this new 
method eastern Pennsylvania will become thoroughly 
alive to the Union association. For many years that 
territory has been given representation in its member- 
ship from that district, but not more than one-third of 
the trade that could consistently be embraced within 
its jurisdiction has given its support. President Holli- 
day and Secretary Ahlers will do their utmost to bring 
this about, even if it is necessary to hold the next an- 
nual meeting at Pittsburg, a proposition that already 
has been made to the board of directors. 


THE HOOSIER CHIEFTAIN. 


E. H. Eldridge, of the E. H. Eldridge Lumber Com- 
pany, of Indianapolis, Ind., was elected to the presi- 
dency of the Retail Lumber Dealers’ Association of the 
State of Indiana, in spite of repeated withdrawals and 
generally under circumstances peculiarly flattering to his 
candidacy. Among the long established and most sub- 
stantial dealers of the capital city, Mr. Eldridge had 
been an active and helpful devotee of the association 
idea and, being also a man of strong as well as attrac- 
tive personality, he should, as he doubtless will, make an 
ideal executive. The annual meeting of the association 
last month was esteemed among the most interesting 
and encouraging occasions of the kind in its history and 
the outlook at the threshold of the new incumbent’s 
administration is full of the brightness of promise. 

R. K. Willman, as, one may say, chief of staff to the 
president, that gentleman as noted elsewhere having 
unanimously been re-elected secretary by the board 
of directors, has demonstrated his mettle and will prove 
an efficient aide. 


The board of directors of the Retail Lumber Dealers’ 
Association of the State of Indiana held a meeting in 
Indianapolis on January 24 and unanimously re-elected 
R. K. Willman, of Hartford City, secretary of the asso- 
ciation. 
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ILLINOIS LUTBER DEALERS’ ASSOCIATION. 


Arrangements are now practically completed for the 
meeting of the Illinois Lumber Dealers’ Association to 
be held at the Leland hotel, this city, on Wednesday and 
Thursday, February 8 and 9. The program for the two 
days’ session is as follows: 


Wednesday, February 8—Morning session, 10:30 a. 

President’s annual address, J. C. Simpson. 

Reading minutes of previous meeting. 

Secretary and treasurer’s report, P. F. 

Announcement of committees, 

“Our Customers; How to Treat Them;” 
Charles Probst. 

General business. 

Afternoon session, 2:30 p. m.— 

Discussion, “Our Warstmors, ” led by W. H. Hunter 

“Insurance;’ two-minute talks, led by representatives 
of insurance companies. 

“Why a Retail Dealer Should Be His Own Contractor; 
paper by N. R. Moore, 

General business, 

Thursday, February 9—Morning session, 10 a. m.— 

Report of auditing committee. 

Report of committee on constitution and by-laws. 

“Reciprocal Relations Between Wholesalers and Re- 
tailers;’’ paper by L. L. Barth, followed by genera! dis- 
cussion on the subject. 

Report of committee on resolutions. 

Election of officers. 

General business, 

Adjournment. 


Following are the committees appointed by Presiden 
J. C. Simpson and the board of directors: 


m.— 


Ahrens, 


Paper by 


Constitution and by-laws—Thomas D. Reber, Rockford, 
chairman; J. E. Hollister, Pecatonica; Fred Kent, 
Clinton; J. T. McGrath, Polo; J. P. Record, Cambri: ige, 

Resolutions—W. O. Houghton, Galva, chairman; ©. 0. 
Lewis, Galesburg; H. P. Hotz, Edwardsville; J. W. Pad- 
dock, ‘Pana; John Hadsall, Genoa. 

Auditing—W. T. Boston, Yorkville, chairman; W. G. 
Cochran, Marion; J. C. Griffith, Ashton; J. Carter, Fair- 
view. 

A rate of one and one-third fares for the round trip on 
the certificate plan has been secured on all railroads en- 
tering Chicago. Tickets may be purchased from Satuvr- 
day, February 4, to Thursday, February 9, inclusive, 
good returning until Monday evening, February 13. he 
management of the Leland hotel will make reduced rate- 
to all delegates of $2.50 a day on the American plan and 
$1 a day on the European plan. It is requested that 
every retail lumber dealer in the state make a spevia| 
effort to be present at this meeting, as it promises to 
be one of the most interesting ever held by the associa 
tion. 


MEETING OF THE [MICHIGAN RETAILERS. 


The Michigan Retail Lumber Dealers’ Association wil! 
hold its tenth annual meeting at the Hotel Cadilla: 
Detroit, Mich., on February 7 and 8, and an invitation 
is extended to every lumberman in the state to be pres 
ent at this meeting, whether a member of the as-»0 
ciation or not. 

The board of directors will meet Monday, February 
5, at 10 a. m., at the Cadillac and the first business 
session of the association will be called to order by 
the president at 10 a. m. on Tuesday, February 7. his 
session will be dev.ted to reading the minutes of the 
previous meeting, the reports of the secretary and treas- 
urer and the appointment of committees. 

The second session will be called at 2 p. m. on ‘I \es- 
day and will be devoted to the discussion of the relations 
of wholesale and retail lumber dealers. ‘The speak- 
crs on the part of the wholesalers will be Hon. |J. %. 
Stearns, W. C. Winchester and F. E. Parker. The re- 
tailers who will take part in the formal discussion «re 
W. A. C. Miller, Carmi R. Smith and John A. Lindsley, 
though it is expected that a general discussion of thie 
topics will follow the discussion by speakers who lave 
been assigned to take part. 

The annual banquet will be served at the Cadillac on 
Tuesday evening at 8 p. m., for which the following }0 
gram has been arranged: 

. Cc. L. Arnold 
President McCarth 
W. A. C. Miller 
Gov._ Pingre« 
Mayor Maybury 
William Brownle 
H. J. Dudley 
Retailer, Country Dealer President McCarth: 
Retailer, City Dealer .C. W. Restrick 
Traveling Man J. "M. Hammond 
Retailers and Railroads ............. ..W. M. Dwight 
Hoo-Hoo....Snark of the Universe N. A. Gladding 

There will be two business sessions on Wednesi: 
February 8, the first called to order at 10 a. m., at whi 
will be’ submitted the president’s annual address an! 
the reports of committees, these to be followed by @ 
free-for-all discussion. 

The second session on Wednesday will be called ‘0 
order at 2 p. m., the first thing on the program . ng 
an address on the Lumberman in Politics, by Hon. I 
Keep. This will be followed by miscellaneous business: 
election of officers, and adjournment. 

There will be a Hoo-Hoo concatenation on Wedne 
day evening, and it is expected that an excursio! to 
Chicago and return will wind up the week’s progr! 


Invocation 
Address of Welcome 
Toastmaster 


Manufacturer 
Wholesaler 


Southeastern Iowa Retailers. 


The annual meeting of the Southeastern Iowa Retail 
Lumbermen’s Association will be held February 10, be- 
ginning at 11 a. m., in the Commercial hotel, Museatine, 
Ia. In the evening the wholesale Iumbermen and sash 
and door manufacturers of Muscatine will provide spe ial 
entertainment for the visiting lumbermen. Any re! tail 
lumberman, whether a member of the association or not, 
will be welcomed at the meeting. 
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HARDWOOD NOT QUOTABLE. 


The Lumberman is daily in receipt of inquiries for 
prices on hardwood lumber of all descriptions, many of 
the correspondents expressing surprise that quotations 
or the leading market are not more regularly inserted 
in these columns. The fact of the case is that at the 
present time hardwoods are practically unquotable. There 
; no definite or standard market value, the price for 
any particular lot being fixed by the necessity of either 
he buyer or the seller or by conditions of quality, dry- 
ness, ete., which are more potent now than for many 
vears past in the hardwood trade. In Chicago, for exam- 
ple, factory plank is quoted at any price from $22 to $28 
ind every quotation will be justified by the peculiar cir- 
cumstances of the case. 

In almost every wood and in every market the condi- 
tion is practically the same. There is such a pronounced 
shortage in the supply of marketable lumber that holders 
of good lots can secure any price, within reason, and 
almost without reason. This makes it impossible to give 
quotations which in themselves reflect, with any accu- 
racy, market values. About the only thing that can be 
done is to quote individual transactions, and in this 
department of the paper and elsewhere, especially in the 
inarket columns, will be found such quotations from 
vhich the reader can draw his own conclusions. The 
arket is in a peculiar condition. Identically the same 
stuff may vary by 20 percent in selling price, while 10 
percent is a frequent range. Until, therefore, the markets 
shall settle to some more permanent basis the printing of 
sich quotations is largely a waste of space and more 
likely to mislead than to inform the reader. 





HARDWOOD MEETING AT INDIANAPOLIS. 


As previously announced in the columns of the Amer- 
ican Lumberman, there will be a meeting of the hard- 
wood manufacturers and dealers of Indiana at the Grand 
hotel, Indianapolis, on February 9, for the purpose of 
perfecting an organization. Although Indiana has been 
a heavy producer of hardwoods for years, there never has 
been any systematic attempt to organize the manufactur- 
ers and dealers of that state, but the desirability of such 
an organization at the present time is very apparent. It 
is not the intention of the promoters of this meeting that 
the proposed association shall attempt the adoption or 
maintenance of a cast iron price list, though it is ex- 
pected that it will aid in the maintenance of just and 
profitable prices. Among the other objects of the pro- 
posed organization are the promotion of honesty and 
fairness in measurement and inspection, railroad rates and 
accommodations; protection against fraudulent dealers 
and the regulation of many other evils of a like na- 
ture. 

There seems to be a very general desire among the 
hardweod men of the state to join in such an organiza- 
tion as the one proposed, and it is expected that the 
meeting at Indianapolis next week will be characterized 
by a large and representative attendance. 





IN THE MEMPHIS DISTRICT. 


Memphis, Tenn., Jan. 31.—E. E. 'Taenzer expects to see 
the prices of hardwood go higher yet and looks for better 
times in the lumber business here than ever have been 
known since Memphis became a hardwood market, views 
in which he is not alone, as additionally evidenced by the 
activity in foreign demand. 

rhe tide of saw mills and lumbermen is to the south- 
ward. Russe & Burgess, who established an office and 
yards here last year, were in business in Indianapolis, 
Ind., prior to 1888. They found difficulty in filling orders 
from their Indiana mills and established mills down in 
Tennessee. The lumber was shipped to their Indianapolis 
yard and there rebilled to customers, some of whom 
thought they were buying Indiana stock. Finally a big 
customer who had been buying Tennessee oak in great 
quantities was sent a consignment of Indiana oak and he 
complained that it was not up to standard. He was then 
let into the secret that he had been using Tennessee oak. 
After that nothing but Tennessee oak would do for him. 
In 1888 Russe & Burgess moved their headquarters from 
Indianapolis to Cairo, Ill., and now they are here because 
the woods of this section are in greatest demand and 
freight rates are saved by being in the field where they 
are manufactured. 

The new mill of Taylor & Crate, at Merigold, Miss., will 
be running in a few days. 

The Gladden Lumber Company has gotten a fine supply 
of logs by barges and its mills are humming at a lively 
trate. The company lately purchased 1,800 acres of timber 
land twelve miles from Memphis. It is well wooded and 
no timber has been cut from it. 

The town is full of eastern buyers looking for dry 
stock. Foreign buyers are in the field, too, and are seek- 
ing suitable quarters for offices. 

Among lumbermen in town last week were Mr. Kile 
and Mr. Stonebreaker, of the L. H. Gage Lumber Com- 
pany, Providence, R. I.; D, McDonald, La Grange, Ark.; 


AMERICAN LUMBERMAN. 


8. L. Dodds, Shaw, Miss.; H. Booth, Lorenzen, Miss.; F. 
W. Lawrence, of Lawrence & Wiggin, Boston, Mass. 
Among visitors to the Buyers’ & Inspectors’ Association 
rooms were H. 8. McFeeters, of New York city; W. T. 
Wigal, of Liverpool, England; F. W. Shoefer, Knoxville, 
Tenn.; J. M. Saunders, Boston, Mass.; T. E. Powe, St. 
Louis, Mo. 


THE BUYERS & INSPECTORS’ ASSOCIATION. 


Memphis, Tenn., Jan. 31—The meeting of the Buyers 
& Inspectors’ Association on January 21 was a rousing 
one. The attendance was larger than at any previous 
meeting and much enthusiasm was expressed. The mem- 
bers are beginning to realize the benefit of such an asso- 
ciation. J. D. Allen, jr., of J. W. Thompson & Co., was 
unanimously elected vice president, in place of F. B. 
Robertson, resigned. The membership fee was reduced 
from $6.50 to $5 and the monthly dues to 50 cents. Appli- 
cation blanks have been mailed to all inspectors in the 
Memphis district, soliciting their membership. The asso- 
ciation is anxious for a large membership, that it may 
be well represented in the National Hardwood Associa- 
tion in July, that organization having invited it to ap- 
point a committee to attend the latter’s annual at Charle- 
voix, Mich., July 13. 

A committee composed of F. W. Shoefer, A. M. Love 
and H. S. McFeeters was appointed to prepare and 
arrange in the association rooms samples of the different 
woods for sale in the district. 

Secretary B. Broughton has a list of over 800 saw mills, 
with their railway locations, prepared for use of the asso- 
ciation. 

Another association similar to this is talked of in St. 
Louis, Mo. ‘The buyers and inspectors there are in cor- 
respondence with the Memphis association on the sub- 
ject. 
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A BUFFALO YARD WELL SUPPLIED. 


A representative of the Lumberman called at the office 
of the Buffalo Hardwood Lumber Company, at Buffalo, 
N. Y., a few days ago and during the visit there was 
developed an opinion on the conditions of the hardwood 
supply radically different from that expressed by most 
hardwood dealers end buyers. 

Members of the company said that last fall their stock 
at Buffalo and at southern points became very nmtch 
depleted and it seemed almost impossible to get enough 
lumber to supply current orders. They made vigorous 
attempts te replenish their stock, made many flat pur- 
chases and often gave carte blanche orders for the entire 
product of many mills. They say they are getting lumber 
now in such quantities as to keep them working overtime 
to take care of it. On the day the Lumberman represen- 
tative called ten empties had just been pulled from their 
switch unloaded that day and fifteen additional loads 
had been set in, making twenty-five cars received on that 
single day. They say that this is no unusual thing and 
that lumber is being received by them very freely. They 
state that in their opinion the total wants of the con- 
suming trade will fully be met with the present sources 
of supply unless the volume of business run to a magni- 
tude entirely unprecedented. 

This view hardly agrees with that held by the lumber 
dealers of the west. In fact, it is diametrically opposed 
to the experience of western dealers and, as far as heard 
from, of the eastern trade. Certainly the eastern buyers 
are making a very careful canvass of the hardwood pro- 
ducing district, buyers from Boston, New York, Phila- 
delphia and Baltimore, as well as Buffalo, being found all 
through the hardwood district from Cincinnati to Vicks- 
burg. When they happen to find a gcod lot of a few hun- 
dred thousand feet of dry oak they are delighted and dis- 
posed to crow over their competitors who are not so for- 
tunate. Such a concern as the Buffalo Hardwood Lum- 
ber Company, with its large facilities and ample capital, 
with the forethought to make heavy contracts ahead as 
stated above, is likely to be receiving lumber, whereas 
the average hardwood dealer is finding it extremely diffi- 
cult to meet the demands made upon him. 








REMARKABLE OAK. 


Henry C. Christy, president of the Kirk Christy Com- 
pany, of Cleveland, O., a few days ago took a 
Lumberman represehtative out through his big yard con- 
taining upwards of 12,000,000 feet of native hardwoods, 
and afterwards to the immense brick and iron ware- 
house, where his company stores its finer quality of 
stock. He showed there some remarkable specimens of 
plain sawed white oak. There were five 14-inch plank, 
sawed from a 12-foot log, first clear, the widths of which 
were, respectively, 44, 42, 40, 38, 38 inches. They came 
from the company’s mill at Boardman, Mahoning 
county, Ohio, and are remarkable enough to be worthy 
of mention in these columns. Of course, these specimens 
were but a small portion of the entire product of the 
log, but these were the wider ones. 





Among the thriving young firms of Grand Rapids, 
Mich., is the Halladay Lumber Company, organized three 
years ago. The company operates a band saw mill. It 
cut 5,000,000 feet last year, and will cut fully as much 
the coming season. A specialty is made of white ma- 
ple, though all kinds of hardwoods are cut to order. 
Centrally located ‘n a nest of furniture factories, the 
firm’s output largely goes to them. Logs come from the 
company’s lands along the Grand Rapids & Indiana and 
Chicago & West Michigan lines, within 140 miles of the 
city. Since July 1 the company has bought about 1,000 
acres of timbered Grand Rapids & Indiana lands, 














CONDITIONS IN CALIFORNIA. 


San Francisco, Cal., Jan. 28.—Redwood has made its 
long expected jump and this is indicative of the feeling 
which is general throughout the redwood manufacturing 
districts of this state. The Humboldt redwood men on 
January 24 raised the price of all grades of their man- 
ufactured lumber $1 a thousand and it will not be long 
before the prices on Mendocino shipments will be simi- 
larly treated. Pine is as it was at the last letter from 
this location and as it has been for the past two months. 
It will probably receive a stimulus which will equalize 
be — in redwood and the woods will be more on a 
evel. 

The receipts of lumber at this port are very small and 
January will record a drop of many thousand feet over 
the receipts of last January. Last year there was a 
pronounced tendency to deliver as many thousand feet 
as possible in the first month in order to overcome the 
handicap caused, or to be wrought, by the withdrawal 
of the lumber steamers to accommodate the Klondike 
transportations. This year none of that influence is felt 
and the heavy storms have wrought havoc with coast- 
wise shipping. The evident result has been that the 
January deliveries of lumber have been much smaller 
than those of the same month of 1898; in fact, they will 
about equal the receipts in February of last year. 

There is little doing in hardwood, but the next two 
months will undoubtedly find a return to old times. The 
kinds of hardwood for which this market makes the 
heaviest demands are oak, ash and hickory, while ma- 
hogany from the east coast of Mexico finds a steadily 
growing market on this coast. As a whole, hardwood 
circles expect a generous revival before many weeks. 

In running over the lumber export trade of the whole 
Pacifie coast for the past year it is found that there was 
a shrinkage of exports amounting to over 45,000,000 feet 
and a valuation of over $450,000. The reasons for this 
state of affairs can be found in the unstable condition 
of the financial circles of the world, the use of lumber 
vessels for the Alaska transportation and kindred rea- 
sons. ‘The coming year should witness a turn for the 
better because of the addition of American colonies in 
the Pacific and the greater readiness of capital to move 
its investments. Already steps arc being considered 
whereby redwood and pine will find a more responsive 
market in the far east. 

There has been a forest fire raging in the San Gabriel 
range during the last week and it has already caused 
considerable trouble. 

There are five cargoes of lumber awaiting shipment to 
foreign ports from the Humboldt bay mills. These ship- 
ments will total about 2,500,000 feet, with 1,750,000 
scheduled for Australia of rough clear redwood. All of 
these cargoes are being supplied by the Humboldt Lum- 
ber Manufacturers’ Association, which feeis that the ex- 
port business of the coming year will amount to a con- 
siderable figure. 

There was a bill before the state assembly to limit the 
working hours of lumbermen to ten hours. It met with 
considerable opposition on the claim that a man should 
be allowed to labor just as long as he desired. It has not 
been passed as yet and there is good reason to believe 
that it will not be carried against the strong opposition 
which is daily gathering strength. 

The Loma Prieta Lumber Company has recently fitted 
up some very handsome offices in Salinas. 

The Tehachapi Lumber Company has opened a yard 
at Johannesburg, with J. L. Cramer in charge. This 
movement is made to meet the demands of the large 
trade north into the state and Argus ranges and up 
toward Panamint. The headquarters of the company 
are at Randsburg. 


RED CEDARS AND THE RAILROADS.. 


Minneapolis, Minn., Jan. 30.—Regarding the attitude 
of the railroads in regard to diverting red cedar shingles 
in transit, I will state that the Great Northern, North- 
ern Pacific, or the “Soo” will divert shingles in transit 
providing the bill of lading is filed with their agent while 
the car is still actually in transit on their individual line, 
and sufficient excuse is given to the railroad company. 

One thing that has been discontinued is the storage-in- 
transit feature at points on connecting lines. It has been 
the custom to hold cars at such points as Altoona, Wis., 
upon the Omaha railway for points east and southeast, 
this being a favorable routing point for the eastern states 
and Chicago points, at the pleasure of the shipper; also 
such points as Albert Lea and Oelwein are favorably 
located for diverting. The retail dealers had become 
accustomed to buy from such storage stocks: it had be- 
come a custom of the dealers to ask for a car in five days 
and if the ear was not forthcoming at that time you 
would be very apt to have it upon your hands in his 
yard, refused. 

I believe that it would be more satisfactory to the 
trade in general if the railroads would abandon these 
courtesies and require cars to go through from orginating 
point to destination direct, unless it were absolutely 
necessary to divert. 

The shingle market has become a speculative market 
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and it is difficult to handle shingles satisfactorily or 
profitably when the market is so uncertain and with such 
disturbing influences. I believe that the refusal of the 
railroad to divert cars in transit would be acceptable to 
nine-tenths of the manufacturers and dealers in red cedar 
shingles. The retail trade would then have to anticipate 
its needs and buy accordingly, and as a result the manu- 
facturer would anticipate the market and would start his 
shingle mill when the demand would warrant a reason- 
able compensation for his labor, and this would give a 
more stable and uniform market. 

At the present time large jobbers are still able to put 
in transit a large number of cars and divert them at their 
pleasure on the initial lines, and as a result of these con- 
ditions we have dealers at producing and consuming 
points who play the market. The retail trade has become 
accustomed to buy on the drop of the market in Novem- 
ber and December from the accumulated stocks in transit 
or storage. The result is that today the line yards and 
sharp, close buyers throughout the country have loaded 
up and now have on hand enough shingles to carry them 
through the early part of the season or until the fall 
trade, and they anticipate that the market will drop be- 
fore that time and they will be able to buy at favorable 
prices. 

The conservative dealer prefers to handle red cedar 
shingles under normal conditions, and any concession 
which may be granted to one person is certain to be ex- 
tended to others. I for one would be pleased to see the 
custom abandoned, and we would have a firmer and more 
uniform market and less speculation and better satisfac- 
tion in general. The retail trade would buy from stocks 
that it had become accustomed to use, and the manufac- 
turer to sell his goods would be required to put up a 
better shingle. C. M. McCoy. 
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BIG SALE OF OREGON FIR. 


Rhinelander, Wis., Jan. 27.—A party of lumbermen of 
this city has recently closed a heavy timber deal on the 
Pacifie coast involving over 1,000,000,000 feet of Oregon 
fir timber, situated in Marion county, Oregon, forty-five 
miles south of Portland, on Allerqua creek, which is a 
tributary of the Willamette river. The sale was made 
by S. A. D. Pewter, of Portland, Ore., and the purchas- 
ers have organized themselves into a stock corporation 
called the Allerqua Pine Land Company of Wisconsin. 
The headquarters for the present will be at Rhinelander. 
Articles of incorporation will be filed at once with the 
secretary of state at Madison, Wis. 

Tt is the intention of the company to make this tim- 
ber available to the tidewater market in the near future 
by the construction of about twenty miles of standard 
gage railroad, landing it at a point on the Southern 
Pacifie railroad, where it can be transferred over that 
railroad to Portland, a distance of only about thirty 
miles: or, if more expedient or economical, it can be 
floated from the end of the proposed railroad down Put- 
ting river to the Willamette and thence to Portland in 
rafts. The gentlemen interested in the company, who 
are Wisconsin manufacturers, intend to cut 25,000,000 to 
20.000.000 feet of logs a year: but if the log market 
should not suit them as to price a modern saw mill will 
be built at Portland and the logs manufactured. Port- 
land is considered a good point for this sort of business 
as it is reached by several railroads and by ocean from 
anv point in the world. Cargoes of upwards of 3,000,000 
feet have been taken from Portland direct to foreign mar- 
kets. ch 

One of the members of the new company is Benjamin 
Sweet, of Milwaukee, one of the best lumbermen and 
timber estimators in the state. He has been to Oregon 
and made a thorough investigation as to the timber 
estimates and the possibilities and cost of transporta- 
tion to Portland. and seems verv enthusiastic over his 
new venture. He has beer to the coast several times 
within the last vear, investigating the timber and the 
future of that coming lumber country. One of the chief 
inciting canses to zhis purchase is the prospect of an 
early construction of the Nicaragua canal. which will 
sive an added and cheaper outlet to the timber of the 
west coast. Coupled with this areument is the increas- 
ing searcity of pine stumpage in Wisconsin. 

FE. S. Shepard. 
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A few weeks ago the American ship Henry D. Failing 
sailed for Hongkong with one of the finest cargoes of 
lumber that ever left the Pacific coast. It comprised 
1.552.000 feet of fir spars and fir lumber. The spars num- 
bered 394 and aggregated 782.000 feet, board measure, 
and were worth about $8,000. The sticks were said to be 
among the choicest ever cut on Puget sound, ranging all 
the way from small pieces suitable for yard arms to 
tapering giants suited for the most dignified of masts. 
Some of them were thirty-six inches in diameter et the 
butt. The lumber on the boat amounted to 770.000 
feet, valued at $8.200. Another vessel is loading a simi- 
lar cargo for the same destination. 


ere ore” 


American furniture woods do not all go abroad in the 
crude form. When it is stated that last year furniture 
was shipped to foreign countries to the amount of $3,700,- 
000, it ean be seen that a large amount of lumber went 
foreign in that form. The countries to which American 
furniture was shipped last year include China, Japan, 
India. Africa, Argentine Republic, Mexico, Cuba, Porto 
Rico, Brazil, Colombia, Canada, France and England. The 
last named country took our furniture to the amount of 
$1.027.000 worth, and Canada took enough to reach a 
value of $258,000. France bought $315,000 worth; Aus- 
tralia, $185,000, and Mexico, $157,000. 
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THE SAGINAW VALLEY. 


Saginaw and Bay City, Jan. 31—Hon. Arthur Hill 
does not think that the Canadians are at all anxious to 
compromise on a basis of $1 duty and free logs, and is 
of the opinion that unless they can secure free entry of 
their lumber product into the United States nothing will 
come of the present agitation. He says the foreign de- 
mand for the Canadian product is increasing steadily, 
and a noticeable feature of the trade is that the foreign- 
ers want the manufactured product, whereas heretofore 
they have bought deals and board pine largely and cut 
up the stuff on the other side. They are now learning 
that it is to their advantage to buy the manufactured 
boards, as they know just what they are getting, which 
is not always the case in buying sticks of timber, as it is 
often likely to develop rot when cut up. Mr. Hill says 
the St. Anthony Lumber Company, of which he is presi- 
dent, put in last season about 400,000 cubic feet of board 
pine for the European market. This lumber company is 
putting in a full stock for the mill at Whitney, Ont., 
about 45,000,000 feet, this winter, and the Arthur Hill 
Company is putting in about 20,000,000 feet of logs on 
water tributary to Midland, Ont. ‘These logs are in- 
tended for the Michigan market if the Ontario govern- 
ment will let them come over. Mr. Hill thinks that there 
will be a sharp advance in the price of all grades of lum- 
ber, for the reason that the stocks in the country are not 
sufficient to meet the requirements of the trade. He 
believes that pine will be at least $2 a thousand higher 
all around. He says that not only is the supply of lum- 
ber short at all manufacturing points, but the log input 
will be much smaller than usual. 

Incidentally, it is reported that the Saginaw Lumber & 
Salt Company has bought a timber berth, estimated to 
cut 30,000,000 feet, on an Indian reservation in the Geor- 
gian bay district, this timber not being affected by the 
embargo placed by the Ontario government upon ex- 
portation of timber, and the buyers will cut 10,000,000 
feet of logs on the berth this winter and bring them to 
their mill on this river next season. The reported con- 
sideration is $70,000 for the berth. 

Col. Bliss, who has favored the $2 duty in the Dingley 
law, has at last reached the conclusion that the easiest 
way to end the controversy is the best, and he has wired 
Senators MeMillan and Burrows requesting them to use 
their influence and votes in favor of a compromise on a 
basis of $1 duty and free logs. The Central Lumber 
Company, in which he is the largest stockholder, is cut- 
ting about 12,000,000 feet of logs on Blind river, Ontario, 
and hopes to be able to bring them across the lake next 
season to be manufactured. 

There will be a larger quantity of lumber brought to 
the Saginaw river by vessels the coming season than 
ever before, if reports are trustworthy. Last season 
nearly 28,000,000 feet came in, and in a few days con- 
tracts will be closed by carriers to bring many million 
feet from Lake Superior points here for the yards. Foss 
& Co., Handy Bros., the Vance Box Company, Mershon 
& Co. and one or two other concerns have bought heav- 
ily, and other purchases will doubtless be made before 
the opening of navigation. If lumber shall advance, as 
is confidently predicted, it can be brought over from 
Canada at a profit, even with the $2 duty in force, and 
in the event of the duty being reduced there will be 
large blocks of Canada stock brought over. 

Canada logs have been very high, ranging from $9 to 
$11 a thousand feet, and there will be none on the mar- 
ket unless the log embargo shall be removed. There is 
a quantity of logs cut last winter which are being 
picked up by buyers on this side, as the embargo act 
applies only to logs cut after April 30, 1898. Logs cut 
on Indian lands are exempt from the operation of the 
prohibitory act, and Pelton & Reid, of Cheboygan, have 
purchased 15,000,000 feet in the Ggorgian bay region 
which are to be rafted to Cheboygan the coming spring. 

Henry Moiles, of Saginaw, is operating a small saw 
mill near Remus, Mecosta county, and is putting in 
1,500,000 feet of hardwood and hemlock logs this winter. 

George W. Stevens, who opened a lumber office in 
Saginaw the first of the year, is doing business, having 
already purchased over a million feet of hardwood lumber 
at various points in the state. 

Lumber in manufacturers’ hands is closely sold up, but 
yard dealers have been free buyers and are carrying good 
assortments on which they are bound to realize hand- 
somely, as the demand will be brisk and prices will 
harden. One manufacturer who has 13,000,000 feet or 
more on his mill docks says he is trying not to sell, as 
prices, he is satisfied, will advance. 

James T. Hurst, of Wyandotte, who collapsed finan- 
cially a few years ago, claims to own 27,000 acres of tim- 
ber land in the upper peninsula, with 84,000,000 feet of 
pine, in addition to birch, hemlock and other timber. He 
says it is handy to railroad transportation and he thinks 
it will be very valuable when the rise in lumber values 
shall appreciate timber holdings. That amount of ‘imber 
ought materially to assist Mr. Hurst in wiping cut a 
handsome percentage of his obligations. 

The Tawas Bay Lumber Company, at East Tawas, cut 
about 10,000,000 feet of lumber last season, but thus far 
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has no stock in sight for the work of the mill plant next 
season, 

The Mackinaw division of the Michigan Central is 
bringing down large quantities of logs for mill firms at 
Bay City. Bousefield & Co. are receiving basswood logs 
at their woodenware works, 

The stave and heading mill of Gardner & Peterman has 
been moved from Breckinridge to Twining. 

The weather has been extremely cold the !ast four 
days, but there is no snow of consequence. The cold 
weather, however, will enable loggers to make roads, 
and the prospects are more favorable for work in the 
woods. 


THE WRIGHT-DAVIS TRANSFER. 


Saginaw, Mich., Feb. 1—Undoubtedly the Lumberman 
has learned from the Minnesota end of its string of the 
sale of the Wright-Davis holdings in that state at a re- 
ported consideration of $5,000,000. The news given out 
at St. Paul was that the Great Northern Railway Com 
pany was the purchaser, but this is erroneous. Charles 
H. Davis, W. T. Knowlton, E. P. Stone and G. M. Stark, 
all of Saginaw, arrived in that city from St. Paul last 
Sunday morning. Mr. Stark, who drew the papers for 
the deal, intimated that the consideration was not 
$5,000,000, as reported, and said that James J. Hill was 
the purchaser. If he represented the Great Northern 
Railway Company or anyone beside himself that fact 
was not communicated to the Saginaw gentlemen. The 
sale includes the holdings of six Saginaw corporations in 
Minnesota, 

These corporations filed articles of association in Sagi- 
naw last June, representing a paid up capital of over 
$1,000,000. The principal members of these companies 
have been largely interested in properties in Minnesota 
during the last eighteen years. The companies are the 
Wright-Davis Company, with a capital of $750,000, di- 
vided into 750 shares of $1,000 each. ‘The stockholders 
are Ammi W. Wright, of Alma; Charles H. Davis, Willis 
T. Knowlton, Gilbert M. Stark and Edwin LP. Stone, of 
Saginaw; John F. Killorin, of Duluth; Russell M. Ben 
nett, of Minneapolis; Michael Keiley, Duluth; George I 
Reynolds, Cheboygan, and Arnold Boutelle, Saginaw. The 
capital of this company is represented by real cstate in 
the counties of St. Louis and Itasca, Minnsota. 

The Swan River Logging Company has a capital of 
$300,000, divided into shares of $1,000 each, the share 
holders being Ammi W. Wright, Charles H. Davis, Willis 
T. Knowlton, Gilbert M. Stark, E. P. Killorin and Russel! 
M. Bennett. This corporation owns jands in Minnesota. 

The Wright Land Company. has x capital of $12,560, 
divided into 1,250 shares of $10 each, and the share- 
holders are Ammi W. Wright, Charles EL. Davis, Gilbert 
M. Stark, Edwin P. Stone, John F. Killorin, Michael! 
Kelly, George F. Reynolds and Arnold Boutelle. ‘his 
corporation owns real estate in Minnesota. 

The Stone Land Company, Limited, the Wells Land 
Company, Limited, and the Davis Land Company are 
similar organizations for similar purposes. by the same 
parties as in the Wright Land Company, the difference 
being in the description of the real estate held. 

Charles H. Davis is chairman of the Swan River Log 
ging Company; W. T. Knowlton, treasurer; G. M. Stark, 
secretary, of the Wright-Davis and four land companies; 
A. W. Wright was chairman; Charles H. Davis, vice 
chairman; W. T. Knowlton, treasurer, and G. M. Stark. 
secretary. 

The capitalists represented in this deal were also the 
owners of the Duluth, Mississippi River & Northern rail 
road, which is also included in the sale. ‘The railroad 
represents a large outlay of money. Including branches. 
it has a mileage of 100 miles, and is substantially built, 
taking into consideration the resources of the territory 
through which it was constructed. At the Mississippi 
terminus of the road, which passes through Aitken and 
Itasca into St. Louis country, reaching the western en« 
of the Mesaba range, are extensive banking grounds 
which will accommodate 75,000,000 feet cf logs. Aside 
from handling logs and ore, regular passenger trains are 
operated, and the equipment is first class. Over this 
road for several years the Swan River Logging Compan} 
has handled from 70,000,000 to 120,000,000 feet of logs 
annually, and this year the quantity is estimated at 
150,000,00 feet. The standing timber on the lands not 
heretofore disposed of, amounting to about 20,000,000 
feet, was reserved in the sale made last week. The «ale 
was effected because the price was satisfactory. Mr. 
Wright, the heaviest factor in the deal, will be 77 years 
old July 1 next, and it is intimated that he desires to 
round up his interests by reason of advancing years, * 
far as it is possible to do. 

Less than thirty years ago Charles HI. Davis, who |:ad 
a large interest in the foregoing transaction, was e)'- 
ployed in the yard of A. W. Wright, who saw that "avis 
was made of the right kind of stuff and gave him the 
opportunity which has made him independent. 


WEST MICHIGAN MATTERS. 


Manistee, Mich., Feb. 1.—The first month of the year 
lias passed along and with it a very satisfactory seaso! 
of logging. The present cold snap and blizzard weath r 
has been a surprise, as no one anticipated anything ©! 
the kind and no one was prepared for it. Time was wie! 
all the logging was done in the green woods and all the 
roads passed through thickly timbered tracts, but in tie 
present day, when the roads pass for miles through the 
open, exposed to the full sweep of the wind, a blizzard 
means a great deal of suffering and usually some lost 
time on the part of the men and teams that have to do 
the hauling. a 

The annual report of the state salt inspector furnishes 
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food for congratulation to all Manistee men, as it puts 
us away to the front as a salt producing city, the iike 
of which does not exist in the United States. 

James W. Dempsey has gone to Washington to see the 
sights and incidentally, if any one asks his opinion, he 
will probably give his views as to the necessity of a $2 
tariti, but there seems to be no concerted. action among 
the mill men here upon a subject which one would sup- 
pose to be full of absorbing interest. 

Work is going on in the woods fairly well at most 
yoints. The RK. G. Peters Salt & Lumber Company will 
1ave about 24,000,000 feet available in the river and at 
he mill when the sawing season ends, and with its log- 
ving railroad available tor a summer supply, will have 
ul 1t can do, even if it runs one mill mghts, as is the 
present intention. 

The Peters Company plant had a narrow escape fromm 
ire last week and as it was the store and oflice building 
was entirely consumed, with a loss of about $20,000, fully 
-overed by insurance. 

There was a furious gale last week on the lake, which 
did considerable damage, and George W. Hopkins, of 
Bear Lake, was considerable of a sufierer, as’ about 
seventy feet of his pier was washed away and about 100,- 
vUO feet of lumber dumped into Lake Michigan, with a 
loss of about $4,000, 





*LOGGING CONDITIONS. 





About Central Wisconsin. 


Marshfield, Wis., Jan. 29.—lor some weeks work in the 
voods in this section has seriously been retarded by too 
much soit weather and lack of snow, so much so that 
the small jobber and the farmer were forced to give up 
work altogether, while the larger concerns fared but little 
better with their artificial roads, but it is different now. 
Last Monday night a snowstorm made its appearance 
uid covered the ground with about fourteen inches, and 
was followed by ireezing cold weather. ‘Lhe efiect it had 
1 business was like magic, and now the greatest activity 
prevails among woodsmen. 

Hater & Kalsched, who did not begin work until late 
in the season, have 8,000 logs on their skids near Colby. 

The R. Conner Company’s new railroad at Stratford is 
now well equipped and the company is hauling logs 
vver it at a lively rate. ‘Lhe plant at Auburndale, which 
did practically little sawing last year, will saw between 
4,000,000 and 5,000,000 feet of lumber the coming sea- 
sol. 

the number of accidents to woodsmen this winter ex- 
ceeds by far those of any previous year, due possibly to 
tle fact that more men are employed in the woods this 
Winter than for many seasons past. The grip has also 
played havoe with many of the men, whole camps being 
atilicted at once, 


Good Conditions in Northern Minnesota. 


Minneapolis, Minn., Jan. 31—The winter so far has 
been an excellent one for logging purposes. The cold 
suap of the past week, accompanied by high winds and 
suow, interfered with our operations to quite an extent, 
especially on our logging railroad. We were glad to 
see it, however, as it is an indication that we will have 
at least an average winter for hauling logs by team. 
Our contractors are employing about 1,500 men at an 
average of $4.50 to $5 a month more than was paid last 
year, making the monthly pay roil $7,000 a month more 
than we would have had to pay for the same work last 
inter, Add to this the extra cost of supplies and the 
increased price for stumpage, and it makes the lumber on 
sticks cost us considerably more than one year ago. We 
consider the outlook very bright and look for a big trade 
and good prices throughout the entire year. 

Scanlon-Gipson Lumber Company. 








_ ‘The Davis & Caldwell Company, of Battle Creek, Mich., 
is operating three camps on Carp river, near Mackinac 
City, and expects to put in from 5,000,000 to 6,000,000 
leet of logs, a large percentage of which will be hemlock 
and cedar. The company started its mill at Cecil Bay 
last month and will cut out about 1,000,000 feet of hard- 
wood this winter, 





\ll the logs in the upper Black river and its tribu- 
taries, in Wisconsin, which started on the last run in 
Is95, are massed in the river from the mouth of Hewett’s 
creek, and reach half a mile up the stream. It is feared 
that a freshet may come before the ice is thawed, and 
that a jam of serious character may occur. 





_ in the vicinity of Cadillac, Mich., rock elm logs are sell- 
ing at $10 a thousand; soft elm and basswood, $8, and 
maple at $5. It is understood that the elm goes to the 
McCormick Harvester Company, of Chicago. 





the officials of the crown lands department, of On- 
tario, Canada, anticipate a considerable decrease in the 
Tevenue of that department during the current year. 
Last year the American holders of timber limits in 
Ontario cut and shipped to the United States 200,000,000 
feet of logs, upon which a stumpage rate of $1 a thousand 
Was paid, but this year it is not expected that the 
olders mentioned will cut very much lumber, on ac- 
vount of the new law requiring logs cut on crown lands 
to be manufactured in Ontario. 

—errerreorreraererern 

“—e penalty for cutting timber on state lands in South 
kote has been heretofore a fine of at least $1,000, 
ut a bill has lately been introduced to reduce the fine 


to $250 to impri i 
months, $500 or imprisonment of not less than six 
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THE EASTERN LUMBER FIELD. 





Trade and a Banquet in the Metropolis—A Term Agreement at Buffalo—Pittsburg Activity and 
People—Expansion in Ohio—In the City of Penn. 





-THE METROPOLITAN-DISTRICT. 


New York, Jan. 31.—Trade keeps up in seasonable 
shape. This is not the season when stocks should move 
rapidly and although ail the talk and hopes seem to 
center about the business to come, what is being done is 
ot most satisfactory volume. 

Last Thursday night’s banquet of the New York Lum- 
ber ‘Trade Association in the Astor gallery of the Wal- 
dorf-Astoria was a most enjoyable gathering, the most 
successiul banquet that the association has given. A list 
of those who attended would embrace a roster of the 
New York trade. Among the speakers were Richard 5. 
White, first vice president of the association, who pre- 
sided in the absence of resident Charles L. Adams; John 
N. Scatcherd, president of the National Wholesale Lum- 
ber Dealers’ Association; K. 4’. Perry, secretary, and John 
J. Mchelvey, counsel of that organization; Edward IF. 
Hanson and N. B. Gaskill, of the Lumbermen’s Ex- 
change, Philadelphia; k. P. Backus and Secretary James 
M. keilly, of the New Jersey Lumbermen’s Protective 
Association; W. I. Todd and H. L. Hubbell, of the Lum- 
ber Dealers’ Association of Connecticut; President Lewis 
Dill and Theophilus ‘Tunis, of the Lumber Exchange ot 
Baltimore; 8. H. beach, secretary of the Lumber Dealers’ 
Association of the State of New York; Charles H. Will- 
son, ex-president of that association; J. D. Crary, C. H. 
Crombie and ‘IT. C. Pollock, of the Pennsylvania railroad. 

‘he menu was an excellent one and was served in the 
style which has made the Waldorf famous. During its 
discussion Chairman White proposed the health and safe 
return of President Adams, who was at that time, he 
stated, at Jacksonville, lla., on his trip south in search of 
health. Chairman White’s address told how the associa- 
tion incorporated twelve years ago; had been strength- 
ened by the establishment of the spruce agreement and 
the credit system, until it now included in. its member- 
ship practically every dealer in the metropolitan district, 
the largest consuming and distributing lumber market in 
the world, handling annually about 1,500,000,000 feet. 
The aggregate capital invested in the business as repre- 
sented by the membership was upwards of $15,000,000. 

When Mr. White had tinished the entire company sang 
“My Country, “Lis of Thee,” and Mr. Scatcherd was in- 
troduced. ‘the popular lumberman of Butialo made a 
bright, snappy address, full of wit and wisdom, and was 
followed by ex-President Willson, whose talk was remi- 
niscent. iis picture of the lumber trade in Albany fifty- 
two years ago was not of such a nature as to make any 
of those present wish for a return of the “good old 
times.” 

John Jay McKelvey spoke of the annual meeting of the 
National Wholesale Lumber Dealers’ Association in Bos- 
ton and of the benefits to be derived from local associa- 
tions acting in harmony with the National organization. 
S. H. Beach, of Rome, N. Y., entertained the diners with 
a number of humorous stories, imitations and songs; Mr. 
Buckley, of the Yellow Pine Lumber Company, exhorted 
the trade to remedy by concert of action abuses existing 
in it, and after some entertaining and amusing stories 
from Tom Ballentine the party broke up. 

A big strike is contemplated in this city by the United 
Brotherhood of Carpenters & Joiners. They object to the 
use in buildings in this city of cheap trim, sashes, doors, 
blinds, ete., made in non-union factories in Hornellsville, 
Elmira and Jamestown, N. Y., and Wilkesbarre, Pa., 
where the wages paid average only $1.50 a day for ten 
hours’ work. The union scale in this city is $3.50 for 
eight hours’ work. 

There was one short strike last week and more are to 
be ordered this week. A notice has been sent by the New 
York District Council of the United Brotherhood of Car- 
penters and Joiners to all the builders and contractors 
connected with the lumber dealers’ association, deploring 
the awarding of contracts from outside the city and 
asking co-operation in remedying the condition. 

The Cummer Lumber Company, J. B. Murphree, agent, 
has been forced to move to larger quarters because of its 
enlarged business. It is now pleasantly located at No. 18 
Broadway in large and commodious offices. 

Lindsley H. Shepherd, of Shepherd, Farmer & Co., Bos- 


-ton, recently passed through the city on his way to At- 


lantie City, N. J., where he has gone to spend a short 
vacation. 

E. M. Allen, hardwood broker, has removed from No. 
114 Franklin street to No. 72 Trinity place. 

C. W. Radliff, Wiley, Harker & Co.’s Boston manager, is 
in the metropolis this week. 

Recent visitors to the city included F. H. Goodyear, of 
F. H. & C. W. Goodyear, Buffalo; J. S. Noyes, of Noyes & 
Sawyer, Buffalo; Mr. Hurd, of Hurd & Hauenstein, Buf- 
falo; Mr. McCloud, of the Laidlaw Lumber Company, 
Buffalo, and Pendennis White, of White, Rider & Frost, 
North Tonawanda. 


The Week’s Charters. 

Rates for the week have shown no marked change, but 
there is an increased firmness, mostly on prospective in- 
quiry, especially for foreign demand. Southern inquiry 
indicates an early larger volume, this having an appre- 
ciable effect on rates. Following are the foreign and 


coastwise charters for the week: 
Brig Lucy W. Snow, 299 tons, Brunswick to Cape de 


-Verde, lumber, owners’ acount 


Bark Motia, 460 tons, Norfolk to Trapani, staves, own- 
ers’ account. 


Steamer Heathvilie, 2,084 tons, Sapelo to the continent, 
sawn timber, p. t. 

Steamer , 2,000 tons, Pensacola to Rotterdam, 
sawn timber, 120s; option Pensacoia and Ship Island load- 
ing, 12Us 9d. February 10s 25d. 

Ship Forest King, 1,002 tons, Halifax to the United 
Kingdom, deals, p. t. Spring loading. 

Ship J. D. Everett, 1,907 tons, same. 

Bark Austria, 1,lu6 tons, Boston to Buenos Ayres, lum- 
ber, $3.30. 

Bark Levuka, 1,351 tons, Pensacola to Rio de Janeiro, 
lumber, $13.25. 

Schooner John .H. Tingue, 525 tons, Sabine Pass to Ha- 
vana, lumber, $9 net. 

Schooner Mary J. Russell, 354 tons, New York to Cai- 
barien, white pine lumber, $4. ‘ 
Schooner Alice J. Crabtree, 325 tons, Moss Point to Ha- 

vana, lumber $6 United States gold. 

Bark Nineveh, 442 tons, Pensacola 
ber, $3. 

_Schooner Bartholdi, 298 
Spain, lumber, $6. 

Schooner St. Maurice, 272 tons, gulf to Cuba, lumber, 
$5, $5.50 and $6 as to port. 

Schooner Martha S. Bement, 455 tons, New York to Ha- 
vana, white pine lumber, $4. 

Schooner William I. Green, 217 tons, Wilmington, N. C., 
to Port Au Prince, lumber. 

Schooner Arthur M. Gibson, 317 tons, Apalachicola to 
Halifax, lumber, at or about $7. 

Schooner Georgie L. Dickson, 518 tons, Brunswick to 
Boston, lumber, $9.624¢. 

Brig H. B. Hussey, 518 tons (previously), Savannah to 
Portland, timber, $6; switch ties, 16% cents. 

Schooner Abbie Bowker. 182 tons, Norfolk to Boston, 
lumber, $3.25. 

Schooner Oliver 
York, lumber, $2.50 
_Bark Obed Baxter. 877 tons, Brunswick to Perth Amboy, 
ties, 15% cents, 125,000 feet per day; 15% cents if 75,000. 
Schooner James G. Beecher, 729 tons, Brunswick to New 
York, lumber, $5. 

Schooner Raymond T. Maull, 512 tons, Darien to Phila- 
delphia, lumber, $4.87% and free wharfage. 

Schooner M. Luella Wood, 479 tons, Satilla to 
York, lumber, $5.25 

Schooner Lizzie B. Willey, .522 tons, 
New York, lumber, $6. 

Schooner Mary L. Crosby, 463 tons, Fernandina to New 
York, lumber, $5.25, 50,000 feet per day. 

Schooner Lizzie Carr, 272 tons, Norfolk to New York, 
lumber, p. t. 

Schooner S. P. Hitchcock, 553 tons, Brunswick or Sa- 
vannah to New York, four trips, lumber, lump sum. 
_Schooner Evie B. Hall, 361 tons, Fernandina to New 
York, lumber, $6.25. 

Schooner Mabel Hooper, 556 tons, Jacksonville to Phila- 
see ts w. and quick loading. 

rig Jennie ulbert, 419 tons, Jacksonvill N 
York, lumber, $5.40. a ee 


to Havana, lum- 


tons, Apalachicola to Port 


Schofield, 374 tons, Norfolk to New 


New 


Apalachicola to 
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FROM WESTERN NEW YORK. 


Buffalo, N. Y., Feb. 2.—During January there devel- 
oped a distinct life in the lumber trade, unequalled by 
any corresponding month since 1892. Advanced prices 
have easily been obtained. A generally comfortable feel- 
ing prevails not only among lumbermen, but in all classes 
of trade. 

The experience of one firm is probably that of all. 
llurd & Hauenstein offered to one of their customers a 
block of lumber in December at an advance of 50 cents 
a thousand over November prices. The customer de- 
clined to purchase, remarking that he would think the 
matter over. Jast week he decided that he would pay 
the December figures, but was informed that another half 
dollar had been added. He took the lot and made addi- 
tional purchases. Yet it is admitted that prices are not 
up to the mark which would equal those asked at produc- 
ing points. 

Major Noyes, of Noyes & Sawyer, who had the mis- 
fortune to break his leg last November, is about again 
without a cane and as spry as his 260 pounds will ad- 
mit. He says trade has been excellent for three months 
past, and continues so. 

Hardwoods are going briskly; the difficulty in obtain- 
ing stock is greater than getting rid of it. Less difficulty 
in getting fair prices is experienced than a year ago. 

At a joint meeting of the Buffalo Lumber Exchange 
and the Tonawanda Lumbermen’s Association, held Jan- 
uary 28, the following terms of sale were adopted, to 
take effect February 1: 

One and one-half percent discount for cash in fifteen 
days; or note or acceptance at sixty days from date of 
invoice, without interest. 

Where lumber is sold delivered freight to be net cash. 

Subscriptions to the stock of the i901 Pan-American 
Exposition for the first week, numbered 7,800 persons 
and amounted to $1,114,400. It is the desire of ali in- 
terested to have as large a number of stockholders as 
possible. 

Great trouble has been experienced about getting 
prompt shipments of timber orders from the south on 
account of almost constant rain. 





CURRENT COMMENT FROM CLEVELAND. 


Cleveland, O., Jan. 31.—The weather for January was 
remarkably pleasant. This naturally had some affect in 
building circles, and has undoubtedly encouraged an early 
start in building. 

The writer, together with several of Cleveland’s jolly 
lumbermen, visited Columbus, and “took in” the Union 
association meeting at that place. To me it seemed as 
if there was more interest taken in this meeting than for 
several years. Among the good fellows at Columbus 
might be mentioned Peter Webb, of the Warren Manufac- 
turing Company, Warren, O., and B. F. Packard, of the 
Warren Packard Company, of the same place; Eugene 
Carleton, of the Mills, Gray, Carleton Company; John 
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Jenks, of the Robert H. Jenks Lumber Company; George 
Guinn, of the Wilson Avenue Lumber Company; George 
Barner, of Jenks, Barner & Co.; Harry Hager and young 
Mr. Gill, of C. H. Gill Lumber Company; Owen T. Jenks, 
of the Ohio Sash & Door Company; W. F. Bell, of F. R. 
Gilchrist & Co.; Elmer Teare, of Potter, Teare & Co., 
and James G. White, of A. Teachout & Co., Cleveland, O. 
The Cleveland contingent went for a good time, and not 
only had it but did some business besides, and some of 
them reported large sales. As a matter vf fact, it seemed 
to me that there were more corloads of lumber sold at 
this meeting than ever before during the years which it 
has been my privilege to attend this annual gathering. 

The many friends of Robert Jenks, of the Robert H. 
Jenks Lumber Company, will be glad to know that he 
has recovered fully from his recent illness and has been 
out on the road looking after his varied interests. He 
reports a good trade and many inquiries. 

H. C. Christy, general manager of the Kirk Christy 
Company, is very enthusiastic over prospects for the new 
year, and not only thinks trade is going to be good but 
prices also and, by the way, if he cannot make a fellow 
believe that prices are good there is no one who can. 

Mr. Nicola and Mr. Stone, of the Nicola & Stone Lum- 
ber Company, were among the gentlemen who took in the 
annual meeting at Columbus and, judging from all re- 
ports, not only enjoyed it but made it a paying trip as 
well. ‘They are genial gentlemen, whom everyone loves 
to meet. 

Charles Jenkins, of J. Jenkins & Son, lumber dealers 
at Willoughby, O., and one of the nicest men in the busi- 
ness, was looking up his friends in Cleveland yesterday, 
as well as purchasing some goods. 

Mr. Cheyne, of The Penn Sash & Door Company, Pitts- 
burg, Pa., is in the city on business, and to see A. R. 
Teachout, of A. Teachout & Co., before the latter leaves 
for a milder climate. Mr, Teachout has been very ill for 
several weeks and has only recovered sufficiently to war- 
rant his leaving this cold climate for the winter. His 
friends wish him a speedy and sure recovery. 


GENERAL CONDITIONS SPECIFICALLY.» >* 


Pittsburg, Pa., Feb. 1—It affords us much pleasure to 
report a very satisfactory trade in all branches of our 
business and, generally speaking, at prices considerably 
advanced over those ruling at the close of 1898. 

Hemlock is in good demand, at prices trom 50 cents 
and from that to $1 in advance of the ruling prices of a 
year ago. ‘The present stock ef pemlcck is som.ewhat 
limited, and the indications are that igh prices will 
be maintained throughout this season. A great many 
of the mills that formerly supplied this maiket have ex- 
hausted their sources of supply and have closed down, 
and as a result of this, notwithstanding the fact that some 
mills are being established in new territory that will in 
part take the place of the old ones that are closing, the 
supply will naturally be less than in years before. 

Poplar is seemingly even scarcer than hemlock, and 
is in fair demand at at least $2 a thousand advance over 
the ruling prices of a year ago. There seems to be an 
active demaind for all the poplar that is being manu- 
factured, and indications now point to a maintenance of 
the present prices. 

Yellow pine is having its usual demand, with some- 
what of an advance in the lower grades. The advance in 
yellow pine is not as great as that of poplar or hem- 
lock, probably because the source of supply is much 
greater, and there seems to be plenty of material at the 
disposal of the dealers at practically the same prices 
that have ruled throughout the past six months. 

White pine has taken a decided advance, which is 
practically universal, but applies more particularly to No. 
3 and No. 4 boards, and all grades of mill culls and 
boxing. There seems to be an active demand for the 
low grades of pine, which has naturally caused a scarcity 
in the market, and the manufacturers are holding their 
output at stiff prices, which we believe they are war- 
ranted in doing. We are glad to note that white pine 
with us is moving more actively since the advance in 
price than it did before. 

Last year closed in this locality with some very pe- 
culiar features. Notwithstanding the fact that hemlock 
was looking up, poplar advancing in price and becoming 
scarce, yellow pine holding stiff at the old prices, white 
pine No. 2 and No. 3 flooring and siding came into this 
territory at lower figures than we have ever known be- 
fore in our ten years’ ‘experience here. However, we 
believe that the white pine people who have been en- 
couraging this condition of atfairs have been advised of 
the situation and are endeavoring to get better prices 
for their product, and we believe the demand will be 
strong enough to take care of all the manufactured pro- 
duct at fair prices, any grade. We find that the general 
feeling among the retailers is that they are perfectly will- 
ing to pay the advance as jong as they are satisfied that 
they are buying their lumber as low as their neighbors, 
and getting as good value for the money. 

The weather throughout January was not encourag- 
ing; in fact, our trade was far in excess of what we 
would naturally expect for such discouraging weather. 
All these things go to show that when spring trade shall 
fairly open all the sources of supply will be taxed to the 
extent of their ability in taking care of orders. We be- 
lieve the retailers today are using good judgment in 
placing their spring orders early, for many of the stocks 
will be broken early in the season, and it will be a case 
of getting the goods to meet their requirements more 
than a question of the price they will have to pay. Not- 
withstanding the bad weather, we understand that the 
local architects are very busy, a great many small build- 
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ings, such as residences, etc., are being let, and many 
others are contemplated, all of which, we believe, is an 
inducement for the retailer to be ready for spring trade 
with a well filled yard of good assortments. 

E. V. Babcock & Co. 


FROM THE SMOKY CITY: 


Pittsburg, Pa., Jan. 3l.—Notwithstanding a sharp 
cold snap scheduled to reach zero tonight, the lumber 
business for the past week has been exceedingly lively. 
Inquiries have been coming in at a rapid rate and the 
general outlook is for an enormous business in all 
grades and kinds of lumber. ‘Talk of higher prices 18 
to be heard on all sides, but as yet the local jobbers 
have failed to establish any uniform prices, particu- 
larly on hemlock. It was rumored that several of the 
largest dealers had asked an advance of 50 cents on 
hemlock, but this was not confirmed and the same 
price was ruling in the open market. ; 

Conditions of both demand and cost at primary points 
warrant better prices than the wholesalers have been 
getting. The usual spring purchases have been delayed 
owing to the undecided condition of prices, and no one 
wants to stock up and find that perhaps better prices 
would be ruling when the season shall open. 

The great activity in the oil field, in every locality, 
is becoming more of a factor than it has been, owing to 
the great quantities of hemlock and other woods used 
in the construction of rigs and tankage. Several firms 
here who make a specialty of this kind of timber are 
finding themselves unable to meet the demand from 
these sources. The market for pine continues firm and 
unchanged. Several machinery men state that the de- 
mand for fine machines and additional facilities for 
turning out the different products is unprecedented in 
the history of the business, and the only regret is that 
the manufacturers are unable to obtain the material 
and goods to fill the orders. 

Several large local deals have been closed lately. R. 
D. Baker captured the 400,000 feet of white pine flooring 
contract offered by the Knoxville Land Improvement 
Company; L. L. Satler Lumber Company closed a deal 
for 4,500,000 feet of poplar to southern people; William 
Opperman, for William Schuette & Co., lumber for forty 
houses for coal miners, and the American Lumber & 
Manufacturing Company for twenty blockhouses in the 
coal and coke region at Connellsville, Pa. 

Nicola Bros. have combined with the Charlevoi Lum- 
ber Company to erect a planing mill at Charlevoi, Pa. 
The Nicolas have bought out the retail yard of Rankin 
& Co., Braddock, Pa, 

Willson Bros. find that their business returns for 
January, 1899, surpass those of the corresponding month 
in 1898. They will have a second traveling representa- 
tive on the road in a short time. ‘Though one of the 
youngest firms in the city so far as partnership goes, 
Willson Bros. have established themselves in the front 
rank of pushing business men. 

The Commercial Sash & Door Company, of this city, 
was lately incorporated. This new company includes 
some of the leading lumbermen in unis vicinity. Among 
the incorporators are the Beaver Falls Planing Company, 
Murphy & Diebold, D. L. Gillespie Company, J. M. 
Hastings, N. Green & Co., A. F. Schwerd, Coyle & 
Munn and others. The capital stock is $30,000. ‘The 
company will occupy the warehouse of N. Green & Co., 
Thirty-third and Liberty streets. Reilly Pearson, of the 
Beaver Falls Planing Mill, and N. Green have gone 
north to purchase stock. The company will do a gen- 
eral sash and door business. 

J. H. Lindsay, of Flint, Erving & Lindsay, has gone 
to Florida for a pleasure trip and at the same time to 
look up some matters pertaining to the lumber business. 
He expects to be gone several weeks. 

J. W. Hulse, of Cortland, O., has associated himself 
with Flint, Erving & Lindsay in the capacity of a new 
salesman. He will devote his entire time and attention 
to the firm’s interests in northwestern Pennsylvania and 
eastern Ohio. 

Daniel Stratton and W. P. Wampler, McKeesport, Pa., 
were both in the city this week and placed some fair 
sized orders. 

_A new shovel and handle factory will be erected in 
“ Castle hates - company has purchased nine 
and a quarter acres of land along the Sh 
$10,500." ig enango for 

On the Seventh Avenue hotel register this week were 
found the names of Frank P. Sherwood, representing 
the American Woodworking Machine Company, of 
New York; Edward P. Marsh, La Pierre, Mich.; J. W. 
Chamberlain, Toledo, 0.; N. E. Graham, East Bridge 
Pa.; Fred Aldridge, Bay City, Mich. ; 


THE QUAKER CITY ROUNDUP. 


Philadelphia, Pa., Feb. 1—Events which portend much 
that is favorable have marked the progress of the past 
week in business circles generally, and the lumber busi- 
ness has not been an exception to the rule. January, a 
month usually punctuated by spasmodic and wavering 
efforts on the part of buyers, has been a decidedly 
changed one in that purchases have freely been made at 
prices somewhat in advance of those previously prevail- 
ing. In many instances wholesale dealers have advanced 
their lists to a point which, at this time, seems un- 
reasonable, though, of course, there is every probability 
of values being materially improved in the near future. 
There is, however, more or less uncertainty attendant 
upon a too smart advance on common white pine, for 
the cheaper North Carolina and Virginia product is quite 
apt to be used instead. Thus far the appreciation in 
— of southern lumber has been comparatively 
slig 
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During the past year expenditures for improvements 
in a general way have amounted to upward of $20,000,- 
000 in Philadelphia and the immediate vicinity, notwith- 
standing the fact that there was a considerable falling 
off in the amount of operative buildirg, due in a meas- 
ure to the fact that materials could not be secured upon 
flimsy and unreliable securities. This, of itself, indicates 
a better and more substantial state of affairs, and bids 
fair to produce good and effectual results 

T. A. Updegraff, representing William Schuette & Co., 
of Saginaw, M‘ch., returned recently from a business trip 
to Michigan. 

The spacious offices of John E. DuBois, in the Harri- 
son building, have recently been very materially im- 
proved by the acquisition of more room aud new furnish- 
ings. 

a J. Johnson, representing William H. Fritz & Co.. 
recently returned from a business trip to points in Lan- 
caster county. 

Charlie Hanscom, representing the Morgan Company, 
of Oshkosh, Wis., recently called upon his Philadelphia 
friends. Mr. Hanscom has only recently returned from a 
pleasant trip to Oshkosh and reports the sash and door 
business as in a fair way to get in line for future bene- 
fits and improvement. 

Charles Este is gradually recovering from an attack of 
the grip, which successfully prevented him from attend- 
ing to his business affairs for a short time. — 


A CASE OF EXPANSION IN CINCINNATI. 


Cincinnati, O., Feb. 1.—As already has been announced, 
the business facilities of M. B. Farrin, of Cincinnati, are 
undergoing very material expansion as well as improve- 
ment. Between February 25 and March 13 the Cincin- 
nati mills will be shut down for the installation of a new 
power plant and additional machinery. The new engine 
—a Corliss—will have a capacity of 600 horse power, 
about double that of the old, and with the addition of 
other mechanical facilities the capacity of the plant will 
be increased all around more nearly to meet the re- 
quirements of its current business. 

In view of the suspension of operations during the 
interval noted and the fact that, contrary to past ex- 
periences, the accumulated stock of worked material is 
extremely low, the customers of the house wilf no doubt 
see the importance of placing their orders in proper 
season to avert embarrassment and avoid delay. 

Besides the large product of the Southern Lumber 
Company’s poplar product at Valley View, Ky., that de- 
partment of the Farrin business is heavily augmented 
by extensive contracts with outside mills for the pro- 
ducts of which the concern is always in’ the market. 
It may further be stated as a matter of news that J. S. 
Walker has been retained by Mr. Farrin to have charge 
of the active buying end of a cottonwood department, 
which, as was announced some weeks ago, it had been 
decided to add to the poplar and yellow pine depart- 
ments previously established. Mr. Walker will have his 
headquarters for an indefinite period at Memphis, Tenn., 
and will be in the market for the purchase of any quan- 
tity of strictly yellow cottonwood, the only kind of 
stock purposed to be handled. 

Another item of news in connection with the Farrin 
business was the receipt last week of an export order 
by wire for resawed clear poplar amounting to $20,000. 

The Cincinnati office, formerly the residence of a local 
nabob, has recently been refitted, redecorated and en- 
larged. It now includes four large apartments en suite, 
together making one of the finest lumber oflices in the 
country. The adjacent piling room has also been ex- 
tended by the purchase for that purpose of additional 
real estate. 


Another Coincidental Instance. 


It not only appears abundantly enough that Cincin- 
nati is undergoing expansion as a lumber market at 
large, but, as is well known, this city has few if any 
rivals in the line of mechanical engineering enterprises, 
supplies and other accessories of the lumber industry. 
It is asserted that Cincinnati has developed more and 
greater mechanical experts than any other American 
metropolis and especially so with regard to woodwork- 
ing devices. There is nothing that is more valued by 
the saw and planing mill fraternity of any section than 
to be sure at all times of the means of obtaining the 
right kinds of supplies promptly and of the right kind 
of people. A saw mill man speaking of the Queen City 
Supply Company, or, as the house is otherwise some- 
times called, Puchta, Pund & Co., of this city, said the 
other day to a fellow mill man, “If you don’t know them, 
you have missed a good thing.” That’s it, exactly. 
George Puchta and F. X. Pund are a pair to whom suc- 
cess has come as a perfectly natural heritage, or in the 
same sense that effect is a necessary evolution of cause. 
Beginning as clerks, they succeeded to the business 0! 
their former employers, and as a result of unexception- 
able personalities, methods, industry and fidelity to the 
interests of their patrons their history has been one of 
unbroken expansion. Cincinnati has honestly gained an 
enviable reputation for hospitality, especially in her lum- 
bering and kindred contingent—who has ever attended 
an oceasion in this line at which George Puchta and 
Frank Pund were not welcome and congenial fellow 
guests? Last year, George Puchta as chairman of the 
committee on quarters preliminary to the national _ 
campment of the Grand Army of the Republic, helc 
here, did, solely as a matter of public spirit, a Spartan’ 
work and thereby gained for himself the everlasting 4P- 
preciation not only of the city but the veterans of the 
civil war, whose ranks are fast melting away. If, - 
thus appears, the Queen City Supply Company ®re ex 
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pansionists in the truest sense there are good and valid 
reasons for it. 


Expansion at Large. 


Goodman & Wright, wholesale dealers in yellow pine 
ind cypress lumber, and individually consisting of Will- 
iam A. Goodman and J. Gordon R. Wright, have com- 
piled the following interesting statistics pertaining to the 
lumbering trade of Cincinnati for 1898: 


1898, Feet. 
Number of cars received........... 39,933 598,995,000 
Number of cars shipped............ 30,480 457,200,000 
Consumed in Cincinnati in 1898..... 9,453 141,795,000 
Consumed in Cincinnati in 1897..... 7,939 


119,085,000 





Tereeee: 1th: TOD oc cccicccacccecccns 1,514 22,710,000 
ae about 32 cars per day—1898—consumed in Cin- 
cinnati, 

Lt Cincinnati mills cut an average of 60,000,000 feet an- 
nually. , 

As the local building operations of the city for 1898 
were known to be on a moderate scale, the increase 
shown in home consumption must have been more espe- 
cially incident to manufactures of wood. The exhikit 
was compiled from the records of the Chamber of Com- 
merce and, consequently, is authentic. 


Yellow Pine and Cypress. 


William E, Farrell, who has his office in room 74, Per- 
rin building, West Fifth and Race streets, this city, is 
an acquisitién from the yellow pine region of Arkansas 
and comes of good stock. His father, William Farrell, 
is the founder and head of the William Farrell Lumber 
Company, of Hensley, Ark., and a thoroughbred lumber- 
man of the practical rather than theoretical sort. Some 
years ago this interest operated a Chicago branch yard 
and William E., or Will, as his friends call him, was 
there. He, however, has had his headquarters in this 
city for some time and handles the Farrell product in this 
territory, as well as cypress, with fine finishing lumber 
and dressed timber as specialties. He circulates per- 
sonally throughout the adjacent field and is recognized 
by the trade as not alone a competent lumberman but 
as an agreeable party to the reverse side of a business 
transaction as well. 


Hardwood and Fancy Prices. 


The general condition in the hardwood trade is very 
satisfactory, the demand being even better than could be 
expected—a steady and in some respects quite marked 
tendency to a stiffening of prices and an outlook that 
dealers unanimously pronounce encouragingly bright. 
There is a buoyancy in some features of the lecal mar- 
ket somewhat akin to the feverish ecnditions in which 
the southern market has been thrown recently by the 
unwonted stimulation of large orders from the govern- 
ment for sawed timber to be delivered in Havana. 

A prominent dealer states: “While the demand is 
fairly brisk and sales would be even much larger but 
for the fact that stocks are quite low or exhausted in 
most quarters, I see no reasonable grounds for the prev- 
alence to any extent, in the near or remote future, of 
faney prices. I admit that there as some symptoms of 
the speedy approach of such conditicns, but I affirm that 
feverish, unnatural developments only will be responsible 
for faney prices here or elsewhere this year in lumber. 
Some of the reports from the south of yellow pine having 
doubled or trebled in price, and of the price of timber 
land having advanced from 100 to 1,000 percent the past 
few weeks, are either wild exaggerations or ridiculous at- 
tempts on the part of a few unsophisticated dealers and 
owners to boom their comparatively paltry possessions.” 


Some Personalities. 


President W. A. Bennett, of the National Hardwood 
Lumber Association, will attend the meeting of the ex- 
ecutive committee next week at Memphis, Tenn. The 
Lumbermen’s Club of Memphis has announced that it 
will attend the hardwood association’s convention at 
Charlevoix, Mich., in July, in a body. 

The members of the National Association of Manu- 
facturers, a large percentage of whom are believed by 
the public to be multimillionaires, very favorably im- 
pressed all visitors to their convention here last week 
by their practical, thorough way of transacting the busi- 
ness that brought them together. The speakers almost 
to a man were as fluent, convincing and self p 
on the floor as professional speakers. ; 

A member of the T. B. Stone Lumber Company voices 
his impressions of current conditions in this wise: 

“Something of the speculative stimulation that ap- 
proaches delirium in the stock market seems on the 
verge of manifesting itself in milder form in some quar- 
ters of the lumber trade. Our men in the south report 
prices simply ‘in the air” However, we have positively 
refused to enter into contracts looking to a very marked 
advance. We would say that there will be naturally an 
advance all around of not to exceed $1. This is the sea- 
son of seant dry stocks, when the small mills, whose ag- 
gregate output is, however, perhaps greater than that of 
the big mills, are unable to reach the railroads. There is 
nothing approaching a tremendous advance in demand 
and absolutely no cause for soaring prices.” 





TOLD IN THE TONAWANDAS. 


North Tonawanda, N. Y., Jan. 31.—During the past 
week orders have been coming in a little more freely than 
they did the previous week and yards and mills have 
been kept fairly busy. The situation in the east is grad- 
ually brightening and there seems to be no question as to 
what the ultimate result will be. 

The W. H. Sawyer Lumber Company has about 150,000 
feet of 1x16 and wider uppers, as well as a proportion- 
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ately large stock of other grades, so that anyone looking 
for a wide run of choice stock will not go amiss by call- 
ing on the W .H. Sawyer Lumber Company. 

Among the Tonawanda lumbermen who attended the 
lunch and joint meeting of the Tonawanda and Buffalo 
exchanges at the Ellicott club, in Buffalo, last Saturday 
afternoon were T. S. Fassett and Carlton M. Smith, of 
Smith, Fassett & Co.; A. C. Tuxbury and Charles Hill, 
of the W. H. Sawyer Lumber Company; John W. Robin- 
son, of Robinson Bros. Lumber Company; John S. Tyler 
and W. W. Tyler, of the H. M. Tyler Lumber Company; 
Mr. Lee, of Lee & Lentz; L. H. Swan, of Swan-Donogh 
Lumber Company, and George H. Damon. The object of 
the meeting was to discuss the general terms of sale, and 
resolutions were adopted making the terms “One and one- 
half percent off for cash within fifteen days from date of 
shipment, or sixty-day note.” With the concerted action 
of the members of these two associations there should be 
very little trouble in establishing these terms. 

A. A. Burgess, of the Merriman Lumber Company, has 
just returned from a western business trip. 

Among the out-of-town lumbermen who have visited 
here during the past week were Charles R. McCormick, 
Menominee, Mich.; W. L. Martin, Cheboygan, Mich.; C. 
R. Shuttleworth, Buffalo, N. Y.; Thomas Ellicott Coale, 
Philadelphia, Pa.; C. P. Latimer, Ashland, Wis.; E. Ben. 
Ellmaker, Philadelphia, Pa.; G. C. Hollister, Rochester, 
N. Y.; J. J. Robinson, Philadelphia, Pa.; J. A. Buch, 
Reading, Pa.; T. H. Partridge, New York city; E. C. 
Carleton, Worcester, Mass.; C. D. Middlebrook, Bingham- 
ton, N. Y. 





A BOOM IN THE PITTSBURG DISTRICT. 


Pittsburg, Pa., Feb. 1—The year 1898 was a record 
breaker with us in the matter of sales, as we sold 2,733 
cars, being about 800 more than in 1897, but not only the 
volume of business done, but the balance sheet showed 
results on the right side, making it a decidedly profitable 
year. ‘The business for 1899 opened with a rush. January 
has knocked all previous records to smithereens, as we 
sold and entered on our books for the month 779 cars. 
This business came to us without any special exertion. 
The future promises handsomely and we believe 1899 will 
be without any doubt the best lumber year Pittsburg has 
ever experienced. Prices have advanced materially in all 
lines of stock. We are realizing fully $1 a thousand 
more on hemlock as well as on white pine, yellow pine 
and poplar. Our retail people have accepted the situation 
and pay the advanced prices without a murmur. In fact, 
we believe that higher prices have been an important fac- 
tor in stimulating business. _ Flint, Erving & Lindsay. 





HOPE BACKED BY FACT. 


Eau Claire, Wis., Jan. 28.—As we see the situation, 
lumber has caught on to the tide of prosperity which 
is evidently sweeping over the country and there are 
many reasons for believing that the high water mark of 
1892 will be duplicated in 1899. The all-around average 
price today is probably $1 a thousand less than it was 
in 1892 and we believe that before the year is over the 
trade will see that the year we have now entered will 
compare favorably with the banner year of the early part 
of the decade in prices, if not in the volume of white pine 
that will be distributed. 

It will be simply impossible to bring about over-produc- 
tion of white pine this year. There is not enough timber 
that can be marketed to do so. The manufacture of 
white pine is on the wane and, however tempting the 
market conditions may be, the yearly output from now 
on will show a marked decrease. Logging conditions in 
the Chippewa river are excellent—in fact, could hardly 
be better—but the output of logs will be reduced very 
greatly as compared with any previous year, for the tim- 
ber is practically gone. 

As regards market conditions on lumber, the most 
hopeful sign for the wholesaler is the urgent, positive, 
and all prevailing demand for low grade stock such as 
goes into box consumption. <A year ago we had 10,000,000 
of No. 4 boards; today we have less than 4,000,000. The 
next most favorable sign is the impression which has 
been made upon the retailer that the advance in lumber 
has come to stay. He was very doubtful of this during 
the autumn months, but we believe that the retailers 
generally start in the new year fully convinced that 
pine lumber is worth all the way from $1 to $3 more 
than it was a year ago; and now that they are satisfied 
that prices are permanent they are taking hold more 
freely and are stocking up. It looks to us a little as 
though there would be a scramble before May 1 to get 
what is wanted, and that trade conditions will reach a 
point where prices will not cut very much if any figure, 
and the leading question will be, “Can you fill my 
order?” 

We may be a little sanguine in our views, but the 
above is the way it looks to us and, having 75,000,000 
feet of stock, we naturally feel that it is a very good year 
to be engaged in the lumber business. 

North Western Lumber Company. 


—ererrne 
THEY SHOULD PULL TOGETHER. 


Hazelhurst, Wis., Jan. 28.—Trade with us has been 
rather quiet during January, but this is the usual con- 
dition for the time of year and we have no complaints 
to make. We believe that the lumber business for 1899 
will be first class. We have every faith that the con- 
sumptive demand will be very large and this will make 
trade for the retailers and consequently for the manu- 
factlrers. There should be a good volume of business at 
good prices. If lumbermen would pull together we think 
they would all find much better results when they figure 
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up their books at the end of the year. By pulling to- 
gether they would take something out of the consumers 
in place of out of their neighbors’ sales. This applies to 
retailers as well as wholesalers and manufacturers. 

We have just started our mills for the winter run and 
expect to run night and day for the balance of the 
year. If you hear anybody say he is in want of timber, 
long or short, you might tell him that we are in first 
class shape to handle that kind of business. 

Yawkey Lumber Company. 


———OOereereeeeeea 


OBITUARY. 


Walter H. Briggs. 


As was briefly announced in this department of the 
American Lumberman of January 21, Walter H. Briggs, 
secretary and treasurer of the Yellow Poplar Lumber 
Company, of Coal Grove, O., died suddenly at his late 
home in Ironton, O., on Friday, January 13. We have 
now the privilege of presenting a portrait of Mr. Briggs 
and some additional intelligence touching his life and 
the cause of his untimely taking off. 

A native of Akron, O., and about 37 years of age, prior 
to his accession to the responsible post occupied by him 
at the time of his last sickness Mr. Briggs had resided 
in Des Moines, Ia., where he was widely known and 
warmly esteemed in the business and social circles of 
that city. 

His character embodied a well balanced combination 
of heart and brain resulting in good personal impulses 
tempered by reasoning business discreetness. He was re- 

















WALTER H. BRIGGS. 


garded by Fred C. Fischer, president and manager of the 
Yellow Poplar Lumber Company, as a young man of ir- 
reproachable character, as a fine accountant and compe- 
tent general office man. 

The cause of death was that dreadfully malignant, swift 
malady, diphtheria, his serious illness having been of only 
two or three days’ duration. 

The American Lumberman entertained a high and 
warm regard for Walter Briggs and hoped for him a 
bright and prosperous future. He will be sadly missed 
and our only remaining office is that of bespeaking for 
his memory kindly remembrances and for his surviving 
relatives and friends mutual regret and sympathy. 





Christopher C. Putnam. 


Christopher C. Putnam, one of the most prominent 
lumber manufacturers of Vermont, died at his home in 
Putnamville, that state, January 25, at the age of 89. 

Mr. Puinam was born in Middlesex, Vt., February 9, 
1810, and for more than sixty years had been an ex- 
tensive manuiacturer of and dealer in lumber. The pres- 
ent firm of C. C. Putnam & Son, of Putnamville, of which 
he was the senior member, is one of the largest and best 
known lumber concerns in central Vermont. 





Sidney W. Fink. 

Sidney W. Fink, a well known saw mill operator of 
Findlay, O., died at his home, that city, on January 27. 
The cause of death was paralysis. He was born in Penn- 
sylvania, and had resided at Findlay for twenty-five 
years. 





William McGregor. 

William McGregor, manager of the Medford Manufact- 
uring Company, which turns out hemlock lumber and ex- 
celsior, at Medford, Wis., died there on January 24, 
aged 71 years. 





Charles Mehler. 
The death is announced of Charles Mehler, president of 
the Mehler & Eckstenkemper Company, lumber and sash, 
door and blind manufacturers, at Louisville, Ky. 





John Bowling. 
John Bowling, a lumber dealer of Guthrie, Ky., who 
for a long time had been in poor health, committed sui- 
cide recently. 
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IN THE SOUTH COUNTRY. 


Post-Convention Conditions in St. Louis—in Texas and Louisiana Markets— Around 
About Mobile--The Southeast Country and the City by the Kaw. 
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CONDITIONS AT ST. LOUIS. 


St. Louis, Mo., Feb. 2.—Exceptional progress and ac- 
tivity continue to mark the situation here, and dealers 
are well satisfied with present conditions and prospects. 
Trade is good, prices good, prospects good. 

Naturally, the big retail convention of last week affect- 
ed trade somewhat, as every local dealer was more or 
less identified with the meeting, and as it occupied prac- 
tically the whole week very few of the dealers paid much 
attention to trade until the visitors turned their faces 
homeward. Up to last Saturday, therefore, the local lum- 
ber business took care of itself. 

Since then the dealers have begun to get back into 
harness, and reports all along the line indicate a good 
trade, with satisfactory prices and good collections. Ad- 
vances in prices are general, reflecting, so far as can be 
seen, the urgency cf customers’ requirements and that 
buying is real and not merely speculative in so far as 
price inquiries are concerned. There is a tendency toward 
combined effort to hold up values; not in any iron-clad 
combinations, however, for this is not necessary in the 
present state of the market, but rather an informal 
agreement that values be advanced to a proper and 
equitable footing. 

In the regular channels of distribution trade con- 
tinues to be quite satisfactory, the volume of spring 
orders being reported as much larger than during the 
same period of the preceding year. This activity in 
demand for all classes of lumber is reflected in the 
forced advances in values, and all these higher lists are 
held with the greatest care and confidence. Buyers in 
no way object to these higher values, and it seems to 
be a general feeling that the bullish tendency of the 
market will hold. 

Country yard trade is in a stronger position than last 
week. Inquiries are broadening out into actual orders 
and, in yellow pine and hardwoods particularly, trade is 
as brisk as any dealer could desire. Confidence in the 
country’s general prosperity seems to be thoroughly in- 
stilled into the country dealers’ minds and orders are 
being placed to an unusual extent. Crop reports are en- 
couraging and the values of wheat and corn show a 
rising tendency. The lumber movement towards the 


country yards is entirely satisfactory. 

Building operations in St. Louis are, of course, quiet, 
owing to the cold weather, but as soon as the season 
shall open indications point to much activity. The pres- 


ent cold snap has suspended all work for the moment, 
as the temperature has been coquetting around the zero 
mark most of the past week, but yard dealers are, never- 
theless, beginning to place good orders in anticipation 
of an early spring trade. Strong interest is being shown 
for the closing of contracts for immediate delivery, based 
upon brisk times in building circles in the near future. 

Factory bills are improving and will continue doing 
so as spring approaches. ‘There is considerable activity 
among the car builders, who are placing good orders with 
southern mills at this time. Other manufacturing lines 
are placing liberal orders for immediate and spring deliv- 
ery. 

The cypress market shows some improvement in de- 
mand over last week, and there is a fair retail inquiry 
reported from the yards. Consumption of this lumber is 
large and steady among the sash, door and planing mills 
and as soon as river navigation shall again be open spring 
deliveries promise to be larger than usual. 

The cottonwood trade is in fair condition, but deliv- 
eries are blocked by the closing of navigation. There 
is a large number of orders for spring delivery held up 
from this cause, and receipts are light. 

The white pine situation is practically. unchanged. 
There will be a very active spring trade and orders are 
fair at this writing. Retail stocks, while occasionally 
large, can stand considerable augmenting, and retail 
dealers are broadening out their lines in this respect. The 
box factories are also placing orders for spring delivery 
of coarse stock. Prices are firm, with an advancing ten- 
dency. The city has been full of visitors all the week. 
Besides the Missouri and Kansas retailers, representatives 
from nearly every large mill, every wholesale dealer and 
every machinery and supply house in the west were at- 
tendant upon the convention, and the week was alto- 
gether a gala occasion. It gave the St. Louis lumber- 
men a chance for which they had long been waiting— 
that is, to show their ability as entertainers. That they 
succeeded is best shown in the reports of the conven- 
tion, as printed elsewhere in the cclumns of the Ameri- 
can Lumberman. 


EAST TEXAS TOPICS. 


Beauniont, Tex., Jan. 31.—Present demand is good and 
the future is bright with an excellent indication of in- 
creased prices. Stocks are so low that it is hard to see 
just where the lumber is to come from in thirty days 
more. There is scarcely a mill in this section that has 
any dry lumber on hand and there is so much more than 
usual being shipped direct from the saw that stocks are 
going down each day. This month, like its last seven 
predecessors, shows a reduction in the stocks for the 
month at nearly every mill and there must come a 
time when such things cease. 

There are several large tie orders now on hand and 
the mills have their salesmen and figures out after more, 
so the market will soon be worse choked up than it was 


in November, with a mucha smaller output to draw from. 

The Nona Mills Company at Nona, Tex., sawed its last 
log on last Friday evening and the work of tearing down 
the mill began the same evening. The fact was heralded 
by numerous whistle blowings and cheering from the 
men, who seemed rather pleased that they were to look 
for new homes at Leesville, La., where the company’s 
operating plant will be in the future. John N. Gilbert, 
secretary of the company, says that he hopes to have 
everything going full blast in Leesville in forty-five days 
more. ‘lhe plant will be a modern one in every respect. 

George W. Smythe’s mill at Dewey is one of the pret- 
tiest in the country and is conveniently arranged for the 
cheap manufacture of lumber, Mr. Smythe says that it 
will be some time yet before he begins erecting a 
planer, 

The rise in the rivers has given the log men an op- 
portunity to supply themselves with both pine and 
cypress timber, while it has caused a shut down at 
most of the logging camps that reach floating water by 
rail, as the woods are very boggy. 

The demand for yard and dressed stocks is very strong, 
but stocks as a rule are so badly broken that shipments 
cannot be made as promptly as the dealers would like. 
The “Pee Gee” is handling a large amount of lumber 
from both Beaumont and Lake Charles now. 

The directors of the Reliance Lumber Company met 
in their oflice Saturday morning last and elected officers 
to serve for the ensuing year, as follows: William Wiess, 
president; Val. Wiess, vice president; E. C. Wiess, secre- 
ond vice president; Perry Wiess, treasurer; H. d’Hebe- 
court, assistant treasurer and secretary. 


THE CALCASIEU DISTRICT. 


Westlake, La., Jan. 30.—General demand is as active 
as one could desire for the season and is especially lively 
for the lower grades. The weather, however, has been 
very unfavorable tor handling that class of material dur- 
ing the past two weeks. Demand for fine flooring, ceiling 
and finish is also very good, the bulk of the shipments 
going to ‘Texas, and considerable shipments are going 
north and northwest. Large dealers have a tendency to 
place orders for yard stocks a month or two hence, but 
are not encouraged by manufacturers, in view of the 
prospect for advanced prices. The list is being re- 
ligiously adhered to. 

The saw mills are pretty well loaded up with orders 
and most of them, owing to weather conditions, are 
weeks behind on shipments. The recent rise in the river 
has assured a good harvest of logs, but this timber must 
be boomed, measured and towed down before it shall be 
available. 

The prospect for shingles is brighter than it was last 
year. ‘The Grant mill, controlled by the Perkins & Mil- 
ler Lumber Company, has secured a fine lot of chcice 
cypress timber and is supplied for all summer. 

The Perkins & Miller Lumber Company, which secured 
the Rayne lumber yard at Rayne, La., about a year ago, 
has disposed of it to another dealer at that place. 

A. Conspiere, of Paris, France, is sojourning among 
local lumbermen. He is the resident agent in Paris of 
the Bradley-Ramsay Company and is here in its inter- 
est. 

Mr. Munroe, of Munroe, Brice & Co., London, Eng., 
was entertained and shown over various local lumber in- 
terests last week by Chester Brown. 

George B. Maegley, of Kansas City, Mo., was a guest 
of Charles Miller for several days last week. 

Lock, Moore & Co., Limited, held their annual stock- 
holders’ meeting last Monday. The former officers were 
re-elected. 

C. H. Moore, of Moore, Goodman & Co., Galveston, 
Tex., and vice president of Lock, Mcore & Co., Limited, 
was here last week. 


s 


FROM THE TRI-STATE MARKET. 


Texarkana, Ark., Jan. 31.—Lumber piles have gone on 
growing and with a liberal supply of box cars other piles 
of lumber have correspondingly diminished under a stead- 
ily improving demand. We are keeping even on stock 
and that is a good thing for January. 

Some of our people have been off to the meeting of the 
Missouri and Kansas retail dealers’ association at St. 
Louis, and from the verbal accounts, printed programs 
of “smokers” (and “drinkers”?) and other information, 
they must have had an extra good time. A. H. Whit- 
marsh, Texarkana, manager for William Buchanan, is 
still out with the excursionists, and will visit Chicago and 
Detroit before returning. Tom C. Whitmarsh, manager 
for the W. T. Ferguson Lumber Company, also attended 
the meeting. 

Ground has been broken for the new plant of Fouke 
Bros., manufacturers of scroll work blocks, moldings, 
ete., on the east side. The new factory will occupy about 
80x120 feet space on the line of the Iron Mountain rail- 
way—the site of the old cotton compress—and there will 
be sheds and space for a stock of lumber. 

The J. F. Floyd Lumber Company has removed its of- 
fices from the Norwood block, on the “Texas side,” to the 
Turner building, on East Broad street. The company has 
leased this building and will sublet offices it cannot use 
upstairs. The warerooms will be occupied by the J. F. 
Floyd Supply Company, with a stock of merchandise. 

C. H. Stevens, the new southwestern freight agent of 
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the Chicago, Peoria & St. Louis railway, with head- 
quarters at Little Rock, Ark., was in the city this week, 
getting acquainted with lumbermen. 


MATTERS AT MOBILE. 


Mobile, Ala., Jan. 31—The feature of the Mobile mayr- 
ket at this time is the scarcity of logs with which i 
keep the mills going to fill the plethora of orders on 
hand. ‘Lhe rivers are too high for rafting and the wows 
are too wet for logging. 

Not so with the shingle man; while his dreams are jut 
yet fully realized, the situation on the whole looks bri. \t 
tor him. ‘The stocks of shingles are small and the out): 
is sold for several months ahead, at an advance of abcout 
20 percent over prices ruling last season. 

‘Lhe lumber mills fortunate enough to have logs are 
running day and night, while those not so fortunate ve 
shut down, despite the fact that they have plenty of or- 
ders; but as soon as the rivers shall subside sutiiciently 
to admit of raiting, the supply of logs will be ample 

As a lawyer would say, the timber market is in statu 
quo. The shippers who did not contract early in ihe 
season find it ditlicult to do so now, while those who vid 
so are equally troubled on account of high tonnaze; 
freights are very high, and vessels are scarce even at {lie 
price. 

The mills at Moss Point, Miss., are running regularly 
on schedules that bring good prices; the log problem |ius 
been solved by a drait of several thousand that came in 
last week. Scott Denny, of W. Denny & Co., says tiiat 
prices are fair with his company, and that all the mills 
in that thriving town have all the business they can at- 
tend to. 

‘The scarcity of cars is a great drawback to pronipt 
shipments from the interior mills, and many are the or- 
ders canceled, while it is no fault of the mill man. 

At the mills of the Hand Lumber Company everything 
is as merry as the proverbial marriage bell. Prices are 
fair, business good, plenty of logs and three square meals 
a day. What more can this world give? 

The Dantzler Lumber Company, Moss Point, Miss., is 
in the market for a saw mill carriage. 

William March has sold his interests in the Yellow |’ine 
Lumber Company to D. J. McDonald, another of thi 
stockholders. ‘The business will be carried on as tol 
merly. 

W. T. Hand was a welcome visitor iv the city yesiei 
day. Mr. Hand has sold his dry kiln output for several 
years to a Louisville concern. 

The Brown Manutacturing Company has built a new 
band mill at New Orleans, La. ‘he nachmery is ci tiie 
Filer & Stowell make. The concern will saw pine and 
hardwoods. 


es 


BALTIMORE BITS. 


Baltimore, Md., Jan. 31.—The prospects for a oul 
spring trade are very favorable at the present time. b roi 
present indications building will be quite active not only 
within the old city limits but in the suburbs, a section 
dotted with frame houses. Plans are already being cvn- 
sidered and there is every reason for the belief that an 
exceptionally large amount of money will find inves:iient 
in this way. Even outside capital is being attracted by 
the opportunities offered here for realty improvemeiits, 
and several projects involving the erection of large o!'ice 
buildings are under consideration. ‘The indications «re, 
consequently, that a large quantity of lumber will be 
used in the course of the current year. The demand will 
embrace hardwoods as well as pine and cypress, poplar be 
ing already in very strong request. Railroad freigiit 
have eased off somewhat, and lumber is moving suite 
what more freely. ‘The outlook for increased activity 11 
the export business, too, is better. Therefore, unless i! 
signs fail, lumbermen may expect to feel very perceptib!y 
the efiect of returning prosperity. 

The hardwood exporting concern of Charles G. Stir!in 
was succeeded on January 26 by the Stirling-West Cor 
pany, incorporated the day before by Charles G. Stirlin, 
William H. West, Alfred R. Riggs, Philip Littig, |) 
and Holger A. Koppel. All the incorporators are you! 
men. Mr. West was formerly in the real estate busines 
in this city, Mr. Riggs is a lawyer, Mr. Littig has bee 
with Mr. Stirling for some time in a clerical and bu= 
ness capacity, and Mr. Koppel has had charge of the 101i 
eign trade, attending to the correspondence. Last yea) 
he made a trip abroad to look up the connections of tli 
firm. One result of the change will be an extension « 
operations. Under the articles of incorporation it !- 
the right to deal in wood, timber and other land prod 
ucts. The company will shortly remove to No. 9 Sout 
Gay street. 

A representative of a large sash and door factory © 
Oswego, N. Y., has recently spent several days at (u" 
berland, Md., looking over the ground and informing i)" 
self as to the advantages possessed by the Maryland town 
as a mill location. The concern which he represents }12s 
under consideration a transfer of the factory to a section 
more favorably situated with reference to the lumber su] 
ply, and will, in the event of finding a suitable place «' 
Cumberland, transfer the plant thither. The faci’) 
would give employment to about 100 men. ; 

A large saw mill and sash, door and blind factory }s t° 
be established at DeWitt, Va., by Stewart & Fisher, o! 
Pennsylvania. —_— 

Stilson Hutchins, of Washington, D. C.; 8. B. Cotte 
and John Critcher, jr., are the purchasers of a large — 
of timber land embracing about 35,000 acres In po 
county, Virginia, and probably will develop it. The 
land is underlaid with minerals. 
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Reported from Kansas City. 

Kansas City, Mo., Feb. 1.—Extremely cold weather all 
through the southwest is very materially affecting the 
lumber business, both wholesale and retail. Out through 
the country there is no trade at all, and in the larger 
towns and cities where there is usually some little build- 
ing at this season of the year the cold has completely 
stopped it. The dealers in this territory are hoping that 
this will be the last cold spell of the winter, and that 
when it is over spring trade will start up and continue 
yithout serious interruption. 

aking it all the way through, January trade with the 
wholesalers here was considerably above the average, at 
least as regards the sale of yellow pine lumber. Condi- 
tions are such that a dealer in nine out of ten towns 
“im reasonably count on an active spring demand, and 
- stocks at the beginning of the year were very low, 
ud there was a decided tendency toward higher prices 
on yellow pine before spring, the dealers in many in- 
stances ordered lumber more freely than they usually do 
| January, and the close of January finds the yellow 
pine manufacturers well supplied with orders, and most 
if not all of them in favor of maintaining the prices 
aiopted at the Memphis meeting. During the past week 
niturally the wholesale as well as the retail demand has 
been light, and while the cold spell lasts the lumbermen 
here do not expect much business. 

"he outlook for spring business is as bright now as it 
ever was, and the lumbermen are more confident than 
ever that the predictions of great activity in the building 
line will fully be realized. The reasons on which they 
ise their hopes have been given in detail in former 
letters, and in talking with numerous dealers from all 
parts of Kansas, Oklahoma and Missouri during the past 
week it is found that with very few exceptions they talk 
uch more hopefully of the prospects than they have 


a 


~~ ae) 


for a great many years. An indication that a good lum- 
ber demand is expected is in the inquiry for good loca- 
tions for lumber yards in this territory. Dealers now in 


the business are figuring on adding other yards to their 
string, and others not at this time in the lumber busi- 
ne-s are making inquiries as to suitable locations or are 
hunting parties who want to sell out their yards. 

(he special excursion train bearing the Missouri and 
Kansas association party from St. Louis arrived in Kan- 
sas City on Saturday evening about 6:50. The cold snap 
was at its worst when the party got into town, and as 
many as could took evening trains for their homes on 
Saturday night. A number remained in town over Sun- 
day and went home early this week. On Sunday night 
the Missouri Lumber & Land Exchange Company took a 
pariy of the excursionists on a little jaunt down to the 
mills on the Current river, and this party will get back 
to Kansas City on Thursday of this week. In speaking 
of the treatment they received at St. Louis, the excur- 
sionists had only words of praise and commendation for 
their entertainers. The St. Louis lumbermen promised 
their visitors a good time and fulfilled their promise in 
every particular, and if there was anyone on the excur- 
sion who did not have a most enjoyable trip he has not 
been heard from. 

\\. B. Jones, who has for some time past represented 


the Phillibert & Johanning Manufacturing Company, of 
St. Louis, on the road, has taken a position with the 
Roach & Musser Manufacturing Company, of this city, 
ani will travel in Missouri territory for them this year. 


Gcorge D, Hope, accompanied by Mrs. Hope, will leave 
here this week for his mills at Harlow, Ark. They expect 
to he gone about thirty days. 


OBSERVATIONS AT OMAHA. 


Omaha, Neb., Jan. 31—The coldest weather of the sea- 
son now prevails in this section, effectually putting a 
stop to all building operations. The volume of trade con- 
sequcutly is smaller even than it was before. January 
has, however, been a satisfactory month, as fully as much 
lumicr has been moved as during the corresponding 
period of previous years. Jobbers seem to be feeling more 
confilence than ever in spring business, and many are of 
the opinion that this year ought to eclipse all previous 
recol Local lumbermen have been rather conservative 
so far in their estimates of spring business as compared 
With estimates of jobbers in other lines, but they, too, 
seeni to be catching the idea of growth, development, ex- 
tension and expansion, and talk in glowing terms of the 
prosperity that is to come, and farmers, as well as all 
othe: people, are probably in better condition now than 
ever before. 

The conditions of the market, it is thought, will also 
help out trade materially. As soon as retailers learn that 
there is to be no swerving from present prices they will 
buy in a hurry and buy freely. The demand for fence 
posts, which is by no means a small item in spring trade, 
ought to be good this year. Farmers are continually de- 
creasing the size of their fields and also the size of their 
larms. It is said the demand for farm lands is heavier 
now than ever before, so it is natural to expect a good 
trade in fencing material. 

The local retail trade just at present is at a standstill, 
Owing to the extremely cold weather. Indications, though, 
are favorable for a good, brisk demand throughout the 
Spring, 

Conrad Schneider, of Snyder, Neb., was in the city re- 
cently. He said that he had a very heavy trade last year 
and is looking for a still heavier demand in the spring. 
Farmers in his territory made good money last year and 
are talking of extensive improvemtnts as soon as the 
Weather will permit. 

Arrerrarre"/" 

H. B. Evans, of Winston, N. C., will erect a stave fac- 

tory at Petersburg, Va. 
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An Active First Month’s Movements—With the Rhinelander Trade—A Notable Purchase at Marinette— 
Passing of a Great Concern—Along the [lississippi. 





UPPER IIISSISSIPPI RIVER DISTRICT. 


Minneapoliz, Mann., Feb. 1—Tle movement of lumber 
starts well for the year. Shipments fcr ti: month, as 
will be seen by the table below, were over 1,000,000 feet, 
nearly 5,000,000 feet larger than those of the corre- 
sponding month of last year. The movement for Janu- 
ary, 1897, was 7,440,000 feet, and for January, 1896, 12,- 
255,000 feet. This shows the strides being made in ship- 
ments of lumber for the current year. ‘There is no dis- 
guising the fact that something of the boom spirit has 
come again upon the northwest, the old exhilaration of 
1891 and 1892, when men cease to fear.to buy and be- 
lieve that money invested in anything is invested right. 
About the only thing to be feared just now is that the 
investing fever will go beyond healthy bounds and in- 
jure business later on. For this year, however, the build- 
ing trade is certain to be a very favored line of activity. 
The following is the table of movement of lumber here 
by weeks for the month: 

Received. Shipped. 











FTANUATY THB dccsiciccccccccsccccceces 180,000 450,000 
Week ending January -. 1,140,000 3,825, 000 
Week ending January -1,410,000 3,480,000 
Week ending January --1,080,000 5,460,000 
Week ending January 200,000 5,895,000 
WOEMIG: axcacssd cdacesssacwconsdeases 5,010,000 19,110,000 
Famuaary, IB .cccccccccccasccascasces 6,525,000 14,115,000 
DG@CFOERSO 2. ccccrccceccccccccccecces 1,515,000 seesees 
VHOROERS kc Kiccsadsccccuqcastedaccuds ddceuse 4,995,000 


For Lower Hardwood Lumber Freights. 


The committee appointed by the Northwestern Hard- 
wood Lumbermen’s Association to look after the adjust- 
ment of freight rates on hardwood lumber has not been 
idle, but has made out a schedule of rates that will be 
just to the twin cities as compared with other markets, 
particularly Chicago. On Tuesday this committee held a 
meeting, reviewed and approved the schedule of rates 
and drafted the following letter the contents of which 
speaks for themselves: : 

Minneapolis, Minn., Jan. 31.—D. W. Keyes, General 
Freight Agent, Chairman of_ Wisconsin Tariff Commit- 
tee, Milwaukee, Wis.—Dear Sir: The undersigned com- 
mittee appointed at a meeting of the Northwestern Lum- 
bermen’s Association for the purpose of conferring with 
you in regard to rates charged for hardwood lumber 
coming into Minneapolis and St. Paul, beg leave to pre- 
sent to you these facts: f 

The hardwood manufacturing interests or, rather, the 
industries dependent upon the hardwood resources of 
Wisconsin, are important in these two cities. : Beh 

Up to three years ago, rates prevailed which divided 
the territory equally between this market and Chicago. 
Certain changes were later made which gave Chicago a 
rate fully 2% cents a hundred lower than to Minneapo- 
lis, for a haul from seventy-five to 100 miles longer than 
to Minneapolis. This change in the rates has operated 
disastrously to the hardwood working interests of the 
twin cities. It has made it possible for dealers in hard- 
wood lumber in Chicago to come within a distance of Tis 
miles from St. Paul and Minneapolis and buy lumber 
and carry it on a lower rate to that city. 

The Chicago consumers of hardwood lumber have at 
their command not only the hardwood resources of Wis- 
consin but the still larger hardwood resources of the 
southern states, ’ 

You will appreciate that it is of the utmost impor- 
tance to the sash and door and furniture interests of St. 
Paul and Minneapolis that the natural hardwood lumber 
resources of the region surrounding these cities should 
be accorded to them, and in your tariff making we are 
not disposed to ask of you any discrimination in behalf 
of these cities, and are willing to go into the hardwood 
region of central Wisconsin on equal terms with Chi- 
cago. 

We ask that you so adjust your rates that we shall 
have at least as low a rate as Chicago, from points 
equally distant between the twin cities and Chicago. We 
should be glad to confer with you on details looking to 
the readjustment of your tariff rates, if you will appoint 
time and place for the consideration of this matter in 
detail by yourselves and representatives of this commit- 
tee. Awaiting your pleasure, we are, very truly yours, 

M. H. Coolidge. 

D. W. Clark. 

A. E. Peterson. 

W. C. Stanton. 
J. Newton Nind. 


Logging Conditions. 


Probably no more:ideal logging conditions ever pre- 
vailed in the woods of Minnesota and adjoining territory 
than prevail at this time. The temperature is very low, 
but the weather is fair, and snow enough and not too 
much lies on the ground. During such weather there 
is little that is new to repért from the woods, everyone 
being busy improving the good conditions. The only 
fear expressed now by lumbermen is that too many logs 
will be landed. If the winter shall be of average length, 
there will be as many logs put into the water in this 
state as there was during the winter of 1894-5, the winter 
after the great forest fires. That is to say, something 
more than 650,000,000 feet. But this will not have the 
effect to depress the market that it had in that year, for 
very obvious reasons. First the times are better, lum- 
ber selling in larger volume and being more easily car- 
ried; meney is not only cheaper, but the logs are in fewer 
hands. The river is also not crowded with logs, and 
plenty of leeway for a large cut is certain. 


Minor Mention. 


The Central Lumber Company has been incorporated 
in this city this week, with a capital of $10,000, the in- 
corporators being E. S. Carpenter, C. A. Lamb and Elijah 
Hudson. This looks like the beginning of a large lumber 
company, but it is simply a new retail yard at Annan- 


dale, this state. Mr. Hudson is a traveling salesman for 
the Carpenter-Lamb Company, and this yard is estab- 
lished in part to give him a vested interest. 

George Rogers, with the C. A. Smith Lumber Company, 
has returned this week from a trip east. He went to 
New York to look after his brother, who was sick there, 
and while there his father joined him. The condition 
of his brother improving, the three vent to the Bermudas 
for two weeks. 

Charles Tweed, one of the office force of the C. A. 
Smith Lumber Company, has gone to spend his month’s 
vacation in the Bermudas. 

Del Cross, who has for some years been head book- 
keeper for the Scanlon-Gipson Lumber Company, left this 
week for Cass Lake, where he will act as manager for 
the company’s business at that point. The mill just 
erected for sawing for the company there this season 
started operations this week and will saw before the 
end of the year 25,000,000 feet of lumber. 

Jefferson & Kasson have recently purchased at Benoit, 
Wis., a large cedar yard with a stock of 500,000 posts and 
poles. This stock they will handle this year in connection 
with their white pine lumber business. 

Upwards of forty of the Chippewa Indians are closeted 
with the officials of the Indian bureau in Washington 
this week, asking that the government shall not estimate 
their timber as it has heretofore done but that the esti- 
mate be made by bank scale after cutting, for they hold 
that the Indians are now cheated by the under estimates 
of the government estimators. 

THE BLACK RIVER DISTRICT: 

La Crosse, Wis., Feb. 1—The past week has not been 
especially eventful in local logging and lumber circles. 
The weather has been intensely cold, but has not in any 
way interfered with logging operations along the Black 
river. There have been occasional snows that keep the 
roads nicely “greased” and in the very pink of condi- 
tion all of the time. Reports from the various camps 
up river are to the effect that very satisfactory work 
is being done by all of the loggers Trade conditions 
remain unchanged, and about the usual early February 
business is reported. A canvass among the various man- 
ufacturers and yard men develops a very cenfident feeling 
in the outlook for the coming season’s business. 

Mr. and Mrs. John D. Young are planning a cruise up 
through northern Wisconsin camps next week as the 
guests of Eau Claire friends. 

Forest J. Smith, secretary and treasurer of the Black 
River Improvement Company, has gone to New Orleans 
and will spend a few weeks in the south. 

John J. Paul has gone to New Orleans and Lake City, 
Fla., where he has extensive lumber interests. 

Secretary J. E. North, of the C. H. Nichols Lumber 
Company, left on Monday, accompanied by his wife, for 
Mississippi. Mr. North recently bought up a lot of 
cypress stumpage in that state, and he is now superin- 
tending the erection of a saw mill, recently purchased 
in Chicago. His new mill in the south will be one of 
the most complete and of the latest pattern. 

C. L. Colman’s camps on the Chippewa are getting in 
large quantities of logs of a high quality. Mr. Colman’s 
mill here now has at least a five years’ run ahead, and 
that is very gratifying news locally. 

The lumbermen in this region are watching the pro- 
gress of events in the Wisconsin legislature with inter- 
est. There is practically no legislation pending that di- 
rectly interests lumbermen any more than any other 
business men, but in the recent struggle for the United 
States senatorship there were among the candidates for 
the place two lumbermen, both with strong local back- 
ing and both went down to defeat valiantly. They were 
Hon. Joseph Babcock, of Necedah, and Hon. Isaae Steph- 
enson, of Marinette. Senator Levi Withee, the La Crosse 
lumberman-statesman, has introduced an anti-pass meas- 
ure that will undoubtedly go through both houses and 
become a law in the exact shape that it was introduced. 
That is practically agreed upon. 

H. E. Bacon has gone west on a business trip for the 
John Paul Lumber Company. 

W. W. Taylor went east this morning. 





ROUND ABOUT RHINELANDER. 

Rhinelander, Wis., Jan. 31—This is to be a busy year 
in lumber manufacturing circles at Rhinelander; Wis. 
With several of the saw mills running all winter and all 
of them running next summer night and day, without 
doubt, the amount of lumber manufactured in Rhine- 
lander during this year will surpass all previous records, 
so well posted lumbermen say. 

Brown Bros. Lumber Company will manufacture the 
coming season abcut 25,000,000 feet, a trifle more than 
their usual cut. They now have a nice stock of about 
20,000,000 feet in pile. It is well assorted and in good 
shipping condition for the spring trade. They are saw- 
ing this winter a stock of about 20,000,000 white cedar 
shingles at Ramsey, up near Hurley, and will soon be 
able to sell mixed cars of lumber and cedar shingles. 

Wixson, Bronson & French, of Rhinelander, have pushed 
to the front within the last few years, as is evidenced by 
the fact that last year they handled‘over 10,000,000 feet 
of lumber and will this year do still more. The Stevens 
Lumber Company will saw 6,000,000 feet for them and 
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they will have as much more manufactured elsewhere for 
them. T. R. French, of the firm, resides in Lincoln, Neb., 
and looks after their big Nebraska trade. Last week he 
attended the Missouri and Kansas retailers’ convention at 
St. Louis. This year Wixson, Bronson & French are ex- 
tending their trade in Wisconsin and Illinois, and A. T. 
French, brother of T. R. French, of the firm, is repre- 
senting them on the road in that territory. “Jack” 
Wixson looks after stocks and buying and C. C. Bronson 
completes the happy combination by attending to the 
office and the manufacturing in Rhinelander. Mr. Bron- 
son says that in December they broke all records in 
shipping to the Missouri river country on the reduced 
rate, and expected that the demand would fall off in 
January. But they were disappointed, and although they 
have been shipping heavily all the month are still a 
number of cars behind on shipments. They look for an 
excellent trade this year. 

George H. Foote, with W. O. King & Co., the Chicago 
hardwood and yellow pine wholesalers, made a tour of 
Wisconsin valley points last week. 

W. P. Brown, who travels for the Branch Saw Com- 
pany, of St. Louis, Mo., was in the Wisconsin valley last 
week, after orders for saws. N 

W. A. Jones, proprietor of the W. A. Jones Foundry 
& Machine Company, Chicago, was at Wausau the latter 
part of last week, making a hurried business trip. He 
manufactures and handles power transmitting appliances 
of all kinds and reports business very good. : 

S. E. Hume, with S. R. Sikes & Co., the Minneapolis 
belt manufacturers, was snowed in at Rhinelander on 
Thursday of last week with a number of other sales- 





men. 


wR’ 


THE MENOMINEE RIVER DISTRICT. 

Marinette, Wis., Feb. 1—There has been considerable 
inquiry this week for lumber and some sales have been 
wade. Most of the stock on the river has now been 
picked up and buyers are figuring on the coming sea- 
son’s output. The owners are not anxious to dispose of 
their product in advance and are inclined to wait and 
see what the year will bring forth. 

Perley Lowe has purchased of the H. Witbeck Com- 
sany its cut for the coming season, between 35,000,000 
and 40,000,000 feet, including everything that is man- 
ufactured. Mr. Lowe returned early this week after 
a trip through Fence river camps, where the H. Wit- 
beck logs are put in. Henry Benson will be in charge 
of the yard, as in previous seasons. sits 

Perley Lowe & Co. this week sold 2,000,000 feet ot 
shipper's stock to the Export Lumber Company, of 
New York, for delivery next spring. John Dalzell, of 
Detroit, and H. L. Tibbets, of Boston, representing Whit- 
ney, Skillings & Barnes, were here this week and 
bought a block of 1,500,000 of Perley Lowe and are 
dickering for 1,000,000 feet more. A half million feet 
was also sold by the same firm to Bliss & Van Auken, 
of Detroit. 

J. S. Sanborn and T. J. Wilson, of the Muskoka 
Lumber Company, Tonawanda, N. Y., were local vis- 
itors this week and bought some lumber. 

Other buyers here this week were C. K. Eddy, Sagi- 
naw, Mich.; R. Cortis, representing W. E. Kelly & 
Co., Chicago; H. G. Obenauer, Bay City, Mich.; Henry 
Wineman, from Detroit, and A. G. Parker, of Saginaw. 
They all bought small blocks of stock, it is said. G. 
Elias & Bro. bought a small lot here this-week. He had 
just returned from Ashland, where he purchased sev- 
eral million feet of pine and hardwood. 

J. A. Matthews, of Detroit, came down from the 
Lake Superior country to look over local stocks. Re- 
ports brought here this week from the head of Lake 
Superior are that a number of important sales were 
made there this week. 

The Kirby, Carpenter Company this week sold 40,- 
000,000 feet. Secretary Gibbs says that 38,000,000 feet 
of the 1899 cut has already been disposed of at prices 
considerably over last year’s figures; that the demand 
for lumber is good and that the logging operations of 
the company are progressing very favorably. 

The Marinette Iron Works was sold at receiver’s sale 
this week. It was bid in by IT. C. Miller, representing 
the bondholders, for $16,000. It will be leased to the 
D. Clint Prescott Company, which is now operating 1t. 
The institution has manufactured saw mill machinery 
for a quarter of a century and is now in a very pros- 
perous condition. 

A. W. Lawrence has sold 3,000,000 feet of logs to 
the Pankratz Lumber Company, of Sturgeon Bay. It 
is timber that was bought of the farmers and will be 
towed over to Sturgeon Bay. ‘The Pankratz Company 
is bargaining for a large and powerful lake tug to tow 
logs this season. 

A company styled the Kirby-Dennis Corporation is 
being formed to purchase the assets of the bankrupt 
Kirby-Dennis Company and continue the business. The 
new corporation has obtained control of the big block 
of cedar lands owned by the old concern in upper 
Michigan. 

8S. M. Stephenson is recovering from his serious ill- 
nes as rapidly as could be expected. 

The logging weather this week has been perfect and 
there is no danger of a short crop on the Menominee. 





THE MIDDLE MISSISSIPPI DISTRICT, 


Dubuque, Ia., Feb. 1.—The lumber trade in this markei 
for the past week has been only moderate. There is con- 
siderable inquiry and quite a number of dealers came in, 
some to buy and others to look around. The market is 
firm, with no discount whatever; every advance appears 
to stick well, 
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Among visitors last week were James O’Malley, of 
Lorimer, Ia.; George Rinderknecht, Atkins, Ia.; Thomas 
Carroll and F. R. Carroll, Plainfield, Ia.; Robert Blakeley, 
Storm Lake, Ia.; W. J. Klemme, Elma, Ia.; William 
Moore, Alta, Ia.; H. Limage, Hanover, Ill., and W. H. 
Puckett, Nora, Il. 

The report that George B. Burch, of Dubuque, is about 
to remove to Chicago and establish a branch office there 
is without foundation. 

- Fred W. Loetscher, son of Christian Loetscher, of the 
Farley-Loetscher Manufacturing Company, Dubuque, has 
just received the Newberry scholarship of Princeton semi- 
nary. In the examination he gained the superlative 
mark for seven of the eight subjects. His average was 
the highest ever attained by a contestant. He is re- 
garded as the most briliant scholar in the university. 





WINDING UP BUSINESS. 


Winona, Minn., Jan. 31.—Another of the great Missis- 
sippi river mills is to go out of commission and its own- 
ers go out of the lumber business. In this instance it is 
Youmans Bros. & Hodgins, of this city, who have de- 
termined to wind up mill operations and the distributive 
trade. The firm is one of the oldest engaged in the 
lumber business on the upper Mississippi river. The You- 
mans brothers started in business at Winona in 1857 
with a mulay saw mill which cut 5,000 to 6,000 feet a 
day. A small rotary saw was added about 1865, which 
a little more than doubled the mill’s capacity. In the 
fall of 1870 the old mill was torn down and a new _one, 
equipped with two rotary saws, was erected. This mill 
had a capacity of 75,000 feet a day. In 1871 A. F. 
Hodgins was admitted to partnership, and in 1877 the 
firm was incorporated as Youmans Bros. & Hodgins. In 
1878 the mill was enlarged by the addition of a gang 
saw, which practically doubled its capacity. In the fall 
of 1887 this mill was torn down and the present mill 
erected, which is equipped with three band saws and a 
gang, with a cutting capacity of 250,000 feet of lumber 
a day. For the past two seasons the gang saw has not 
been operated, owing to inability to obtain a sufficient 
supply of logs. When the mill was running full capacity 
it gave employment to 325 men; since the gang has been 
idle 250 men have constituted the force. 

The company has sold its stock to the Mississippi 
River Conipany, the concern through which Youmans 
Bros. & Hodgins have operated for several years. It is 
understood that the real purchasers are Winona men. 
Though inside of the Mississippi River Logging Company, 
Youmans Bros. & Hodgins were induced to take steps for 
the closure of their mill business because of the decrease 
of the log supply. The concern has been able to get 
only enough logs for a quarter to a third of a regular 
season's cut for the last two years through the logging 
company, and logs in the open market have been too 
high to permit of their manufacture at a profit. This 
shows what a great change has come over the lumber 
business on the upper Mississippi within a few years. 

While the plans of the members of the firm with 
reference to the future are somewhat indefinite, it is 
probable that the business at Winona, and also at Chat- 
field, Zumbrota, Kasson, Marshall, Ghent, Taunton and 
Canby, in Minnesota, and at Elkhart, Brookings, Arling- 
ton and Deland, in South Dakota, will be wound up. 
With the large amount of lumber on hand, it necessarily 
will take some time to close out the business, and the 
planing mill may be operated for several months. The 
forenien in the various departments have been notified of 
the concern’s intentions, and were instructed to inform 
the workmen. 

The members of the firm do not intend to abandon 
Winona, with which they have been so long interested 
and prominently identified, and possibly may embark in 
other enterprises here. E. 8. Youmans, the senior mem- 
ber of the firm, is in California for the benefit of his 
health, which became seriously impaired last fall. He is 
now improving, and his complete recovery is quite con- 
fidently expected. A. B. Youmans is in Winona, as is’ C. 
M. Youmans. 


ACTIVE AND PROSPEROUS, 


Tomahawk, Wis., Jan. 31—Our business has been good 
for some time past and we anticipate a much better trade. 
We have orders on our books which will keep us busy 
right along, though we do not turn orders down unless 
they are below the list. Prices are being maintained in 
the valley according to the list of January 20 right up to 
the letter, which gives the manufacturer a chance to 
live. Judging from current reports, more logs will be 
banked in the Wisconsin valley and more lumber cut 
in 1899 than in any previous year, as the manufacturers 
feel exceedingly encouraged by the condition of the mar- 
ket. We know we do. 

It is a trifle cold up in this country nowadays—54 de- 
grees below zero this morning—but that only stimulates 
the output of our planing mill, as the lumber works more 
easily or the men work faster. We have no time to study 
out the cause of the phenomena; we only know that peo- 
ple sending in orders these days get served quicker than 
usual, Somo Lumber Company. 











The Tower Log & Railroad Company, of Tower, Minn., 
lately bought, through D. Wittenberg, jr., secretary and 
treasurer of the company, pine land in St. Louis county, 
Minnesota, involving an expenditure of $90,000. The 
former owners were Rupp & Kerr, of Saginaw, Mich. 





Joseph Miksack, of the Pilsen Lumber Company, Chi- 
cago, was at Duluth-Superior last week. His company 
has already secured lumber to be cut from this season’s 
logs to the amount of 14,000,000 feet in that district, 
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He says that the mill operators on Lake Superior have 
gotten prices “out of sight,” and Chicago dealers cannot 
afford to buy it. Eastern men, however, have bought 
lumber in blocks at the head of the lakes until the 63.- 
600,000 feet unsold at the end of last sawing season has 
about all changed hands. 


THE RECORD. 


Arkansas. 

The Arkansas Chair Factory has been incorporate: 
with capital stock of $15,000 by S. J. Beauchamp, J. G, 
W. Yowell, Nat Williams and Claudius Jones. 

Stuttgart—George H. Davis is reported out of business. 

Californ'a, 

Los Angeles—Reed & Townsend have dissolved partner- 

ship. 








Connecticut. 

New Haven—The Sperry & Amos Company has been 
incorporated with capital stock of $8,000. 

Norwich—The William E. Hiscox Company has been 
incorporated with capital stock of $10,000. 

Idaho. 

Harrison—George D. Brown has engaged in the shingle 
mill business. 

Illinois. 

Chicago—Foster Lumber Mercantile Agency has been 
incorporated with capital stock of $25,000 to furnish evom- 
mercial reports, by W. A. Glass, Edwin F. Abbott and E. 
8. Fish. 

Joliet—Gustaf Kiemer has been succeeded by the Joliet 
Sash & Door Company. 

Mount Pulaski—Streeter & Dittus have been succeeded 
by Dittus & Stoll. 

Indiana. . 

Shelbyville—George C. Pratt has sold out to the Pin- 
nell-Kemper Lumber Company. 

Waterloo—Kiplinger & Imhoff have dissolved partner- 
ship. 

4 lowa. 

Bagley—John T. Horine, of the firm of Horiue Bios., 
has sold out his interest in that concern. 

Burlington—E. D. Winter & Co. have engaged in the 
sash and door business, 

Carroll—W. T. Joyce has removed the general office of 
his branch yards at Clinton, Ia. 

Delta—W. A. Cornwell has been succeeded by D. C. 
Olive. 

Kiron—The Green Bay Lumber Conipany has started a 
yard here. 

Lenox—The A. V. Brown Lumber Company has soli 
out to the Dickason-Goodman Lumber Company, «f Shel- 
don, Mo. 

Lucas—Charles A. Flynn has sold out to McKIveen 
Bros. 

Nevada—O. L. Dunkelbarger has been succeeded by 
Dunkelbarger & King. 

Portsmouth—The Farmers’ Lumber Company has been 
incorporated with capital stock of $10,000. 

Shell Rock—U. D. Myers & Co. have sold out to the 
Bement Lumber Company. 

Tama—E. A. Poyneer & Co. has engaged in the lum- 


_ ber business, 


Valeria—N. T. Hand has engaged in the lumber busi- 


ness. 
Kansas. 

Hill City—A. S. Kung & Co. have been succeeded by J. 
A. Mellott. 

Hollyrood—George W. Ultch has been succeeded by H. 
Siemen & Co. 

Kentucky. 

Hampton—J. M. Threlkeld is reported out of business. 

Keys Creek—Vansant, Kitchen & Co. have incorporated 
with capital stock of $30,000 by R. H. Vansant, J. }). 
Hannah and Charles Kitchen. 

Louisiana. 

Ruddock—Smith & Richardson, of Minneapolis, l:ave 
sold out their saw mill. 

[laine. 

Portland—The Portland Wharf & Land Company his 
been organized with capital stock of $10,000 by Willis B 
Moulton and Henry Littlefield, of Portland. 

Maryland. 

Baltimore—Charles G. Stirling has been succeeded by 
the Stirling-West Company, incorporated by Charles “. 
Stirling, William H. West, Alfred R. Riggs, Philip Littig. 
jr., and H. A. Koppel. 

Massachusetts ; 

Brocton—The A. C. Thompson Company has been !- 
corporated by A. C. Thompson, C. R. Rausden and F. C. 
Dean, with capital stock of $13,000. 

Fairhaven—B. F. Nickerson & Co. have dissolved part: 
nership. 

Michigan. ; 

Albion—John Groff has sold his interest in Groff Bros. 
lumber yard to Fred Herrick. : 

Ann Arbor—Charles A. Sauer & Co. have engaged i 
the retail lumber business. ar 

Ewen—John R. McRae & Co. are reported dissolve 
partnership. — 

Gladstone—Northwestern Cooperage & Lumber Com 
pany incorporated with capital stock of $480,000. a he 

Onaway—Kelly & Williams have been sueceeded DY 

Williams & Van Houten. 
Minnesota. ab 
Brownton—Jenson & Zander have been succeeded PY 
Zander Bros, 
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Buffalo—Harvey Matthews has sold out to Malcolm 
Anderson. 

Fertile—George Krousehnable has sold out. 

Minneapolis—M. J. Stern has engaged in the commis- 
sion lumber business.—A. E. Whitmore has engaged in 
the lumber business. 

Minneapolis—The Central Lumber Company has been 
incorporated by Eugene J. Carpenter, Chauncey R. Lamb 
and Elijah Hudson. 

Missouri. 

Elmo—W. C. Aldrich succeeds the Ridgway Lumber 
Company. 

Maitland—DeBord & Boring are reported sold out. 

furney—Silvius Bros. succeed J. A. Silvius. 

Nebraska. 

Alvo—Curyea Bros. & Co. have been succeeded by 
George W. Curyea & Son. 

Elba—Harrison & Jones have sold out to Lars Larsen 
& Co. 

Ord—Mickelwait & Yeager have been succeeded by 
Yeager, Kopal & Co. 

New York. 

Buffalo—H. M. Tyler Lumber Company has been incor- 
porated with capital stock of $250,000. 

Tonawanda—The R. J. Rogers Lumber & Coal Com- 
pany, with yards at Seneca Falls and Geneva, N. Y., will 
open an office and make their headquarters at this point. 


Ohio. 

Arcanum—James F. Heck is selling out. 

Arlington—Crates & Hempy have dissolved partner- 
ship. The business is continued by J. W. Crates. 

Aurora—Russell & Treat have been succeeded by Treat 
& Co. 

Dayton—Edward L. Edwards has engaged in the lum- 
ber business. 

Wharton—B. B. Bristol has been succeeded by Bristol & 
Baker. 

Youngstown—John, Henry and Philip Sheutz have or- 
ganized a company for conducting a planing mill, with 
capital stock of $10,000, to be incorporated shortly. 


Pennsylvania. 

Bolivar—Reese, Hammond & Co. are out of business. 

Pittsburg—The Commercial Sash & Door Company has 
been incorporated by the Beaver Falls Planing Company, 
Murphy & Diebold, D. L. Gillespie & Co., A. F. Schwerd, 
N. Green & Co., Coyle & Munn, and others, with capital 
stock of $30,000. 

South Dakota. 

Redfield—Winnor & Torgerson have sold out to F. L. 
Whceler. 

Tennessee. 

Greenfield—Moseley & McAdams have been succeeded 
by J. F. Moseley. 

tron City—Tuthill Bros. have been succeeded by Tut- 
hill & Pattison. 

Texas. 

Aliedo—Sears & Rouer are not out of business, as re- 
ported in our last issue. 

Bruceville—Wilkerson Bros. reported sold out. 

Coddo Mills--Bass & Co. have dissolved partnership. 
Mr. Bass, sr., will continue the business. 

Conroe.—Arnold & Perkins have sold out. 

Cuero—H. Remschell has sold out. 

Dallas—O. T. Lyon & Sons are out of business.—W. H. 
Roth sueceeds Roth & Caruthers.—The T. C. Skeen Lum- 
ber Company has removed to Texarkana. 

Ottine—Louis Otto has sold out. 

Vermont. 

Underhill—A. Wiswall has engaged in the saw and 
plannig mill business. 

West Virginia. 

Hendricks—The Mackie Lumber Company has engaged 
in business, 


Wisconsin. 
Centralia—John Daly and H. A. Sampson have sold out 
their interests in the Centralia Lumber Company to 


Charles F. and W. F. Kellogg. 

Clyman—Frank Roethle, of Juneau, Wis., has bought a 
lumber yard here. 

Madison—The Coombs-Rayne Lumber Company has 
been incorporated with capital stock of $25,000. 


‘s‘FILE FILOSOPHY.”’ 


The above is the title of a dainty and at the same time 
very practical booklet just issued by the Nicholson File 
Company, of Providence, R. I. It treats briefly and yet 
comprehensively of the general classification of files and 
definition of file terms, the proper methods of handling 
and using files so as to secure the best results, a descrip- 
tion of the most common files and the ordinary uses to 
Which they are applied and for which they are best 
adapted. It thus covers all the points which most inter- 
est and concern file users and will-be found by them a 
most readable and valuable book. 

The book is really an abridgment of the Nicholson File 
Company’s “Treatise on Files,” which was published in 
1878, and which has always been accepted as authority 
on all matters pertaining to files. 

‘ It is in response to a continued demand for this 

Treatise,” now out of print, that the present booklet is 
published. The matter is carefully compiled and edited, 
illustrated with helpful plates, and altogether affords a 
Most valuable addition to popular literature on scientific 
subjects. Moreover, its brevity and convenient size ren- 


"der it most acceptable. 


It is a book which all interested in files will do well to 
Procure, and may be had upon application to the Nichol- 
son File Company’s main office in Providence. 


SELLING TO CONSUIIERS, 





Views of the Interested. 


The article in last week’s Lumberman which somewhat 
discussed the growing tendency of the Chicago pine trade 
toward selling directly to country consumers has at- 
tracted much attention among local dealers and excited 
interested comment. Interviews with the different classes 
of dealers disclose a variety of views on the question. 
There are almost as many opinions as individuals. Only 
the men who are already engaged in the business are 
really competent vo declare what the trade amounts to as 
a feasible way of selling lumber—with profitable results. 
Of course, it is understood that most wholesale dealers 
for two, three, or more years past have sold lumber to 
the larger contractors in the interior, and have satisfied 
the dealers in the immediate vicinity of sale by paying 
them a fee for the privilege. Thus all the wholesale deal- 
ers know something about the consumer’s trade, and have 
made up their minds about it from their own experience. 

Such dealers as have picked up an order now and then 
from the consumers have done so because they saw a 
chance to make a profit, even if they did have to divide 
it with a retailer. But such occasional sales do not make 
much of a disturbance in the general trade. When a 
dealer or concern resolves to ignore entirely the retail 
dealers’ associations as well as the wishes and interests of 
the retail dealers in the country at large, and formulates 
and sends out stock and price lists to consumers, solicit- 
ing their trade, it becomes a serious matter. Several whole- 
sale concerns in this city have done so, and have thus 
thrown down the gauntlet to the retail trade. Yet when 
a dealer does that he has burned his ships, 
deserted his bridges, and must fight for his posi- 
tion. When a dealer has resolved to sell to con- 
sumers he has turned his back on the old fashioned 
wholesale trade, and virtually has become a retailer, if 
he do sell in carload lots. How is the local retail dealer 
in the country to combat a proposition like that? He can 
draw the territorial limit on the Chicago dealer, as he 
does on the retailer in the next town; but unless the Chi- 
cago man shall belong to the retailers’ association it 
would be about as sensible to draw a limit on him as it 
would be against the dealer in Vladivostock. 


Breaking Down Restrictions. 


The fact is that the Chicago dealers think they see that 
their occupation will soon be gone unless they can break 
down the restrictions in the country at large by which 
they have been hampered. They know that country re- 
tail dealers buy no lumber in Chicago to speak of that 
they can get elsewhere; consequently they think they 
must get out into the consumers’ field or quit business. 

The Lumberman has failed, however, to find any Chi- 
cago dealer who thinks that selling to consumers will 
wipe out the country retail trade. There are several rea- 
sons why the revolution in the method of doing business 
is not to be so sweeping as many may suppose. Whole- 
sale dealers know that there are difficulties in the way of 
a successful prosecution of trade with consumers, and 
every one of them, if he could, would much prefer to sell 
to the regular dealers. One of the objections to the 
consumers’ trade is that it may eventually necessitate 
the giving of credit to a class of contractors whose 
credit, though it may be good, is too long to suit the 
city dealer. The retailer in the country knows the men 
who are in the building business, for they are his neigh- 
bors, and he is often willing to carry them for several 
months. But the distant city dealer does not find it 
convenient to do this. He is not on the spot, and cannot 
watch the doings of his consuming customers as can the 
local retail dealer. Selling to the country contractor 
from a Chicago yard, if it shall become general, may in- 
volve the carrying of many slow and somewhat uncer- 
tain accounts, which the average Chicago dealer does not 
contemplate with satisfaction. For this reason it is pos- 
sible, even probable, that after the scheme shall have 
been tried for a while it will be abandoned as unprofit- 
able. 


Causes for Protests. 


Another difficulty already experienced to a large ex- 
tent is in giving satisfaction to country customers in 
points of quality and grade. Some dealers will try to 
play a sharp game on the buyer and run in off grades 
at regular prices for good grades. This will induce 
“kicks” and attempts at reclamation. That, of course, 
will mean no end of trouble between seller and buyer. 
Cases have occurred in which consumers have been so 
badly bitten by the Chicago shipper—or thought they 
have—that they have returned to their local dealers in 
humility of spirit and made confession that the best way 
to get lumber is to buy it at home. In that case they 
can kick to some purpose, landing the kicks on the per- 
son of the local dealer, so to speak, where they will do 
the most good. Besides, if disagreements arise, a con- 
ference and adjustment are much easier effected with 
one’s local dealer than with a distant city shipper. 

In reply to the objections indicated, some Chicago deal- 
ers say that the way trade has assumed shape in recent 
years there is trouble in doing business anyway. In the 
city building contractors’ trade there is excessive com- 
petition, cutting prices in estimating on bills, difficulty 
in securing a guaranty that the lumber will be paid for, 
defaults in payment, the necessity of placing liens on a 
great deal of property in order to __ force 
payment, and a chain of difficulties,  litiga- 
tion and other things that cause delay, expense and loss 
in making collections. On these accounts they say that 
if they must go into the consumers’ trade or quit busi- 


ness, they would as well do it in the country as in the 
city—and better in some instances. 

The men who first engaged in direct deliveries to con- 
sumers would not sell except for cash, with a guaranty 
from a local bank that the lumber would be paid for on 
delivery. Within a few years time has been given the 
purchaser, with a bank guaranty to insure payment at 
the end of the specified time. It is feared, however, that 
if nearly all the dealers in this city shall cut loose from 
association restrictions and former practices, and sell to 
anybody who will buy, it will induce such competition 
that in numerous instances the bank guaranty will be 
abandoned or frequently waived, and a go-as-you-please 
manner of doing business will result. This would induce 
some kind of hazard and difficulty in making collections 
which so greviously pertain to the trade with city con- 
tractors. 

The men who have openly been engaged in direct ship- 
ments to consumers for several years say that if compe- 
tition shall force the waiving of the bank guaranty feat- 
ure they will give up the business. These are the men 
who have taken the cream of that kind of trade hereto- 
fore and know that there will be little profit in it if they 
have to take chances on collections from a multitude of 
consumers. One prominent dealer, who has had several 
years’ experience, says that his house secures not more 
than one sale out of every twenty bills that it figures on. 
This shows that the trade with consumers involves a 
vast amount of work and expense as compared to results. 
It is probable that if the greater number of the yards in 
this city shall go into the business it will be so cut up 
by competition that there will be little in it for anybody. 
The same dealer says it is a mistake to suppose that the 
direct shipper from Chicago yards can always undersell 
the local retailers. It often occurs that the local yard 
underbids the Chicago shipper, and thus captures the 
bill. 


Sales of Conservative Concerns. 


There are certain conservative wholesalers who will 
take advantage of prostrated fences between the whole- 
sale-and retail trade, and will walk into the consumers’ 
field when there are good orders there to be picked up, 
but such conservative dealers will at the same time keep 
on good terms with country retail dealers, divide profits 
with them, and prefer them in sales whenever it is pos- 
sible to do so. One well known individual of that kind 
declares that when he cannot do the most of his busi- 
ness as he has done it in the past—directly with the 
retail dealers—he will quit the trade for good. 

Though doubtless there will be considerable selling ta 
country consumers by Chicago yards from now forward, 
such an innovation is not likely to go far. toward break- 
ing up the retail trade in large country places or in the 
rural communities. The retail dealers have a great ad- 
vantage over the consumers in one especial particular. It 
is seldom that a house or barn bill is filled completely 
from the Chicago yard; the builder is forced to go to the 
local dealer for extras of different sorts. It is then that 
the retailer has the double twist on the buyer, and he 
does not fail to use it. The contractor, carpenter or 
farmer pays smart prices for those extras or he does not 
get them. He takes his medicine, however, for he must 
have the stuff, and often the pill is so bitter that he con- 
cludes that he will buy his next bill of the local dealer, 
for it will be cheaper as a whole than buying in Chicago. 





COMBINATION IN BAND RESAWS. 


For a number of years one of the leading manufactur- 
ers of band resaws and one of the very few concerns which 
make a complete line, from light planing mill machines 
up to heavy mills for saw mill use, has been W. B. Mer- 
shon & Co., of Saginaw, Mich. This concern has built up 
a heavy business in this line. More recently the Saginaw 
Manufacturing Company, which has been known for 
years as a maker of wood split pulleys and of other simi- 
lar products, has also been turning out a line vf resaws 
especially designed for saw mill use. Many readers of the 
Lumberman who are acquainted with one or both of these 
concerns will therefore be interested in the icllowing an- 
nouncement: 

To our Customers and the Trade in General: We have 
sold the Gilbert band resaw business, consisting of good 
will, machinery, patterns and parts, to W. B. Mershon & 
Co., of this city, who will be in a position to furnish 
necessary repairs to the Gilbert band resaws. We wish 
to thank our customers for past favors and recommend 
W. B. Mershon & Co. to you for anything in the resaw 


line you may be in need of. 
* - Saginaw Manufacturing Co. 


Saginaw, Mich., Jan. 28, 1899. 

We understand that W. B. Mershon & Co. were led to 
make this purchase not only somewhat to limit competi- 
tion but because their own business was taxing to the ut- 
most their present manufacturing capacity, which is sub- 
stantially enlarged by taking over the Gilbert equipment 
and acquiring the stock of manufactured machines held 
by that company. The Gilbert band resaw for saw mill 
use is a good machine and will perhaps add strength to 
the line of the W. B. Mershon machinery. 





The Detroit Sprocket Chain Company, Limited, of De- 
troit, Mich., has just issued its third annual catalog of 
detachable link belting, sprocket wheels, malleable iron 
buckets, elevating and conveying appliances, ete. The 
book contains 130 pages, profusely illustrated, and is in- 
dexed for ready reference. In addition to the regular 
features of the catalog there is considerable valuable 
information as to the uses of the appliances handled by 
this company. <A copy of the catalog will be sent to any 
address upon application. 





AMERICAN LUMBERMAN. 





W. E. Barrett and J. J. Tucker, of Grand Rapids, Mich., 
are about to start on a trip to Florida and Cuba. 

A meeting of the board of directors of the National 
Hardwood Lumber Association will be held at Mem- 
phis, Tenn., at the Hotel Gayoso, on February 6. 

S. M. Burgess, of Bedford, Ind., has engaged as buyer 
for the Kirk Christy Company, of Cleveland, the coming 
year. Mr. Burgess is a very capable man in the hard- 
wood line. 

J. E. Reynolds, formerly a member of the lumber in- 
specting and shipping firm of Farrell & Reynolds, Mar- 
quette, Mich., is still doing business at the old stand, al- 
though the partnership has been dissolved. 

A daughter was born to William J. Wagstaff, of Osh- 
kosh, Wis., last Saturday, which leads to the inference 
that the elegant new house Mr. Wagstaff is building un- 
doubtedly has a room provided for the guest. 

J. M. Hastings, of Pittsburg, Pa., has just forwarded 
from New York 700 tons of steel rails to Puerto Cortes, 
Honduras, to commence the building of a railroad for 
the mahogany company in which he is interested. 

J. W. Embree, of the Rittenhouse & Embree Com- 
pany, made a trip to the Lake Superior district this 
week. The company is doing considerable logging in that 
section and will have a good input by the close of win- 
ter. 

G.- P. Rogers, of Seneca Falls, N. Y., advises that the 
R. J. Rogers Lumber & Coal Company, of that place and 
Geneva, N. Y., will in the near future open an office at 
Tonawanda, N. Y. The headquarters of the company 
will be in Tonawanda. 

E. H. Greer, who has been in charge of the yard at 
Marion, Ind., of the Greer, Wilkinson Lumber Company, 
of Cleveland, O., has ‘connected himself with the Holt 
Lumber Company, of Chicago, which he will represent -n 
the road in the state of Indiana. 

Fred W. Upham, the well known lumberman of this 
city, accompanied by Mrs. Upham, returned from Florida 
on Thursday of this week, after a pleasant trip to Pensa- 
cola and Escambia, at which place Mrs. Upham was the 
guest of Mr. and Mrs. E. F. Skinner. 

John M. Hastings, of Pittsburg, Pa., president of the 
Pittsburg & Honduras Company, sailed from New Or- 
leans on Saturday for Puerto Cortez, Honduras, to advise 
concerning the building of the railroad which his com- 
pany is putting into its mahogany timber holdings. 

James Peterson, of the incorporated box manufactur- 
ing firm of Peterson, Bell & Co., of Clinton, Ia., was in 
the city on business several days this week. Mr. Peterson 
says that the box business is heavy enough at this time 
to keep his factory constantly employed at full capacity. 

Mr. Chandler, of the Elk Rapids Iron Company, a 
prominent hardwood lumber manufacturing concern of 
northern Michigan, with headquarters at Elk Rapids, was 
a visitor in the city on Monday of this week and suc- 
ceeded in disposing of his company’s entire hardwood cut 
for the year to W. O. King & Co. 

W. T. Joyce, dealer in lumber, coal and building mate- 
rial at Carroll, Ia., with a dozen branch yards scattered 
at other points throughout the state, on February 1 
removed the general office of his branch yards from Car- 
roll to Clinton, Ia., and requests that all correspondence 
be hereafter addressed to the latter point. 

On Saturday last this office had a visit from C. D. 
Streeter, who was formerly in the lumber business at 
Mount Pulaski, Ill., with a branch yard at Chesnut. Mr. 
Streeter is now out of the lumber business, but is look- 
ing for a new location, believing that now is the proper 
time of the year and that this is the proper year to go 
into a new business or to take over an old one. 

Charles Moore, who is engaged in the retail lumber 
trade at Morris, Ill., under the name of the Morris Lum- 
ber Company, succeeding the old time lumberman, J. H. 
Patterson, at that point, was a visitor in Chicago on 
Friday of last week and bought quite a few cars of lum- 
ber for his spring trade. Mr. Moore says that the outlook 
is good for the retail business this spring in his locality. 

“Stick to the good things and erase the bad ones”— 
this is an apophthegm applied to a paper of pins and a 
rubber eraser sent by David H. Swan, of Springfield, O. 
The former typifies “points worth remembering—20 good 
ones.” These consist of pointed reasons why “Dave” 
thinks himself a good subject to stick to as a wholesaler 
of about anything needed in a well regulated retail lum- 
ber yard. 

The Crescent Yellow Pine Lumber Company, which for 
several months has occupied temporary quarters in the 
New York Life building, La Salle and Monroe streets, 
Chicago, this week moved into a fine suite of rooms in 
the east end of the same building—that portion which 
has been added within recent months. The company now 
has as elegant and convenient an office as any down-town 
lumberman could wish. 


Ferd Brenner, president of the Ferd Brenner Lumber 
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Company, of Cincinnati, O., exporters of hardwood lum- 
ber, sailed from New York a week ago last Wednesday, 
bound for Antwerp, with the purpose of visiting all of 
the commercial centers of Europe. The affairs of the 
company at Cincinnati will be under the general direc- 
tion of Leland G. Banning, vice president, and in the more 
active charge of S. A. Williams, secretary. 

One of the most successful commission men on Lake 
Superior is G. Fred Stevens, of Duluth, who called on the 
Lumberman on Wednesday and spoke in hopeful tones of 
the market for the coming year. He said that there was 
an excellent inquiry for stock and that while Duluth 
was pretty nearly cleaned up of dry lumber eastern 
buyers were not discouraged but were showing decided 
activity. A number of sales for low grade stock to be cut 
during the coming year have been made, 


Col. W. B. Dutton, the wholesale hardwood lumberman 
of Racine, Wis., during a visit on the Lumberman this 
week said that the National Hardwood Lumbermen’s 
Association, of which he is a director, has been of great 
service to the hardwood trade since its organization early 
last year. He will attend the directors’ meeting at 
Memphis, Tenn., next week, at which time the Memphis 
exchange will be reorganized. Col. Dutton is extremely 
enthusiastic as to business prospects. 


The Lumberman enjoyed a call this week from C. S. 
Tibbits, traveling salesman for the Curtis & Yale Com- 
pany, of Milwaukee, Wis. The Tibbits family has be- 
come quite celebrated through its representatives, who 
have identified themselves with the lumber and sash and 
door trade. C. 8. is the youngest of the trio from this 
distinguished family and is making an excellent record in 
his relation with the Curtis & Yale Company. His tervi- 
tory is between Milwaukee and Chicago, on the St. Paul 
and Northwestern roads, 


John A. Nourse, formerly manager of the great pine 
yard of the Sawyer-Goodman Company, has joined with 
C. L. Cross in the formation of the firm of Cross & 
Nourse. The firm’s office is in suite 910, Monadnock 
building, this city. It will handle cypress, northern 
and southern pine, cedar products, etc. It will be remem- 
bered that Mr. Cross lately secured the agency of the 
Southern Cypress Company, Limited, of New Orleans, for 
the sale of cypress in several of the northwestern states, 
with headquarters in this city. One of the features of the 
new firm’s business will be the sale of the product of the 
Bradley Company, of Tomahawk, Wis. 


C. B. Flinn, of this city, is establishing a reputation up 
in the Wisconsin woods as a timber cruiser. Mr. Flinn 
was up in the woods last week looking after his logging 
interests in company with Tim O’Connor, of O’Connor & 
Carr. The latter claims to be able to hold his own with 
most woodsmen, but is free to acknowledge that Mr. Flinn 
can out-travel him any day. Probably D. S. Pate would 
say that Mr. Flinn’s ability to get over the ground in 
the timber comes from the training he had when they 
two were chased by wolves up in Manitoba several years 
ago. It may be added, however, that Mr. Flinn has al- 
ways maintained that the wolf story was a creature of 
Pate’s imagination. 


Charles 8S. Keith, of the Central Coal & Coke Com- 
pany, Kansas City, Mo., says that the company’s Janu- 
ary shipments were light. It shipped 7,000,000 feet of 
lumber, this amount being a falling off of 250,000 feet 
as compared with December. The mills of this company 
at Keith, La., and at Texarkana, Ark., are now averag- 
ing about 250,000 feet of lumber daily, log measure. 
One great day in December the mills cut 504,000 feet. 
Mr. Keith says that business is light on the new list 
and that he is glad that it is. His record of orders 
books shows the statement to be correct. He says that 
he expects a new list in a few days, higher even than the 
one now current. . 


The meeting of the Indiana hardwood manufacturers 
and dealers called for next Thursday at the Grand hotel, 
Indianapolis, it is thought will be attended by a con- 
siderable number of hardwood lumbermen of the state. 
A letter has been received from the J. C. Walter Lum- 
ber Company, of Crawfordsville, who are the promoters 
of the movement, saying that they anticipate an attend- 
ance of twenty-five or thirty at the lowest estimate from 
among the leading factors of the trade in the state. The 
Indiana hardwood industry is distinct enough from that 
of other states to warrant a state organization as a 
means of information and to a certain extent of mutual 
protection, and it is desired that everyone who reads this 
item shall consider it a personal invitation to himself 
to be present at this meeting. 


The Foster Lumber Mercantile Agency, of this city, 
filed articles of incorporation at Springfield last week. 
This is a new concern, and as its name indicates, it will 
be a mercantile agency especially for lumbermen. The 
protmoters of the company and the active members are 
W. A. Glass and F, F. Fish, the former having been 
Chicago manager for the John W. Ely Company and the 
latter assistant manager. Mr. Glass has been connected 
with the John W. Ely Company for a number of years, 
but previous to that time was for several years manager 
of one of R. G. Dun & Co.’s eastern offices. It is not an- 
nounced when the new agency will be ready for business, 
but the Lumberman understands that the preliminary 
work is largely completed. 

E. V. Babcock, of Pittsburg, Pa., president of the Bab- 
cock Lumber Company and at the head of E. V. Babcock 
& Co., after many years of very hard work has finally 
concluded to take a vacation. The Lumberman is glad 
of it, because “Bab” deserves one. He is going to take 
this vacation in great shape, too. He has leased the pri- 


vate car of W. B. Mershon, of Saginaw, and will be 
accompanied by his wife and a half dozen or more friends 
from Pittsburg, and also by W. W. Reilley and sister, of 
Buffalo. The party will make a six weeks’ tour, starting 
at Pittsburg and going direct to the Pacific coast, which 
they will tour from north to south, and return via the 
Southern Pacific, New Orleans and the south. 

The Compound Door Company, of 189 La Salle street, 
this city, is erecting a new factory at St. Joseph, Mich., 
ground having been broken on Wednesday of this week. 
Upon the completion of the factory it is understood that 
the company will remove to St. Joseph and make its 
headquarters there in the future, as the location is an 
eminently desirable one, considering the large amount 
of eastern business which the concern has. This com- 
pany formerly operated a factory at Hagewisch, which 
was originally established by the Compound Lumber Com 
pany. ‘This factory burned several menths ago, and for 
various reasons it was decided not to rebuild at Hege- 
wisch. 'The company’s chief product is veneered doors, 
and it is a large consumer of hardwood lumber for this 
purpose. 

One of the younger manufacturing concerns on Chequi- 
megon bay is the Ashland Lumber Company, and C. I’, 
Latimer, president of the company, during a visit to the 
Lumberman this week said that the last year has been 
a decidedly successful one and that the outlook was 
very promising for 1899. He deprecates the policy of some 
mill men in making heavy sales in advance. Mr. Lati- 
mer has just returned from a visit to Buffalo and what 
he saw made him less than ever inclined to give anybody 
a hold on his stock at the present time, though it might 
be that as the market develops he would be disposed to 
sell large lots of his output in advance. He seemed to 
feel, however, that the proper policy was for mill men 
to retain control of their product and sell it in smaller 
lots which he believed would result to their advantage. 

Announcement is made that John W. Love has with- 
drawn from the firm of John B. Ransom & Co., of Nash- 
ville, Tenn., having. sold his interests to A. G. Ransom, 
and that J. W. Boyd & Co., of Scottville, Ky., are suc- 
ceeded by the firm of Love, Boyd & Co., composed of 
John W. Love, John W. Boyd, Hamilton Love and L. 
P. Browning. The main office of Love, Boyd & Co. will 
be located at Nashville, Tenn. They will have yards at 
Nashville, West Moreland, Fountain Head, all of Tennes- 
see, and Scottville, Ky. The planing mill of the firm will 
be at Scottville, Ky., and the saw mills in Allen county, 
Kentucky, and Macon county, Tennessee. The announce- 
ment, which is dated Nashville, January 23, was signed 
by John W. Boyd & Co. and John W. Love. The new 
firm will manufacture and handle hardwood product, espe- 
cially poplar. 


The Lumberman had the pleasure of a call this week 
from A. H. Whitmarsh, manager at Texarkana for Wm. 
Buchanan, the well known manufacturer of yellow pine. 
Mr. Whitmarsh came to Chicago and visited Detroit after 
his delightful visit with the lumber dealers of the west 
at St. Louis last week, where Wm. Buchanan has an of- 
fice in charge of George R. T. Hogg. He reports an abun- 
dance of orders in the hands of the southern mill men, 
with a tendency toward hardening of values in yellow 
pine and a prospect for a considerable advance before the 
spring trade shall thoroughly open. Mr. Whitmarsh is 
one of the substantial young men in the southwest and is 
making a good name for himself and money for his em- 
ployer. He has always had many warm friends and his 
genial nature, integrity of character and fidelity to 
friendships are characteristics which promise a much 
greater future for him. 


W. E. Sawyer, of the Sawyer & Austin Lumber Com- 
pany, La Crosse, Wis., was in St. Louis the past week on 
his way home from a few days’ stay in the Arkansas for- 
ests, where he is financially interested. The visit to 
Arkansas was a radical change to Mrs. Sawyer, who had, 
a week prior, returned from a four months’ trip to 
Europe, accompanied by Mr. Sawyer, where they visited 
England, Germany and France and enjoyed a delightful 
outing. Mr. Sawyer made some slight comparisons be- 
tween the comforts of home and the luxurious old hotels 
in Europe and the shooks, in which he found it necessary 
to house himself while staying in the forests of Arkansas. 
He is, however, in excellent health and his brethren in 
the trade of the north will gladly welcome him back to 
the prosecution of the interests of the Sawyer & Austin 
Lumber Company, both as manufacturers and retail 
dealers, their yards in the west forming an important 
branch in the business of the company. 


This office enjoyed a call a few days ago from C. A. 
Goodman, superintendent of the Sawyer-Goodman saw 


mill interests at Menekaunee, Wis. Mr. Goodman an- 
nounces that their mill will start up next Monday and 
will manufacture basswood, elm, maple, birch, ash, etc., 
thus marking an important epoch in the history of the 
Sawyer-Goodman Company, which has been for many 
years one of the largest producers of white pine in the 
northwest. Mr. Goodman, as president of the Dickason- 
Goodman Lumber Company, owning yards in four states 
in the west—Missouri, Kansas, Indian Territory and Iows 
—reports that his yards were fairly prosperous last year 
and that it is the desire of his company to add to the 
number of well located yards in ithe west. Upon being 
asked why he scattered his yards in so many states, the 
suggestion given was that neither drouth nor any other 
disaster could effect the interests of the company ‘0° 
seriously or thoroughly, should it visit one or more, 
states, as though the entire yard business were confined 
to one locality. 


E. V. Babcock & Co., the well known wholesalers of 
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Pittsburg, Pa., have reorganized their sales force for the 
coming year as follows: O. H. Babcock is chief sales- 
man and operates east of Pittsburg. His headquarters 
are supposed to be at Pittsburg, but for some strange 
reason he spends his Sundays at Johustown, and for still 
more strange reasons makes his headquarters at the 
Capital hotel, instead of the Merchants. O. B. Dow 
operates along the Pittsburg & Western and Beaver val- 
ley. He recently distinguished himself by bringing home 
a beautiful bride from Detroit. L. T. Moreland, the old 
time retailer from Beaver, Pa., works for the firm on the 
C. & P. and the Monongahela branch of the Pennsylvania 
road. C. G. McCoy, who travels in the vicinity of Pitts- 
burg largely, and recently retired from the service of 
Bliss & Van Auken, of Saginaw, Mich., to accept service 
with E. V. Babcock & Co., distinguished himself by 
bringing in a 600,000-foot order during the first week of 
his service. A. D. Terhune is also a new man on the 
road for the Babcock company. Last year he was em- 
ployed by Kelsey & Freeman, of Toledo, O. He works 
in southeastern Ohio and starts off the year with an 
excellent trade. 


In a recent and characteristically laudable endeavor 
to present to the public some of the great natural re- 
sources of the country traversed by the St. Louis South- 
western railway, in Texas, General Freight Agent H. E. 
Farrell, of that company, unconsciously exposes to the to- 
bacco smoking world something that it long has suspected 
but never had known to be confirmed. Mr. Farrell is 
tireless and happy in his exploitations of the attractions 
and resources of the Cotton Belt route, and in one of 
them, a letter of instructions to commercial and traveling 
agents of the road, he calls attention to the fact that 
lands along the Lufkin branch of the Cotton Belt, extend- 
ing from Tyler to Lufkin, Tex., are peculiarly adapted to 
the suecessful cultivation of (mark the honesty of the 
reservation) “what is known to the trade” as Cuban or 
Havana tobacco. The land can be purchased now at from 
$2.50 to $5 an acre and each acre will raise about 800 
pounds of “first class Havana tobacco ;” 400 to 500 pounds 
for a second crop, a good filler. Soberly, the tobacco is 
of the highest grade. The expense of getting everything 
in shape, barns, etc., is probably $100 an acre. The value 
of the tobaeco is about 40 cents a pound, and it is ac- 
cepted by the trade and the consuming public as con- 
scientiously designated by Mr. Farrell—as Cuban or 
Hayana tobacco. 





Vindicating a Natural Phenom2non. 


‘he Lumberman is in receipt of a letter from F. W. 
Shepard, of Madison, Wis., designed to rehabilitate his 
reputation for veracity, which, as in all such. matters, 
we are glad to publish. We certainly have in this case 
no reason to doubt Mr. Shepard’s entire truthfulness. 
The letter is as follows: 

Considerable comment has been engaged in by different 


newspapers with reference to an interview I had with a 
reporter of the Northwestern Lumberman some time 


since, and which appeared in the columns of that paper. 
I enelose herewith a clipping mailed me by a friend in 
lilinois from the Inter Ocean, which will recall to your 
mind the item referred to. Some of my friends have vol- 


unteered to suggest that I am not a George Washington, 
and as I am on the ground and find that remarkable hen 
in good running order, and being very desirous of vin- 
dicuting my veracity through the columns of your paper, 
I have taken the liberty to send you today, under sepa- 
rate cover, a sample of the eggs for your inspection. 

This egg is packed in hemlock sawdust, same grade as 
fed the hen, and the paper in which it is enclosed is 
made from hemlock pulp. 

Trusting you will lend me such assistance as you can 
in (his matter, and thanking you in advance for any cour- 
tesies show me, I am, yours very truly, 

F. W. Shepard. 

Lhe clipping referred to relates to a hen of remarkable 

appetite and productiveness which is filling a steady job 
at the mill of the Hunner Lumber Company at Chelsea, 
Wis. It was alleged that the' mill foreman had been 
feeding this hen on hemlock sawdust and cornmeal mixed, 
and gradually reduced the amount of meal until the 
fowl was subsisting on sawdust alone. She laid sundry 
eggs and hatched out a dozen, the product eleven wood- 
peckers and one chicken with a wooden leg. 
_ Mr. Shepard’s demonstration of the truth of this case 
1s Satisfactory as far as it goes, but in order that his vin- 
dication may be complete the Lumberman has _pur- 
chased the latest type of incubator and will duly report 
the result of its experiment on the egg Mr. Shepard sent 
with his letter. 





A Change of Base. 


The Illinois retailers who will visit Chicago next week 
to attend the annual meeting of their state association 
will have the pleasure of meeting Henry A. Rumsey, who 
18 now city salesman for the Holt Lumber Company, in 
Place of J. O. Means, who for years has occupied that 
position, but lately connected himself with a yellow pine 
Manutacturing establishment. While Mr. Rumsey’s tal- 
ents will largely or entirely be confined to the Chicago 
trade, he is already acquainted with a good many of the 
dealers of the state, and will, on behalf of the company, 
extend a weleome to next week’s visitors and will invite 
them to call upon the Holt Lumber Company at its of- 
fices in the Manhattan building, a few floors above the 
offices of the American Lumberman—an invitation which 
We are authorized to extend in advance. Mr. Rumsey is 
& young man who was graduated but a few years ago 
from Old Williams, but he has devoted his time and 
talents to mastering the lumber business, and with ex- 
cellent, results. He has been with the Holt Lumber Com- 
pany since 1894, He spent about two years in the Chi- 
®go office, during 1896 and: 1897, and the remainder of 


“bay, in Ontario. 
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the time has been at the mill at Oconto or in connection 
with the portion of the business conducted from the 
Oconto office. For a considerable length of time he rep- 
resented the buying department, taking up stock pur- 
chased at various Wisconsin mills to eke out the com- 
pany’s own product. 





Chicago Prices Braced Up. 


A meeting of representative Chicago wholesale lumber 
dealers was held in the Old Colony building on Wednes- 
day afternoon this week. The attendance was large and 
the conference entirely harmonious, D. S. Pate occupying 
the chair and all present participating in the discussion. 
It was the unanimous conviction of the trade that prices 
should be held firm in accordance with the price list re- 
cently adopted and distributed to the various local firms 
as representing the prevailing prices. 

Many reports were made to the dealers present as to 
the condition of the trade in other markets, particularly 
in the producing centers, and it was agreed unanimously 
that the list be strictly adhered to in sales from and after 
the date of meeting. Various firms participated in the 
meeting and those who could not attend were arranging 
to send out a list early this month with piece stuff on a 
basis of $12.50 a thousand, No. 1 16-foot fencing at $16, 
shorter lengths at $15, No. 2 fencing at $12, common stock 
boards at $14.50 to $15.50 up to 16-foot, No. 2 stock 
boards from $12.50 to $13 and other items in proportion. 

The unanimity of sentiment in the Chicago trade is 
strengthened by the positive advices from the north as to 
the present state of the market and no one doubts the 
ability of the wholesale merchants to maintain the prices 
named. There is a probability of a further advance be- 
fore the spring trade shall fully open, in view of the early 
calls for lumber, the scarcity of dry stock at the mills 
and in the wholesale yards and the paucity of supplies 
with the retail dealers throughout the country. Fortu- 
nately, the Chicago trade is fairly well supplied with lum- 
ber, the bulk of it bought on advantageous figures late 
‘last year; and as the new scale of prices. about to be sent 
out is in fact low, compared to the prices at which it is 
possible to secure bulk lots at this time, the Lumberman 
is convinced that wholesalers will be justified in making 
a new and higher price list within the next six weeks. 
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McCarthy:Casey. 


At the residence of the bride’s parents, No. 3960 Ellis 
avenue, Chicago, Miss Ethel May Casey was married on 
January 25 to T. H. McCarthy, secretary, treasurer and 
general manager of the Ruddock Cypress Company, 
Limited, of Ruddock, La. The ceremony was performed 
in the presence of 200 guests. The decorations of the 
house were elaborate, the prevailing color being pink, 
with pink roses tastefully arranged and intertwined with 
smilax and palms. A screen of roses and palms in the 
lower hall concealed an orchestra which played Mendels- 
sohn’s wedding march as the bridal party entered, L. Fer- 
ris and Dennis McCarthy carrying the ribbons. A sister 
of the bride, Miss Lucile E. Casey, acted as maid of honor, 
and the bridesmaids were Misses Marie H. Fowle of 
Raleigh, N. C.; Maude Merigold, Marie Adele Cummings, 
and Grace B. Buchanan. The grocm was supported by 
Howard D. Casey as best man and the ushers were D. H. 
McCarthy, Dubuque, Iowa; Lowther Ferris, Lieut. Alva 
Stewart Goodyear, of Tomah, Wis., and E. A. Gehring, 
St. Louis, Mo. 

The bride was exquisitely gowned and carried a novelty 
in bouquets, a bunch of lilies of the valley, fastened with 
broad white satin ribbons, to one of which was at- 
tached a gold ring, to a second a gold thimble and to a 
third a gold coin. The maids each received a ribbon and 
a portion of the bouquet accompanying it. The ring indi- 
cated to the maid to whom it fell a marriage for love, 
the thimble spinsterhood, the gold piece a ‘marriage for 
money. Following the ceremony there was a reception 
for 400 guests. Mr. and Mrs. McCarthy have gone south 
and will be at home for the winter at St. Charles hotel, 
New Orleans, La. 

T. H. McCarthy is known in the west wherever white 
pine and cypress are used as a sterling representative of 
one of the younger generation of hustling lumbermen, a 
typical specimen of the best citizenship of the south, He 
was for some years connected as salesman with the 
Standard Lumber Company, of Dubuque, Ia., where his 
personal popularity kept pace with his widening acquaint- 
ance. About four years ago he identified himself with 
the Ruddock Cypress Company and recently, when W. L. 
Burton sold out his interest in the company, Mr. Mce- 
Carthy acquired a good sized block of its stock. He is an 
unassuming business man and a successful one, of gentle- 
manly, quiet demeanor. His large army of friends to 
whom this advice will come will join the Lumberman in 
wishing Mr. and Mrs. McCarthy an ideal married life. 


~-~“ekee—_<_—nresn—_—aeeeeeeeeeeaesaa* 
The Spanish River Logging & Booming Company, which 
held its annual meeting on January 20 at Windsor, Ont., 


operates in the Spanish river district, north of Georgian 
It is entirely composed of American 


capitalists, and is believed by some to be the largest 
logging concern in Canada. E. T. Carrington, of Bay 
City, Mich., is president, and among the principal stock- 
holders is Russell A. Alger, secretary of war of the 
United States. Other well known capitalists, resident in 
Detroit and the Saginaw valley, are interested in the 
company. 
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LITIGATION. 

Two damage suits against the Chicago, Burlington & 
Quincy Railroad Company, growing out of the big fire in 
the lumber district on August 1, 1894, were settled by 
agreement last Saturday. Under the agreement two 
judgments against the railroad company were entered 
before Judge Tuthill of the circuit court, one for $30,000, 
in favor of the S. K. Martin Lumber Company, and the 
other for $10,000, in favor of Perley Lowe & Co. This fire 
was one of the most destructive that ever visited the 
Chicago lumber district, The heaviest loss, as far as 
lumber was concerned, fell on the S. K. Martin Lumber 
Company, its stock of over 40,000,000 feet being com- 
pletely wiped out. The money loss to this concern was 
over $500,000, while Perley Lowe & Co. lost 12,500,000 
feet of lumber valued at $150,000. It was alleged that 
the fire started from a spark from one of the Chicago, 
Burlington & Quincy switch engines, and on the strength 
of this suit was brought in the name of the two concerns 
above mentioned against the railroad company. As above 
stated, the suits were compromised by the railroad com- 
pany paying $40,000, which is about 10 percent of the 
total amount of insurance involved. The insurance com- 
panies that carried risks on the two yards named will 
share in the benefits from this settlement in accordance 
with the amount of loss borne by each. The Lumber- 
men’s Mutual Insurance Company of this city, was one 
of the companies involved, and its surplus will receive a 
considerable addition by reason of this settlement. 

On January 27 at Pittsburg, Pa., Attorneys S. B. and 
Sol Schoyer filed a bill in equity for Walter C. Craven 
against Joseph H. Rankin. They constitute the well- 
known firm of Rankin & Co. Mr. Craven asked that a 
receiver be appointed on the grounds of insolvency. The 
court absolutely refused to grant this appointment, stat- 
ing that there are no grounds for it. 

Texarkana, Ark., Jan. 31—0O. A. Mason, formerly man- 
ager of the Tri-State Lumber Company and indicted for 
alleged embezzlement, is staying in the city until the 
March term of district court of Bowie county, for which 
time his trial is set. He states that he is innocent of 
the charges against him and is perfectly confident this 
will be proven at the trial. 

The affairs of the Little River Lumber Company of 
Allene, Ark., are in the hands of John Towery, as trustee. 
The creditors of the concern have been before the referee 
in bankruptey—H. H. Sevier—to secure policies of in- 
surance on buildings and stock recently burned, amount- 
ing to $11,000. These policies had been assigned to a 
firm of merchants here as security for indorsements and 
advances, but according to the referee’s decision they 
must be returned to the trustee as assets of the com- 
pany. 

The Northern Pacific Wins An Important Suit. 


In the federal court at Minneapolis, Minn., Judge 
Lochran rendered a decision last week which confirmed 
the title of the Northern Pacific Railway Company to 
about a million acres of land in the northern part of 
Minnesota and Wisconsin, patented to it by the United 
States. The decision is important because the land in 
question is largely timbered and the stumpage on it was 
sold about three years ago to the Weyerhaeuser syndicate. 
The government brought suit for the cancellation and 
annulment of the patent issued to the railroad company 
and for the restoration of the lands to public domain on 
the ground that the patent had been issued in derogation 
of the rights of the United States, through inadvertence 
and mistake. It was further alleged that the issuance 
of the patent was not authorized by law. The govern- 
ment claimed that Duluth was the eastern terminus of the 
railway; the company insisted that it was Ashland. The 
secretary of the interior sided with the government and 
refused to issue patents to the company of. lands lying 
east of that point. This particular stumpage includes 
much that was purchased by Mr. Weyerhaeuser and is in 
the vicinity of the mill he is now building at Lake 
Nebagemain. There never has been any doubt upon the 
part of the railroad company concerning what the decis- 
ion of the court might be, and this suit probably does no 
more than confirm the title of the company in the lands, 
the stumpage on which, as already has been said, was dis- 
posed of entire to Mr. Weyerhaeuser and his associates 
in 1894. 
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A railway is being pushed in Mississippi that when 
completed will open up an extensive hardwood section, 
with. outlets north and south. It is the Yazoo Delta 
railway, which is being constructed north and south 
from Moorehead, in Sunflower county. It is about mak- 
ing connection with the Illinois Central, at Tutwiller, a 
point forty-five miles north of Moorehead on the Clarks- 
dale and Minter City branch. It is the intention to ex- 
tend the road south to Yazoo City, or some point on the 
line of the Yazoo & Mississippi Valley road, in the near 
future. Northward it is intended to extend the line to 
Memphis. Completed as projected the road would be 175 
miles long, running the length of the eastern half of 
the delta, the naturally richest region in the south. 





It is said that logs are being put in throughout the 
Menominee, Mich., district at less than half the cost of 
ten years ago, on account of improved methods, logging 
railways, cheaper supplies, ete. Hardwood and hemlock 
logs are now being cut and hauled as cheaply as pine 
was at one time, and those woods are rapidly coming to 
the front. Soft elm, black ash and birch are having a 
great call this year, and all hardwoods are being inquired 
for. 
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The offices, warehouses and large general store of the 
Peters Salt & Lumber Company, at Eastlake, Mich., were 
destroyed by fire on January 27. Less estimated at $28,- 
000, with insurance at $20,000. The plant will be rebuilt 
at once. 

The factory of the Pacifie Box Company, at San Fran- 
cisco, Cal., was totally destroyed by fire on the evening 
of January 26. The net loss will amount to about $26,000, 
as $14,000 insurance was carried. The factory was the 
property of Myers, Carrick & Williams and will be re- 
built at once. 

The dry kiln belonging to the plant of J. E. Henry & 
Sons at Lincoln, N. H., was destroyed by fire on Janu- 
ary 26, resulting in a loss of $8,000, with stock of the 
value of $50,000. The building was insured for $6,000. 
This firm suffered a loss of $40,000 by fire about a month 
ago. 

The plant of the Lancaster & Rice Lumber & Manu- 
facturing Company, at Cairo, Ill., was recently destroyed 
by fire, together with half a dozen small adjoining build- 
ings, resulting in a loss estimated at $25,000; insurance, 
$9,000. 

The factory of the Alexandria Planing Mill Company, 
the property of Crider & Hays, at Alexandria, Ind., was 
destroyed by fire January 21, resulting in a loss of $8,000; 
insurance, $2,000. 

The planing mill of E. E, Smith & Co., at Providence, 
R. I., was destroyed by fire January 26, entailing a loss 
estimated at $30,000. The property was fully insured. 

The saw mill of Nye, Lusk & Hudson, at Eidsvold, 
Wis., was burned recently. The mill was insured for 
$6,500 and will be rebuilt. 

A boiler explosion at the Loud company’s shingle mill 
at Munising, Mich., last Wednesday night, killed Daniel 
McFarlane, the fireman. The engine room and boilers 
were blown to atoms, but the other buildings were not 
badly damaged. The mill will be repaired as rapidly as 
possible. The remains of the fireman were brought to 
Oscoda and buried on Monday. 


An Overrated Chicago Blaze. 

At an early hour on last Monday morning the mahog- 
any and fancy lumber and veneer establishment of J. 
Rayner, Incorporated, corner of Fulton and Morgan 
streets, Chicago, was practically wiped out by fire. The 
origin of the blaze is unknown but is presumed to have 
been on the outside of the premises, the latter having 
securely been guarded against nocturnal intrusion. The 
energy attained by the fire, fed by only combustible 
material as it was, caused the young men of the secular 
press of the city greatly to maguify the loss in dollars and 
cents, Frank Rayner, secretary and treusurer of the cor- 
poration, in an interview with the American Lumberman 
on Thursday, stated the facts to be in substance these: 
The house had been established eleven years; the loss on 
stock was estimated at $36,000, insured for $27,000; the 
buildings consisted of a 300-foot storage shed, two-story 
office building and a horse barn, all of which, including 
four horses, were a total loss, with the buildings insured 
for $6,700. Mr. Rayner further stated that the insurance 
was being adjusted promptly; that a new stock was 
already in transit from the New York house; that con- 
tracts had been let for the immediate erection of new 
buildings and that he would be filling orders as usual by 
next week. 


FINANCIAL TROUBLE. 

Application has been made for a receiver for the George 
Campbell Company, dealer in lumber, tan bark, ete., at 
Harrison, N. J. A judgment was recently rendered 
against the company, when it was found that the title 
to the property was held by Hilton Greans, of Oldham, 
England. A rule to show cause why receiver should not 
be appointed was granted. 

The planing mill, dry houses, storehouses, lumber sheds, 
ete., owned by the estate of Mial Davis and known as the 
City lumber yard, at Fitchburg, Mass., were sold recently 
by auction for $20,000 to satisfy an encumbrance held by 
a savings bank of that city. The purchaser was L. H. 
Kileski, the attorney of the savings institution. 

Samuel A. Skead, exporter of lumber, of the Produce 
Exchange Building, New York city, has been forced to the 
wall. Two judgments have been filed against him, one 
of $8,666, in favor of Noyes & Sawyer, Buffalo, N. Y., 
and the other of $1,666 in favor of the Swan-Donogh 
Lumber Company, Tonawanda, N. Y. A meeting of Mr. 
Snead’s creditors was held in this city January 31, but 
no definite action was decided upon. Several Buffalo and 
Tonawanda concerns have been bitten very severely. The 
liabilities will, it is said, amount to between $30,000 and 
$40,000, with assets only nominal. 

Thomas Jones, lumber dealer at Logansport, Ind., re- 
cently assigned for the benefit of creditors to George 
W. Fender. Liabilities $10,000, with assets from $3,000 
to $4,000. 

It is reported that an attachment for $15,000 against 
the Stratton Lumber Company, of Vermont, having a 
place of business at Cambridge, Mass., has been filed at 
the Middlesex registry of deeds by Rollin B. Jaquith, of 
Somerville, Mass. 

ee ee ee 

At Grand Rapids, Mich., the decision in the case of 
Arthur R. Antisdel against John Canfield, of Manistee, 
Mich., giving Antisdel a commission of $20,000 for the 
sale of pine lands, was reversed on on January 21 by the 
state supreme court. 
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FACTORY PLANK AND DOORS. 


A good deal of incredulity has been expressed one time 
or another in regard to the claims made by sash and door 
inanufacturers that their business was a losing one, or 
not as profitable as a manufacturing business should, be. 
It was seen that the number of wholesale manufacturers, 
operating great factories and catering to the general 
trade of the country, was limited; that they were large 
concerns with apparently ample capital and were con- 
tinually increasing the size and quality of equipment of 
their establishments. It has seemed incredible to many 
that such an industry could be conducted continuously 
without an adequate margin of profit, and so the talk of 
the manufacturers about the difficulties of their position 
has been considered to be largely for effect. But a mo- 
ment’s consideration of the actual conditions will con- 
vince anyone that there is much grcund for the dissatis- 
faction expressed by the sash and door makers. 

The present sash and door price list isa higher one than 
that previously in effect, but the advance in the list has 
been offset by the increase in the discounts, so that in car 
lots the sash and door men are securing what are about 
the lowest prices in the history of the trade. Very likely 
there have been isolated periods when net prices were 
lower than now, but they have been few and of short du- 
ration. It is said that the average carload discounts 
have been about 73 percent on No. 1 and 74 percent on 
No. 2 doors. In addition to this, glazed sash are low; 
in fact practically everything on the list is sold at corre- 
sponding figures. Now consider the cost of the material. 

Not only are the discounts heavy, making the net prices 
low, but prices of door stocks are from $2 to $3 a thou- 
sand above those prevailing when the present list was 
formulated. No. 1 shop is being sold at $27 to $28 at the 
mill, while a sale of inch and a quarter at $30.50 at Chi- 
cago, recently made, indicates the trend of the factory 
lumber market at the leading centers. These are unpre- 
cedented prices for white pine factory plank and have so 
near wiped out the margin, if any existed, between cost 
and selling price of doors that the factory owners are 
justified in theiy serious alarm over the situation. 

Consolidation of the factories seems to be the only 
remedy for the evil, but that hangs fire and shows little 
prospect of being put into effect; so now there is a new 
movement under foot in the hands of a committee, which 
it is hoped will enable the factories to get a new dollar 
back for the old one. 

It is somewhat strange that this condition should pre- 
vail in sash and doors when the lumber market is so 
strong, but it is the inevitable result of over-capacity 
and over-production and of an undue competition for 
business. Factories are enlarged or improved so that they 
can make economies in manufacture, but the only practi- 
cal result is to increase the product, lower the price and 
make the conditions more arduous still. 


To Recover Lost Love. 


The wholesale trade in stock sizes of sash, doors and 
blinds has been mourning the loss of the allegiance of the 
buyers whose aflections have wandered off after odd 
work. There have been all sorts of schemes proposed to 
re-establish the old relations, but so far with little suc- 
cess, and the manufacturers and dealers in stock goods 
will be very thankful to anyone who will suggest a 
means of recovering their lost love and of reinstating their 


. product in the regard of buyers. Apropos to this situa- 


tion is a letter written by an Alabama darky to a white 
physician of great repute for marvelous cures. An Ala- 
bama friend of the Lumberman was in the doctor’s of- 
fice, was shown the letter, and made a faithful copy of it, 
which he forwarded to the Lumberman and which is re- 
printed below: 

Dear Doctor:—My wife has lost Her Recompense for 
me, and am giving Her desttiution to anodder man. 
want you to give me Some pouders to go in her coffee to 
rehibirate her desire for me. Yours respectfully, 

Abram Jones. 


Merrill’s New Sash and Door Factory. 


As a manufacturing city, Merrill, Wis., has not yet 
reached its decline. Although there are two less saw 
mills than there were a few years ago, a new sash and 
door factory is now in operation, and additions to the 
capacity of another plant keep up the average very 
well. 

There is now in operation in Merrill the Anson-Hixon 
Sash & Door Company, of which L. N. Anson is presi- 
dent; F. P. Hixon, vice president; S. Heineman, secre- 
tary, and John O’Day, treasurer. Mr. Anson, as is well 
known, is an old resident of Merrill, and leading spirit in 
the Gilkey & Anson Company, lumber manufacturers. 
Mr. Hixon is president of the T. B. Scott Lumber Com- 
pany, of Merrill, although a resident of La Crosse. Mr. 
Heineman is president of the National Bank of Merrill, 
although a resident and a member of the George E. Foster 


Lumber Company. Mr. O’Day is a member of the log- ° 


ging firm of Daly & O’Day, of Merrill, who operate on 
an extensive scale in the upper Wisconsin valley. 

The new concern has purchased the Weidauer sash and 
door factory plant at Merrill. This plant is compara- 
tively new, having been built about four years ago and 
operated for less than a year. Nevertheless, the new com- 
pany has entirely remodeled the plant, putting in ma- 
chinery for the manufacture of dowel doors. The shaft- 
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ing has all been rearranged and a new system of blow pip- 
ing put in. Many new and improved machines have been 
added and the new factory starts out with all possible 
facilities for manufacturing everything in the sash and 
door, interior finish and mill work line. 

E. A. Radcliffe, an experienced and practical sash and 
door manufacturer, for some years with the Rockwell 
Manufacturing Company, of Milwaukee, is manager of 
the Anson-Hixon Sash & Door Company, and his brother, 
J. I. Radcliffe, is superintendent of the factory. The 
plant was put in operation three weeks ago and is now 
turning out stock and ready for business. It will employ 
in the neighborhood of 200 men and will have a capacity 
of 600 doors a day, besides all kinds of special work in 
pine and hardwood. The outlook for the new company, 
made up, however, of old and experienced business men 
and lumbermen, is very propitious. 


* * * 


A plaint comes from the country’s metropolis that it is 
a noteworthy fact that manufacturers of sash, doors and 
moldings have not been successful in New York city, be- 
cause of the competition from the west. Labor, rent, in- 
surance, ete., are all higher there than in the western 
cities, and in the towns in the interior of the state, and 
against such conditions New York manufacturers could 
make no headway. 


* * * 


At St. Louis, Mo., the sash, door and blind trade con 
tinues in a very unsatisfactory condition. Trade is far 
from being good, and prices are too low for any profit tak- 
ing on the part of the manufacturer. There is some 
movement in car lots, especially to the southwestern an 
Texas territory, but values are not of the kind to make 
the manufacturer happy. There is no demand worth men 
tioning of broken lots, though the spring trade may de- 
velop some activity in this respect. Southern jobbers are 
moderate buyers at low figures. 

A leading St. Louis manufacturer advises that under 
present conditions he is losing money every day. An 
early spring trade in broken lots will, of course, offset 
this, as trade in the west is expected to be very good 
as soon as it shall open, but at present there is little to 
say that is encouraging to the manufacturer. 


The sash and door business of Dubuque, Ia., is reported 
as still badly demoralized as to prices, but trade active, 
with a confident feeling that the market will soon ad- 


vance, 
* » ” 


The sash and door trade of Kansas City, Mo., has not 
yet started in, but the outlook is fine for spring business. 
The manufacturers there have sold a number of car lot 
orders on the low prices that have been in effect, but it is 
doubtful if they have been making any special efforts to 
dispose of their stock on present quotations. They are al! 
“kicking” on account of the present prices, and it is like- 
ly that there will be an advance in the very near future. 


Trade in stocks at Minneapolis, Minn., is opening up 
about in normal volume. Local dealers there are not 
anxious to sell in uncommonly large volume, and present 
prices seem to be too low as compared with the price of 
lumber and labor. The Minneapolis market would be 
reasonably strong were it not for weakness in markcts 
further south and southeast. The salesmen have not yet 
gone out on the road and will not until February 13 at 
least. It is barely possible that they may remain in a 
little longer than that. In the way of special work 
something is being secured every day. Orders are mostly 
for small house bills, with just a sprinkling of larger or- 
ders or inquiry for larger work, but the prospects are 
very pleasant for a large building trade this year. It can 
hardly be otherwise than that Minneapolis factories will 
be well filled with work throughout the entire coming 
season. Prices on stock work do not much affect prices 
on special work. Little complaint is heard of prices being 
too low on special orders. 

* * 


Chicago wholesalers report an exceedingly brisk inquiry 
both for small lots and carloads. The latter has been 
selling very freely during the past month, and at low 
prices, though the situation in this respect has shown 
some improvement during the past week. Dealers all 
agree that everything points to a brisk spring demand, 
though the amount of carload buying that has been done 
no doubt will interfere seriously with the smail iot trade 
in regular stock. 


* * #*# 


Interest this week has centered chiefly in the result of 
the price list meeting held in this city on Thursday, and 
the one that is to be held here next Tuesday. The meet- 
ing on Thursday wes a coniererce of representetives 
from the different districts interested in the sash and 
door distributing trade, and the object of the meeting was 
to discuss methods for securing better prices on small 
lots and single carloads. As a result of this meeting new 
discounts will be issued next week, the list on less than 
carloads will be based on 65 and 5 off for No, 1 doors. 
This is a low price, but it is an advance of about 25 
percent over the discounts that have ruled for the past 
two or three weeks, The meeting next week will deal 
with the problem of prices between the manufacturer and 
the wholesaler, and it is believed that the plan proposed 
will result in decided advantage to all branches of the 
trade, 
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Door Prices Put Up. 
Greatest Meeting of Sash and Door Wholesalers 
Ever Held —New Discount Card Means 
25 Percent Advance. 

At the meeting last week ¢! the Whoiesale Sash, Door 

& Blind Manufacturers’ Association of the Northwest, 

held in Chicago, there was appointed a committee to de- 

: vise some plan for raising the price of sash and doors 

and to formulate a new discount card. That committee 

called into consultation with it door manufacturers and 

lealers of the entire west, especially those who are not 

| identified with the organization. This led to a large 

ittendance on Thursday of this week of the sash and door 

interest. Concerns authoritatively represented were as 
iollows: 


John A. Gauger & Co., Chicago, Ill. 
The Morgan Co., Chicago, Ill. 
3 Palmer, Fuller & Co., Chicago, Ill. 
Radford Sash & Door Co., Chicago, Ill. 
Foster-Munger Co., Chicago, Ill. 
E. L. Roberts & Co., Chicago, Ill. 
Schroth & Ahrens, Chicago, Ill. 
True & True Co., Chicago, Ill. 
Carr & Adams Co., Peoria, Ill. 
i Rock Island Sash- & Door Works, Rock Island, Ill. 
| Goshen Sash & Door Co., Goshen, Ind. 
Curtis Bros. & Co., Clinton, Ia. 
U. N. Roberts Co., Davenport, Ia. 
Carr, Ryder & Adams Co., Dubuque, Ia. 
Farley & Loetscher Manufacturing Co., Dubuque, Ia. 
M. A. Disbrow & Co., Lyons, Ia. 
; ; Huttig Bros. Manufacturing Co., Muscatine, Ia. 
' E Muscatine Sash & Door Co., Muscatine, Ia. 
: United Sash & Door Co., Wichita,. Kan. 
E. L., Hughes, Louisville, Ky. 
| W. J. Hughes & Sons Co., Louisville, Ky. 
t Cumberland Sash & Door Co., Cumberland, Md. 
e Hall & Munson Co., Bay Mills, Mich. 
| Dewing & Sons, Kalamazoo, Mich. 
McGrath Lumber Co., Muskegon, Mich. 
O'Donnell, Spencer & Co., Saginaw, Mich. 
e Bardwell, Robinson & Co., Minneapolis, Minn. 
Curtis & Yale Co., Minneapolis, Minn. 
; Fulton & Libbey Co., Minneapolis, Minn. 
Smith & Wyman, Minneapolis, Minn. 
n Bohn Manufacturing Co., St. Paul, Minn. 
" Schroth & Ahrens, Winona, Minn. 
Roach & Musser Manufacturing Co., Kansas City, Mo. 
d Western Sash & Door Co., Kansas City, Mo. 
oO Huttig, Moss Manufacturing Co., St. Joe, Mo. 
Curtis & Bartlett Co., Lincoln, Neb. 
M. A. Disbrow & Co., Omaha, Neb. 
Adams & Kelly Co., Omaha, Neb. 
Cleveland Window Glass Co., Cleveland, Ohio. 
d Ohio Sash & Door Co., Cleveland, Ohio. 
A. Teachout & Co., Cleveland, Ohio. 
ey VanCleve Glass Co., Cleveland, Ohio. 
1- A. Teachout & Co., Columbus, Ohio. 
Oklahoma Sash & Door Co., Oklahoma, Okla. 
The Pease Co., Cincinnati, Ohio. 
Pennsylvania Door & Sash Co., Pittsburg, Pa. 
Cole Manufacturing Co., Memphis, Tenn. 
Beasley & Son, Nashville, Tenn. 











dis 





Ss. Riddle & Co., Nashville, Tenn. 

rt Moore & Galloway Lumber Co., Fond du Lac, Wis. 

: O. C. Steenberg Co., Fond du Lac, Wis. 

18 R. C. Kuhn Sash & Door Co., La Crosse, Wis. 

LO Segelke & Kohlhaus Manufacturing C»., J.a Crosse, 
lt Wg 


A. H. Stange Co.. Merrill, Wis. 
Cream City Sash & Door Co., Milwaukee, Wis. 
e. Rockwell Manufacturing Co., Milwaukee, Wis. 
Curtis & Yale Co., Milwaukee, Wis. 
Gould Manufacturing Co., Oshkosh, Wis. 
R. MeMillan & Co., Oshkosh, Wis. 
ip The Morgan Co., Oshkosh, Wis. 
it Paine Lumber Co., Oshkosh, Wis. 
' Radford Bros. & Co., Oshkosh, Wis. 
nt Williamson & Libbey Lumber Co., 
of Curtis & Yale Co., Wausau, Wis. 


be The above represented attendance includes all sash and 
4s door manufacturers and wholesalers in the United States 
E who do business on the basis of western doors, with but 


Oshkosh, Wis. 


at : eight exceptions, There were twenty-two delegates pres- 
a ent, representing every point included in the above list. 
rk The first session, held in parlors 2 and 3 of the Audi- 
ly torium, was devoted to a full discussion of the situation, 
Y including cost of production under present conditions of 
re the plank and glass markets, the gratifying volume of 
an January trade and of the fact that in the whole range 
‘ill of associated lines sash and doors was the only one that 
ng had not shown a radical advance. It was the sentiment 
168 of the meeting that the only hope of the sash and door 
ng men was to anticipate the spring trade by a substantial 


advance in the net prices, beginning with less than car- 
load lots, and stand by it. To put the matter in definite 
shape a committee was appointed to prepare a new dis- 





ivy count card and present it at the afternoon session. 
en the committee needed much time to complete its 
OW i work, so it was nearly two hours after the appointed time 
wn when the convention reconvened. The committee pre- 
all Sented a report recommending the following 
nd, Discounts on Less Than Carloads. 
ne Delivered; freights equalized with all wholesale manufacturing 
ide points. Effective February 10, 1899. 
Doors, DNOe Dag. cegeearedscccdsad eaddecmesdesrnecunaees 65 and 5 
RIOOLE, INGE Sic. cesscucadscbsccencdassvanneuawcaudasardd 65 and 10 
WOOUS NOt Gita. ca Wes cawduawiecascecsnnavencudduamnscuns 0 
SPCMUGUM MiG. gue, cau kedoeadeddaascucccucdanvenuuadsaddes 70 and 10 
GEO HAMM a ccnckss esgavaveddaaneducdunautewecasueds 77 
of CNIESICG: SNEINOM caciics ceciccudececcscecandeccaavuad 70 and 5 
nd PUMINGh (DEMICOE.. Sokc., cacsudeuscnnsacsinunaravsaveccsaade 70 and 5 
i Moldings, "WHE DING. sccsevcsersssnesss socceeesee.60 ANd 5 
( PAOIQINGH, <VENGue PINGr.. ccvicecscaverctacecvecsesacs 70 and 10 
ves MOLGINGES; DASRWOORLs . sicces ace cencnesdaceecccsses 75 
ind In the d'veussion of the repc.t some favored a still 
vas more radical card, but as the advance on No. 1 doors was 
all greater than expected by the majority, all sides yielded 
lew to the wisdom of the committee and the report was 
ian unanimously adopted, the new card to go into effect Feb- 
ors. } Mery 10. 
25 | Carload prices'were considered, but it was thought that 
ast 4 enough had been done for one meeting. However, the 
eal meeting passed a resolution that the Wholesale Sash, 
and Door & Blind Manufacturers’ Association of the North- 
sed West, at its meeting on Tuesday next, should adopt an 
the —— on carload lots corresponding to that in small 
ots, 






The meeting then adjourned. 
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FINANCE. 


Apropos of the currently reduced earning power of capi- 
tal to which the American Lumberman has adverted upon 
recent occasions, it has been shown that labor has not 
shared in a corresponding shrinkage of earnings. <Ac- 
cumulation of capital seems to the average workingman 
a source of personal injury. The fact is that wages grow 
with a decline of interest because the latter argues a 
superabundance of money or its equivalent, and the inci- 
dental prosperity that lends value to labor and affords 
assurance of its utmost employment. In one of the east- 
ern cities, bank deposits have increased in ten years $100,- 
000,000, but during the same period loans and discounts 
have grown only $36,000,000—the supply exceeds the de- 
mand and lower rates prevail, of course. 

x * * 





The deposits held by thirty-two state and national 
banks doing business in this city, at the close of business 
respectively December 12 and December 1, amounted to 
$288,524,520, or 64 percent more than on the same dates 
one year before. 

* * * 

The Chicago Banker is a new publication, the first num- 
ber of which is before us. The form is of the magazine 
pattern and there are about 100 pages of reading matter. 
From a rather hurried examination of the contents, we 
are inclined to record a very favorable impression. There 
are a variety of special articles written by experienced 
bankers, some of which, it is. noted, are on lines previ- 
ously enunciated by the American Lumberman or its 
predecessors. For a larger education of the business com- 
munity, or the edification or enlightenment of financial 
students, the initial number appears to be a creditable 
example in point. Publication office, 551 Marquette 
building; terms of subscription, $5; single copies, 50 
cents. 

* * * 

The purchasing power of a community is largely de- 
termined by the state of the times in their relation to its 
banking facilities and resources. Currency is one thing, 
bank-credit currency is another, but for purposes of 
debt paying—liquidation—one serves the same end as 
the other, the latter serving in whatever may be its ex- 
isting extent to enhance the purchasing power of the com- 
munity. That the power of banks as a factor in the busi- 
ness affairs of the country is at once supremely great as 
well as an incalculable beneficence nobedy familiar with 
the subject in all of its bearings will or can deny. That 
it is not appreciated, but abominably discredited and dis- 
torted by the masses, is a result of false political dogma 
and not due to any predisposition of the sort upon the 
part of the body politic. 

* * * 

Operations in stocks have attained to colossal propor- 
tions and speculation therein has become rampant 
throughout the country. Persistent advances have served 
to cripple or destroy some of the bucket shops and thereby 
clipped the wings of numerous aspiring amateur specu- 
lators. As the American Lumberman has before coun- 
seled its readers, the only safe plan is to keep out. Some 
lumbermen taking a hand at the game of stock jobbing 
have probably in some instances heard a voice from their 
bankers saying that stock speculation is not among the 
best of credit qualifications. Don’t. 

* #*# * 

Local rates of discount have undergone no recent 

change, 4 to 5 percent still ruling. 


meee" 


One lumber company in the vicinity of Beaumont, Tex., 
lately booked orders for 150,000 ties, aggregating 5,000,- 
000 feet reduced to board measure. Other inquiries are 
out for large bills of ties. It is estimated that tie bills 
in that district during the past six months have amount- 
ed to 30,000,000 feet of lumber, besides large bills of 
bridge timber. 


a a eee 


Frederick Puck, vice president of the Western Manu- 
facturing Company, of Toledo, O., died at his home in 
that city on Saturday last. Mr. Puck was one of the 
well known and highly esteemed men in the lumber, door, 
sash and blind trade of Toledo, and his loss will be 
deeply felt by both his associates and the fraternity of 
that city. 


o_orora—n—n or orrwr—~"—sss ~~" 


Mrs. Catherine Walsh, widow of the late Patrick 
Walsh, the founder of the sash, door and building mate- 
rial supply firm of Patrick Walsh & Sons, Baltimore, 
Md., died on January 22, of Bright’s disease. She was 
about 76 years of age and had an interest in the firm 
when it went into the hands of a receiver some time ago. 


—eer—nneaeaerrrarr" 


Mark Tymon, of the Tymon Lumber Company, at 
Sault Ste Marie, Mich., will shortly build a stone plan- 
ing mill at that point to be equipped with all the latest 
machinery. Mr. Tymon has been burned out three times. 


PAPA AI 


A. Kauffman & Bro., cigar box manufacturers at York, 
Pa., are about to erect a three-story brick building ad- 
joining their present factory, to be equipped with all the 
necessary modern appliances, which will double their 
capacity. 





Lockhart & Soule, of Groveton, N. H., have taken a 
contract to cut and haul 2,000,000 feet of spruce from 
Pinkham’s grant in the White mountains to a-landing at 
Glen station, whence it will be shipped to Bartlett. 
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THE MARKETS. 


Not for many years, if ever, has there been so much 
life in the January lumber business as in the month just 
closed. It reminds one of the uprising in 1880-1 and sug- 
gests the world’s fair boom in 1892-93, though the excite- 
ment is this year much more general and pervasive of 
the entire country than was the world’s fair boom. 

In ordinary years January is a quiet month in the 
lumber trade. This is the condition when there is no 
special incentive to look up stocks and get them under 
contract before there shall be an advance of prices. But 
this year there is such an incentive, and it is becoming 
an urgent one. Moreover, the urgency to secure stocks 
pertains to all kinds of lumber, and is about as emphatic 
in one section of the country as another. In this particu- 
lar the situation is more remarkable than any that has 
preceded it. It can have resulted only from an unexam- 
pled general prosperity that has come upon the industries 
of the country within the past year. 





It is to be observed that this great uprising of demand 
for all sorts of lumber has come while yet there is a 
degree of apathy in real estate affairs in the large cities, 
and less building therein than has usually been the case 
in times of prosperity. Dry stocks of lumber were 
absorbed last year, preponderatingly by the rural com- 
munities and in manufacturing lines. If in the course 


of the present season there shall be a revival of 
building in the large cities, so that a vast de- 
mand for lumber shall arise from this cause, to 


be added to that coming from the industries and the 
farmers, where will there be a supply sufficient to satisfy 
the demand? There are plenty of indications that there 
is to be no halt in the rate of consumption in the manu- 
facturing lines. Take the car building branch for exam- 
ple: The prospect is that more will be done in that line 
than in 1898; and even in that year the demand for siils 
and other car lumber was fully equal, and sometimes in 
excess, of supply. A parallel to this was experienced in 
implement manufacture, vehicle making and in other 
lines of manufacture. Activity in each is as great now 
as last year and the signs are strong that output this 
year will be greater than last. That the demand from 
the manufacturers will be as large and active this 
year as in 1898 is almost certain, while it can be assumed 
with reasonable safety that it will be greater. Prosperity 
in manufacture and in agriculture and stock raising 
should promote building all over the country and in the 
cities, and it would be strange indeed if during the cur- 
rent year there should not be a great revival in struc- 
tural affairs. 


. - 


The especial features of the present situation are the 
scarcity of all sorts of dry stocks and the advances of 
prices which are occurring from day to day. In the 
hardwood line this feature is almost startling. Well 
informed men, with a wide reach of operations, positively 
declare that the dry lumber supply is so nearly exhausted 
that buyers for consumption have ceased to quibble 
about prices, their only anxiety being to get hold of 
the lumber imperatively required. It is easy to spring 
up prices one to two dollars a thousand, and the lumber 
is snapped up so quickly that the seller is inclined to 
regret that he did not ask more. Conditions are such 
that consumers are afraid that they will not be able to 
secure lumber enough to tide over the present dearth 
of dry stocks. Down south the winter has been adverse 
to getting logs to the mills, and it is estimated that the 
lumber output will consequentiy be far short of the 
normal under favorable weather conditions. Lumber 
that is now going on stick will not be ready to ship be- 
fore midsummer, and it is a serious question as to where 
the supply is to come from between now and then. In 
the north logging was greatly hindered by mild 
weather and lack of snow up to the last week of January, 
and though good work is now being done well informed 
operators say that the season’s lumber output will lack 
40 percent of what the supply would have been if the 
season had been favorable. Altogether, there is a poor 
prospect that the market will be relieved within the next 
six months. 

J e : 


In respect to northern pine there is a strained relation 
between the mill operators and the wholesale deglers at 
Chicago, Toledo, Cleveland, Buffalo and Tonawanda. 
The manufacturers so far have the positive advantage. 
They went into winter quarters with less unsold lumber 
on their docks than for years. During the past month 
this has about all passed into the hands of the wholesale 
dealers east and west. The eastern buyers have gone 
up the lakes in squads and have bought lumber in 
blocks. Chicago wholesalers have also bought two and 
three million lots to piece out their depleted stocks. 
They have done this when they knew that they would lose 
money in the operation. The country trade is not yet fully 
awake to the fact that prices at initial points are solidly 
higher, and that there is no immediate prospect of a re- 
cession. Hence prices in the wholesale and retail trade 
lag behind the advance at the mills, which narrows the 
profit margin for the dealers, or in instances wipes it 
out altogether. Under such circumstances the whole- 
sale dealer is in a quandary. 
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The situation indicated is favorable to hemlock lumber. 
Though that, too, has advanced in price it is still much 
cheaper than pine, and will this year in the west be 
employed in both city and country yard trade to an ex- 
tent never before known. The input of logs will show 
an increase this winter and the output of lumber will 
consequently be a larger factor in trade than in former 
seasons, 

* * * 


lhe higher prices of northern pine and the shortage of 
the supply of lumber for the spring trade will reflect 
favorably on the southern pine business. Both will en- 
able the manufacturers to place a lower grade of their 
product further north than ever before, at prices that 
will compete successfully with those of northern pine. 
rhus a gain for yellow pine is in prospect throughout 
the northern field. It is probable that within the year 
piece stuff and common boards will be sold all over north- 
ern Illinois, or in any portion of the middle west to which 
the 22-cent railroad rate is applicable. From southern 
points nothing but favorable reports are received. The 
winter demand is unprecedented. The mills of Arkansas, 
Texas and Louisiana are many of them far behind with 
their orders. The winter has been unfavorable to logging 
and milling over a large part of southern territory, which 
intensifies the condition in respect to a shortage of stocks. 
Dry lumber is becoming scarce, while the spring require- 
ment is close at hand. It begins to look as if the situa- 
tion in respect to southern pine will be fully as strong 
as that of northern pine. At Beaumont, Orange and 
lake Charles—Texas and Louisiana—the mills are over- 
loaded with orders, and it is apparent that many of 
them cannot be satisfied for weeks to come. <A feature 
of recent requisitions on the mills has been several large 
orders for railway ties, with several more to be figured 
m. In the middle gulf states the mills are still busy on 
car sills, car siding, decking, roofing and railway timber, 
while the demand from the general trade north is increas- 
ing. The southern pine trade never had a better prospect 
for a prosperous year’s business than now. 

* - * 


Reports from the Pennsylvania hemlock trade are to 
the effect that dry stocks of lumber are in comparatively 
short supply, while demand is rising and sellers are able 
to realize some advance in prices. Dealers in Pittsburg 
and Philadelphia are well satisfied with the present con- 
dition of trade, and predict a prosperous season. It is 
recognized that timber resources have been much reduced 
within recent years, and that the building of several new 
mills will not nearly compensate for this reduction. 


* * * 


Fair tides in the streams of Tennessee, Kentucky and 
West Virginia have recently brought down a fair supply 
of poplar logs to some mills, which will be able to turn 
out stock partly to relieve the market from the lack of 
lumber which to some degree hampered trade through 
the early winter. The call for the common and cull 
grades is strong throughout the middle west, box manu- 
facture and the furniture industry taking a large portion 
of the offerings. Wide good lumber and squares are in 
active request, and the trade is generally in a strong 
position. Philadelphia reports are to the effect that 
prices there have advanced as much as $2 a thousand 
within a few months. 


* * * 


The cypress trade is improving throughout the south. 
High prices for white pine, with advancing figures for 
yellow pine, are inducing Kansas, Oklahoma, and Texas 
dealers to stock up with cypress. Shingles of that wood, 
however, have been to a degree driven out by red cedars 
from the Pacific coast in the Misscuri valley states. The 
best demand for Louisiana shingles now comes from Texas 
ind southern Illinois. There are indications that the yard 
trade in the middle west will absorb more cypress this 
season that in former years on account of the scarcity and 
high prices of white pine. The advanced prices for oak 
should also help the trade in cypress for use in house 
finishing. In the east the cypress market is steady, and 
the prospect is for a liberal distribution when the building 
season shall fairly open. 


Northern Pine and Spruce. 


Chicago. 


January trade in the wholesale line was from 20 to 50 
percent greater than trade in January last year, the dif- 
ference in range being reported from various yards. The call 
has been largely from large consumers in manufacturing 
lines, which is greater this winter than in any like season 
since the panic of 1893. The country trade is, of course, 
quiet at this season, though that has shown some gain over 
business in the winter of 1898. The prospects are con- 
sidered bright for a good country demand when the 
spring trade shall fairly open. It is expected that by Feb- 
ruary 15 to 20 there will be a pronounced increase of de- 
mand, and that following shipments will be heavy. 

When the spring business shall become active it will 
find the yards not as well stocked as in most former 
years. Dealers have bought a good deal of lumber by the 
carload, and there will be an increased movement of this 
kind to replenish stocks with the season’s advance. Seve- 
ral of the wholesale concerns have lately bought moderate 
sized lots at mill points, because that course has been 
found absolutely necessary in order to provide assort- 
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ments for the spring trade. There is considerable buying 
between yards in the process of balancing up depleted as- 
sortments, and this business will increase so soon as the 
spring shipping demand shall rise. There is a shortage of 
No. 2 and No. 3 boards and fencing, and short length 
piece stuff is much depleted and broken in assortment. 
White pine lath is especially scarce, several dealers being 
about out of it. 

The trade is making an effort to place prices on a little 
higher level, especially in respect to piece stuff and com- 
mon inch lumber. The advance now being attempted 
generally amounts to 50 cents a thousand. This rise 
must be secured if the dealers are to make any profit on 
what lumber they have on hand. Prices-at the mills are 
advancing, and the lumber in yard cannot be replaced 
at the prices paid late last year. Of course, it is expected 
that when the mills shall begin to run and green lumber 
accumulate there will be a new basis for prices. But that 
it yet two months away, at the very earliest, and not 
much new lumber will be in sight before May. In the 
meantime dry stock will have been mostly sold off, and 
there will remain a great void to be filled. Under such 
conditions the prospects for a slump in the market are 
rather slim. The wholesalers are consequently in a quan- 
dary as to what they had better do—whether to go in and 
contract for large blocks, or remain quiescent until new 
lumber begins to accumulate at the mills. But they will 
have to buy some or stop selling for lack of lumber. 

The eastern trade is coming up fresh and vigorous this 
winter, and is scooping up large blocks of stock at the 
Lake Superior mills. This is a different phase of the situ- 
ation from that prevalent iast year, and is perplexing the 
Chicago dealer, who had nearly the whole field to himself 
a year ago. This season he must enter into sharp compe- 
tition with the eastern buyers or go without stock. One 
of two things must be done—go into the market and get 
his share, or fall behind and fail to secure supplies. 

In the piece stuff line the Chicago dealer will handle 
all the hemlock he can this year, and that trade promises 
to increase greatly. The city retailer will also work into 
hemlock as much as possible, for his customers will de- 
mand cheaper lumber than pine piece stuff. 

The city trade is quiet, though dealers say that a fair 
winter business is being done. The issue of permits makes 
but a meager showing, but promises to increase when cold 
weather relaxes its grip. There is a tendency to build 
large warehouses and manufacturing structures, which is 
one encouraging feature. 


Minneapolis, Minn. 


The trade has seemingly started out for the year in a 
very normal and vigorous way. The movement for Janu- 
ary, as shown in another column, is larger than has been 
known for five years. There is no special reason why the 
shipments during January should have been excessively 
large, because on the first of the year freight rates that 
had temporarily been lower to Missouri river points came 
back to the old high schedule, and lumber that might 
have moved during January was shipped during Decem- 
ber, making the December shipments the largest ever 
known in this market. But in spite of these December 
shipments the January movement of lumber has shown 
exceedingly well on the records. Shipments of the past 
week show an increase over those of the previous week, 
and as nothing of importance has occurred to shape con- 
ditions that might affect shipments this seems to be a 
natural increase in the trade owing to the season’s ad- 
vance. If the present month shall show a normal in- 
crease over January shipments it will be the heaviest 
February on record. 

The market is very strong. This will apply to almost, 
if not quite, every item in white pine. Number 4 boards 
are practically out of the market. Box manufacturers 
are cleaning up everything in sight in this line of lum- 
ber. Lath is also out of proportion to lumber stocks, 
there being only about 10,000 lath to every 100,000 feet 
of lumber—a very small proportion. 

The lumber salesmen are now generally on the road, 
and this probably accounts in a measure for the good 
trade being done. It is not found necessary to shade 
prices or give premiums in order to secure orders. Re- 
ports from retailers are almost without exception to the 
effect that prospects for trade the coming year are ex- 
cellent. Building that would have been done last fall, 
but for weather that hindered and hindered also the 
gathering of crops, is very likely to materialize this 
spring. 

The record of receipts and shipments of lumber at this 
point for the past week is as follows: 

Receipts. Shipments. 

Wednesday .... 135,000 705,000 
Thursday i 5 915,000 
Friday 50, 1,200,000 
Saturday .... ‘ 1,140,000 
Monday ° 5 885,000 
Tuesday 1,050,000 
Totals 1 000 5,895,000 
Previous week 5,460,000 


120,000 435,000 


For the corresponding week of last year the figures 
were as follows: Receipts, 1,665,000; shipments, 4,770,000. 





Increase 


Kansas City, Ilo. 

The white pine men speak very cheerfully of the out- 
look for this year, and think that the demand will be 
even better than it was in 1898. Prices are firm all along 
the line, and no break is anticipated. It is too early 
yet to judge from present demand what the spring will 
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bring forth, as the country dealers are buying very little 
northern pine, but the white pine representatives who 
are here express the opinion that the demand will be un- 
usually active both in this territory and the nerth. 


Saginaw, Mich. 


There is very little lumber moving in the wholesale 
market, for the reason that owners of lumber in whole- 
sale blocks are holding their stock in expectation of an 
advance in prices. All kinds of lumber are short of the 
requirements. Mill culls are not to be had at $8; box 
lumber is scarce at $10 and $11; norway is out of sight 
at $9 and $10, and log run is held firmly at $13 to $18. 

In the yards and factories an exceptionally good trade 
for January is noted, although there is a scarcity of cars 
for lumber movement. Nearly all of the planing mills 
and factories are being operated with full crews, and ac- 
tivity and hopefulness are the prevailing conditions, 


New York City. 


Prices keep firm on spruce, but very little stock is mov- 
ing, while there does not appear to be any overwhelming 
cry for northern pine. 


Baltimore, Md. 


Trade is fair, with stocks by no means excessive, and 
prices firm for all desirable material. White pine is 
perhaps the steadiest wood of the entire list, having 
held its own at a time when all other kinds of lumber 
brought hardly enough to pay for production. Conse- 
quently, the rise in it is not so pronounced. No import- 
ant change is apprehended in the near future. Stocks 
held in Baltimore are not excessive, the trade being in 
a position to profit by any marked increase in require- 
ments, 


Philadelphia, Pa. 


The conditions surrounding the situation in the east 
are unchanged unless it be that manufacturers and whole- 
sale dealers seem even more determined than ever to se- 
cure the advanced prices. ‘Thus far buyers have ex- 
hibited considerable anxiety to place orders, particularly 
for dry good lumber, which seems destined to be very 
scarce ere the season sha!l be far advanced. Common 
lumber—particularly box—has advanced to a point which 
seems to border upon the high water mark. If Nos. 2 
and 3 common are to be held at prices excessively high 
the cheaper southern wood is very apt to be used in- 
stead. 

Prices for the present, at least, seem destined to re- 
main firm, with a strong tendency upward. 


Southern Pine. 


Chicago. 


The principal feature of current market conditions is 
the considerable number of building bills proposed and 
actually out for bids. One new bill is mentioned this 
week that will require 500,000 feet. The prospect is that 
there will be considerable heavy building in the city 
and nearby places with the opening of spring. This will 
assure a good demand for timber. Schedules are being 
sold at $17 to $18 a thousand for ordinary lengths, and 
longer timber and special sizes are selling at prices some- 
what higher. 

The call for finishing lumber seems to be about equal 
to the supply that the dealers can get forward and sell 
at prices consumers are willing to pay. Inch stock, 8 
inches and over wide, sells at $17 a thousand by the 
carload; thicker runs up to $18 and $19, and perhaps 
more in case of wide 2-inch. 

Edge grain No. 1 flooring is priced at $21.50 a thou- 
sand, and plain sawed firsts and seconds at $14, some 
possibly going at $13.50. Common or B sells at $12 to 
$12.50 and ceiling at about $13. There are variations 
in prices that no market report can follow. The market 
as a whole is firm, and dealers find it difficult to make 
the comparatively low prices here jibe with the higher 
prices south. There is a chance to use Arkansas pine 
piece stuff in this city, however, for it can be laid down 
here by one mill concern at $12 a thousand for ordinary 
sizes and in lengths under 20 feet. 

The car sill trade is booming and bills fly about thick 
and fast. 


St. Louis, lo. 


Conditions improve. The mill men are feeling in ex- 
cellent spirits over the situation and look for a steady 
demand from now until summer, at good values. Reports 
from local dealers are unanimous regarding present fa- 
vorable conditions. Orders are being placed all along the 
line, and no difficulty is experienced in holding up the 
recent agreement as to prices. Country trade is on 4 
boom and local yards are buying freely. It is doubtful 
if any change will take place except for the better, and 
prices will certainly go no lower, while the indications 
are that they will advance. The sentiment is general 
among the trade that almost any agreement as to prices 
can be maintained throughout the entire season, if not 
for the year. Present values are none too high, as com- 
pared with advances in other commodities. Demand for 
uppers is strong, and common is improving. The mills 
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are still having more or less trouble on account of wet 
weather, but this will probably be overcome in the near 
future. As for the sales departments, there is a feeling 
of decided optimism based on present demand, evidently 
backed by a steady buying tendency. 





Kansas City, Io. 

The yellow pine situation is very satisfactory at pres- 
ent and especially so in view of the bright prospects for 
an active demand from all parts of the country in the 
very near future. January business has been above nor- 
mal, and all mills seem to have an ample supply of 
orders on hand. Most of these orders have undoubtedly 
been taken at the prices in effect prior to the recent 
advance, but the fact the the dealers have ordered 
freely so early in the season indicates a good spring busi- 
ness and doubtless has had considerable to do with the 
willingness of most manufacturers to agree to issue and 
maintain the prices adopted at St. Louis and ratified at 
the Memphis meeting last month. 

Most of the leading concerns have issued the $12.50 
list, and while it cannot be said that this list is being 
strictly maintained on the new basis the market is 
fairly firm at this time, and the manufacturers should 
have no trouble in maintaining the present list, or even 
in advancing their prices with the spring. Mill stocks 
are as low or lower than they usually are at this time 
of year, and there has been considerable bad weather in 
the south during the past thirty days, so it is doubtful 
if the mills have been able materially to increase their 
stocks on hand since the first of the year. 





Philadelphia, Pa. 


The real situation seems to be more or less uncertain 
at this particular time, though the consensus of opinion 
seems to favor a decided improvement. 

North Carolina and Virginia prices are showing but a 
slight tendency to become a factor in the pursuit of bet- 
ter prices, but are likely to be heard from a little later. 

Georgia and Alabama joist and timber and rift flooring 
are unquestionably in better repute, bringing better prices 
than for several years past. 

Cypress is gradually improving and thick dry lumber 
is unusually scarce. 





New York City. 


Prices on North Carolina and yellow pine are both on 
ihe advance, a fact due in great measure to the rise in 
freight rates and insurance. There is a good demand for 
the North Carolina, at firm figures, and the condition of 
yellow pine is not dissimilar. 





Cypress. 





Chicago, 


It is evident from what local dealers say that retail 
dealers, and large concerns controlling systems of yards 
in the country, are making efforts to introduce other 
lumber than white pine in their yards, especially in the 
letter grades. They are doing this because of the high 
ind advancing prices of white pine, and the difficulty of 
securing an adequate supply at prices which consumers 
vill accept. Cypress is one of the kinds of lumber that 
many retail yards will carry in stock this year in place of 
vhite pine. One northern concern with an extensive sys- 
iem of yards has resolved on a larger promotion of 
ypress for finishing, moldings, and cutting up purposes, 
and to this end will stock its numerous yards with 
cypress. If this movement shall spread, as seems likely, 
it will greatly enlarge the scope of the cypress trade 
throughout the northwest. 

Cypress shop lumber should make good headway in the 
sash and door factories. No. 1 cypress shop can be sold 
in the north, on a 22-cent freight rate, at $20 a thousand. 
No. 1 white pine shop has been sold in one instance 
lately at $3.50 a thousand, though probably that was 
an extreme case. But it can be assumed that the spread 
between cypress and pine No. 1 shop is now $8 to $10 a 
thousand, and there seems to be no reason why cypress 
should not be chosen as against white pine on that dif- 
icrential basis. 

Cypress is an excellent material for the making of 
screen doors. One Muscatine, Ia., manufacturing concern 
last year turned out 30,000 of such screen doors, which 
gave good satisfaction. This is the season for manufac- 
turing such goods, and the sale of cypress suitable for 
their manufacture should be considerable. 

Local dealers report some increase of inquiry for cy- 
press and anticipate a good trade when the spring build- 
Ing season shall fairly open. 





Baltimore, [1d. 


Cypress is cutting no special figure in the Baltimore 
market at the present time. Business is fair, compara- 
tively speaking, as to volume and a little better as to 
price, but the activity which once prevailed shows no 
Signs of returning. Present conditions are not conducive 
to any considerable increase in the movement. 





New York City. 


The rise in freights and in insurance from all southern 
ports has helped cypress as it has all other woods from 
the south. Prices are much firmer than they have been, 
and there is a fair demand. 
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Hemlock. 





Chicago. 


The prosperous condition of the western hemlock trade 
was emphasized early in the week by the advancement 
of prices generally 50 cents a thousand, which probably 
will be adhered to in sales throughout Wisconsin and 
upper Michigan. 

With this advance hemlock is still the cheapest north- 
ern lumber going, and should sell in swelling volume from 
now forward, especially on account of the comparatively 
high prices prevailing for norway and white pine. The 
lists now issued by the Wisconsin manufacturers contain 
about a full line of lumber, including first, second and 
third clear, shiplap and drop siding, bevel siding and 
ceiling, flooring in the several grades and styles of manu- 
facture, common boards in three grades and in stock 
widths, two grades of fencing, piece stuff and timbers, 
shingles and lath. This shows that hemlock has come in 
as a competitive lumber with pine, and that the builder 
of farm and village structures can, if he choose, avoid 
the high prices at which pine is selling. If he prefer 
to be governed by his old prejudice against hemlock, and 
pay high prices for pine, that is his privilege. But in 
these times, when economy of resources is the habit of a 
great mass of the people, it is inevitable that hemlock 
will make its way as never before. 

In order that there may be opportunity for the hemlock 
trade to broaden and become general, it is necessary 
to have sufficient stock to meet the growth of demand. 
The indications are that there will be a larger supply 
for the mid-western market than ever before. Through- 
out Wisconsin and Michigan there is great activity in the 
hemlock logging industry. The late cold weather and 
snow throughout the hemlock regions have enabled job- 
bers and farmers to hustle in the logs, so that, though the 
early season was not wholly favorable to the putting in 
of a supply, the final outcome will probably be a heavier 
input than was ever before known. 

Advices from Pennsylvania and all the hemlock sec- 
tions of the east indicate a healthy condition of the mar- 
ket, and much activity in logging and preparing the 
mills for the season’s run. At Buffalo, Pittsburg and 
Philadelphia dealers and mill operators are anticipating 
a season of excellent and profitable trade. 





Philadelphia, Pa. 


The conditions which have previously existed through- 
out the eastern states still continue, with everything 
pointing very favorably toward improvement. The man- 
ufacturers throughout Pennsylvania seem thoroughly 
determined to secure better prices and there is every good 
reason why they should be successful. 

Stocks now on hand must supply the demand of the 
spring trade as new lumber will be in no condition for 
shipment until midsummer, at least. 

There is no surplus of stock now in pile, and there 
seems to be an insufficient supply, particularly of 10-inch 
and 12-inch boards and 3-inch sizes. The present demand 
is but meager and no large sales have recently been 
recorded. This, however, should have no material influ- 
ence in keeping prices down, for hemlock is seldom 
asked for until after February 15 to March 1. 





New York City. 


The increased price for hemlock has not stopped the 
demand, according to all accounts. This is as strong as 
ever. A lull may come, say the dealers, but it will be 
only temporary, for hemlock is too much needed to be 
left out of the orders. 





North Carolina Pine. 


Norfolk, Va. 


Trade for the week has been quiet, though inquiries 
and orders were not lacking. All mills throughout the 
North Carolina pine section are running and report good 
demand considering the season. Stocks are accumulat- 
ing slowly. A scarcity of 5-4 stocks is noticeable while 
4-4 No. 1 edge and 4-4 box edge is in ample supply. In 
other lines there is no great surplus. 

Prices rule firm. Vessels are in supply equal to de- 
mand; $2.30 to $3 covers rates from New York to Bos- 
ton, including sound ports. 








Baltimore, Md. 


The tone of the Baltimore market has grown de- 
cidedly firmer, indications being favorable for improved 
business conditions. Values are slowly advancing. This 
is less apparent in the prices quoted than in the fact that 
quotations are better maintained than before. No firm 
now cares to book an order some time ahead at ruling 
figures, the prevailing impression being that the rise will 
continue. The outlook for an active spring trade is good, 
as numerous building projects are under contemplation 
which will necessitate the use of large quantities of lum- 
ber in Baltimore and vicinity. North Carolina rough air 
dried lumber is in good demand from box manufacturers 
and from yard men. Planing mills are also adding more 
largely to their stocks, and dressed lumber is moving in 
comparatively large volume. The receipts continue to 
be restricted on account of the weather, and delay is 
experienced in filling larger orders. The exports of 
yellow pine keep up in a highly satisfactory manner. 





Hardwoods. 





Chicago. 


As the winter progresses the quest for dry lumber be- 
comes increasingly far reaching and thorough. Every 
point north, south and intermediate, where there is any 
show of discovering a bunch of lumber dry enough to 
ship, is hunted out, by personal visitation or by letter. 
Not only is the search for dry lumber energetic and 
diligent, but an eagerness to place green stuff under con- 
tract is conspicuously manifest. More than this, green 
lumber is being shipped to market centers and consum- 
ing points in large volume. The demand is for all sorts 
of lumber, dry or green, now cut, being cut, and to be 
cut. The buyer is on the anxious seat nowadays, while 
the seller is complacent, with his nose in the air. Every 
large producing and market center is full of buyers, and 
they are competing with each other for chances to take 
up stock. At Memphis, the mecca of hardwood buyers 
in the lower Mississippi river valley, the hotels are 
crowded with emissaries of northern dealers and con- 
sumers, and such is the demand for quarter sawed and 
plain oak and dimension and inch ash, poplar and cotton- 
wood that it is alleged that the holders of lumber there 
have gone crazy on prices; but there is method in their 
madness, for they manage to get what they ask. Buy- 
ers returning from that point declare that prices are up 
in the air, and that there are no regular quotations. The 
holders of lumber demand certain prices and buyers must 
pay them or leave the stuff alone They generally pay 
and take the lumber away, for their customers must be 
satisfied at any cost. It has come to alternatives; either 
pay the prices asked or stop the machines in the facto- 
ries. Since the demand for manufactured goods is active 
the machines must be run and cutting up go on. Thus 
say the car load dealers who have no yard supplies to 
draw upon, 

In the yards all is in a satisfactory shape where stocks 
were full when the shortage at the mills began to ap- 
pear. The yard man can now get good prices for the 
stock he has on hand, and it is going out steadily. Local 
consumers are using as much low grade stock as they 
can, aS a means of avoiding the payment of extreme 
prices. They are mostly letting firsts and seconds alone. 
In all quarter sawed oak lumber the grade of common 
mostly has the call. Common and cull plain sawed is 
worked in the furniture trade. The yards are usually 
well stocked with the lower grades and this winter are 
in shape to take care of the prevailing demand. Some 
of them, however, would like to get hold of more quarter 
sawed common white oak, for which the demand is 
tending to be greater than the ready supply. 

Though prices are so high at outside points, the car- 
load dealers are trying to buy at about the following fig- 
ures: Plain sawed inch red oak, shipping dry, $27 to $28 
a thousand; 114 and 114-inch, $28 to $29; 2-inch, $29 to 
$30. Prices of white oak of the same grades and thick- 
nesses do not much differ from those of red, when plain 
sawed lumber is considered. 

One and 2-inch quarter sawed red oak is quoted at $36 
for inch and $38 for 2-inch. Quarter sawed white oak is 
priced at $45 for inch and higher prices for thick. Com- 
mon plain sawed red or white oak sells by the carload at 
$18 for inch and $19 for thicker. Quarter sawed common 
oak in both grades is priced at $27. 

These prices are given out as those which dealers are 
willing to pay the mill operators, but it is doubtful if 
much lumber, dry enough to be shipped, can at present 
be bought at figures so low. Sales to consumers repre- 
sent prices from $2 to $3 a thousand higher. Green oak 
is generally purchasable at $2 less a thousand than dry 
stock. 

Dry white ash is in great demand, while the supply is 
at a low ebb. Inch firsts and seconds, by the wholesale 
carload, when bought by dealers at mill points readily 
commands $28 a thousand; 114 and 11-inch, $30; 2 and 
21-inch, $52, and 3 and 4-inch, $35. 

The most active demand for northern lumber pertains 
to birch, which the furniture manufacturers are using 
in place of quarter sawed oak, because they can buy it 
cheaper. They finish it as mahogany to a great extent, 
and thus turn out goods which conform to the present 
fashion and sell as well, or better, than furniture made 
of quartered oak. The call for birch has become so 
great that the supply of dry lumber has become well 
nigh exhausted. Prices of firsts and seconds range from 
$22 to $25 a thousand. 

The call for common and cull basswood is in excess of 
supply. Within three months the winter sawing will be 
ready for market, when conditions will be easier, though 
there is no reason to suppose that the supply will exceed 
the demand. The market in respect to maple is improv- 
ing. Black ash was about sold out last fall, and the 
demand will be keen until the new cut shall be dry 
enough to ship. Rock elm is wanted to the extent of sup- 


y: 

‘All hardwoods used for boxes are in quick request. 
The quantity of available cottonwood, cull poplar, cull 
basswood and other kinds of lumber is not equal to the 
requirement. The trade in hardwoods was never more 
urgent than now, and the supply was never so meager by 
comparison with the demand. 





Minneapolis, Minn. 


The market is as good as in all reason any dealer 
could ask, with the exception that dry stocks are scarce. 
The man who has dry stocks and makes a price is almost 





sure to make a sale. No canvassing for business is nec- 
essary. It comes in over the telephone or by mail. 

Conditions in the logging woods in the hardwood tim- 
ber have grown better this past week because of a fair 
snow fall, and logging is going on with about as good 
speed as possible. There is no danger that too many logs 
will be hauled to mill this winter, and that for that rea- 
son prices will be low, as prices of logs are uncommonly 
high and labor is high and hard to get. 

Dry white and dimension oak is almost unobtainable 
in many sizes. Some good orders for bill stuff in green 
timbers have been turned down. Anyone who can show 
himself capable of filling a contract for ties and bridge 
timbers would be a very popular man now among pur- 
chasing agents for railways in the northwest. 


St. Louis, Ilo. 


The prevailing intensely cold weather at the north 
has blocked active operations on the part of traveling 
salesmen, some of whom have come in to remain until 
train schedules improve. There is no lack of demand 
and the dealers are having the same treuble in filling 
orders as they have met for the past month. At the 
mills muddy roads are impeding progress in shipments 
and logging, but sufficient work is being done to make 
shipments fairly satisfactory. Prices are at sellers’ op- 
tion, and there is no complaint on this score. Quarter 
sawed oak is scarce and local stocks are small. There is 
a good demand for ash and hickory from the factories. 
Spring stocks will be accumulated slowly this year, owing 
to the scarcity of hardwoods, as everything is absorbed 
as fast as it is put on the market. While no actual fam- 
ine is feared, there promise to be considerable shortages 
in supply nevertheless. Thick oak and wagon stock 
of all kinds are in strong movement. Hickory axles and 
box boards are scarce at high values. 

Some good sales of poplar have been recorded. Cotton- 
wood is still quiet, although some of the larger con- 
sumers have placed orders for spring delivery, but the 
market is featureless just now. 

nee 
New York City. 

It is still proving difficult to fill orders on some lines 
of stocks, and the scarcity seems likely to continue, while 
prices may go even higher than they are at present. The 
condition of the market would be eminently satisfactory 
if the dealers only had the stocks to sell. 


Baltimore, Md. 

The general prospects seem good, and an advance in 
prices all along the line may be expected in the near 
future. ‘The marked scarcity of poplar is still forcing 
up quotations for this wood, and the top notch does not 
yet seem to have been touched. Dry stock of fair qual- 
ity cannot be furnished in sufficient volume to meet the 
demands of the trade. This is also true of oak, weather 
and the condition of roads having interfered greatly with 
saw mill operations. An easing off in inland freights is 
looked upon as likely to exert a favorable influence upon 
trade. The demand for walnut and ash is almost as 
eood as that for oak and poplar, furniture manufactur- 
ers, wagon makers and other users of hardwoods buying 
freely whenever they can get stock. Even the foreign 
trade is reported as being in an improved ccndition. Ad- 
vices from Great Britain and the continent are generally 
more encouraging in tone. The supplies held abroad, 
however, remain quite large. 


Philadelphia, Pa. 


The demand for all kinds of hardwood lumber continues 
unabated and promises to fulfill the hopeful expectations 
of the most sanguine. 

Prices are necessarily firm and dry iumber unusually 
scarce, particularly in white and red oak, both plain and 
quarter sawed, and white ash. 

From every point the indications invariably point to- 
ward a very meager supply of either green or dry lumber 
and all conjecture and speculation as to future values is 
rendered impossible. The only question asked is, “How 
much higher will prices go?” 

The demand is pretty generally distributed through- 
out the whole eastern country and is not confined to 
any particular locality or industry. 


Shingles. 


Minneapolis, [inn. 

The market in red cedar shingles is strong at $2, with 
an upward tendency. At least it is safe to say that there 
is no danger of any retreat from the $2 mark. Inquiries 
are plentiful, but most of them for shipment as can best 
be made. The call for quick shipments has not yet grown 
to any considerable proportions. It is not easy now to 
get stocks promptly from the coast, but dealers here 
have a considerable stock stored to draw from, so no one 
need suffer because of delay from coast conditions. As 
matters now look, there will be a call for shingles pro- 
portionate to that for lumber, and that is good enough 
for the shingle dealers. 


Kansas City, Ilo. 


Red cedar shingles are scarce and hard to get. Prices 
have adcanced considerably since the first of the year, 
and even at the best market prices of today the manu- 
facturers do not seem anxious to lead up heavily on or- 


AMERICAN LUMBERMAN. 


FEBRUARY 4, 1899 





ders for future shipment. Extra Star A Stars are now 
selling on a 60-cent rate as high as $2.20 a thousand for 
6 to 2-inch, which is higher than they were at any time 
last year, and the indications are that they will go sev- 
eral points higher with the spring demand. 


Cooperage. 


Chicago. 


The price of lard tierces remains at $1.20, but there is 
a better feeling and a little stronger market. Pork bar- 
rels are quoted at 90 to 921% cents. 

The stave market remains about the same as heretofore 
reported. Receipts continue to be very light and there is 
every prospect that high prices will rule all the spring. 
Green tierce staves are selling at $30, and stock that is 
thoroughly dry readily brings $35. Pork staves are 
searce, and the market is strong at $20 for dry. 

On hoops the market is easier and tierce are quoted at 
$11. There is practically no inquiry for pork hoops, the 
price range being from $9 to $10. 

Tierce heading is steady at 16 and 161% cents, and pork 
heading is selling at 131% cents. 


Minneapolis. 


The demand for flour barrels at the mills of this city 
is still very large, much larger than during the corre- 
responding week for preceding years, but for all this the 
make of barrels is exceeding the sale at the cooper shops 
because the coopers are desirous of filling their depleted 
barrel warehouses. Dry elm staves are still very scarce, 
only a few cars being obtainable in the open market. 
Leading dealers are asking $7 a thousand, and but few 
purchases could be made at a less figure. Some contracts 
for fairly large stocks to be shipped within the next two 
or three months have been closed at less than this price. 
As low as $6.60 has been named and perhaps for long 
contracts $6.50 would be entertained by stock men. There 
is but little movement in heading. The market is strong 
at from 414 to 43, cents. The prospects are better for a 
large heading crop in Wisconsin than they were last week, 
because of the fall of snow in the woods. Dry elm hoops 
are scarce and strong at $6.50. The range is from $6.50 
to $6.60. On long time contracts perhaps $6.25 could be 
secured. 


Advertisements will be inserted in this department at the rate of 25 cents 
per line for one week, 40 cents per line yor two weeks, or 60 cents per line 
for four weeks, payable in ad No di. t for longer time than one 
month. In estimating, calculate on nine words making one line and add 
two lines for head. No “editorial mention” can be made of advertisemente 
in this department. Copy must be received Wednesday morning to secure 
insertion in Saturday’s paper. 


WANTED—Employes. 


WANTED. 

A PRACTICAL worker to cut small furniture dimension stock 
from slabs and cull lumber at a hardwood band millin West 
Virginia. To one familiar with such work, who is a hustler, good 
wages and steady work will be furnished. Must have a thorough 
knowledge of the work, capable of taking charge, taking a hand in 

the work himself. 

Address MCCLURE-MABIE LUMBER CO., Mabie, W. Va. 














WANTED—-SAW MILL MILLWRIGHT. 
TRICTLY sober, industrious and capable. Address with references 
“SPRUCE”, care of AMERICAN LUMBERMAN, 





WANTED—-SUPERINTENDENT. 
CAPABLE man to handle a hardwood mill. Must understand 
all kinds of saw mill machinery and be able to handle men 
systematically and economically. Give experience, reference and 
salary expected. 
Address ““NORTHERN CO.,” care of AMERICAN LUMBERM]N. 


WANTED—A FIRST-CLASS EDGERMAN. 
O work long leaf yellow pine. Must be young, active and strictly 
temperate. BIG CREEK LUMBER CO., Pollock, La. 


WANTED—GOOD COMMISSION SALESMEN. 
O sell hemlock in Illinois, Iowa and Minnesota. Can furnish 
pine with hemlock if desired. All choice stock. 
Address ‘‘WISCONSIN,” care of AMERICAN LUMBERMAN, 





WANTED—-TRAVELING SALESMAN. 
L ie oo with both white and yellow pine. State experience. 
territory covered and salary wanted. 
Address ‘‘WHITE PINE,” care of AMERICAN LUMBERMAN. 


WANTED—BUYER 
HOROUGHLY familiar with the export of pitch pine, cypress 
cottonwood, oak and other hardwood lumber. 
Address ‘‘BUYER,” care of AMERICAN LUMBERMAN. 


WANTED—Employment. 


WANTED-—SITUATION AS YARD MANAGER. 
B’ an up to date manager of one yard ten years. Reference 














where last employed. Address 
“SUCCESSFUL,” care of AMERICAN LUMBERMAN. 


WANTED-—SITUATION. 
B* & young man as manager of a retail yard. Good accountant 
and willing to work. Four years’ experience as manager, 
Best references. Address BOX 636, Ames, Iowa. 





WANTED—POSITION AS SUPERINTENDENT. 
R foreman of planing mill, having twenty years experience in 
sash, door, blinds and interior finish. Estimating work from 
scale and detail drawing. Am a practical mill man. 
Address ‘‘B. F. W.,”’ care of AMERICAN LUMBERMAN. 


WANTED-—POSITION AS YARD MANAGER. 
OSS woodsman, log scaler, lumber grader, or salesman. Long 
experience. North orsouth. Address ; 
“F. F.,” care of AMERICAN LUMBERMAN. 


WANTED—POSITION. 
OUNG man acquainted with the lumber business and with som: 
experience in builders’ supplies, desires position with reliable 
retail firm; Ohio or Peunsylvania prefered. Best references. 
Address “A. H. J.,’’ care of AMERICAN LUMBERMAN. 
BAND SAW FILER. 
Wane situation in northern pine or hardwood mill. Entire 
satisfaction guaranteed. Al references. No bum. I will give 
best of service and expect good wages. Give full particulars. 
Address ‘‘BAND,” care of AMERICAN LUMBERMAN, 


WANTED--POSITION. 
S traveling salesman with some reliable hardwood concern. 
Know the trade. Will buy and take up stock when necessary. 
Highest references. Address COCHRAN & OWEN, Paducah, Ky. 





WANTED—POSITION AS MANAGER 
O° sales department or office man for company handling yellow 
pine. Have thorough and practical experience. Now acting 
as secretary for a large yellow pine company in the south. Ag: 
32. Address “SECRETARY,” care of AMERICAN LUMBERMAN. 





WANTED—POSITION. 

N wholesale lumber trade, office or selling preferred, by man age 

27. Six years experience general office work, two years in 
lumber yard. Address “J U. P.,” care of AMERICAN LUMBERMAN, 


WANTED—POSITION. 
S traveling salesman by experience man in doors, sash and 
A blinds. Nearly twenty years with one firm in all large cities 
east, south and west. 
Address ‘‘O. G. C.,’’ care of AMERICAN LUMBERMAN, 





WANTED—POSITION AS SUPERINTENDENT. 
R FOREMAN of planing mill. 16 years experience. Practical 
man in hardwood finish. Can estimate on odd work or from 
Reference given. Address, 
“P, MILLS,” care of AMERICAN LUMBERMAN. 


WANTED-—SITUATION. 
B* FIRST-CLASS stenographer, young man, thoroughly exper- 
ienced. Address, “C. R. F.,’’ care of AMERICAN LUMBERMAN. 


drawings. 





WANTED-—POSITION AS BAND-SAW FILER. 
Y EXPERIENCED man who is sober and steady and fully 

competent to take care of the work. Address, 
“E. L.,” care of AMERICAN LUMBERMAN. 





WANTED—POSITION AS BOOKKEEPER. 

R ALL aronnd office man in retail lumber or coal office, in or 

near Chicago. Wishes to gainexperience with view to buying 
business. Small salary. Address, 

BOX 105, care of AMERICAN LUMBERMAN. 





WANTED POSITION. 

S manager or superintendent by a practical mill man of twenty- 
five years experieuce, who thoroughly understands the manu- 
facturing of lumber by circular, gang or band mills. Car, bridge 
and buildingtimber. A competent estimator and practical mechanic 
who has superintended the building and running of Some of the best 
mills in the country. Can handle men systematically and economi- 

cally. Best references. Address, 
“B. J. B.,’’ care of AMERICAN LUMBERMAN, 

s 





WANTED-—-POSITION BY AN EXPERT FILER. 
O* 12 yearsexperience on band and band resaws. A _ through 
mechanic and capable of doing the repairs of the mill. 
ddress THOMAS F. MERRETT, Shelton, Conn. 


WANTED. 
HOLESALE lumber dealers and manufacturers who may need 
the services of traveling salesman, either lumber or sash and 
doors, should address JOHN OXENFORD, Secretary, Central Asso- 
ciation Traveling Lumber, Sash and Door Salesmen, Indianapolis, 
Ind. 








WANTED—POSITION AS SALESMAN. 

Y young man, thoroughly acquainted in furniture trade. as 
hardwood salesman. Experienced in selling both white and 
yellow pine. Address “J. S. H.,’’ care of AMERICAN LUMBERMAN. 


SITUATIONS WANTED. 
Y first-class filers, sawyers, setters and edgermen of the Menomi- 
nee river. Address . 8. S. and E. Association. 
F. M. Nelson, Sec’y. O. Box 16, Marinette, Wis. 


SITUATION WANTED. 
Y an experienced steam engineer, best of references. Address, 
PARCE BARBER, Moline, Ill. 


WANTED—Lumber and Shingles. 


WANTED—BASSWOOD. 
5O OO FEET 5-4 and 6-4 basswood 12 foot lengths, 75 per 
9 














cent. firsts and seconds, balance good rejects. 
Address DAVENPORT, PETERS & CO., Boston, Mass. 





FOR SALE. ? 
HITE pine decking, 50,000 feet, 214x5 and 6, in good shipping 
condition. THE W. H. SMITH CO., Toledo, Ohio. 





WANTED—HARDWOOD FLOORING. 
= CASH or on commission, product of first-class mill. Oak, 
maple, ete. The “B. M.S. CO.,” 229 W. 4th St., Cincinnati, O. 


AMERICAN QUARTERED WHITE OAK. ’ 
ANTED—From one to twenty car loads of one-inch strips 
twelve feet long, to be a first-class shipment. Apply to 
BOX 310, Timber Trades Journal Office, 
164, Aldersgate Street, London, E. C. 





WANTED—-FOR SPOT CASH. 
Ww will buy desirable or surplus stocks, spot cash, at any ma!i- 
ufacturing point in Wisconsin or a Michigan. Pine, 
hemlock or hardwoods. submit your list with prices. 
HOLT LUMBER CO., 1423 Manhattan Building, Chicago, I!!. 


WANTED—FOR CASH. . 
tk growth white ash butts, 63 and 69 inches long, 10 inches 
and upin diameter. Car load lots. Apply, 
ALTHAUS & BALMER, Bluffton, 0. 





WANTED. 


1 Oo PIECES 12x12, 30 feet sound white pine timber. 
5S THOMAS MYLES’ SONS, Hamilton, Ont. 





WANTED. a 

o 4 AND 6-4 white pine shorts,, 2 to 5 inches wide 5 feet an 

5 under long. Good. Address i 
“MAX,” care of AMERICAN LUMBERMAN. 
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FEBRUARY 4, 1899. 


WANTED—CAR LOTS. 
HITE pine strips, sawed 44 inch by 14% inch, 2 feet 6 inches to 
4 feet long; clear, except white sap. Also veneered door 
stock, cored and veneered. ready to mortice and tenon; ash, quartered 
oak, red birch. Address *P. Q.,’”’ care of AMERICAN LUMBERMAN. 


WANTED—WHITEWOOD AND CYPRESS. 
UMBER for door stock, cut to sizes No. land 2. Car lots. 
L Address *‘O. H.,’* care of AMERICAN LUMBERMAN. 


WANTED—BLACK ASH. 
WE can use a quantity of 1-inch black ash lumber in either ot 
the following grades, or log run stock preferred; shipping 
cull, common or firsts and seconds. 
BELDING-HALL MFG. CO., Belding, Mich. 


WANTED—25 TO 50 CAR LOADS 
F one inch black ash dimension stock, thoroughly kiln dried for 
delivery this fall and winter. Write for sizes and full particu- 
lars. BELDING-HALL MFG. CO., Belding Mich. 


WANTED—FOR CASH 
OFT elm, black ash, basswood, soft — and oak, plain and 


quartered ; inspection at POLED, ping ay 
E. C. BRADFORD, 71 Buhl Block, Detroit, Mich 


WANTED—WALNUT LUMBER AND SQUARES 
E buy for cash: Walnut boards and planks, firsts and seconds; 
walnut squares, 2x2 inches to 6x6 inches, 12 inches and up 
long. Apply for specification of —. Address 
P. O. BOX 2569, New York, N. Y. 


WANTED-—FOR SPOT CASH 
QUANTITY of choice plain and quarter sawed white Cong plain 
sawed red oak, thick white ash, hickory, etc. Write for our 
latest price list. GEO. E . WHITE & CO., Chicago, Il. 








WANTED FOR CASH— OAK STRIPS 
WE can use for immediate or future delivery large quantities of 
dry white oak strips 24x4x1 inch stout. For particulars 
address P.O. BOX 2569, New York. 





WANTED—POPLAR. 
CARLOADS poplar clear sap strips—cut to sizes re- 
quired and bundled—for delivery, during 1899. Quote 
prices delivered, New Orleans, Newport News, (Va.) or Baltimore. 
Address ‘BOYER & SON.” care of AMERICAN LUMBERMAN. 


WANTED-—-RAILWAY OAK. 
AR and track oak in any quantity. 
FRANK B. STONE, Fisher Bldg., Chicago. 


WANTED—WALNUT. 
W* want walnut logs and blocks—10 inches and up in diameter. 


52 inches long and multiples of the same. Address, 
H. A. LANGTON & CO., Terre Haute and Frankfort, Ind. 


WANTED—-WALNUT. 
FEW cars of high grade walnut. Addres: 
A LELAND G. BANNING, Fifth & Main St., Cincinnati, O. 


WANTED—HARDWOOD LUMBER. 
er cash, quartered and plain sawed red and white oak poplar, 
ash, walnut and hickory. Send list of your stock. 
F. aR. CRANE & co.. CHICAGO, Sik. 


WANTED— Business Opportunities. 


WANTED—TO CONTRACT. 
ryxO run saw or shingle mill by the thousand, by two experienced 
| mill men. Band or circular. Can furnish highest references or 
ond if necessary. Am open and ready to commence at once. 
? BURTON & MINNIE, Greenville, Mo. 


WANTED—-LUMBER YARD. 
N good location or will take an interest if satisfactory. Will Pay 
cash. Address ‘‘R. W. H.,” care of AMERICAN LUMBERMAN, 


WANTED. 


A RESPONSIBLE and practical band mill man would contract to 
yi saw by the thousand. 
Address ‘*S. M. M.,” 


care of AMERICAN LUMBERMAN. 


_WANTED— Second Hand Machinery. 


WANTED. 


( Y OOD second-hand carriage and set works. Address, 
Yi “NORTHERN CO.,” care of AMERICAN LUMBERMAN. 





WANTED. 
7yVVO buy second-hand burner, will also receive offer on new burner 
to be erected at ourmill. For particulars address 
RED CLIFF LUMBER CO., Red Cliff, Bayfield Co., Wis. 


WANTED. 
A on be HAND plain slide valve stationary engine, 20x24. 
4 Must be a first class engine and in good condition. State low- 
t price with full ee TTS: as to condition, make, etc. 
>. JACKSON LUMBE RC O., Washington, D. C. 


WANTED—Miscellaneous. 


WANTED—BOXES FOR GLASSWARE. 
W E are in the market for 5,000 glassware boxes per month, to be 
furnished in shooks with cleats nailed on. Box manufac- 
tirers who wish to bid for this trade will send specification sheets 
for sizes to “GLASS,” care of AMERICAN LUMBERMAN. 


WANTED-—IN GULF CYPRESS. 
r} 0 contract for ten to fifteen thousand hot-bed sash and green- 
house material. 
Address ‘‘NEW YORK,” care of AMERICAN LUMBERMAN. 
MILLS WANTED. 
N ILL SITES and abundant timber supply (long leaf yellow pine) 
a\ on line of Gulf, Beaumont & Kansas City railway, in eastern 
Texas, (new road now extending through forest). Address 
JOHN H. KIRBY, 
V. P. & Gen’l Mgr. Houston, Tex. 


WANTED—ALL RETAILERS 
V HO are interested in specialties and in good things generally, 
to keep track of our advertising from week to week as it 
appears in the AMERICAN LUMBERMAN. 
NORTH WESTERN LUMBER CO, 


WANTED—A SAW MILL MAN. 
ITH ue geet a to locate is choice yellow pine timber 
pay by the eta: | <. Write 
. MOORES, Ellisville, Miss. 


AMERICAN LUMBERMAN. 


WANTED—-TURNED BROOM HANDLES. 
ASSWOOD, spruce or other suitable woods, must be clean and 
free of knots, size 5linches by 144 inch. Quote price for car 
loads ex ship London. 
Address “W. R. C., 


CUSTOM SAWING—APPLE TIMBER. 
LSO white and black ash, hickory, white oak, and soft maple 
sawed to order. sia hy ork solic ‘ited. 
WALTER 8S. PULLEN, Baroda, Mich. 


’ care of AMER ICAN N Lu MBERMAN. 





TO CATCH THE EYE 
OTHING will do it quicker than our catchy cuts; have your 
advertisements made attractive by using them; send for cata- 
_AMERICAN wv MBERMAN, Chicago. 


logue. 


FOR SALE. a 
FOR SALE—Timber and Timber Lands. 


FOR SALE—-YELLOW PINE TIMBER LAND. 
N Alabama, a tract containing 250,000,000 feet of good saw 
timber. Accessible to all leading markets by rail over connect- 
ing lines. Healthy locality. Some good saw mill locations in 
Tennessee. WILLIAMS « CO., Willcox saecieinininnn Nashville, Tenn. 





TIMBER AND COAL LANDS FOR SALE: 


O2. oo2 6) ACRES, carrying 4,500,000,000 feet pine 
1 timber on Vancover island and main land, 
Puget Sound, B. C. Soa mill .capacity 60 000. 

12,640 acres carrying 700,000,000 feet on Columbia River, Oregon. 

35,000 acres timber and coal land in Tennessee. Also a snap in 
300,000,000 feet in Coos Bay District, Oregon. 

If you want timber or coal land write me. 

J. S. STACY, 1002 Chamber of Commerce, Chicago, 111. 


FOR SALE—TWENTY THOUSAND ACRES 
lie Dunklin County. Missouri. Estimated 4,000 feet staveand head 
ing ash, 2,000 feet cottonwood; also other timber. Near two 
railroads; another being built. Twelve miles to Mississippi river. 
Price $3 per acre. 
Address ‘“‘RANDELL,” care of AMERICAN LUMBERMAN. 


FOR SALE—-SOUTHERN TIMBER. 
EVERAL Kentucky and Tennessee accessible virgin timber 
me tracts, also stumpage. W. G. HAMILTON, Louisville. Ky. 


FOR SALE. 
1 2=9 ,000,000 white pine timber, good quality, 
ust’ be operated at once, say 25,000,000 per year. 
readyc anteal in the hands of responsible people. Knowing the busi- 
ness will handle it. Parties throughly able in every way, and pre- 
pared to act promptly, apply for interview and full particulars to 
“MORTON,” care of AMER ICAN LUMBERMAN. 


FOR SALE-2,240 ACRES OF GOOD TIMBER. 
AK and poplar, located on the Elk River, near Sutton, Braxton 
O county, West Virginia. For full information address 
M. A. KIEFER, 29 W. Main Street, Uniontown, Pa. 


Well located. 
$150,000 











FOR SALE—1192 ACRES IN WEST VIRGINIA. 
PLENDIDLY timbered with poplar, oak, ete. = and a half 
kK miles from railroad. Price $10 peracre. Apply 
Cc. BURDON, Sutton, W. Va. 


TIMBER LANDS AND MILL LOCATION. 
IFTY thousand acres of the best pine timber and with location 
in the south offered forsale for the next sixty days at a bar- 
gain. Apply to “J. Be 3X, ”P. 0. BOX 63, Bainbridge, Ga. 


FOR SALE. FORTUNES IN TIMBER. 

Y EVERAL choice lots of pine, oak, hardwoods, near fast building 
% railways in north Louisiana. In a new country. Virgin for- 
ests, where investments made mean fortunes assured. Come right 
along and look over this section. If I can’t sell to you, others will. 

W. H. HOWCOTT, New Orleans, La. 


WILL EXCHANGE. 
2 ACRES of raw land in Knox County, Nebraska, for lum- 
3 ar yard or for any kind of building material. Address, 
SHAS. J. GERNER, 655 Touhy Ave., , Rogers Park, Ill. 
FOR SALE—4,000 ACRES OF FLORIDA LAND. 
EAVILY timbered on navigable rivers. 
E. LOW, Green Cove Springs, Fla. 





6,000 ACRES PINE FOR SALE. 
N Simpson county, near Pearl River, Mississippi. Estimated at 
over 70 millions feet re with some whitewood, hickory and 
oak. c. C. VAUGHAN. St. Johns, Michigan. 


FOR SALE-—IN JACKSON CO.,N. C. 
000,000 Oak, 20 inch up. 
7,000,000 Poplar, 24 inch up. 
3,000,000 White Ash 20 inch up. 
3,000,000 Cherry 18 inch up. 
10,000 000, C hestnut, Hic kory and Spruce Pine, standing on 4,000 
acres, handy to railroad. Price $32,000, easy terms. 
Address “TIMBER,” care of AMERICAN LUMBERMAN. 


FOR SALE—40,000 ACRES 
O* splendid timber land, now being opened up by a railroad line, 
making connections easy. Apply to 
BRO. BSTON, F EN DIG & ©O., Brunswick, Ga. 


FOR SALE—PINE, ETC. 
SS PVER: AL choice bargains in pine and hardwood timber in Louis- 
iana. A big boom in timber is near at hand; get in on the 
bottom; it will pay you to —— aT 
W. H. HOWCOTT, New Orleans, La. 


PINE TIMBER AND MILL SITES. 

HE best mills in the south are located on the N. O. & N. E. R.R. 

(Q. & C. Route), in southeastern Mississippi, for the reason 

that there they get the best of yellow pine. If you are looking for a 
location for a mill to make money, write me. Can sell 160 to 15,000 
acres in solid body, Am an old Michigan lumberman and know 
when pine is good. J. H. MOORES, Ellisville, Miss. 


FOR SALE—AT A BARGAIN 
Or’ the railroad near Sault Ste. Marie, Michigan, 1,200 acres of 
land with 4 million of the very nicest birch, 244 million of 
hemlock and a" cords of wood; fine location for a mill to ship 
either east or we: 
Address ‘ HARDW oop, ” care 2 of AMERICAN LUMBERMAN. 


FOR SALE. 


TRACT of 10,000 acres of timberland in Wyoming county, W. Va. 

on the Guyandotte river. Estimated at 15,000 yellow — 

trees 24-inch and over in diameter on the stump up to 60-inch and 

large average. also 10,000 white oak — = = over, all of 
splendid quality, and can be cheaply logged. pply to c 
JAMES M RCKENZIE, Williamson, W. Va. 
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FOR SALE. 
GENUINE floating cypress brake; float roads all cut; 6,000,000 
on railroad. Northeastern Louisiana. Extra qu: ality. Also 
5,000 acres hardwood, with two cypress brakes, in Arkansas. 
A. G. NEWTON, 1326 East 15th, Los Angeles, Cal. 


FOR SALE. 
y O ACRES longleaf pine in Florida. Very fine 
timber, several good logging streams. 
One river with line of steamers runs through this tract. Compara- 


tively level. immediate vicinity truck farms, orange and pineapple 
lands. Sell from $2.50 to $50 per acre. Title perfect, option to buyer, 
rare chance for money syndicates. Price per acre $1. 32-page tim- 
ber catalogue free, explains southern timber lands, location, trans- 
portation, size tracts. quantity, kind and price. Also stumpage 
lands. W. H. CRAWFORD & CO. 
Southern Colonizers, Real Estate and Loan Bri rae 
32314 Union Street, Nashxille, Tenn., U. S. A. 


FOR SAL E—Lenker and Shingles. 


FOR SALE—-COTTONWOOD. 
s. E - of dry cottonwood. 


2,000,00 Rick 


WHITE ASH BALUSTERS. 
ON TAN DARD sizes, car lots 
JOHN W. HUSSEY, No. 1 Broadway, New York. 


Address, 
- LUMBER CO., Cairo, Il. 





WANTED. 
Khas SELL Michigan cedar and pine shingles or exchange some for 
oats, corn and feed, car lots. Write 
A. W. WOLF E, Gladstone, Mich. 





CYPRESS PILING. 
Vy E ARE prepared to amma for any large quantity of sound 
cypress piling. Addres 
WHITECASTLE LU MB ER & SHINGLE CO., LT’D., 
Ww hitecastle, La. 


FOR SALE-COTTONWOOD. 


LARGE stock of box boards and firsts and seconds in shipping 
condition. Address, 
PAEPCKE-LEICHT LUMBER COMPANY, 
Foot Illinois St., — Ill. 


FOR SALE—Second Hand Machinery. 


FOR SALE—-WOODWORKING MACHINERY. 


NE 28’’x8” Triumph six-roll double surfacer and roller 

One 25’°x6’’ Smith double surfacer and matcher. 
One 24’’x6’’ Woods No. 4 six-roll double surfacer and matcher. 
One 24’’x6”’ Fay four-roll double surfacerand matcher. 
One 24”’x6”’ Fay four-roll single surfacer and matcher. 
One 24’’x3”’ Tompkins four-roll single surfacer and matcher. 
One 16’’x4"* Benjamin clapboard planer and matcher; works two 

pieces at once. 
One 16’’x4”’ Benjamin four-roll single surfacer and matcher. 
One 15’’x6”’ Berry & Orton six-roll double surfacer and matcher 
One 15’’x3”’ Fay six-roll double surfacer and matcher. 
One 14’"’x5” Woods eight-roll double surfacer and matcher 
One 14’’x4”’ Benjamin six-roll double surfacer and matcher. 
One 14’’x3”’ Hoyt six-roll double surfacer and matcher. 
One 12”x3” Triumph four-roll inside moulder. 
One 9°°x6”’ Fay six-roll double surfacer and matcher. 
Three 8"’x2',” Harvey six-roll flooring machines. 
One 7’’x4”’ Hoyt No. 3 six-roll double surfacer and matcher 
WICKES BROS., Saginaw, Mich. 





FOR SALE AT A LOW PRICE. 
WO second-hand veneer saws with segments, in good working 
order, which have been used for cutting Spanish cedar for 
cigar boxes. For further particulars apply to 
WM. WICKE CO., Ist Ave. and 31st Street, New York City. 


IF YOU WANT A BARGAIN 
| new or second hand planing, sash and door or saw mill ma- 
chinery, write to me giv ing your address with a list of what you 
want. Address “B. D..” care of AMERICAN LUMBERMAN. 


AND SAW MILL-FOR SALE. 

COMPLETE Clark Bros., band saw mill, with two boilers, two 

engines, Clark Bros., head blocks steam feed, steam nigger, 
flooring machine surfacer, gang edger, cut off and equalizing saws, 
conveyors, belts, etc., and appliances for filing and keeping saws in 
order. This mill has been used but a short time, is now out of use, 
and we will sell same at a very low price. 

Ss. P. KENNEDY & CO., Bradford, Pa. 


FOR SALE—-BAND SAW MILL. 
NE 8-foot band mill, in Al condition; one 66-inch tubular boiler 
used but little; two slide valve engines, good; equipments for 
filing room, and all side machinery and belting to make up a large 
band saw mill. Address GEO. H. VAN VALKENBURG, 
Corner Maple and Lafayette Sts., Nashville, Tenn. 


FOR SALE—CHEAP. 
NE 30-inch single block, Challoner special, power feed box board 
on heading machine. 
One Challoner special machine for equalizing short lumber 
One one-color Cross printing press. 
One Hall & Brown endless bed single surfacer. 
Cne Sturtevant 13-inch double shaving exhaust fan. 
One 12-inch Allington & Curtis exhaust fan. 
One 10-inch single fan. 
All in good condition. 


HELENA BOX CO., Helena, Ark. 





A SNAP BARGAIN. 

ARE chance to buy a band saw mill at less than 25 cents on the 
dollar. Iron frame building, 30x195 feet; two stories (can be 
taken down); frame building, 44x150 feet; Corliss engine, 2°0 horse- 
power; 5 new boilers, 16x20 inches; 4-side timber planer, and all 
necessary machines and appliances of the best make for sawing’ logs 

up to 80 feet in length. For further particulars, address 

“LAWSON & BRO., care of AMERICAN LUMBERMAN. 


FOR SALE. 


IRST-CLASS saw gummer, never been used. ata bargain. For 
particulars, address “GEO. GOBEL.” 
care of AMERICAN LUMBERMAN. 


FOR SALE—MACHINERY. 


HAVE for sale, wreck of steamer, ‘‘ GUIDING STAR,” consisting 
of two engines, 27x7'4; one $-inch beam doctor; five boilers, mud 
drums‘ heaters, steam drums, and fire fronts, all complete. Boilers 
are 42x28, double (hand) riveted, 2-flues each, 15 inches. made of best 
Tennessee charcoal iron, 70,000 pounds tensile strength, and licensed 
by government inspector to carry 168 pounds of steam 
“This boat was cut down by the ice near Point Pleasant, Mo,, and 
the machinery and boilers taken : = fine condition. | Will sell 
separate or as a whole, to suit purch 
JOHN MeDOW "ELL, Jr., Mound City, Il 
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AMERICAN LUMBERMAN. 





FOR SALE—TWO BOILERS. 


IFTY-inch by eighteen feet. five 10-inch flues, also one 16x30 
inch; right hand, slide valve; Sinker, Davis & Co. Engine. 
All in good condition. Apply to 
INDIANAPOLIS M’F’R’S & CARPENTERS’ UNION. 
Indianapolis, Ind. 


FOR SALE 
INTERESTING TO MACHINERY BUYERS. 


O'S 16x22-inch Huston Stanwood & Gamble Engine. 

One No. 2% 8-inch 8. A. Woods flooring machine. 
One No. 82 18-inch S. A. Woods flooring machine. 
One No. 48-inch S. A. Woods moulder machine. 
One Woods Automatic 24-inch Knife Grinder and emery wheel No. 4. 
One No. 45 Sturtevant exhaust fan. 
One lot of planer knives. 
100 feet 3 3-16 cold rolled shafting. 
50 feet 2 7-16 cold rolled yee 
10 adjustable hangers for 3 3-16 shafting. 

6-inch hangers for 2 7-16 shafting. 

One Greenlee Bros. rip saw. 
Two Greenlee Bros. butting machines. 
One Iron swing cut off saw. 
One Small rip saw table. 
One End matching machine. 
Sundry lot of pulleys. 
Two Boring machines. 
Three Andrews’ dry kilns. 
Piping and cyclone. 

This machinery is all in first-class condition, having been in use 
less than two years. Address, 
C. B. KELLEY & CO., 321 Rookery Bldg., Chicago. 


FOR SALE. 

LL kinds of saw mill machinery, overhauled and in good con- 
dition. List includes niggers, feeds, edgers, carriages, etc. 

CLARK BROS., Belmont, N. Y. 


FOR SALE—SAW MILL EQUIPMENT. 


FIRST-CLASS modern three-circular timber mill. Saws up to 80 
feet. Power plant in good condition and ample capacity. 
Equipment of edgers. slashers, trimmers, niggers, steam feeds, live 
folie. pulleys, shafting, belting, etc., complete and of best make. 
Will be sold as a whole or in sections. For full details, address 
“C. R. MILLER,” care of AMERICAN LUMBERMAN. 


FOR SALE—Logging R. R. Equipment. 


FOR SALE—-MODERN LOCOMOTIVES. 


OUTH Side Elevated Railroad engines; standard gauge; only five 

years’ service; 30 tons; small drivers; short wheel base, All For- 

ney type: weight on four drivers, with tank built on same frame, 

carried on four-wheel swivel truck. STRICTLY MODERN AND 
JUST OUT OF SHOP — fuel and water capacity. 

About 40 in logging, switching and suburban service. 

Write for photographs and specifications. Also 3 95,000-pound 
&-wheel road engines and 3 135,000-pound 10-wheel freight engines, 
nearly new. A complete line of passenger coaches, good style, re- 
cent build, and NARROW GAUGE EQUIPMENT. 

FITZ-HUGH & COMPANY, Monadnock Block, Chicago, I1., 
Dealers in Engines, Rails, Cars and Machine Tools. 











NARROW GAUGE LOGGING RAILROAD FOR SALE. 

NE 20 ton 3 cylinder, Shay geared Lima locomotive, 12 regular 

double truck logging cars, 24 inch wheels, all 36 inch gauge, 

200 gross tons excellent steel relaying rails, splices, bolts. spikes, 

switches and frogs forsame. One-fifth of the rails are 30 pounds to 

the yard, balance all 25 pounds to the yard; located in Michigan. 

For further particulars, prices, etc., write 

M. MITSHKUN CO., 406 Chamber of Commerce, Detroit, Mich. 


MODERN LOCOMOTIVES. 
| Fe Street Elevated R. R.engines, standard gauge, only 214 


years’ service. 
28 to 30 tons. 
Small drivers. 
Short wheel Base. 
All Forney type. Weight on 4 drivers, with tank built on same 
rame, carried on 4 wheel swivel truck. Strictly modern and just 
outofshop. Ample fuel and water capacity. 
About 40 in logging, switching and suburban service. 
Write for photographs and specifications. 
Also 3 95,000 pounds, 8 wheel road engines and 
3 135,000 pounds, 10 wheel freight engines, nearly new. 
A complete line of passenger coaches, good style, recent build 
and narrow gauge equipment. 
FITZ-HUGH & COMPANY, Monadnock Block, Chicago, II]. 
Dealers in engines, rails, cars and machine tools. 


LOCOMOTIVES AND CARS FOR SALE. 
1 14x20 26-ton passenger type. 
2 10x14 15-ton Baldwin Forny type, 4 drivers 36 inches. 
1 9x14 12-ton Porter Forny type. 
1 9x16 Baldwin saddle tank. 
All of the above standard guage, in 3-foot guage we have: 
1 7x12 Porter saddle tank. 
1 12-ton Shay geared for wood or iron rail. 
1 40-inch guage Shay. 17 tons. 
— a number of 3-feet guage logging trucks for iron and wood 
rail. 
1 3-drum logging skidder. 
All the above is in first-clsss condition. 
HASKINS, WILLIAMS & CO., Birmingham, Ala. 


FOR SALE—LOCOMOTIVES. 
1 Q-WHEEL, 8, 6and 4-wheel engines. Special bargains in log- 
ging equipment. F. M. H1CKS, 225 Dearborn St., 
Chicago, IIl. 








FOR SALE—LOCOMOTIVES. 
) Si three foot gauge engines. 
Five 30-ton Brooks Moguls. 
Three 33-ton Baldwin consoldation. 
Three 85-ton Baldwin consoldation. 
Two 23-ton Moguls. 
Two 16-ton Brooks, 
One 13-ton Porter. 
All three foot gauge. Ready for immediate delivery. 
F. M. HICKS, 225 Dearborn street, Chicago, Ill. 
FOR SALE-—STEEL RAILS. 
V E sell new steel rails and buy and sell second-hand rails. 
Address ROBINSON & ORR, 
419 Wood st., Pittsburg, Pa. 


FOR SALE—LOCOMOTIVES AND CARS. 


IVE 10-wheel standard gauge 44-inch drivers, weight 76;000 
_ pounds total; 18x22-inch cylinders; Al condition; modern build; 
equipped with Westinghouse air on drivers and tender. 
Five 14x24 inch 4-driver and 4.wheel truck, standard gauge loco- 
motives, 50-inch drivers. 
Two Baldwin Moguls, 12x18 inch, standard gauge; weight 22 to 
25 tons; 36-inch drivers; modern build. 
One 4-driver and pony truck Baldwin, standard gauge; 18x20-inch 
—e = 22 = re P 
ne hundred standar uge flat ears; 40,000 pounds capacity; 
Suitable for logging roads. vais - — 
All above equipment in first-class condition. Changes and repairs 
made to suit. Can deliver promptly. 
LUMBERMEN’S SUPPLY & EQUIPMENT CO., 
Savannah, Ga, 
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FOR SALE—LOCOMOTIVES, CARS AND RAILS 
5 O STANDARD and narrow gauge locomotives, weighing from 8 
to 40 tons each; Shay, Porter, Baldwin and other makes. 
Also about 300 logging, box and flat cars of both gauges. Also steel 


- relaying rails of all weights and in quantities to suit. Prices and - 


full particulars given on application. 
M. MITSHKUN CO., 406 Chamber of Commerce Bldg., Detroit, Mich. 





FOR SALE—Business Opportunities. 


FOR SALE- RETAIL YARDS. 
WO retai yards in county seat, in Northeastern Missouri and 
southeastern Iowa. For particulars address 
BURLINGTON LUMBER CO., Burlington, Iowa. 





WANTED~—TO LET CONTRACT. 
OR logging a mill of 75,500 feet capacity per day, located in short- 
leaf yellow pine in the south. 
Address “C,’’ care of AMERICAN LUMBERMAN. 


FOR SALE—BAND SAW MILL PROPERTY. 
T Fort William, Ontario, Canada, on Lake Superior. Capacity 
of mill 40,000 feet inten hours. Planing mill. Twenty 50-foot 
lots, including 500 feet frontage on Kaministique river, suitable for 
an elevator. For particulars apply to 
Cc. C. ABBOTT, Assignee, Estate Graham, Horne & Co. 
Fort William, Ont. 
FOR SALE—A GOOD LUMBER YARD. 
TOCK and dwelling, with a good trade, in a town in southern 
Illinois, surrounded by first-class farming country. Lowest 
price $15,000; no inquiries wanted only from parties who mean busi- 
ness. For particulars 
Address BOX 1899, care of AMERICAN LUMBERMAN. 


FOR SALE—RETAIL LUMBER YARD. 
OCATED in best live stock and agricultural region of central 
Missouri. Annual sales forty to fifty cars. 
Address “MISSOURI,” care of AMERICAN LUMBERMAN. 
RARE CHANCE. 

NE half interest and full control of 3,000 acres choice timber 
and 22,000 foot mill in order will be given an experienced 
sawyer able to buy 1,200 more, oak and ash, at $1.25 per acre. No 
jesting in this, normoney paid me, other cares and inexperience 

induces the offer. H. G. CADY, Pine Bluff, Ark, 





FOR SALE—RETAIL LUMBER YARD. 
AVE two or three very desirable lumber yards for sale at a 
bargain for spot cash. Yards located in central Indiana. 
Will sell ere Must sell at once. For particulars 
Address “J. M. K.,” care of AMERICAN LUMBRMAN. 





FOR SALE-—-RETAIL YARD. 
NLY yard in town, excellent farming community, located in 
southeastern Nebraska. Address, 
“C, F. T., care of AMERICAN LUMBERMAN. 


A SNAP BARGAIN. 
es plant of the Pryor Lumber Co., including saw-mill, planing 
mills and several million feet of yellow pine timber. Half 
cash, balance in payments. Address MENA, ARK. 
ASSIGNEE SALE OF PLANING MILL. 
NE of the largest and best mills in Indiana, latest improved 
machinery, all in good order and well equipted for business. 
Mill building is 3 story brick, 60x96. 
Office and wareroom 2 story brick, 44x68. 
Lumber shed 2 story frame iron covered, 72x84. 
Also lot in rear, 100x133, with railroad trackage. 
Information and plat furnished on applicatson. Address, 
S. E. BEACH, Assignee. 
Clift & Williams Co., Terra Haute Ind 


FOR SALE CHEAP. 
N THE most thriving suburb of Buffalo, a planing mill and lum- 
ber plant with mill, lumber, sheds, office, dwelling house, barn, 
ete. Address, J. J. RIEMAN, 289 West Ferry Street, Buffalo, N. Y. 
FOR SALE. 
NE of the best planing mills and box factories in the city of 
Cleveland with a good established business. Will sell whole 
or half interest to a man who thoroughly understands the business 
and will take hold and run it. The reason for wanting to sell is 
partly on account of health and family and partly because he wishes 
to engage part of his time in another business. Address, 
“BOX FACTORY,” care of AMERICAN LUMBERMAN. 








SAW MILL AND PLANING MILL FOR SALE. 
B THE Louisville Banking Company, Louisville, Ky., saw-mill, 

capacity 40,000 feet per day, a planing-mill, and office and 
other buildings, all situated on six and one-half acres at Beattyville, 
Ky., fronting on the river on one side and the railroad on the other. 
The town of Beattyville is situated at the junction of the three forks 
of the Kentucky river, up which streams are immense virgin forests 
of poplar, red and white oak, ash, pine and chestnut. Timber can 
be bought at Beattyville, floated down from above, and large quanti- 
ties of timber land up those streams can be bought very cheap from 
$1.50 per acre, up. 


FOR SALE—NEW, COMPLETE, MODERN SAW MILL. 
E HAVE a complete modern heavy saw mill, plenty of power, 

steam feed, for sale at a bargain. 
AVERY & AVERY, Forest House, Potter Co., Pa. 


BEST OPPORTUNITY OF THE YEAR 
O INVEST in yellow pine timber and to invest in a manufactur 
ing enterprise. Parties who have carefully looked over the 
timber and who are thoroughly experienced and competent to 
make and sell the product of a large mill invite investment with 
them of $150,000, which amount can be cleared in two or three years. 
Only substantial parties need apply. 
Address, ‘‘No. 1,” care of AMERICAN LUMBERMAN. 
OPPORTUNITY OF A LIFE TIME. 
O PURCHASE one of the best lumber plants in New England. 
Splendid location, established trade. Write for particulars. 
+Address, “BREWSTER,” care of AMERICAN LUMBERMAN. 


EXCEPTIONAL BUSINESS OPPORTUNITY. 
MANUFACTURING plant occupying five acres of ground, and 
A a most substantial iron-clad building 60x150 thereon, located 
on the banks of the Big Muddy river. Mobile and Ohio railroad and 
Illinois Central railroad, at Murphysboro, Jackson Co., Ill. 

This building is equipped with the most approved wood and iron 
working machinery, as mentioned below, all new and in perfect 
order, and a switch from the Mobile and Ohio railroad to the ship- 
ping entrance. 

One No. 24 single surfacer and matcher; one No. 2 cabinet tenoner; 
one No. 20 jointer; one ‘““Egan”’ graduated stroke mortiser and borer; 
one “Egan’’ post borer; one ‘‘Egan’’ horizontal boring machine; one 
No. 236-inch wheel pat. guide saw; one No. 2 comb. saw; one 8-foot 
swing saw; one 20-foot wood lathe; one 6-foot three side molder; one 
iron frame rip saw; one 16x12 inch iron turning lathe, screw cutting; 
one 22-inch back geared quick set drill press; one No. 1 Davis key 
seater; two emery wheel stands, (double), and other small tools; one 
blacksmith forge; one 50 horse power engine and boiler. 

To a party or parties that will take hold, and operate this plant, 
the most liberal terms can be secured, and the united encourage: 
~~ ame oven F aa 

or er information adaress, 
JAMES ALEXANDER, Murphysboro, Ill, 





FOR SALE—CIRCULAR SAW MILL. 
Ta bargain. Capacity 10,000 to 15,000 feet daily. 
A Address for description and full information. 
W. H. GUIRL, Clay City, Ind. 


FOR SALE, RENT OR LEASE. 
ASH and Door Factory located in a Lousiana city of 8,000 popu- 
lation. No opposition. Equipment consists of a complete set 
of latest improved machinery, which can be seen in full operation 
atany time. The finest and best paying trade in the south, Ma- 
chinery and buildings worth $20,000 Thisis the opportunity of a 
life-time to an energetic man having $7,000 or $8,000. 
Address “‘O. S, D.”” care of AMERICAN LUMBERMAN, 


YELLOW-PINE PLANT FOR SALE. 
COMPLETE Yellow-Pine Plant for sale, situated in the extreme 
northern part of the Y. P. district, on the main line of the 
Queen & Crescent Route. The deeds are perfect. The timber is per- 
fect and of the Arkansas short leaf variety. Timber to last 10 years. 
The capacity is 20,000 feet per day, 16c. rate to Cincinnati and cor- 
respondingly low rates to all other northern points. The machinery, 
is new and in daily operation. Declared a dividend of $4,000 last 
year. Terms one-half cash, balance in one and two years. Tov 
much business—must dispose of a part of it. 
Address ‘‘M. Z.,”” care of AMERICAN LUMBERMAN. 


FOR SALE—PART CASH. 

ALANCE easy terms. Two lumber and coal yards, in gov! 

locations, doing nearly cash business. Established in 1879 
Good reasons for selling. It will pay you to investigate. 

Address “YARDS,” care of AMERICAN LUMBERMAN. 





FOR SALE—A NEW PLANING MILL. 
OCATED at Mena, Arkansas, on the K, C., Pittsburg & Gulf R. |. 
Four machines, one re-saw, one gang edger, two cut.off saws, 
two boilers, large engine, and fully equipped with knives for mould 
ings. Can turn out four cars per day. Can unload and load lumbe: 
at the same time, having switches at two sides of mill, which is 
150x150 feet square. a, of kiln-dried lumber obtainable. Freight 
rates two dollars per M less than from Texas points. A mone) 
maker from the start. Address us at Kansas City, Mo. 
LEIDIGH & HAVENS LUMBER CO. 








FOR SALE. 
PRESCOTT No. 2 band sawmill complete with docks, boarding 
house, etc., near the Soo. It is located in a territory where 
there is a large amount of hemlock and hardwood and considerable 
pine can be had at a very low ey Inquire of 
D. J. RANSON, Sault Ste. Marie, Mich. 


FOR SALE—A LARGE MILL PLANT 
Or Puget Sound, Washington. With 25,000 acres of magnificent 
fir timber. Also large tracts of red wood tim ber lands. 
BOVEE, TOY & SONNTAG, 624 Market St., San Francisco, Cal. 





FOR SALE—-PLANT. 

VT UMBERLANDE and good will of the most complete and success- 

ful hardwood mill in the United States. In active operation, 
with enough timber at mill and profitable orders for balance of year. 
Timber resources will last forty years. Saw mill, planing mill and 
dry kilns nearly new. Near Parkersburg, W. Va. Ill health of 
owner only reason for sale. No applicant desired with less than 
$25,000 cash, balance on long time, low rate of interest. 
ddress Postoffice Box 1365, Pittsburgh, Pa. 


FOR SALE—LUMBER YARD, BOX FACTORY 


A ND planing mill, with 17 acres of land. Factory iron clad. 
Steel covered roof. Roof trussed; no posts in the way. Cars 
housed in factory when loading. One 20x26 engine. Two 5x16 feet 
boilers. Forty-four 4-inch flues. One Worthington force pump. 
One segment and one band re-saw. Two double and two single sur- 
facers. Two matchers. One electric light plant. Four double box 
machines. Piling room for eight million feet of lumber. Also resi- 
dence 82x47, two stories and basement. All stone foundations. 
a, room and boiler house brick. Everything in first-class con- 
dition.Apply to JAS.S. KIRK &CO., Chicago, or Rhinelander, Wis. 





FOR SALE—-SAW MILL 


(qpoop heavy circular mili complete with steam feed; good edger 
and trimmer. Will take lumber in payment, or might take 
interest in business if desired. Address 

“SAW MILL,” care of AMERICAN LUMBERMAN. 


MISCELLANEOUS—FOR SALE. 


FOR SALE-CLIMAX TALLY BOOK. 

ANDIEST thing for the purpose you have ever seen. Every 

hardwood lumberman should have one. Designed by a 
practical hardwood inspector who knew what was wanted. Bound 
in sheep with stiff covers, and thumb and finger straps. Size o! 
book closed 414x8'% inches. Price per copy, 75 cents; six copies, 31 
twelve copies, $7.50. 
AMERICAN LUMBERMAN, 315 Dearborn street, Chicago, III. 











LUMBERMAN’S POCKET TALLY BOOK. 
SPECIALLY adapted for keeping tally of hardwood dimensions 
or lumber of uniform width. Send 50 cents for sample copy; © 
copies $1.25; dozen $4.50. . 
Address AMERICAN LUMBERMAN, 315 Dearborn street, Chicago, 11]. 


FOR SALE—ADVERTISING CUTS. 
MABE your advertisements attractive and catchy. Use our 
catchy cuts for Retail Lumber Dealers. Send for our cata- 
logue. Address AMERICAN LUMBERMAN, Chicago. 





FOR SALE—CHAPIN’S READY RECKONER 
Wok reducing to board measure all the fractional sizes of lumber 

scantling and timber, advancing in regular order of 44 inch 
from 1x1 to 30x30 inches, and up to 50 feet long. Contains over 
200,000 figures, carefully revised. Pocket size. Price, bound in 
morocco, gilt edge, lap, pocket, and pencil om $8; bound in cloth, 
$2. AMERICAN LUMBERMAN, Chicago. 


SCRIBNER’S LUMBER AND LOG BOOK 
HANDY little book for lumbermen; gives correct measure- 
ment of scantling, boards, plank, cubical contents of square 
and round timber; saw logs by Doyles’ rule; a standard work; over 
1,000,000 copies have been sold; price, 835 cents. For sale y 
AMERICAN LUMBERMAN, Chicago. 





FOR SALE—THE LUMBERMAN’S ACTUARY | 
T is a book that should be kept on the desk of every lumber office. 
The most careful bookkeeper or clerk in making calculations 
may make mistakes—the Lumberman’s Actuary never. Its calcula- 
tions have been made once for all and are known to be correct. ce 
advertisement elsewhere for contents of the book. It is not bulky 
but is of a convenient size even vera the pocket. It will be sent post- 


tiated AMERICAN LUMBERMAN, Chicago. 
GENERAL MISCELLAN 


LUMBERMEN, TAKE yh eighing 
ROM 300 to 500 head of heavy logging an orses, welg hun 
K from 1,500 to 1,800 pounds, ps ane kept in stock, with = 
consignments received daily at Barrett & Zimmerman’s stables, 
Minnesota Transfer, St, Paul, Minn, 
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TRUSTEE’S SALE. 
DISTRICT COURT OF THE UNITED STATES FOR } 
THE EASTERN DISTRICT OF WISCONSIN. 
— { In Bankruptcy. 
IN THE MATTER OF THE KERBY-DENNIS | 
COMPANY, BANKRUPT. J 
OTICE IS HEREBY GIVEN that pursuant to an order made by 
D. Lloyd Jones, Esq., referee in the above entitled matter, on 
the 24th day of January, 1899, authorizing the undersigned, as 
trustee of the above named bankrupt. to offer for sale and sell the 
assets of said Kerby-Dennis Company in bulk, bids will be received 
by the undersigned until 12 o’clock, noon, of the 1st day of March, 
1899, for the purchase of all the assets of the gaid Kerby-Dennis Com- 
pany. Aninventory of the said assets can be seen and examined at 
the ‘office of the undersigned or of D. Lloyd Jones, Esq., referee in 
bankruptcy. No bid will be considered less in amount than fifty 
thousand dollars ($50,,000). Terms of sale cash. 
The right is reserved to sell the assets at private sale at any time, 
as provided in the order of the referee herein. 
Dated Milwaukee, Wisconsin, January 25, 1899. 
WISCONSIN TRUST COMPANY, Trustee. 


SEND YOUR TELEGRAMS 


ok Menneoaey, St. Paul, Winona, La Crosse, Dubuque, Duluth, 
Superior and West Superior over the North American telegraph 
lines es through ye our local Postal Telegraph —_ 
RING, Pres. H. A. TUTTLE, Supt. 








TO WHOM IT MAY CONCERN 


yas is to call the attention of the public to the fact that the 
Wisconsin Central Lines have two fast trains daily between 
Chicago, St. Paul, Minneapolis, Ashland and Duluth, touching all 
the important points in Central Wisconsin en route. ‘The company 
has thousands of acres of fine farming lands in northern Wisconsin 
forsale. For er information on this subject, address 

JAS. C. POND, Gen’! Pass. —— ee Wis 


The Best Tiasher, Fem 


and Timber Lands 
IN WISCONSIN 


Are easily reached via Wisconsin Central 
Lines fast trains, leaving Chicago and 
Milwaukee daily for St. Paul, Minneapo- 
lis, Ashland and Duluth. Manufacturers, 
Homeseekers and the Public can obtain 
further information by applying to Fred- 
erick Abbot, Land Commissioner; W. H. 
Killen, Industrial Commissioner, or Jas. C. 
Pond, General Passenger Agent, and all 
located at Milwaukee, Wis. 


THE TIMBER LINE OF ARKANSAS 


CHOCTAW & MEMPHIS 


RAILROAD CO. 
In Operation from Memphis to Little Rock. 











Under Construction from Little Rock to Indian Territory Line 
Shortest and Quickest between 


MEMPHIS, Tenfi, avo LITTLE ROCK, Ark, 


DOUBLE DAILY SERVICE. 
BUFFET SLEEPERS ON ALL NIGHT TRAINS. 


This line passes through the finest timber and prairie lands of 
the State. The best sawmill locations for cutting hard- 
wood in the South. Virgin forests of Southern Pine, Oak, 
Ash, Hickory and Cypress will be opened to mill men 
along the Choctaw &@ Memphis R.R., now under construc- 
isi, Little Rock to the Indian Territory 

ine. 

For further information call on or address, 

H. W. MORRISON, General Freight and Ticket Agt., Little Rock, Ark. 


¢ 





a They mot tha aa antl Jos Wes 
WeHave It 3 Anketell Lumber Company, 
a PINE, HEMLOCK, CEDAR 


g\o* AND HARDWOOD. 


? If you can use [2 inch No. 3 Boards in straight 
car load lots write us for “confi- 
dential’’ prices. 


Yellow “Fick's ¢ MERRILL, WISCONSIN. 


AND IN THE 
ROUCH 


( re) ‘ ONLY We are in the market for the following material, 





either for what you may have on hand at this 
time, or for what you can furnish to be sawed out 


tA] “U, green; namely: 
Poy WAGON TONGUES. : 
BENNETT & WITTE White Ash, 4 x 4 at butt, 2 x 4 at point, 12 ft. long. 
j White or Red Oak, 4 x 4 at butt, 2x 4 at point, 


12 ft. long. 
cod meth . HICKORY AXLES. 
‘* Bennett incinnat 1 4 Z 
ourt ition. C 0 . 7 X 3% . 
Zebra *» Standard.” INCINNATI, ‘ WHITE OAK WAGON BOLSTERS. 
“International.” , 34544 x4, 8 or 12 ft. long. 4x5x4,7or12 ft. long. 
BOO GOCCCCHECCROROEERCCCCRE 985) £1 50r 12 It long. Saeng swe ee 
WHITE OAK WAGON REACHES. 

2x4x10. 2x4x 12. 214 x 444x110. 234 x 444 x 12. 





MICHIGAN — 
1st and 2d grade. 6in. wide and up, 12, 14 and 16 ft. long. White 


Oak, White Ash, Hickory. 1 to 4 in. thick. 


WHITE OAK SAWED FELLOES. 
HARDWOODS 134 x 244 x3 ft. 8in. and 4 ft. 6in high. 
as 2x 214x38 ft. 8in. and 4 ft. 6 in. high. 
2x 24x 8 ft. 8in. and 4 ft. 6 in. high. 
2x 24x 3 ft. 8in. and 4 ft. 6in. high. 


24x83x3 ft. 8in. and 4 ft. 6in. high. 


The White nee Product. 244x3x3 ft. 8 in. and 4 ft. 6 in. high. 


KELLEY, MAUS & CO. 


Maple, CHICAGO. 
Elm, 


Basswood, “Among the Ozarks,” 


Birch, Etc. The Land of Big Red Apples, is an 
WINTER SAWED. attractive and interesting book, with 
mene views of South Missouri scenery. It 
CEDAR SHINCLES. pertains to fruit-raising in that great 
fruit belt of America, the southern 

iris cisco slope of the Ozarks, and is of interest 
HEMLOCK. to fruit-growers and to every farmer 
and home-seeker looking for a farm 
andahome. Mailed free. Address, 


WM. H. WHITE & CO., J. E. LOCKWOOD, 


BOYNE CITY, MICH. 
Ship by Rail and Water. Cargoes a Speciality. Kansas City ’ - ss Missouri. 





Hemiock Long Timber Bilis a Specialty. 





NORRIS B. GREGG, President. 





PAINT AND COLOR FACTORY, 
Second and Howard Sts, 





Mound City Paint and Color Co,__sttous. te 


Manofacturers of Strictly Pure Paints and Colors. & Crushers of Linseed Oil. Dealers in Varnishes, Window Glass and Painters Supplies. 
i Remember our Trade Mark is the Red Horse Shoe and it Guarantees Purity. 


WM. H. GREGG, JR., Vice-President. E. H. DYER, Secretary. 
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OFFICE AND STORE, LINSEED AND casten: OIL MILL 
406 and 408 N. Second St. Clayton Road, Boyle Ave. and Wabash R. R. Tracks. 
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CLASSIFIED INDEX TO ADVERTISEMENTS. 


The advertisements of firms having no page numbers opposite will be found properly indexed in preceding issues. 


Northern Pine, Cedar, Etc. 


P a, 
American Lumber & Mfg. Co..... 
Anketell Lumber Co 
Anson-Hixon, S. & D. Co. 

Arpin Lumber Co., John 
Ashland Lumber Co 
Atwood Lumber Co 
Ash. C. R 
Babcock & Co., 

Barbour & Starr.. gmake 

Barrett & Co., W. E. 
Blackburn, Robert... 

Booth & Boyd Lumber Co 
Bradford-Kinsler Lumber Co. 
Bradley Company, The 
Bradley-Watkins Co 
Brewer Lumber Co 
Browne, Edward c 
Bruner & Co., Owen M. 

Cady Lumber Co., H. F. 

Carley, lra.. ' 

( arpenter & F lourney. be os 
Chicago Lumber Co. of ‘Omaha. 
Chippewa Lumber & Boom Co. 
Cleveland Saw Mill & Lumber Co. 
Colman, C. ie 
Commonwealth Lumber Co. 
Connor Co., R......... 

Daniels & ¢ ‘ollin Co. 

Davis Lumber Co., John R....... 
Dewey, C. - 
Dubois, John E. seats 
Eddy-Sheldon Co. 

Eddy «& Sons, C. ab Sei 
Ellenberger L umber Co. 

Empire Lumber Co.. 

Fisher & Wilson Co.... 

Flint, Erving & Lindsay. 
Foss & Co., E "a 
Foster Lumber C 0., NC 

Gilbert, W. Soa 
Gilkey & Anson Co 
Gillespie & Co., D. L. 

Girard Lumber Co. 

Goodyear, C. A.. 

Haines & Co. = 
Hall & Munson Co 7 
Hamilton & Merryman Co. i 
Hartwell Lumber Co., Edwin 8. 
Hoagland, George A. pence 
Holt Lumber Co. 

Hunner Lumber Co 
Jenks Lumber Co., Robert H..... 
Keystone Lumber WD sc ~_ 
Knapp, Stout & Co. Company sis 
Laidlaw Lumber Co., R... ‘ 
Lamb & Sons, C...... 
Laird-Norton Co.. 

Lindsley Bros.. 

Lippincott, Robert C.... 
Long-Knight Lumber Co. 

Lord & Bushnell Co.. 

Ludington Co., N. seein anes 
McLean « Co., Hugh. 

Mann, Moon & Co * 
Marinette Lumber Co............ 
Marsh & Bingham Co... 

Mell, ye i§ 

Merrill L umber Co. 

Miller & Co., C. P.. 

Minneapolis "Cedar G Bist 
Mitchell & Rowland Lumber Co 
Mitchell & McClure.. ehagha 
Montgomery Bros. Co...... 
Mortenson «& Stone. ‘ 
Mortenson, Jacob Lumber Co. 

M. & M. Box Co.. hi 
Nelson-Tuttle Lumber ‘0. 
Nichols Lumber Co., C. 

Nicola Bros. Co seine 8 
Nicola & Stone Lumber Co..... .. 
North Western Lumber Co. 
North Wisconsin Lumber Co. 
Norton Lumber Co............ 
Noyes & Sawyer 
Palmer, W. C. B eeioet 
Pate Lumber Co., D.S..... .. 
Pendleton & Gilkey.. 

Pine Tree Lumber Co.. 

Pittsburg & Lake Supe rior Iron Co 

Rib River Lumber Co. 

Ross Lumber Co Soaee 
Rumpf-Frudden Lumber © Deccan 
Rust-Owen Lumber Co. 

Saginaw Lumber « § Salt Co. 
Salling, Hanson «& Co. 

Sands, Louis...... Fase 
Saw yer-Goodman COse5 5: 
Scanlon-Gipson Lumber C 0. 
Schlosser, Win ie ae 
Schuette & Co., Wm.... 

Schultz Bros......... 

Sexmith, Lemar. . ae 
Shevlin- -Carpenter Co 0. 

Slade, L.C.. 

Smith © 0, W. H. i, 

Smith Lumber Co., C. A.. 

Somo Lumber (¢ a 
Soper Lumber © 
Spider iabouee t Mill & Lbr. Co. 
Standard Lumber Co 
Stevens. Fred G.. 

Stewart Lumber Co., ms ‘Alex.. 
Terhune, 

Underwood, : 

Wagstaff. William J.. Peteaxtwis 
Wagner Shingle Co., Ce eee 
Waite Lumber Co., H. B 
Werheim Manufacturing Co.. 
White, A. C 
White, Rider 4 F ‘ost. 

White & Co., 

Wiggins, D. i" 

Williamson & Libby Lumber Co.. 
Wil!son Bros. . on 


Northern Pine, Cedar, Etc. 


Continued. 

Page 
Winchester & Daniels............ 10 
Winona Lumber Co. : 
Wixson, Bronson & Frence h. 
Wood Lumber Co., Geo. E.... 
Worcester & Co., C. _ ae 
Wright Bros ‘ 
Yawkey Lumber Co = 
Youmans Bros. & Hodgins. ejaraxen's 
Young & Co., W. J.. 


Southern Pine, Cypress, Etc. 


American Lumber & Mfg. Co 
Babcoc k & Co. , E. V. 


Big C reek amaberO oO. 

Big Four Lumber Co. F er 
Bodman & Pettit Lumber (o..... 
Bradford-Kinsler Lumber Co ‘ 

Brad!ey-Ramsay Lumber Co.... 
Bruner & Co., Owen M. ce 
Buchanan, William. 
utters Lumber Co 

Cameron, William. ace 

: ameron & Co., W illiam. 
Camden Lumber 6 eee 

Carter, C. J.. 

Central Coal & Coke Co. 
Champion Lumber Co 

Chicago Lumber & Coal Co. ; 

Cleveland $. M. & Lumber Co.... 
Daniels & Collin Co 
Dantzler Lumber Co., 

Denny, W., & Co...... 

Eagle Lumber Co.. Eeaeankes 
Eastabuchie Lumber Co. 
Eastman, Gardiner & Co 
Emporia Lumber Co.. 

Enochs Bros. 

Flint, Erving & Lindsay. 
Fordyce Lumber Co 
Foster Lumber Co. 

Frost-Trigg L umber Co. 

Garrett Lumber Co., T. H.. 

Gates Lumber Co. Ries 
Gillespie & Co., D. : ie eat Ss 
Hagerman Lumber Co. 

Hanson Lumber Co., Albert 
Hazelhurst Lumber Co. 
Holladay-Klotz Land «& Lbr. Co. 
Holton Lumber Co 
Houston & Co., Geo. T 
Hoshall & McDaviit.. 

Industrial Lumber Co... 

Jenks Lumber Co., Robt. H.. 
Junction City L umber Co 
Kent Lumber & Brick Co., Ltd 
Kingston L _— OG. 5 
Lacy & Co. 

Lewis & C 0., 

Long-Bell Lumber Co. Penge 
Long-Manstfield Lumber Co. 
Malvern Lumber Co.. 

Mann Bros.. 

Missouri Lbr. & Ld. Ex. 
Monarch Lumber Co 
Natalbany Lumber Co..... 
Newman Lumber Co., 

Nicola Bros Co. ee 
Nicola & Stone Lumber Co. 
Norton Lumber Co..... 

4 aepceke-Leicht L umber Co. 

Pate Luinber Co., D. S. 
Pickering L umber Co., W. 
Reliance Lumber Co.. 

Rib River Lumber Co. 

Robinson Land & Lumber Co. 
Ruddock Cypress Co. : 
Sabine Export Co.. : 

Sample Lumber Cee 
St. Louis Rfgr. & Wdn. Gtr, Co.. 
Schultz Bros ss 
Southern Pine Lumber Co.. 
Terhune, W.E. ns Sees 
Waite Lumber ( 0., BH. eae 
Willson Bros.. = 
White, J. J. 

Yellow Pine Lumber Co. 


Hemlock. 


American Lumber & aia Co 

Brewer Lumber Co. neha 
Babcock & Co., E. V. 

Bruner & Co., Owen M. 

Cleveland S. M. & Lumber Co.. 

Connor «& Co., 

Daniels & Collin’ Co.. 

Dewey, C. W. gh nto radiate 

Flint, Erving & Lindsay 

Gillespie ENO aes Bigs scenes en BSc 

Hunner Lumber Co..........-.... 

Jenks Lumber Co., 

Lippincott, Robt. C 

Mann. Moon & Co... 

Mell, Geo. H.. 

Miller & Co., C.P.. 

Mortenson & Stone.. 

Nicola Bros. Co.. 

North Western Lumber Co.. 

North Wisconsin Lumber Co. 

Rumbarger Lumber Co........... 

Sexmith, 

Terhune, , 

Wagstaff, William J. 

Waite Lumber Co., H. B.. aes 

Werheim Manufacturing Co. 

Willson Bros.... isoaeo 

White &Co., William H. 

Worcester & Oa, C..a.. 


Pacific Coast Woods. 


Albion Lumber Co 


Bradley-Watkins Co 

Bridal Veil Lumbering Co. . 
Bryant Lumber & —_" sale COs <<< 
Bruner «& 4 Owen M. aes 
Cain & Co., 

Coast dese Co 

Carpenter & Flournoy 
Donoghue-Kellogg Mill Co....... 
Grays Harbor Commercial Co.... 
Haines & Co 

Lewis & Crane. 

Oregon Pine Lumber Co.. 

Pacific Lumber Co 

Pacific Pine Lumber Co 

Parker, J. H 

Puget Sound Saw Mill & Lbr. Co. 
St. Paul & Tacoma Lumber Co. 
Sound Lumber Co. as 
Union Lumber Co 

United Shingle Co 

Wagner Shingle Co.. ¢ 

Waite Lumber Co., 

Wheeler, Osgood & CO............ 
Wintermote & Rogers............ 


North Carolina Pine. 


Branning Manufacturing Co 
Bruner & Co., Owen M 

Butters Lumber Co............. ; 
Camp Manufacturing Co 
Cummer Co., The 

Johnson & Wimsatt 

Lippincott, Robt. C.. caiite 
Roanoke R. R. & Lumber Co. 
Roper Lumber Co., eV. ae 
Sloan & Bro., Geo. F.. : 
Suffolk Saw Mill Co.. 


Hardwoods. 


American Lbr. & Mfg. Co........ 
Albro Lumber Co., The E. D 
Arpin Lumber Co., 

Bennett & Witte. . 

Bodman & Pettit Lumber Co. 
Brenner Lumber Co., 

Bruner & Co., Owen M.. 

Buftalo Hardwood Lumber Co.. 
Carey-Halliday Lumber Co 

Case, J. D.. 

Cleveland Saw “Mill & Lumber Co 
Connor Co., sss 
Coolidge hey & Supply ( Co. 
Creelman Lumber Co., 

Daniels & Collin Co es 
Serer 
Dewey, C. W. ; 

Dwight Lumber Co. Ge ales 
D’ Heur ig Swain Lumber Co...... 
Ehnts, B. J.. 

Empire Lumber Co... ee 
Emporium wend ‘CR es 5 a 
Farrin, M. paused 
Haines & Co..... 

Hardwood Lumber Co 

Hoshall & MeDavitt 

Houston @'Co., GOO, Teo scicciascces 
Interior Woodwork Co 

Keith Lumber Co. 

AM SE MI) Ns Oo) vis vs-0 vs avgsans 
Kirk-Christy Co.. 

Krouskop. A. H. ckawanay 
Lesh, Prouty & Abbot Co. 

Long- Knight Lumber Co 
Luehrmann Hdwd. Lbr. Co. 
Maley, Thompson & Moffet., 2058. 
McFerson & Foster.. : 
McLean & Co., Hugh... 

McLeod Lumber 00,. peieies 
Mengel, Jr., & Bro. C 0., C. ¢. 
Nichols Lumber 0., eae eee 
Nicola Bros. Co. . eee 
Nicola & Stone Lumber Co.. 

North Western Lumber Co 

Page & Landeck Lumber Co...... 
Pond-Decker Lumber Co 

Price, E. E. & omens 

Rayner, Pas 

Rumbarger Co.. 

Sanders & Egbert. Co. 

Scatcherd & Son.. 

Smith & Co., F. H.. 

Sondheimer & Co., E.. 

Sullivan & Co., T 

Tagart, Beaton & Co. 

Thompson & Bonnell Co 
Tschudy Hdwd. Lbr. Co., J. H.. 
Upham Lumber Co., Fred W. 
Wagstaff, W. J.. 

Ward Lumber Co.. 

Werhelm Mfg. Co.. 

Wells Lumber Co., R. A.. re 
White & Co., Geo. E............... 
White, Wm. H. & Co 

Wisconsin Hardwood wn Co. 
Wilce Co., The T.. : 


Poplar. 


American Lumber “7 bestest Co.. 
Babcock «& Co., E. 

Bennett & W itte 

Bowman Lumber Co.. 

Clay City Lumber C 0. 

Cleveland Saw Mill & Lumber Co 
Clay City Lumber & Stave wee 
Daniels < C _ Co.. eneeee 
Farrin, 


Poplar.—-Con. 


Jenks Lumber Co., R. H 

Harris & Cole Bros 

McFerson & Foster. . aR ene 
Mengel Jr., & Bro. C 0., oi shied 
Nicola & _ peice Co.. ‘ 
Ritter, W. ix bakes es 
Willson all mee 

Yellow Poplar Lumber Co.. 


Sash, Doors and [lillwork. 


Carr, Ryder & Adams Co. 
Cleveland Window Glass Co. 
Cream City Sash & Door Co.. 
Curtis & Bartlett Co 

COPIS BI08.'G CO ccccrcviescscc coe 
Curtis & Yale Co 

Disbrow & Co;, M.A. .... co.cc. 
Foster-Munger Co 

Gauger & Co., John A.. ae 
Gould Manufacturing C Co.. 

Hall & Munson Co.. : 
Harris & Cole Bros.. 

Huttig Sash & Door Co. ‘ 
Huttig nage Manufacturing Co. 
Krouskop, A. H.. ere 
Montgomery Door & Box Co. 
Morgan Co. 

Muscatine Sash & Door Co.. 
Nelson & Co., C. T. 

Phillips & Co., < ? 

Roberts & Co., E.L wakea tise 
True & True Company........... 
Werheim Mfg. Co 

Western Sash & Door Co. 
Williamson & Libbey Lbr. Co 


Hardwood Flooring 


Buffalo Maple eens © Co 
Bruner & Co., Owen M.. 

Dwight Lumber Co 

Forman & Curtis 

Gilchrist & Co. F. R., 

Krouskop A. H 

Lippincott, Robt. C.............. 
Mitchell Bros 

Nicola Bros. Co 

Rittenhouse & Embree 

Schultz Bros.. 

South Side Lumber Co.. 

Wilce Co., The T.. 

Wisconsin Land & Lumber Co. 
Young & Co., W. D 


Woodworking Machinery. 


American Woodworking Mch. Co68-69 
Berlin Machine Works 

Clement, F. ‘3 
Connell & Dengler Machine Co.. 
Dietz, ——— & dene 

Doig, Wm. 8. ‘ 
Dutchess Tool Co.. 

Egan Co. 

Fay & Egan © 0. 4 A. 

Fischer Machine Works 

Fraser Manufacturing Co., 


Globe Machine Co. 

Glen Cove Machine Co.. 

Hoyt & Bro. Co.. 

Houston & Co., Levi.. 

Johnson Machine Co., "Moses P... 

<idder, eis 

Lehman Machine Co... 

Mershon & Co., W. B.. " 
McDonough Manufacturing Co... 
Milwaukee Sander Mfg. Co 
Phoenix Manufacturing Co 
oe Iron Manufacturing Co... 
Rogers & Co,, C. B 

Rowley & inamat 6 a) 
Saginaw Mfg. Co. 

Shawver Co.. 

Shimer & Sons, ‘Sam’! J.. 

Smith Machine Co., H. B.. 

Trevor Manufacturing C Co. 


Saw “Mill einen. 


American Woodw ‘Yemen owen Co. a 
Allis Co., The E. P.,... 
Aultman Co., The 


Clement Co., Frank H............ 
Connell & Dengler eye 
Dietz, Schumacher & Boye........ 
Detroit Sprockett Chain Co....... 
Downey & Burns. 


4 
Fay & Egan Co.. 
Filer & Stowell Co 
Fischer Machine Works Co. . 
Friction Set Works Co.. 


he 
Giddings & Lewis Mfg. Co 
Gordon Hollow Blast Grate Co... 
Jeffery y 
Lane anufacturing Co.. 
Link-Belt a”. Co. 
Lyon Iron Works.. see ease 
Mershon, W. B., & ‘2h aR a ie 
McDonough Manufacturing Cie. 
Mitts & Merrill.. 
Phoenix Manufacturing Co.. 
Rogers Iron Manufacturing Co... 
Saginaw Manufacturing Co 
Sinker-Davis Co 
Trevor Manufacturing Co. 
Union Malleable Iron Co 


Railroad and Logging Ap- 
pliances. 


Baldwin Locomotive Works 
Butterworth & Lowe 
Carpenter & Co., George B 
Climax Manufacturing Co........ 
Decker, Geo. W. 

Lidgerwood Manufacturing ‘Co. 
Porter & Co, H. K.. 

Russell W heel & Foundry Co. 
Stafford Co,, E. H 

Stearns Manufacturing Co. 
Sweet Co., B. F. & H. L...... 
Zelnicker, Walter 


Engines, Pumps, Boilers, 
Grates, Etc. 


Epping-( ren Co. 
Gordon Co., E. J 

Gordon Hollow Blast Grate Co.. 
Jackson & Church Co.... 
Jenkins & Bros 

McGowan, John H 
MacKinnon Mfg. Co.. 
Muskegon Boiler W orks.. 


Mill Supplies and Specialties. 


American Wood Fire Proofing Co. 
Aultman Co., The 

Bristol Co.. 

Carpenter & Co., Geo. B. 
Chicago Belting Co. ain 
Chicago House W recking Co. 
Columbia Phonograph Co 
Detroit Sprocket Chain Co....... 
Dietz, Schumacher & Boye 
Epping-Carpenter Co......... 
Frictionless Metal Co 

Globe Oil Co.. = 
Gordon Hollow Blast. Grate Co... 
Harris Machinery Co: 

Jeffrey Manufacturing Co 
Jenkins Bros 

Jones, W. A caeub es 
Lansing Whiceibarin Co. 

Lewis & Co., Ltd., 

Link Belt eckanas LA 
Moloney-Bennett Belting Co... 
New Jersey Car a & Rubber C 
Nicholson File Co.. 

Ohio Pulley Co.. 

Queen City Supply | Co. 

Sackman, F. A. 

Schuster, E. J.. Ss 
Southern L og. Cart & Supply ¢ Co.. 
Stafford Co., mM... é 
Union Matieable Iron Co.. 
Vitrified Emery Wheel C 0,. 
Vulcan Iron Works... Si 
Western Rawhide & Belting Co. 


Saws, Knives and Tools. 


Atkins & Co., E. C 

Bareus Bros.. 

— Co., G.&H.. 
Carborundum Co.. yereier e 

Disston & Sons, Henry 

Hoe & Co., R.. ates 

Michigan Saw Co.. 

Nicholson File Co. 

Shimer & Sons, Samuel Te. 

Simonds Manufacturing Co 

Simonds Saw Co Skewes 

Vitrified es yy Wheel Co. 

Worden Tool ¢ aie 


Dry Kilns, Blowers, 


Allington & Curtis Mfg. Co....... 
American Blower be : 
Andrews & Co.. A. Pee 
Bayley & Sons Co., Avi 

Buffalo Forge Co.. arctan eens 
Emerson Co., The.. rarer at 
yarden City AICO, ss sisesscess'> 
Gordon & Co., E. J 

Lee, Thomas 

Murphy Dry ‘iin Co 

Standard Dry Kiln Co..........- 
Sturtevant Co., The B. F. 


Wholesale Dealers in Coal. 


Coxe Bros. & Co.. 

New Kentucky Coal Co. . 
North Western Fuel Co.. 
Winifrede Coal Co 


Miscellaneous. 


Harris Machinery Co 
Lumbermen’s Credit Association. 
Shippers’ Collection Agency. 
Nanz & Co., F., Wateh’ s Clocks.. 
Sweet Co., B. F. & H. 

Michigan "Mirs. Mtl, — Ins. Co. 
Muskegon Boiler Works.. ‘ 
Jackson & Church Co 

Cleveland Window Glass Co 
Lumbermen’s Mutual Ins. Co.... 
Ww oer sa Machinery Co 

Retail Lumbermen’s Ins. Ass'n. 
Seventh quae one 


yner, J.. . 
Davis & Son. G. M.. . 
Mound City Paint and ‘Color Co. 
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MACHINERY BOUGHT, 
SOLD AND EXCHANGED, 


We have the largest stock in the west of 
new and second-hand Engines, Boilers, Pumps, 





76800 DAILY PRODUCTION 














Iron and Woodworking Machinery, Shaftings, 16 Governments 
Belting, Pulleys, Rails, Locomotives, Flat and 
i Box Cars, Bar Iron, Pipe, Chain, Saws, and 85% R.R., 707 U.S. Contracts 
: supplies of all kinds. 














| Harris Machinery Co., 702 of Total Production of America 
_ 1013- i Ave., S. E., FOR SALE ALL OVER THE WORLD. 
————— - pnreene. : NICHOLSON FILE CO., Providence, R. I., U. S. A. 





| J. D. CASE I SELL SHINGLES 3 Heavy Forgings, tron or Steel | 


LESALER ae COOLIDGE 
Sa a White Pine, = Heavy Brass & Bronze Cast- |= 
; Hardwood Lumber § wie rages ings,..Heavy Iron Castings |~= 
RUSHVILLE, IND. erg PINE LUMBER Will be pleased to h inquiri U6 k UDI 60. 
Some very nice Inch and Two Inch Plain ‘EDWARD BROWNE, - so aa a i a 
Oak on Hand. 1106 Chamber of Commerce. CHICAGO Vulean lron Works ore ke 


’ » CHICAGO. Hardwood 
| > G.W. DEWEY ‘ae TAN K S ROBERT BLACKBURN Lumber... 


Wholesale and WISCONSIN AND MICHIGAN , 
Commision LUMBER Oak, Ash, Birch, Basswood, Elm, 





We manufacture all kinds 






Wisconsin Pine, Hemlock th " and sizes of Cypress Tanks. | U Vi 83 EF ~ Butternut. 
Hardwoods and Cedar. . ae lime 4 Write for Catalogue. 
* wt G. M. DAVIS & SON o * aac 
328 N. Main St. ROCKFORD, ILL. mn li Palatka, Fla. 377 Broadway, Milwaukee, Wis. RAILROAD MATERIAL 








PPP LPP PPL LL 


CYPRESS TANKS McFERSON & FOSTER, WIN. SCHLOSSER, 








ee Mills on 
pre ansmaneie ten Wisconsin Cent. Ry. at Downing, Wis. 
™ CYPRESS WATER TANKS MILWAUKEE, WIS. ? 
‘ es, eee — peg — onan aaa 828 Guaranty Loan Buildi 
Writeasfor Delivered Prices. Hy F Lemis &Co. ltd, ’ ° uaranty Loan buliding. 
NEW ORLEANS, La. 316 Baronne 5’ Always == ee ee Poplar FOREST PRODUCTS MINNEAPOLIS. 





REPRESENTATIVE YELLOW PINE AND HARDWOOD EXPORTERS. 


Hua Pettit, President. 




























F. D. BopmMAn, Sec. & Treas. 


THE RELIANCE LUMBER CO., 
BODMAN & PETTIT LUMBER CO. 


YELLOW PINE LUMBER CO., 








Manufacturers and Exporters of Manufacturers of Rough and Dressed Yellow Pine Lumber 
Wholesale Hardwood Lumber. 
64 Quertered Oak ek ane white), FA Plain ek, Ash, Gam, PITCH PINE LUMBER AND TIMBER. RIFT SAWN FLOORINC A SPECIALTY, 
fe -oplar, Cypress, Cottonwoo: uthern Timber Lands a a ” 
specialty. Codes used: Lumberman’s Standard. A. B, C. Pert pe anes = Galt Ci yng oy ty Sgmmame Ala. 
{ (fourth edition), Atlantic Cable, Cable address, ‘‘Bodman, , 5 Cable Address, “ bh.” Main Office, MOBILE, ALA. 
Memphis.” MEMPHIS, TENN. London Agts., Denny, Mott & Dickson, Beaumont, Tex. Denmare ™ a 

























HACERMAN LUMBER CO., HOSHALL & McDAVITT, W. DENNY & CO., 
, geome American ¢ Hardwoods. Manufacturers of Long Leaf Yellow Pine Lumber, 
Pitch Pine Timber and Lumber. Cable Address, For Interior and Export Trade, 
” Cable address, “Hagerman.” PENSACOLA, FI J una” manne. vem. MOSS POINT. MISSISSIPPI. 
























RE a. RE <2 
Robinson Land & Lumber Co., 











EEE DEE Lt AOE ant ARG RR 
L. N. DANTZLER LUMBER CO., 






ALEX. GILMER, Pres’t. 
W. H. Srark, Vice-Pres’t. 
G. W. BAncrort, Sec & Treas 


Sabine Export CO. 












: Long and Large Dimension Dressed up to 20x30-inch. Baropegn Agents. | ITCH PINE LUMBER & TIMBER, Manufacturers Rough & Dressed Yellow Pine Lumber 

rs Timber and Rift Flooring 14 Canada Dock. Liverpool. | Geo. H. Huggins, lgr. Gang Sawed Rift Flooring a Specialty. 
Shipping Point, Sabine Pass, Tex. U.S.A. | | ORANGE, TEX. 150,000 feet da i) a 4 

: a@ specialty. Capacity. — dad a ag 7: Oss PoINT, Miss. 











Codes used: ABC, Southards, Watkins Code | U.S. A, 
CHICORA, MISSISSIPPI. and Appendix. Cable Address, * “Seco.” 


12,000 in Use. 


Sent on trial to be held subject to order 
if not satisfactory. 


@sa 
Weight 20 Ibs. Price $5.00. 
@=ea 
Can be used on any track and on any car or 


between cars. Not affected by icy, greasy or 
wet rails. Will move three loaded cars. 


mE. H. STAFFORD CO. 


Ra (2) MUSKEGON, MICH. 
For Sale by Leading Mill Supply Houses. 


ps Pa Points: Pascagoula & Ship Island. 

























THE SHAWVER COMPANY 


SPRINGFIELD, OHIO. 
MANUFACTURERS OF 


Twist and Rope Moulding Machines, 
Fluting Attachments for Shapers, 
High Speed Twist Work Sanders. 


WRITE FOR CIRCULARS 
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Send for circulars and price lists of 


KIDDER’S UNIVERSAL «xo 


other Circular Sawing Machines ; 
also Drawing Tables. Mark all in- 
quiries ‘‘Department S.” 


R. E. KIDDER 


38 Hermon St., WORCESTER, MASS. 


Addddbddddddddddeddesddddddddddde a: 


sata Your nr With 


12 years 
on the 
Market 











A Superior Metal for All Machinery Bearings. 
iFRICTIONLESS METAL Co. EVERY POUND GUARANTEED. 


j Owners and Sole Manufacturers CHICAGO OFFICE: No. 16 South Canal St. 
RICHMOND, VIRGINIA. SAN FRANCISCO OFFICE: 306 Market St. 
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ABS 


COXE on 
& COMPANY. 


incorporated. 


601 The Rookery, 


.-CHICAGO... 


Gro. MERRYWEATHER, 
Gen’! Western Agt. 


Pabst Building, MiLwavuKEE. 
202 Main St., BurFALo, N. Y. 
SuippinG Depots: Buffalo, Chicago, Milwaukee, Duluth. 


Cross CREEK 
LEHIGH COAL. 


T. J. Hupson, Jr., Sec.-Treas. 


Also Shippers of 
BITUMINOUS 
COAL and 
COKE 


O. L. GARRISON, Prest. 


NEW KENTUCKY COAL Co. 


COAL“~COKE 


Miners of NEW KEN TUCK Yana 
BUCKHORN COAL 


CHICAGO. 


BOILERS. 
REFUSE evan 


Brick Lined and Water Space. 


STAND PIPES, 
TANKS, 6t6., 666. 


WRITE FOR PRICES 


JOUSKEGON BOILER WORKS, ; 


MUSKECON, MICH. 


1427 Marquette Bld’g. Telephone Main-2694. 





The Proper Tool for the Work. 


Hardwood Flooring to be perfect should be scraped. No other 
method of finishing will leave so desirable a surface or do it at so 
small acost. A 


Whitney 
Wood Scraping 
Machine 


is the tool for the work. 


BAXTER, D. WHITNEY, 


WINCHENDON, MASS. 





REPRESENTATIVE 
COAL MINERS AND 


SHIPPERS 


aS nde 4 


a 


Wyss 


lig ™, 


St. Pade, 
KAINN. 


Sole Northwestern Agents 
D.L. & W.R.R.Co.’s 


SCRANTON 


COAL 
i Powell S Run” Cornet Pan. my Wharves: Duluth, 


— Washburn, Green Bay, 
Miwau 


Hocki ng Coal Milwaukee Office, Cor. Grand Ave. and 2d St. 


Wintfrede 
Coal Co. 


Unexcelled for Steam or Domestic 66 99 

Purposes. The most Economical Coal 

@ dealer can handle. Shipped “ All 

Rail in Box Cars.” Also s > ind of 

Anthracite, Coke, Cannel, and all 

grades of Ohio, Indiana and Illinois . O FA ! 
SIDNEY P. HOSTLER, 


973 W. Front St., 


CINCINNATI, 0. 


North-Western 
Fuel Co. 


New Pittsburg Coal Company’s 


Write for Delivered Prices. 
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Miners and Shippers of the 
Celebrated 


355 Dearborn St., 


sates Agent. * CHICAGO, ILL. 
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Pessting 4 
a PROPRIETORS *Oy, . 
MANUFACTURERS OF 
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W. P..MURPHY, Pres’t. SAMUEL MURPHY, Sec. 


The Murphy Patent Moist fiir Gondensing, 


« LUMBER « 
DRY KILNS. 


COAST AGENCY, 


MURPHY DRY KILN CO. i J, E. FOX SAW WORKS, 
Ridgway, Pa. i Seattle, Wash. 


CORRESPONDENCE SOLICITED. 








ADDRESS, 
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———— EN, ATTENTION! 


® 
| Sse When you are needing 


Belting, Wire and Manila 








Rope and Cordage, 


= “fas aie Blowers and Fans, Rails, 
“of mf: car ee Lumber Tools, Chain, 
O O ns ai a Dogs, or Supplies of Every 
E Description, 


This house is at your service. 


Saws. } § TUT duen cy Supt 


5 8 ce PUCHTA, PUND & CO. 
R. HOE & C0.’S Ui b 1 1 | i i] r 201-203-205 W. Pearl Street, 
Patent Chisel Tooth Saws % “Healestoal le), ae CINCINNATI. 


2 ef = = * = Wecarry the largest stock of any Supply 
ARE THE BEST FOR Sy ee ee House S the country. 


Steam Feed, Friction Feed, Gang Edgers, Single : 
Edgers,Bolters, Lath Bolters fy if at inte i] a lie |: 














and Rift Saws, as. 


_ 000 eA 
ee 83°, @eeee MACHINE KNIVES. 
work in all kinds and aot f WAN? /7 


conditions of Sawin ASUS 
7 WEN NAD) PANY “VO Vo Qo. CT eane i ee Org. 


OVER 28,000 IN USE. 


eeo¢ 
Write for Catalogue to 











WAAT D’YE LACK? 


Whatever it may be, an ad in the want 
columns of the Lumberman will obtain it. 


RODGER’S COMBINED GANG EDGER. 3% Here’s a Record Breaker 


R 150 Our Combined Edger with Piece Stuff 
\ aed. nowt IN USE and Rift Flooring Gang attachments, 


\ the Gangs having independent feeds. 
; tt PAA re — 

«\\ Ts : Fe ot 

\ . : = : ee a r- = 3 July 28, 1898. 

\\ ——— B f\ 1 77 LK ee <s = _ Ropers [zon Mre. Co., 

\ = 4A\ # : - MUSKEGON, MICHIGAN. 


© 
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" 


\ = " f Pte, = : : = = Gentlemen:—Replying to yours with refer- 
\\ é - 5 = — _ to our combination gang edger which 
= ——— : = urchased from you some time ago. I 
wil —— eS . == SS YY ——— : wil say that you can always recommend 
Wh Ss a = : : : — . = : == any Canadian inquiries to come and see 
== —— . aw = ————_ our machine work, as it is simply perfect. 
HHI == =— SS FS —_————— Itave 930 logs a day in 6 inch cants, 
} = SS = = and the lumber is perfect and no trouble. 
= —= = The saws have to be kept in order and that 
I) = === = —S==——=IE = is all the machine wants. The Booth & 
— = = Gordon Machine as sakes a short time 

ago is running splendidly. 


MN) lini - Respectfully, 


My RODGERS IRON MEG. Co. Wiiiiticanaie Mich. areiicnraiaai laa 


y 999990995 90990 
My e 2999529990068 


~| STOP MAKING SAW CULLS! 


¢ 


002 22222238 2 2 @ @ > @] @ ~ 


TO HOLD CANTS STRAICHT AND 
STEADY ON LAST CUT. 


Position on Carriage when not in use. 


It'is an automatic “Johnny on the spot,’ that is always on hand when needed, and out of the way when not 
needed. It renders the making of saw culls impossible, saves time, enables you to saw the thinnest and 
smallest cants at full speed, and will pay for itself twice over every thirty days. Look at thecuts. Write 
to the manufacturers for full information. 


DOWNEY & BURNS, | MENOMINEE, MICH. 


Position on when in use, 


4 





BRANCH HOUSES: 
Memphis, Tenn. 
Minneapolis, Minn. 
Chattanooga, Tenn. 


We are making others just like them. 


eetetetetetetetetetete%ete%e%e%e® 


Are You a User of Band Saws? 


READ ONE MAN’S OPINION. 


Saginaw, W. S., May 2, 1898. 

E. C. ATKINS & CO., Indianapolis, Ind. 
Gentlemen:—The two 10-inch Atkins Band Saws are still doing 
“good business for us, We are cutting hardwood and hemlock entirely. 

We have not lost a single corner on the teeth yet, and the saws hold their 0) 
tension and donot crack—they are everything we could ask for Band Saws. 
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I use a Pribnow shaper on the teeth. 


Youts truly, 
O. FORBES, 


(With C. S. Bliss & Co). 


—ali. INDIANAPOLIS, IND. 


More now than ever before. 


E. C. ATKINS & CO., Saw Mirs. 
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Deena discount the cost of handling 


material by using our special labor 


Write us, giving conditions and reqire- 
ments. Catalogue “C” on application. 


THE AULTMAN COMPANY, 


900 South Market Street, 
CANTON, OHIO. U.S. A. 
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saving appliances for this purpose. é 
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The Lumberman’s Universal 
Rate Book 


Published monthly in two editions, 
Eastern and Western. Shows lowest 
freight rates on Lumber from South- 
ern producing districts to all points 
in Illinois, Indiana, Ohio, Wisconsin, 
Michigan, Pennsylvania, lowa, Kan- 
sas, Minnesota, Missouri, Nebraska, 
South Dakota. Svbscription $3.00 
for six months for each edition, in- 
cluding allsupplements. “7” #” 


E. J. SCHUSTER, Publisher, 


214 Locust Sr. ST. LOUIS. 











Popular Low-Rate Excursion 


VIA 


MOBILE & OHIO R. R, 
New Orleans # Mobile 


ACCOUNT THE GRANDEST 


Mardi-Gras Carnival 


in the History of these Famous Carnival Cities, 
FEBRUARY 13-14, 1899 


From February 6th to 13th, inclusive, 
tickets will be sold at the following 
extremely low rates: 


St. Louis to New Orleans and Return, $20.00 
St. Louis to Mobile and Return, $16.85 


Good RETURNING UNTIL FEBRUARY 28, 1899. 


SPECIAL LOW RATE TO MOBILE 
Tickets will be sold for train leaving St. 
Louis at 8:00 p. m., February 12th, and for 
train leaving St. Louis at 7:52 a. mIn., Feb- 

ruary 13th, at 


ONLY $12 FOR THE ROUND TRIP 


LIMITED FOR RETURN PASSAGE TO FOUR 
DAYS AFTER DATE OF SALE. 


For time tables, tickcts, sleeping car reservations and 
full information, call on 
F. L. HARRIS, Gen'l Agt., L. RAUSCH. Trav. Pasegr. Agt., 
H, P. KNIGHT. City Passgr. & Ticket Agt., 
420 Olive St., St. Louis, 
¥. £E. POSEY, Gen't Passar. Aat., Mosice, ALA. 
‘1. T. POE, Gen't Trarric MGr., Mosite, AL& 


Saw Mill and Planing Mill 


=} FOR SALE == 


i cash we will sell at the greatest bargain a saw 

mill and planing mill. The saw mill is complete, 
including circular saw, edger and trimmers, with one 
engine 16x24; two boilers 42x 26; smokestack 8o fet 
high. All in first-class condition. The mill has beén 
running the past season. The planing mill is equipped 
with a surfacer, matcher, siding resaw, rip saw and 
trimmer. For further particulars write to 


O'CALLAGHAN BROS. & CO., 


NORWAY, MICH. 





























JOHNHNSGOWAN 4 
ComPANY &% 
CANTINA 
OHIO. y 


Branden 
RiCHMOND Z 











STEEL . LOG . STAMPS 


BURNING BRANDS 
STENCILS, ETC 


~F. A. SACKMANN 
CLEVELAND, O. 








and settlements 


COLLECTIONS 2nd seule. 
Special attention LUMBER Shippers 


given to the Business. 


Shippers Collection Agency. 


WALTER H. BROWNE, Manager. 
100 Washington St., Title & Trust Bldg., CHICAGO, ILL. 











B. J. EHNTS, 
HARDWOOD LUMBER 


WALNUT AND QUARTERED OAK A SPECIALTY. 
Correspondence Solicited. 


r0) : 16th St,, bet. Pop! ds Sts. i 
Orynce: tote Bt, het, Pontar and Syrgee O- St, Louis, Mo. 
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The superior merits posses- 
sed by our... 


SAW MILL 
MACHINERY 


and the complete line we 
build should induce lumber 
manufacturers to ask us for prices on anything 
they need from a log dog to a complete saw 
mill. 


LL bede deter deeper peepee peepee 


BELMONT, 
N.Y. 
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MCGREGOR & JACKSON, 


WATER TUBE BOILER, 


JACKSON | & 
CHURCH CO. 


SAGINAW, W.’S. MICH. 
MANUFACTURERS OF 


WATER TUBE 


BOILERS 


Boiler and Sheet Iron Work. 
REFUSE tno"ranxs. 


Hoisting and Mining Engines. 





New and Second-Hand Boilers 
and Machinery. 


CORRESPONDENCE SOLICITED. 


SIMPLE, SAFE, DURABLE, ECONOMICAL, 
EASILY EXAMINED. 





WE GLAlM THE FOLLOWING (MERITS FOR 


Jenkins Bros. Valves 


1, Manufactured of the best Steam Metal. 
2. No regrinding, therefore not constantly 
wearing out the Seat of the Valves. 
3. Contain JENKINS DISC, which is suitable 
for all Pressures of Steam, Oils, and 





Acids. 

4, The Easiest Repaired, and all parts Inter- 
changeable. 

5. Every Valve Tested before leaving the 
factory. 


6. ALLGENUINE stamped with Trade Mark. 


JENKINS BROS. 
New York, Philadeiphia, Boston, Chicage 
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_ The Globe Oil Company, 





Branch mee Points : 
EAST ST..LOUIS, ILL. 
CAMDEN, ‘ARK. 


TEXARKANA, TEXAS.’ 


BEAMONT, TEX. products. 
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[EMERSON 


Co. L umber 
809 Fidelity Building Vitenc 


BALTIMORE, MD. 


We solicit correspondence :: :: 








Lubricating Oils 


AND GREASES. 


You will never know that you are using the best oil until you try our 
Give us the opportunity to convince you. 
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600 CARFIELD BLDC. 


CLEVELAND, O. 


HIGHCGRADE 


Write us. 
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AND DON’T YOU 
FORGET IT 


The BEST on Earth 


We make Saw Mill custinnen qunebitn or apply our Set Works, 
Offsets, and other improvements upon other carriages. 

Timber Saved. More Lumber Cut. Less Power Used. 
Don’t waste your energy or valuable timber by setting up a log, 
and getting a thicker or thinner cut than required. 

THIS IS EXPENSIVE. 

Neither is it well to make poor lumber with an offset that some- 
times sets up one end of cararige more than the other, and wastes 


; 
more timber. 2 
THIS IS EXPENSIVE. 

Nor is it profitable to waste time running your carriage further 
every cut than necessary, making miles of extra travel daily, 
and cutting less lumber than with our offset. 
THIS IS EXPENSIVE. a 
Imitations of our machinery called by various other names are ) 
offered on the market, but none are geuuine excepting the Gaw- 
me s Patent Set W orks, Offsets, Dogs, etc. It’s only a step from > 
‘just as good” or‘ ‘almost’ as good to the “‘altogether;”’ you can 
just as well have the “altogether right” as the almost right. 3 


Friction Set Works Co. 


GRAND RAPIDS, MICH. 


Write for for Par Particulars, 
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The Phoenix Patent 


mote i For All Abrasive Work 








DESCRIPTIVE Do not Slip. 


CIRCULAR. i : Are double-acting. CARBORUNDU M is better 


The strongest made and set to 
any fraction of an inch desired. than emery. It does more work 


—saving material. It does faster 





work—-saving labor and shop ex- : 
penses. -It does better work— o 
giving satisfaction. 

We would like to send you our o 


handsome illustrated catalogue. 


@ee2e2ee 


The Carborundum Gompany, 


NIAGARA FALLS, N. Y. 





PHOENIX MANUFACTURING CO., Eau Claire, Wis. " 
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WILLIAM S. DOIG 


54 Franklin Street 
BROOKLYN, N. Y. 


Manufacturer of 


STANDARD aR 
NAILING 
MACHER 


Egg Cases, Orange 
Boxes, Cigar, Glass, 
Soap, Biscuit, 

Dry Goods, Pork 

or other packing cases, 
up to 50 inches 


Square 5454 
Nailing Machines 


FOR ANY SPECIAL 
PURPOSE. 


Better than 


a Klondike 
,Claim because more reliable 


It will make money 
for you 
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We Manufacture 


47-inch Segment Resaw. Gluing Machine, Clamp Press, for 
Automatic Cut-off Saw. Box Factories. 

Cut-off Saw Tables. Automatic Hand Hole Cutter for Boxes. 
Hot Roll Dryer for Veneer Lumber. 42-inch Slab Resaw for Saw Mills. 
28-inch Double Roll Surfacer. Paving Block Saw. 

Power Feed Box Board Matcher. Rip Saw Tables. 


FISCHER MACHINE WORKS 


345-347 So. Canal St...Cuicaco, IL. 


Cleating, 
Lock-Corner, 
Lining, 
Box-Dressing, 
Sand Paper 
Machines. 


SEND FOR CIRCULAR. 
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The New Deokér Lod Loader 


To load 100,000 to 200,000 feet per 
day, according to conditions, 


Usé this Machine. 


It satisfactorily solves every problem 
in steam log loading. 


It is the only locomotive log loader. 


It moves five miles an hour by its 
own power. 


It handles the train it is loading. 
It does its own switching. 

It requires no skidding of logs. 
It is built entirely of steel. 





AMERICAN LUMBERMAN. 








End View Showing Test Lift and Free Passage for Logging Cars. 


It 1S the Most Economical and Oonveniént. 


In its less improved form it was a demonstrated success as a labor and money saver, but with its late 
improvements it successfully pleads its own case to the practical logger who is open 
to conviction and is in search of more economical methods. 








For Blué Prints, 
Full Description, 


Pricés and 
Evidences OF Its 


Gapadilitiés, 
Address 


Side View of Loader—All-Steel Construction—Showing Test Lift. 


Pond-Deckér LUMDEP 60.. 


Newport, Ark. 
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“SALVATOR” BABBITT METAL, 
“EDGAR”? PATENT GRATE BARS, 
“SALAMANDER” ROOFING, 
‘‘HOYT’S”? LEATHER BELT, 
EMERY WHEELS, 

IRON PIPE, 

BAR IRON, 

VALVES, 





VW 


SIS 


ROPE, 

CHAINS, 

PACKINGS, 

ASBESTOS, 

LOGGERS’ TOOLS, 

NEW RAILS AND SPIKES. 
‘Johnston’? PIPE WRENCHES, 
‘*Zelnicker’? RING & CHAIN DOGS, 
Brass and Iron Valves and Fittings, 
‘WHITE CROSS”? RUBBER BELTING. 
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: JO. ~~ 
» MATCH MATCH | 
a Hard Soft : 
% Wood Wood se 
= Dry and WithaSharp ¢ 
Half Dry, or Dull Cutter, 





The TIGHT and LOOSE fit for tongue and groove will change with 
the kind and condition of the strip that is matched. This illustrates 
most forcibly the value of 


The Expansion Feature Built Into the Up-to-Date 
Shimer Cutter Heads 


For all Users who want the BEST that is to be had. 


“es SAMUEL J. SHIMER & SONS, num 


NA 
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Double Exhautser. 


STEEL PLATE, SINGLE AND DOUBLE 
EXHAUSTERS, for Handling Saw- 
dust and Shavings. 


FonpD pu Lac, WIs., July 7, 1898 
Wo. BBYLEY & Sons Co., Milwaukee, Wis. 

Gentlemen: Weare in receipt of your favor of the 6th 
inst., and in reply beg to say that the dry kiln apparatus fur- 
nished us by you has been in use about two months, and 
thus far has given good satisfaction. Believe we can rec- 
commend same to anyone in want of anything in this line. 

Yours truly, 
WINNEBAGO FURNITURE MFG. Co. 


Two RIVERS, Wis., August 25, 1898. 
Wo. BAYLEY & Sons Co., Milwaukee, Wis. 

Gentlemen: Your favor of the 24th inst, at hand and 
contents noted. Inreply will say that we have used your 
a for the past four months, and same has 
given good satisfaction. We haven’t a word of fault to find 
with it, and we believeitis everything you claim for it. 

Yours truly, 
THE HAMILTON MFG. Co. 
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Mm. Bayley &Sons Co. 


732-776 Greenbush St., MILWAUKEE, Wis. r 


MANUFACTURERS OF 


Hot Blast, Steam Heating and Drying Apparatus, 


FOR FACTORIES AND DRY KILNS, FANS, BLOWERS, ETC. 
SEND FOR CATALOGUE. 





SHEBOYGAN, WIs., June 28, 1898. 
Wm. BAYLEY & Sons Co., Milwaukee, Wis. 

_ Gentlemen: Yours of the 25th inst. received, 
with receipt in full for our fan and heating system, 
and we desire to say that it is doing all that was 
claimed for it. Wecan keep up a te ture of 175 
degs. Fah. with the exhaust steam m our 11x15 
engine without any trouble, and are glad to say that 
we pronounce the outfit first-class in every respect. 


ours y, 
(Signed) SHEBOYGAN CIGAR MOLD Co. 





i 
il 


oT BLAST Lumaer DRY KILN 


Read what Others say— You can hear Us any time. 


MILWAUKEE, Sept. 10, 1898. 
Wm. BAYLeEy & Sons Co., City. 

Gentlemen: After using your dry kiln system for 
six months, we have established a large trade for our 
‘*Superior Maple Flooring,’’ for which we use the 
same, and desire to state that it works satisfactory 
in every respect. We remain, 

Yours truly, 
C. A. BecK & Son. 

































“THE 





Direct Acting 


tceam-Log Turners 


Turns the Log from Carriage. 

Turns the Log without “ Tooth Bar.” 

Impossible to do Damage to Carriage 
or Machinery 

Impossible to Destroy Lumber. 


Send for Catalogues. 


Challoner . Shingle . Machinery 


GEO. CHALLONER’S SONS CO. 


OSHKOSH, WIS. $ 


> 


SIMONSON” 


.. Address.. 























GILBERT 


WOOD SPLIT PULLEY 


MANUFACTURED BY THE 


SAGINAW MEG. CO. 
MICH. 





SAGINAW, 


NEW YORK 
BRANCH 
44 DEY ST. 


CABLE ADDRESS 
ENGRAVE. NY. 


AMERICAN LUMBERMAN. 


KEYSTONE 
THE : SAW. C9) Lo 


EDITION 





w vs BRANCH HOUSES: ex vx 
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CHICAGO, ILL. .* LOUISVILLE, KY. #& NEW ORLEANS, LA. »% SAN FRANCISCO, CAL. 
BOSTON, MASS. .»* Reichman & Crosby Co., Selling Agents, Memphis, Tenn. 


Send for a Copy of our Hand Book, mailed free on application. 
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Roller, Steel ol and Special CHAINS 
‘ELEVATING 
| CONVEYING 
| MACHINERY 


FOR HANDLING MATERIAL OF ALL KINDS 

1 Power Transmission Machinery 

BH WIRE CABLE CONVEYORS 
For Long 
and Short 
Distance 








This Cart 


is used in lumber yards and for hauling lumber into wood work- 

ing shops. The cart is loaded and drawn alongside the 

planer; the lumber being handled directly from cart into 

planer, One horse with forward truck will keep ten ora 

dozen rear trucks employed. For all-around use in lumber 

yards, no wagons are so useful or so cheap as these. The 

lumber is balanced on rear truck shown herewith, and the 

forward trucks, with shafts, whiffle-tree and reach are used 

mostly for guiding the rear truck, the coupling being done 

in a moment. When the two trucks are coupled together 
they make a perfect lumber wagon. 

This cut shows the two trucks coupled together 

the same as an ordinary wagon. The reach has 4 

hook at the end to hook into the draw staples of the 

rear truck. Forward 

truck has bolster with 

flat iron running its 

entirelength andturn- 

ing up at both ends, 


forming stakes, so_the forward end of lumber loaded 


on rear truck will rest thereon when coupled. 


ent cM RPEREL M,0. Colamb, 0 ELBARROW CO., LANSING MICH. 
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». A. WOODS MACHINE CO. 


SOUTH BOSTON, MASS. 


AND PROMOTERS OF IMPROVED woop ““- A. WOODS” 
THE CELEBRATED...» ~=.MLACHINES x 


‘Just as Good as Woods’.”’ 


WHEN a man comes along and makes use of the above expression in order to impress upon you the merits of his 


machine, endeavor to learn whether he refers to 


THE WOOD 
MACHINE 
OF ’5| i 








OR THE 


“WOODS” 
POF 98 














The difference represents OV E R FO RTY Y EA RS’ 
the results of % % EXPERI ENCE 





during which time we 
have led the market with 


=== OUR HIGH GRADE SPECIAL TIS == 


are leading today with the following: “THE SPECIAL FLOORING MACHINE shown above with Polishing 
Head. Flooring Dressed, Polished, Bored and Stamped at one operation if desired, at an increased rate of feed. 

Nothing else like it # # OUR No. 110 INSIDE MOULDER is the latest and most 
ONSTRUCTION = improved yet produced, and we also have a new Outside Moulder that beats anything 
APACITY in that line. Sizes 7 to 15 inches wide, 4 to 12 inch opening » » A more complete line 


ONVENIENCE of improved PLANERS and MATCHERS, SINGLE AND 


for all classes of work than can be found elsewhere ~ 


DOUBLE SURFACERS 
Also the Most Improved: 


BUZZ PLANERS BAND SAWS BOX MATCHERS 
PONY PLANERS SAW TABLES RESAWS 
KNIFE GRINDERS SELF FEED SAWS FLOOR BORERS 


And the only reliable CHAIN FEED CLAPBOARD PLANERS built today. Produces superior Boards that bring an 
additional price » 2 We can make you prices that will be strictly in accordance with the existing conditions, and the 


value of the machines considered. 


SEND FOR NEW CATALOGUE WHICH GIVES FULL DETAILS OF OUR COMPLETE LINE OF MACHINES. 
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-Heisler Geared Locomotives- 


FOR FREIGHT OR PASSENGER SERVICE, ON 
HEAVY GRADES AND SHARP CURVES . 





Workmanship and Material of the Best. 





Improved Desiga. 
Great Tractive Power and Flexibility. 

In Weight from Fourteen to Seventy-five Tons 

Standard or Narrow Gauge. 


-- WRITE FOR SPECIFICATIONS. - - 


Stearns Manufacturing Co. pa’: 















Now you can JACK UP and write to 


alter A. Zelnicker, 


202 N. 3RD STREET, 
St. Louis, Mo. 


cc 





| have them 
in all 
sizes and 
cheap, too. 










cS 





THE “ZELNICKER’”’ PISTON PACKING IS BETTER. 





















CLIMAX MANUFACTURING CO., Corry, Pa. 
puisersef TRAMWAY LOCOMOTIVES AND CARS Wecs'cr'pcic'icona. 












Weight of Locomotive from eight to thirty tons. mvery wheel a driver. Adapted tor steep 
grades, sharp curves and uneven track. Many of wong oa ~ working 
on grades of 4 to 12% feet raise to the roo fi 


Before Purchasing write us for PARTICULARS PRICES. and CIRCULARS. 

















— 


BUTTERWORTH Mm 
& Lowi 
BO 8\ Mt ita iia HRHEH ty 











An Up-to-Date Cross Cutting Machine. Send for Descriptive PriceList. Made by 


BUTTERWORTH & LOWE, 21 HURON ST., GRAND RAPIDS, MICH. 
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PATENT JPOUBLE SPINDLE, [TRIPLE IPLE. GEARED, ENGINE [LATHE 
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Especially adapted to 


Sawmill Repair Shops 


Combines two lathes in one; a 26 

in. swing for ordinary work anda 

44 in. swing triple-geared for heavy 

work. Complete in every way. 

Always ready. No time wasted in changing, 


Cost of one Lathe, 
Floor Space, 
Time, 

Operating Expense 


Saves 


WE BUILD A FULL LINE OF REGULAR ENGINE LATHES. 


Send for Catalogue and List of Users, 


DIETZ, SCHUMACHER & BOYE, ciciun, 0 


Chicago Agents: MANNING, MAXWELL AND MOORE 
DBBVVTVSeTVeweoeweoeosoeoesoeoeoeososoesoseossse 
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IMPROVED AND PATENTED 


Wood-Working Machinery | 


ESPECIALLY ADAPTED FOR 


Saw Mills, Planing Mills, and Sash, Door and 
Blind Factories. 







No. 5%. [Medium-Size 
Band Saw [iill. 


This Machine is designed for those 
desiring a Band Mill of medium cap- 


I 





No. 6. Band Saw [iill. 


This is the largest Mill we make 
(capacity up to 50,000 feet per day). 





























acity (up to 35,000 feet per day). It is Similar to No. 9, described below, but 
essentially the same as the No. 9, des- is very much heavier throughout. 

cribed below, except the Wheels are Wheels are 80 inches in diameter. 

60 inches in diameter; carries a blade Carries an 8-inch saw, and is suitable 

6 inches in width, suitable for logs up for logs up to 72 inches in diameter. 


to 60 inches in diameter, and is built 
in proportion. 








No. 9. PONY BAND SAW MILL. 


This Machine is the very latest development in Band Saw Mills. Every feature found convenient and practical through the many years’ 
operations of Band Mills will be found embodied in it, and those desiring a Band Mill of small capacity (up to 15,000 feet per day ), will find it 











preferable to the larger mills. Users of Circular Saw Mills wlll be particularly interested, as it will save 3-16 of an inch in thickness of good 
lumber at every cut-—-the saw-kerf removed being but 1-16 of aninch. It is constructed in a manner to make it as portable as possible, and will 
be found very desirable where it is necessary to move frequently. Our Band Saw Mills have a Solid Lower Wheel, Improved Guides, Patent 
Weighted Tension and Knife Edge Balance, Heavy Shafts, and are built in perfect proportion. Carriage is fitted with the most modern improved 
appliances. This is the smallest Band Saw Mill made; Wheels are 50 inches in diameter. Carries a Saw 5 inches wide, and is suitable for logs 
up to 40 inches in diameter. 
FOR PRICES OR FULL INFORIIATION IN REGARD TO THIS OR ANY OTHER 
IMPROVED WOOD-WORKING MACHINERY, ADDRESS 
287 to 307 West Front St., 
it CINCINNATI, - OHIO. 
S 4 


A REVOLUTION IN FLOORING MACHINES. 


There is not a stud gear in the entire feeding Stationary raising screws for feed rolls. 
mechanism. 

All gears are keyed on shafts that revolve, thus 
reducing the wear of the feeding mechanism to a 
minimum. 

All inside gearing on each end of feeding rolls. 

All cylinder and side head belts may be made end- 
less, and any slack that may develop can be 
promptly taken up while machine is in motion. 


Patent device for instantly taking up wear in cylinder ; - 
raising screws, . . Weighs 12,600 pounds. 





Improved matcher lock and weighted clip, 
All bearings with ample oil chambers. 


Devices for lining matcher hangers with bed plates 
to allow for wear. 


The most substantial and massive machine ever 
designed, as well as the most convenient on the 
market. 














No. 17 New Six Roll Triple Cylinder “Lightning” Flooring Machine. 
MADE TO WORK 10 AND 15 INCHES WIDE, 6 INCHES THICK. 
FOR INFORMATION AND PRICES OF THIS OR ANY OTHER HIGH GRADE WOODWORKING MACHINERY, ADDRESS 


278 to 298 West Front Street. J. A. FAY & CO., Cincinnati, 
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‘“What’s the Matter with the 
Good Old Circular?” 





i 
ANE WS M'F’G CO. 





All Sizes ‘ . . Saws Any Kind ot 
3,000 to 50,000 Ft. “~7, Ne AM \ | Fee Timber, Any 
Per Ten Hours. ee \\\ a | Length of Logs. 


LANE Mec. Co. 


MONTPELIER, VERMONT, U. S. A. 


PLANING MACHINES ‘ TIMBER ROLLS AND STANDS 
MATCHING MACHINES Saw Mill BOLTING-UP BENCHES 

SHINGLE MACHINES, LATH MACHINES WATER WHEELS, CUT-OFF TABLES 
CLAPBOARD MACHINERY LUMBER AND TIMBER TRIMMERS 
EDGERS (POWER AND HAND FEED) Set W orks LOG JACKERS, LOG CANTERS 
DRAG-SAW RIGS, SWING-SAW RIGS SHAFTING, PULLEYS, HANGERS, ETC. 
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_ WE HAVE SOLD 
—ALLIS TELESCOPIC—9 











BAND 
MILLS 


‘The greatest Band Mill on 
earth to cut one way and the 
only mill made that can suc- 
cessfully operate a double 
toothed band saw. 

Within 60 days the Allis 
Telescopic Band will be cut- 
ting the mountain pine of 
Arizona, the shortleaf pine of 
Arkansas; the red cypress of 
the Bayou Tesche, La.; the 
longleaf pine of Florida and 


Virginia, and the white pine of Wisconsin and Minnesota. Some of the above mills 


are already in operation, the others will start as fast as erected. 


WRITE FOR OUR NEW CATALOCUE JUST OUT. 
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W.B.MERSHON & Co. - 


East 
Side, 


Saginaw. si... Michigan 


Manufacturers of the Famous 


Saginaw Band Resaw 


Read what some of its users say and 
then send for Illustrated Circular 





Wausau, Wis., April 29, 1898 
Messrs. W. B. MERSHON & Co., Saginaw, Mich. 

It will increase the cut of any single band mill or rotary in the neighborhood of 50 per 
cent., if run at full capacity. We figure that it makes the cheapest saw bill of any outfit 
we know of. JACOB MORTENSON LUMBER CO. | 


Oconto, WIs., April 28, 1898 
Messrs. W. B. MERSHON & Co., Saginaw, Mich. 
After running your machine for three years, we are fully satisfied your band _re-saw 
: or saw mill work is the best machine on the market. OCONTO CO. 
MARINETTE, WIs., June 7, 1898 
Messrs. W. B. MERSHON & Co., Saginaw, Mich. 
We are very much pleased with its work. THE H. WITBECK CO. 


MALVERN, ARK., January 14, 1898 
Messrs. W. B. MERSHON & Co., Saginaw, Mich. 
Our only difficulty is to get rid of the lumber after it is made. The capacity of our 
mill is not only beyond our calculations, but also beyond our expectations. 
HE MALVERN LUMBER CO. 














| 

DEEPWATER, Fayette County, W. Va., November 17, 1897 | 

Messrs. W. B. MERSHON «& Co., Saginaw, Mich. J | 
We still think that yours isthe best on the market, and if we were going to put ina | 
dozen, we would not think of using any other. | 
° THE ‘TRUSTEES OF THE LOUP CREEK ESTATE, ENYVEN 

Mr. C. R. PALMER, Manager. 





CANOE LAKE MILIS, May 6, 1898 yar 
Messrs. W. B. MERSHON & Co., Saginaw, Mich. 
We used your re-saw last season running day and night and found it gave us entire 
satisfaction. GILMOUR & CO. | 
(1) | 





WAUSAU, WIs., April 26, 1898. 
Messrs. W. B. MERSHON & Co., Saginaw, Mich. . sabes — 
We figure it increased the cut of our mill 40 to 50 percent. We would not take 


twice its cost if we could not replace it. 
THE FENWOOD LUMEBR CO. 


SCHOFIELD, WiIs., April 29, 1898 
Messrs. W, B. MERSHON & Co., Saginaw, Mich. 
_ Wedo not know the first thing about the machine that we would wish changed. 
It is perfectly adapted to the work it is intended to do. 
BROOKS & ROSS LUMBER CO. 











li you are a 
planing mill man 
this & ts the 
one you want 


Will tell you how 
to make Good Fuel 
from all mill refuse 
such as slabs, edg- 
ings, trimmer ends, 
bark, blocks, spalts, 
waste shingles, 
splints, saw dust, 
board ends, waste 
from box factories, 
Cle. SE. 


Planing 
Mill Hog 


K 





If you are a saw 
mill man this & ts ! 
the one you want | 


Mitts & MERRILL 


1009 South Water Street, 
SAGINAW, MICH. 


No mill can be run 
economically with- 
out this machine. 
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Garland’s Two-Saw Sliding Saw Trimmer 


Beats ’em All 
READ THIS: 


CarrieR, Pa., May 2, 1894. 
M. GaRLanD, Bay City : 

Dear Sir :—It gives me pleasure to 
recommend your trimmer, purchased 
: from you last summer. It gives the 
asi eso. 4 oy best of satisfaction, and all mill men 

: who have seen it work, think they 
have never seen one that works quite 
so well. I have trimmed 18,000 feet 
of 2 and 3 inch stuff in 45 minutes. I 








THE M. GARLAND co. 
BAY CITY, MICHIGAN 


Send for Circular. 


don’t know of any trimmer that I 
= would trade it for. I feel quite safe in 
saying that your trimmer is the best 
on the market. Yours truly, 

C. M. Carrier. 
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{Why Pay * = $5002 * Besa “The Tower” " $105.0 satin 


Manufactured only by the 


GORDON 
HOLLOW BLAST 
GRATE Co. 


GREENVILLE, MICHIGAN. 


Sole manufacturers of The Gordon Hollow 
Blast Grate and “The Tower’’ Edger. 
SEND FOR CIRCULARS. 


It combines all the good 
points found in Edgers cost- 
ing five times the money. 


Don’t Spend 
Your Money 
“Just for Fun.” 

















GOLD MEDALS 


And Highest Awards. 
os ett 


IN COMPETITION WITH ALL OTHERS IN STATE, INTERSTATE 
AND INTERNATIONAL EXPOSITIONS. 


Saws and Machine Knives. 
ot st 
OUR SEVEN CONQUESTS OUR SEVEN ADDRESSES 


PHILADELPHIA, 1876. ATLANTA, 1881 SIMONDS MANUFACTURING CO. 


FITCHBURG, MASS. 





ee ig ny Western Ave, and 16th and 17th Sts., CHICAGO, ILL. 

FRAN 107 Liberty St., 85 First St., 119 Jackson St., 
ene sae — ch _ NEW YORK CITY PORTLAND, ORE. SEATTLE, WASH. 
CHICAGO, 1893 ATLANTA, 1895 

Three Medals Four Diplomas Three Medals SIMONDS MFG. CO., Ltd.. SIMONDS SAW CO 


Innumerable Awards Four Diplomas 215 Magazine St., NEW ORLEANS,LA. SAN FRANCISCO, CAL. 








AMERICAN LUMBERMAN. FEBRUARY 4, 1899 


TEALDS CHAN 


Saw Dust, Slab and Offal Carriers, 
Log Hauls, Lumber Transfers 
Send for Catalogue and Prices. 


= Union Malleable Iron Co. 
A MOLINE ILL. 


. sa Best, strongest 
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WRITE for our Catalogue of 


Link=Belting, 
Attachments, 
Sprocket Wheels, etc., etc. 


DETROIT SPROCKET CHAIN CO. Ltd. 


DETROIT, MICH, 


aa We ry eres all goods strictly first-class. 
Our No. $30 etachable Saw Dust Carrier. 7 in. wide. 
6 pitch. Can be driven both ways. 


A GOOD ARTICLE. 
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and most dura- 
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Van Houten Automatic Slat Tenoner. 
TENONS 20,000 SLATS PERFECTLY PER DAY 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
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-- WE BUILD - - 


LOGGING SLEDS — F.AMILY SLEIGHS 
TEAMING SLEDS — FINE CUTTERS 


T. E. BICH COMPANY 
Banke PLArins, Mass., March 6, 
DutcxeEss Too. Co., 
Fishkill-on-Hudson, N. Y. 
Gentlemen: As to the merits of your 
Slat Tenoning machine, we would say 
that it is one of the finest machines we 
ever saw, it is so easy to adjust and so 
accurate. It is surprising to see what 
amount of work this machine will do 
and do the work far superior to any other 
machine of itskind. We consider that 20 
Blind shop is complete without vour 
™ Automatic Blind Slat Planer and A.to- 
=  matio Blind Slat Tenoner. 
, Very respectfully yours, 
T. E. Rrom Co 


LSO wood and iron parts for Logging Sleds, Neck- 
yoke, Whiffletree and Evener Woods, Kant-Hook 
and Peavy Handles. 


B.F.& H.L. SWEET Co. 


j WRITE US... 
oo FOND DU Lac, Wis. ¢) DUTCHESS TOOL co., Fishkil-on-Hudson, N.Y. 


GET OUR PRICES —" 
NA Z 


Gang Slab Slasher, 
Emery Automatic Trimmer, 


Kindling Wood Cutter. 


om 
i 
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fp eastern contemplating building new 

mills or enlarging old ones, should have our 

~ Catalogue No. 25 listing all sizes Link-Belting, 

Special Carrier, Transfer and Log Haul Chains, 

~ Sprocket Wheels, Rope Sheaves, Shafting, Pul- 

leys, Gearing, Friction Clutches, etc. Mailed 
upon application. 


a 


TH# LINK-BELT MACHINERY CO.,! ENGINEERS, FOUNDERS, MACHINISTS, : Chicago, U. S. A. 


SOUTHERN DEPARTMENT, /(Q Union Street, New Orleans, La. w.¢. witmot, manacer. 
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we 
- AMERICANWOob FIRE-PROOFING Co. ike gi 


NEWARICN. ma OFFICE, Bowling Green Building, NEW YORK Numi 558 Broad, well cg ro ‘ 


s FULL. AULA UU PU si 


, 
§ Send for copy of our # & # LDGERWOOD 
(feu 222 MODERN LOGGING ¢ ==>, | 


“LOGGING BY STEAM” METHODS FOR CYPRESS, PINE AND \¥ 96 LIBERTY ST. N.Y. § 
sent prepaid free HARDWOODS # # # # @ #@ # HENNEN BLDG., NEW ORLEANS, LA. § 
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FOR | : 
: Machines have stood ALONE ‘FEARLESS’ 
YEARS ‘sy iv’ IT and up to the minute .... “PEERLESS” 





" 
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DOOR AND BLIND CLAMPING MACHINE. WitH SasH ATTACHMENT SHOWN. 





This and 100 other modern Wood Working Machines constantly on exhibition at our Chicago Store, 65 S. Canal Street. Don’t 
fail to call on us and get our prices and Souvenir Catalogue. 


CHICAGO BRANCH: be 4 B. So Vi ITH MACH | N E CO. NEW YORK BRANCH: 


6 . bs 
aiateiacaaaiie FACTORY, SMITHVILLE, N. J. | re 
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ON THE “STAR” 


‘There will be no broken i 
Guides or Guide Arms. h 


Why ? 


Because fitted with our Patented Unbreakable Guide and Arm, 
which are arranged to swing entirely out of the 
way when struck by a log. 


—_— SSS SSR SSS SESS N THE “STAR” | 
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See 


= 
: 


This Guide will never jar loose or corrode. 

It is never detached from mill. 

It cannot swing into top wheel or saw. 

It can be swung back into position instantly, causing no delay. 

It has been in use upon the Star and other makes of mills 
for seven years. 

It has never been broken. 


ete 


—~ . 


Jn 





If you want the Simplest, Best and Original Unbreakable 
Guide, write the originators, 


™ FILER & STOWELL CO. 


MILWAUKEE, WIS. 
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“DUST SEPARATORS 


We will exchange Fans and Dust 
Collectors with you, so that your 
plant will be up-to-date, and it won’t 
cost you much either. We are very 
liberal on such trades. 

Many works outgrow the Fan 
you put in several years ago. We 
offer you a chance to have your plant 
put in first-class shape at very 
reasonable prices. 


Catalogues, Plans and Estimates cheerfully furnished. 


B. F. STURTEVANT CO. 





who have Dust Collecting 
systems that are unsatisfactory. 
We know there are many of them, 
and we believe we can rearrange 
them so as to be satisfactory. 


=> WRITE TO US <= 


We take your whole contract for Fans, 
Collectors, Piping and Furnace Feeders, 


MU Lu uth uu 
STURTEVANT |i 
[PAT. APPLIED FOR 








Works, Boston, Mass. 


131 Liberty Street. New York. 
135 N. Third Street, Philadelphia. 


BRANCH SHOPS AND WAREROOMS. 






16 S. Canal Street, Chicago. 
75 Queen Victoria Street, London, Eng. 
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How Does Your Dry Kiln Work? ne 


good as you would like to have it work?— Does it dry 
your stock just as you want it dried?—JIs it economical 
in the use of steam?--DOES IT SAVE YOU MONEY ? 
—If it lacks any of these qualities and you want to mod- 
ernize it, why not investigate 








3. 
rd 


THE “A BC” 
“MOIST AIR” 
DRY KILNS 


Are constructed on the 
only CORRECT THEORY. 


AMERICAN" | | 
BLOWER 


Iconcamy i 


a) 


s§ The Brooklyn (N. Y.) Cedar Ware Works write: i 


“Replying to your favor of the 8th inst., we beg to say 
that the dry-kiln apparatus which you installed for us here, 
has proved an unqualified success. It will dry the timber in i 











THE STANDARD DRY KILN. 


We are constantly changing over old kilns to our Moist 
Air System and with most gratifying success. You ought 
to get posted anyhow on advanced methods of drying.— 
Our 1899—Booklet will do the posting, you can have it for 
the aski..g Pe 

THE STANDARD STEEL ROLLER-BEARING TRUCKS cost ( wn 


less time and at less cost than any other apparatus we know 
of. It gives us great pleasure to give you this testimony, and 
if at any time you wish us to do so, you are at liberty to refer 
any prospective customer to us, and we will be glad to say a i 
good word for you.” 


about what it costs you annually to keep your old wooden DRY KILN ; 
trucks in repair. You’d better look into this, also. 


THE STANDARD DRY KILN CO., ae 
RE... 


THAT DOES g 





More Steam. Less Fuel. 


ECONOMY IN FUEL. 
INCREASE IN CAPACITY. 
PERFECT COMBUSTION. 


Are not only claimed but guaranteed by the use of 


E. J. Gordon’s Economy Blast Grate. 


Latest Cordon Patent, 


Will last a lifetime. Only expense first cost. Hundreds of Gordon 
Patent Grates in use. Burns green, wet or frozen fuels of all kinds 
and increases the steaming capacity 30 to 50 per cent. 





Showing Construction Under Single Boiler. 


HH 
4 
aghy 


Requires no change in the boiler setting or 
manner of firing. Why make expensive addi- 
tions or alterations to the steam plant when we 
will equip and allow thirty days actual trial be- 
fore approval, and guarantee to meet your 
demands at one-half the cost of any other addi- 
tion to your plant giving the same results. 

For information, terms, and testimonials, 
address 


Z 7B 42424242 G 242454 
Aga hybghghylaly 














Showing Construction Under a Battery of Boilers. 


E. J. GORDON & CO. s5z%:..... GREENVILLE, MICH. 





















HOYT & BROTH 
AURORA Pit) 


NO. 29 SPECIAL HARDWOOD PLANER AND MATCHER. 
IF YOU ARE IN THE MARKET For any new woodworking machinery we shall be 
pleased to have you correspond with our nearest sales- 
We cheerfully furnish catalogue and prices. 
LESROOMS, 
Church and Basin Sts., WILLIAMSPORT, PA- 
45 S. Canal Street, - - CHICAGO, 


room, stating your 


¢ Hoyt & Bro. Co. 


requirements. 


. ae 109 Liberty Street, - NEW YORK. 
anit $50 trclavee” «ROCHESTER NY. 

0 Lyell Ave., - , N. Y¥- 

AURORA, ILLINOIS. 3101 Chestnut St., PHILADELEHIA. 


IVE us an opportunity to talk with you about our 
our new Scroll Saw, or any other Woodworking 
Machinery you may need. 
Our designs are the latest and best, material, 
workmanthip and construction first-class in every par- 
above all our 


ticular, and 





prices are consistently 


A request to nearest salesroom will bring 







BRANCH. 
WILLIAMSPORT, PA. 


SALESROONIS: 
... .NEW YORK, | 


109 Liberty St....... : 
oT ik, eee UE ...... ROCHESTER, N. Y. 
BSS. Game Sb oon. osc ccinice cens oe os OD ........ PHILADELPHIA, 


| 


With 54-Inch and 
60-inch Wheels, 


Church and Basin Sts.,.... .. WILLIAMSPORT, PA. 
330 Lyell Ave.......... 


3101 Chestnut St......... 


: moderate. 
N Soy catalogue and information. 
Ea WILLIAMSPORT MACHINE CO. 


| 
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Band 
Resaws 





These machines have 6 feed 
rolls all geared. The rolls 
can be tilted to saw bevel 
siding and adjusted clear 
of saw teeth. 

The 54 inch machine cuts 
30x16-inch, and the 60-inch 
cuts 36x17-inch. We will 


thank you to give us an 





opportunity to talk to you regarding this or any other Woodworking 
Machinery you may need, Catalogue and prices cheerfully furnished 
upon application to our factory or nearest salesroom. 


FRANK H. CLEMENT CO. 


BRANCH. 


ROCHESTER, N. Y. 


Builders of Woodworking Machinery of Every Description, 


SALESROOMS: 


43 So. Canal Bt., 
CHICACO. 


3101 Chestnut St., 
PHILADELPHIA, PA. 
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109 Liberty St., 
NEW YORK. 
Church & Basin Sts. 
WILLIAMSPORT, PA. 


94 Pearl St., 
BOSTON. 
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Dont Waste Your Slabs! 





Investigate our system for con- 
verting slabs and waste material 
into a marketable product, We 
shall be glad to talk with you 
about this subject or regarding 
any Woodworking Machinery 
you may need. Kindly address 
our factory or nearest salesroom 


GOODELL & WATERS 


BRANCH: 








3101 Chestnut St., 
PHILADELPHIA, PA. 


Builders of Woodworking Machinery of Every Description. 


> Fy Ss vy DS On SS nn SS OS eee > ee ee > ee ee ee ee nl > a > > 


SALESROOMS.: 
109 Liberty Street, : - NEW YORK | 43 and 45 S. Canal Street, - CHICAGO 
94 Pearl Street, - Church and Basin Sts., WILLIAMSPORT, PA. 


ie te BOSTON 
330 LyellAve., - - ROCHESTER, N.Y. | 3101Chestnut St., - - PHILADELPAIA. 
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NEW UNION PLANER AND MATCHER. 





We build the latest im- 
proved types of Woodwork- 
ing Machinery for all class- 
es of work. Catalogue and 
prices cheerfully furnished. 


Lehman Machine Co. 


BRANCH. 


WILLIAMSPORT, PENNA. 


SALESROOMS: 
PHILADELPHIA, 3101 Chestnut St. 
WILLIAMSPORT, Church & Basin Sts. 


Please Address Nearest Point. 


NEW YORK, 109 Liberty St. 
BOSTON, 94 Peart St. 


ROCHESTER, N. Y., 330 Lyell Ave. 
Chicago, 45 S. Canal St. 


RE you looking for the 
cheapest market for 


IMPROVED 
WOODWORKING 
MACHINERY. 

We are the people you want 
and an inspection of our tools 


will convince you they are the 
ones you must have. 


CATALOG WILL BE SENT 
UPON REQUEST. 
Kindly address nearest sales- 
room. 


wo 












No. 3 Self-Feed Rip Saw. 





SALESROOMS: 
Rowley & Hermance Co.| Io Liberty street, - _-_ NEW YORK 
BRANCH, 45 S. Canal Street . CHICAGO. 


Church & Basin St., WILLIAMSPORT, PA. 
330 Lyell Ave., - | ROCHESTER. N. Y. 


WILLIAMSPORT, PA. | $101 Chestnut St., PHILADELPHIA. 
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GLOBE MACHINE CO. 


BRANGH 


CHICAGO, ILLINOIS. 





MONEY'MAKER DOUBLE SURFACER’AND’SIZER 


We make a specialty of PLANERS"andf{SIZERS (for ‘HEAVY 
duty. Resaws and a full line of high grade machines™suitable 
for all classes of work. & 2% *% % *% % FF HH HH 


Catalogues and Prices upon application 





to our nearest salescoom. *& % 
CHICAGO, WILLIAMSPORT, PHILADELPHIA, 
45 S. Canal St. Church & Basin Sts. 3101 Chestnut St. 
NEW YORK, ROCHESTER, N. Y., BOSTON, 


109 Liberty St. 330 Lyell Ave. 94 Pearl St. 





Improved 
Woodworking 
Machinery 


foam ‘"mbodying the very latest and 
i. most popular ideas for Planing 

Mills, Sash, Door and Blind Factor- 

ies and Woodworkers generally. 





IMPRSIVED SASH DOVETAILER. 


Catalogue and Estimates Cheerfully Given upon Appli- 
cation to our Nearest Salesroom. ea € @€ & é 8 


SALESROOMS: 


109 Liberty Street, New York. 

45 S. Canal Street, Chicago. 

94 Pearl Street, Boston. 

Church & Basin Sts., Williamsport, Pa. 
3101 Chestnut Street, Philadelphia, Pa. 
330 Lyell Avenue, Rochester, N. Y. 


Levi Houston Co. 


——BRANCH—— 


MONTGOTFIERY, PA. 








Hail = == = 
Columbia! 


THE GEM OF 
THE SANDERS 


se 


Drop @ postal to our 
nearest salesroom and 
we will tell you all the 
good points of our fa- 
mous sanders. - 

We can supply all 
your needs in the line 
of Woodworking Ma- 
chinery. 





~~ a 
I ln 5 gs a mcg Salesrooms: 
Mi 45 So. Canal Street,............++. -Chicago. 
1 waukee Sander Mig 109 Liberty Street,................ New York, 
- 94 Pearl Street,...............2.---. +» Boston, 
——BRANCH—— Church & Basin Sts.,...... Williamsport, Pa 
3101 Chestnut Street,.......... Philadelphia’ 


GREEN BAY, WIS. 


330 Lyell Avenue,.......... Rochester. N. Y 
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Glen Cove Machine Co. 


BRANCH 


NEW YORK. 





Special No. 55 Planer and Matcher—aAll Feed Rolls Before the Cut. 


Send for our new catalogue embracing 
a complete line of high grade Wood 
Working Machinery adapted to all classes 
of work. 


IN WRITING KINDLY ADDRESS 
NEAREST SALESROOM. 


CHICAGO, WILLIAMSPORT, PHILADELPHIA, 
45 S. Canal St. Church & Basin Sts. 3101 Chestnut St. 
NEW YORK, ROCHESTER, BOSTON, 


109 Liberty St. 330 Lyell Ave. 94 Pearl Street. 
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C. B. Rogers & Co. 


BRANCH 


NORWICH, CONN. 


We invite the attention of all buyers of Wood- 
Working Machinery who are looking for high- 
grade goods at fair prices. 

Our catalog embraces a complete assortment 
representing the best modern improvements, and 
we are confident an inspection of the merits of 
our tools will win admiration and favor from every 
standpoint. 

We shall be pleased to send catalog and sub- 
mit estimates. 






PLEASE ADDRESS NEAREST SALESROOM. 


1u9 Liberty St.,  - NEW YORK Church & Basin Sts., WILLIAMSPORT, PA. 
94 Pearl St., : BOSTON 330 Lyell Ave., - - ROCHESTER, N. Y. 
45 S. Canal St., CHICAGO. 3101 Chestnal St., PHILADELPHIA. 
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CLEVELAND WHOLESALE LUMBER MARKET. ) 


THE LEADING PINE AND HARDWOOD MARKET OF OHIO. j 




















Our Double Band Saw Mill (capacity 125,000 feet per day) in Cleveland, will operate daily all winter. 
SPECIALTIES— White Pine and Norway Pine Timbers, all sizes and lengths, up to 75 foot Bridge Timber. 
Boat Decking, Car Material, Norwav and Oak Piling, Yellow Pine Timbers up to 64 foot. 
Ten Million Feet White Pine, Norway Pine and Oak Logs in our booms ready to be cut to your order. 
Shipments direct from our Mills. Yellow Pine, Hemlock, Poplar, Oak, Cypress, Basswood, etc. 

Red Cedar Shingles in Transit all Year Around. 





CLEVELAND SAW MILL & [LUMBER COMPANY. 


WRITE FOR SPECIAL PRICES. 





MODERN MAPLE FLOORING. 





NORWAY AND WHITE PINE. 


F.R. CILCHRIST & CO., CLEVELAND, O. 


? Six new practical artistic de- ROBT. H. JENKS 


signs of newels, suitable for best [ C 
modern houses and at no higher UMBER 0. * CLEVELAND, O, 
CLEVELAND WINpbDow GLAss Co 








prices than the old patterns sold 
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since you were a boy. 4 
Let us send you catalogue Lumber and Pennsylvania 

and prices on doors sash porch Shingles 

and stair-work. Hemlock 





8 a RS 


WHITE PINE Shingles and Lath 
al PopL AR of all kinds 


doors glass paints 
Cleveland O 











We carry a full stock of White and Norway Pine but OUR SPECIALTY IS 


High-Grade White Pine. 
THE FISHER & WILSON CO. CLEVELAND, OHIO. 


THE NICOLA & STONE LUMBER CO., 


CLEVELAND. 


W h ite Pi nl e Stock Boards, Strips 
MILL CULLS AND WORMY. LATH. 
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Manufacturers 


J. W. BROWN, President. 
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4 and 
Wholesale Dealers 
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ANNUAL CAPACITY, 50,000,000 FEET. 


Planing Mill Capacity, 150,000 Feet Per Day, 
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PITTSBURG i 
| 















. 
FLINT, ERVING A Vital — 
& LINDSAY, | Question 


on ms With ] is, 
sont" PITTSBURG, PA. ng oi 


of your orders? If not, 


Woks Lame Why Not 


WHITE AND YELLOW PINE, POPLAR 
AND HETSILOCK We've an elegant stock, 


our prices are ‘‘all right” 
and you'll find us the same 


Shingles LUMBER anp SHINGLES 


White Pine, } Hemlock 
Red Cedar . Yellow Pine, White Pine, 


ma ©) 





















Pine, Cypress Poplar, Red Cedar, 
— Hemieck Hemlock. ¢ Cypress. 
We have a large stock of E. V. BABCOCK & Co. 
; HEMLOCK SHINGLES AND LATH PITTSBURG, PA. 






WE CAN CUT NOW AND SHIP QUICK 


WHITE PINE TIMBERS 


10x10 T2 2BOx20 YP TO 7OCO FEET LONG. 


AMERICAN LUMBER & MFG. CO., PITTSBURG, PA. 


TRY OUR WHITE PINE SHOP LUMBER. 















FRANK E. WILLSON, ALEX WILLSON G. B. DANIELS, Pres. W. W. COLLIN, Sec’y & Treas. 











WILLSON BROS. Daniels & Collin Company, 
LUMBER. 2" WHOLESALE LUMBER 
L ATH.. oe — SPECIAL LINES: White Pine, Poplar, White Oak, Car Stuff 





and Pennsylvania Hemlock Lumber. Pine, Hemlock and 
I Pine, Cypress 
@@ Hemioc k 


Good Grades, Prompt Shipment and Fair Dealing Our Motto. 1002100 
=-1003 Park Building 
Long Distance Telephone 2467. P : I ISBURG. 
512 Tradesman Bldg. PITTSBURG, PA, 
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ALWAYS ON TIME. 


E W. Frost, President, Texarkana, Ark. R. L. Trigg, Ist Vice-Frest., Arkana, La. C. D. whnson, Gen. Mor. 
E. A. Frost, Auditor, Frostville, Ark. W. D. Wadley, 2nd Vice-Prest., Aller.town, La. 1, P. Towery, Sec’y & Treas. St. Louis, 
H. H. Wheless, 3a Vice-Prest., 


Combined Sales Department of the following mills : Alden Bridge, La. Incorporated, 1897, 
Red River Lumber Co., 


Frostvuile, Ark. a Cae 
Whited & Wheless, Lta., Sf . 
Alden Bridge, La. e 
R. L. Trigg Lumber Co., ° V0 4b a He, 
Arkana, La. V7 
Allen Bros. & Wadley, Ltd., . 
Allentown, La. / rerdiofdll hindliof’ | 
H. J. Allen Lumber Co., YM oi) > 
Clyde, La. 

E. W. Frost Lumber Co., FMW ° 

Texarkana, Ark. 


Annual Capacity, 100,000,000 Feet. St. Louis, Mo, 


THIS OUR 


REPRESENTS TERRITORY. 





We Own and Operate Five Saw and Planing Mills. 


We solicit your orders for either Straight or Mixed Cars of anything in 


LONG OR SHORT LEAF 


YELLOW PINE. 


Shipments Direct From Our Own Mills at 





FROSTVILLE, ARK. ALDEN BRIDCE, LA. 
ARKANA, LA. ALLENTOWN, LA. ZWOLLE, LA. 
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The Cheapest 
Cottage Door on Earth. 








MADE BY THE LARGEST SASH AND DOOR 
MANUFACTURERS IN THE WORLD  % 2% 








I 



































| Carried in Stock in Following 
| 
| | Sizes: 
j 
| | 2-6x6-6 
2-8x6-8 
ion 2-10x6-10 | 3-8 Inch Thick. 
2-8x7-0 
| 3-0x7-0 
Ls 4 ¢ tees 
GENERAL. ADMIRAL. 
Painted. Grained. 


ue ost 


The “General” is painted two coats. 


The “Admiral” is grained in imitation of Plain Red Oak—Quartered 
Oak Panels. 


Either can be had open, glazed D. S., etched, or to suit your taste. 
GOOD SELLERS—Try them—you will not be disappointed. 





The Morgan Company. 


OSHKOSH. CHICAGO. $ 


Semanal 


“ 
: 
: 
$ 
: 
: 
: 


oe A Aa aad DAA ADA A A ADA AAAS SAA AAAADAAAAAAAAAAAAAALAALAALAALAAAAA 






t. 





oe ee A eA aAADAAAAAAAZ 












































FEBRUARY 4, 1898 





“L. N. ANSON, Prest. JOHN LANDERS, Vice-Prest. G. F. GILKEY, Treas. 


GILKEY & ANSON 60. 


MANUFACTURERS AND WHOLESALE DEALERS IN 


Gang «. 
Band Sawed 
Lumber 


SHINGLES, LATH and PICKETS. 
BOX SHOOKS. 


Sash, Doors, Etc., in Straight or Mixed Car Loads. 


i MERRILL, WISGONSIN. 


Cn giaeginl 
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Yellow Pine 


+ * TO % & 


Thé Norton LuMDéF 60. 


KANSAS CITY, MO. 
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We will satisfy 


you as to prices 
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Anson-Hixon 


Sash & Door Co. 


MANUFACTURERS OF 


Sash | 
Doors 
« Blinds 


MOULDINGS and INTERIOR FINISH. 


_— 5 









Hardwood Veneered Doors a Specialty. 


Merrill, Wis. 


C. A. RADCLIFFE, 
General Manager. 








- 
3 


STOCK SH EET | 


CORRECTED TO DATE. 





ALL WHITE PINE. 
4%,1% and 2in. C & Better....1,123,000 


- 





















































I 

1%,1% and 2 No.1 Shop........ 684,000 
1% and1% No. 2 Shop.......... 622,000 
8 and 10 in. C Select and Better 230,000 
6 and 8in. Western Finish....... 180,000 
6, 8 and to in. 10 to 16 ft. No. 1... 350,000 
4 in. 10, 12 and 14 ft. No. 2...... 60,000 
6 in. 10, 12 and 16 ft. No. 2...... 200,000 
8 in. 10 and 12 ft. No. 2.......... 175,000 
a re 200,000 
4 in. 10 to 16 ft. No. 3........... 230,000 
6 in. 10 and 16 ft. No. 3......... 500,000 
I2in. 12,14 and 16 ft. No. 3...... 800,000 











Also a full stock of No.1 and 2 HEMLOCK PIECE STUFF. 












All above stock cut prior to August 1, 1898, and in first 
class shipping condition. 

Write for January 20th Delivered List for prices on above 
stock. 

When good grades and prompt shipments are an object, 
send your orders to 


John R. Davis Lumber Co. 
PHILLIPS, WIS. 
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M. EARLES, Prest. 
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ed 
Cedar 
Shingles 






J. H. PARKER 


47... ( WooLEYy AND 
Mills at | Bic LAKE 
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On Bellingham Bay 


And round about 

is cut some of the 
finest Cedar, Fir 
and Spruce to be had 
on the Pacific Coast 


Our Mills cut every day, 500,000 shingles and 100,000 
feet of lumber, and our machinery is the finest money 
can buy. Consequently our product is a desirable one 
for any dealer who wants Pacific Coast stuff, and who 
doesn’t want it these days. 


We would be glad to have your order. 


Puget Sound Sawmill & Shingle Co. 


Fairhaven, Wash. 


Five Hundred Thousand 


They’re ‘“*skookum”’ shingles 


WOOLEY, WASH. 





FEBRUARY 4, 18$9 


i ie ie 


Speoetontonfrtncreluefedecreheontectacleantreleletetocfelefereteteatetnelelefntenfet 


per day 
‘cand never 
sweat a hair” 


too. 





420 4:20 420 430 420 420 450 420 4120 120 4:30 41% 1 114% 


ef 


Trt t+ + 














ee 


af 


™ ~ 











Washington Red Cedar 
Shingles 


wee Sites ond 
Orders Finis 

a e 

Specialty Cedar, Fir and 


Spruce Lumber 
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Red Cedar Shingles 


M 


WRITE FOR DELIVERED LISTS, CAR LOTS, TO ANY PLACE IN THE UNITED STATES. 
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PORTLAND 3 OREGON, 


OREGON PINE LUMBER CO. 


H. S. HOLMES, Manager. 




















7 | | & 
Cargo Daily 
and Car Se : : nat «Caacity: 
Shipper’s sade feo ae, Br | seo ae | 500,000 
Feet. 
oe 








STEAMSHIP ‘FLORIDA’? OF BERGEN. 
Loaded with 2,564,730 fee. Oregon Pine Sleepers and Lumber for the Lu Han Railway, Tien Tsin, China. 





We run our Mills fuil time 


the year round. FPORTLAND, OREGON. , 
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FOOEDWOOD. 


aaa Mills. . 


; 
: 
aed ACIFIC Lumber Humboldt, Cal. 





EDWOO 
LUMBER Co. RE FRANCISCO, °D 


A et ee et te Oe 












REDWOOD _ ALBION LUMBER CO. 


». Manufacturers of... 


oo°0o AO 


24 Californian Sree REDWOOD LUMBER 


SAN FRANCISCO, CAL. 
ow SAN FRANCISCO, CAL. 
UNION LUMBER (CO. 
snieniiaaiiaiii 


Mills: Ft. Bragg, Mendocino Co. 





dee 


WOVE VVUVVB 











399 


LQ QVOVOSSBOSVSSSVVSVVVVVIVSSB VEVVVVEtsesesesesesssessesese,;ns vs SOY EEE 00 CCC 








FEBRUARY 4, 1899. 


AMERICAN 










St. Paul & Tacoma Lumber Co. 
WASHINGTON FIR 


CEDAR LUMBER AND SHINGLES 











It will pay you to deal directly with the Manufacturer. Capacity, 250,000 
feet daily; Dry Kiln, 70,000 feet daily. Prices made delivered 
at any station in the United States. 


C. W. Griaes, President. eo HEwIrtTT, JR., Treasurer. 
A. G. Fostsr, Vice-President. P. D. NorTON, ‘Assistant Treasurer, 
GEORGE BROWNE, Secretary. 


Address all Communications to the 
Company. Correspondence solicited 


TACOMA, WASHINGTON. 











ERE Se 


CHAS. E. PATTEN, Sec’y and Treas. 


<) SW, Pes IIA ISILA IES, 


A. B. GRAHAM, Vice-Pres. 


RIA Ss) STATS NTS! IN 
ae NVI LESAGE 


E. W. PRICE, Pres. 


ATLAS LUMBER Co. 





HOH 
Se HE 
" , , , MILLS AT 
anu we urers #'/ McMURRAY, Wash. 
Wholesalers ' 
of 


WASHINGTON (or Doug- 
las) FIR RED CEDAR 
LUMBER AND 
SHINGLES. 


WASH. 
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UNITED ee co 
- SHINGLE Co. 


Manufacturers of 


sutuis Washington 
Red Cedar 
Shingles. 


407-408 New York Block. 


>dl>la>l> 


©OOo 
4 


Are in the best Live 
Timber Belt of the 
State. 

MAIL INQUIRIES for 
prices, etc., prompt- 
ly attended to. 

~~ *& 


$ .. OFFICES... 


SEATTLE, WASH. 
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D. E. KELLOGG, Secretary 


J. M. DONOGHUE, President 


Donoghue-Kellogg 
Mill Co. (Incorporated) 


Manufacturers of 


Red Cedar 


SHINGLES 


Ballard, Wash 


Sees eseosessebds en ae 





LUMBERMAN. 


~) 
Ke) 





L. C. PALMER, ae 
T, M. LEITER, Secretary. 
J. S. BRADLEY, Treas. and Gen’l Mgr. 


Manufacturers of 


- Oregon Fir ax 
~ Larch Lumber 


KILN-DRIED LUMBER 
A SPECIALTY. 


Try our Larch Bevel Siding and Finishing Lumber. 


BRIDAL VEIL 
LUMBERING CO. 


 iipemaoney 


E. M. HERRICK, President _ 
C. S. Hoimgs, Vice-President 


- BRIDAL VEIL, eee 








W. H. TALzor, conagil 
Jas. GREIG, Secretary 


Pacific PINE COMPANY 


Exporters, Wholesalers and Jobbers of 


Puget Sound Lumber 


OFFICE, 
237 California Street. 


ecieaaadl Hi si 


Yard Manager, 
G. W. STEWART. 


YARDS, 
3d, Berry and King Sts. 


SAN FRANCISCO. 


New York, Lonpon anp Paris. 


Agencies: 


Cable Address, Pepeco. 


” 


Use A. B. C. (4th edn.) and A 1 Codes 


D. J. CAIN & CO. 


WOOLLEY, WASH. 


We operate 








Best 

Grades 3 Shingle Mills 
Best — € th 
Shipping in the eart of the 
Facilities Red Cedar Region 









BRYANT LUMBER AND 2322 
SHINGLE MILL Co. 


ED. T. VERD, ; 
Sec. and Treas. 
Ss Lessees Fremont Mill. e 
Eastern Shipments a Specialty 
Manufacturers of 
Mills at 
BRYANT and FREMON?1 
Lumber, ” 
es 
Lath, Shingles, etc. 
& 


LONG TIMBERS, CAR SILLS and 
KILN-DRIED FLOORING. 


We use The Lumbermen’s 
Standard Teiegraph Code. 


FREMONT, WASH. 
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> 


CABLE ADDRESS! « ‘WHEELGOOD.”’ 


Wheeler, Osgood & Co. mansst | | 
Manufacturers, Exporters and a Shippers W ASH ; NGITON : 


ofthe Famous ........ 3 


- ~ RED CEDAR DOORS 


And all products of Cedar Lumber. Our product is distributed over more of the earth’s surface than that of any other 
concern on the American Continent. The interior can be supplied, if desired, by Messrs. 
Palmer, Fuller & Co., Chicago, who carry a large stock of our doors, etc. 
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¢ C. A. DEAN, President. J. W. TRESIDDER, Secretary. 


THE SOUND LUMBER CO.Inc. 


Shippers of Pacific Coast Products. 


We guarantee good grades and square treatment. Ship quickly and carry cars in transit. Drop a postal to us for delivered prices. 


SEATILE, WASHINGTION. 
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LEWIS& corrcmce: FIR, SPRUCE} 
C R AN E Seattle, Washington & RED CEDAR ; 5 


e 


= PIRES CDi 
7 A INE JAIL wo « co as. THEY 
A & ~ .Qdt 
CoroNine Ts ) 2 Fy ye . ya 
R 


HINGLES 
Te Kis Sm in Face Dorn Sev }: = 
B.T.T.OTGBC. sy (is 
BUSINESS ADDRESS - A 
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TACOMA. wasn. 


——————_ 
= — 
aE 









































~ «See that Hump”? 


It’s nothing to the “hump” we get on us when filling an order. 


FIR, SPRUCE AND RED CEDAR = 100s SUNSET LUMBER Co. jj 


Long and Large Fir Timbers. Washington Mills. TACOMA, WASH. 
Z, 
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“Prompt and Efficient Service” 


all 


er 


IN THE DELIVERY OF Everything 


MANUFACTURED FROM 


LONG LEAF 
YELLOW PINE 


iS THE SPECIALTY 
IN WHICH WE EXCEL. 












We can surface timbers four sides up to 12x18—32 feet long— 
and can reach any point on the coast, all rail shipments, in 
eight days to New York and ten days to Boston. 





WE SOLICIT YOUR COMMANDS AND 
INQUIRIES FOR DELIVERED PRICES. 


Sample Lumber Co., HOLLINS, ALA. 














2) 









? 
went in| 13 15 | 29 a 
EIGHT 1N 80 | 48 | 46 | 47 161 | eo 73 | 74| 75 | 84 |88 | woewrw : 
$160 | #o.21 00.24) 80.46 | 0.48 | 80.72 | wo. 74 | KO.75 00 ‘ eits|sie] | 
i = 27) 52] oa] a] ws] 85] a0 1.133 151) 2.58 
2 “ 60} 90] 2] 941 4 v0 1.25 1.6%| 1.70 
ie : i 99] 1.01| 1.03) q 1.38 Tas] t e 
Bh Te 75) 1.03) 1.15] 1.18] goa 1.56 2.00) 2.155 
a2] - . 0] 1.35] 1.38] 1-41] a5 1.48 2.52) 2.55 
‘ 02) 1.06) 1°58) 1.61] 1.65] o 2.19 2.94) 2.08 
r 1.20 1.84| 1.88 2.50 Bae on request, for ex- 
6: 31) 1.35 2.07 | 2.412 2.81 Exi amination and trial. 

























a a, 
ae 


1.50} 2.25) 2.30) 2.35 13 4.20 

1.80} 2.70] 2.76] 2.82 3.75 5.04 
=a) sot Sl ee se o Von Every time a delivered price is 
SEE ee = ee made the freight both in rate 
2.90] 3.00] 4.50) 4.60] 4.70 6.25 8.40) SO 


3.19] 3.30} 4.95) 5.06) 5.17 6.88 v.24) 9.35 and amount must be known. 


3.48] 3.60] 5.40| 5.52] 5.64] 730 7 ’ 10.03 | 10.20 


3.77| 3.90] 5.85| 5.08| G11 s. 102 i H | ~ BooK av iI th fi ™ 
4.06| 4.20] 6.30] 6.44] 6.581 g; 8.75 11.76] 19.90 S es a e igur 
4.35] 4.50] 6.75] 6.00| 7.05 Date 72.60 | 12.75 


CO RE BS ing and is absolutely correct. 


4.93) 5.10] 7.65] 7.82] 7.09 10.63 14.28 | 14.45 
5.22] 5.40] 8.10) 8.28] 8.46 11.25 15.12 | 15.30 





5.51] 5.70] 8.55| 9.74] 8.93 31.48 15.106 | 16.15 Every rate from 2c to 
5.80] 6.00] 9.00) 9.20] 9.40 12.50 16.80 | 17.00 Scope 85c per 100 pounds. 


. 6.09] 6.30] 9.45] 9.66| 9.87 13.13 17.64 | 17.85 

6.3%| 6.60] 9.90] 10.12 | 10.34 13.75 18.46 | 18.70 

3.22 6.67) 6.90 | 10.35 | 10.58 | 10.81 14.38 19.382 | 19.55 ° be = 2 

— azal vas fremotarectinss = ; saint aaa Testimonials on application thot 
3.75] 7.25] 7.50] 11.25] 11.50] 11.75 15.63 21.00 | 21.25 


7.34| 7.90 [11.70|11.90 [12.22 16.28 EO Notice the sample columns. The 


7.83| 8.10}12.15/ 12.42 | 12.69 16.88 22.68 | 22.95 


7.98) 8.25 | 12.38) 12.65 | 12.92 17.19 233.10 | 23.38 b k ] h id 
#.12| #.40 | 12.60] 12.88 | 13.16 17.50 23.52 oo aione can convey the idea 
#.41| 8.70 | 133.05 | 13.34 | 13.63 24.205 | 24.05 : 

8.70) 9.00] 153.50 | 13.80 | 14.10 25.20 In full. 

8.99) 9.30] 1:35.95 | 14.26 | 14.57 26.04 | 26.35 

9.28] 9.60] 14.40] 14.72 | 15.04 26.48 | 27.20 SENT FREE POSTPAID 

9.57| 9.90] 14.85 | 15.18 | 15.51 27.72 

9.86 | 10.20 | 15.30 | 15.64 | 15.08 28.6 
10.15 15.75 | 16.10 | 16.45 20.40 
10.44| 10.80] 16.20] 16.56 | 16.92 er 
10.733) 11. 16.65) 17.02) 17.39 31.08 | 3 ° 

eelaalee ol iS WINTERMOTE & ROGERS 
11.31| 11.70] 17.55] 17.94] 18.33 32.76 

11.60] 12.00| 18.00] 18.40] 18.80 33.60 | 


15 | 29 | 80|] 48| 46] 47/] 61| 62 | 623} 73 | 74| 78 | 84 California Building Tacoma, W asH. 


eal 


for your inspection. 
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| BUFFALO » = TONAWANDA, N, Y. - 


v THE LARGEST DISTRIBUTING LUMBER MARKET IN THE WORLD. ‘i 
W W 


MONTGOMERY : 
SCATCHERD DOOR 48 BOX C2. 





























W 

: ~ & SON of BUFFALO, N. Y. Burrato, N. Y v 
Oo ave W 

—— — Manufacturers of W 

WV e W 
\Y Have just sold a large bill of Common Oak for Car Doors, Sash —— Packing W 
‘~~ Work, also one of 1sts and 2nds Ash and Plain Oak. Blinds iy ane W 
t ‘This stock must be-secured-at-once, Weis than | 2 a eee vi 
Abe gine ona . Window Frames Dovetailed Boxes \/ 
We of anything you can supply. Veneered Doors Box Printing wy 
Ni Etc. _—_ in different colors if 
‘i pannmnnnnnnnnnnen : iY 
Specialties... W. LL. ee b C W 

EM PO RI U M CHERRY, " “aa E mM pl re Lu m e r O. W 
LUMBER CO ic ne WV 

- and BIRCH. y 

\) ah a EXCLUSIVELY « 
© cn ite Penneyivania $2 HARDWOOD LUMBER sais © 
Annually Hardwoods ss Sawed AN 

Mills, Keating Summit, Branch Office SOUTHERN OFFICE AND YARD: 1142 Seneca Street, rn 

Fonnest Hotse, Potter Co., Pa 940 Enicott Square, BUFFALO, N. Y. Kansas Avenue, MEMPHIS, TENN. BUFFALO,N.Y. = 7i\ 

, 

i M | T. SULLIVAN W. H. SULLIVAN F. M. SULLIVAN MN 
UGH McLEAN & Co. T. SULLIVAN & CO ‘ 

f 3 and ° . A{\ 

ZN Want Immediately 4g ooo feet 2, 3 anc \\ 
LIN inch White Ash, A 
WN ist and 2d clear and nani Will pay spot Hardwood Lumber MIN 
AN cash, f.0.b. mill. We carry a complete stock of om AND AGH A GPECTALTY. mn 
_ Hardwoods at Buffalo yards. Mills in Indiana. aes deen o<-Opvten ann YARD -<- rn 
vin Burrato, N. Y. p.o. Box 308 aaa” Corof Arthur BUFFALO, N. Y. vin 
a “iN 
i : a 
p4 SPECIAL On 4-4, 5-4 and 6-4 f l| d 0 ap 7 oOring 0., M\N 
mm» Selects; Inch No. 2 “ix 
mir Mouldings, and 1x14 MANUFACTURERS OF “iN 


’ LOW PRICES aacortaa. a 
i <. onelnane Maple and Oak © 


“\ Also have a full line of White Pine Lumber, Shingles 
HIN and Lath, . A 


1 Washington ee Fl Orin iN 
“A oe ioe \ 
f Red Cedar FLATINES & CO. THE BEST. 0 E ° rs 
LIN Siding : iN 
ys 5 aa ICES. aN 
#\ and Porch 255 Erie Street Buffalo, N.Y. CALL OR WRITE FOR SAMPLES AND PRICE ‘ 


‘loori g. ice and Factory, IN 
vin Fl - sting Mackinaw Sts., B U F FA LO, N. , 3 AN 


A\ 


_ Spider Lake Saw Mill & Lumber Co. © 


>: 





MANUFACTURERS OF AWN 


7 
MI} 


Gar, Bridgé and Building Tinber. “| 


MILL RUNS THE YEAR THROUCH. AN 
OFFICE AND YARDS: MILLS : Mh 


NORTH TONAWANDA. N. Y. SPIDER, ‘counsy, WIS. ( 


(QA 2A 22:2: 2-2ZA 2:22:22 2:2: 7:2: AO 2A 22:A: 22:7; 
SSSCeSecSececccccceceesecece<Sccwk 
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We carry the largest stock in the 
South of Edge Grain Flooring, Fin- 
ish, Mouldings, Casings, Base and 





all other products manufactured 
















































































trains to connecting points.. Lum- 


{x 

\ ih 3 from yellow pine. 
ine tenes ; 

‘fas re E See. “« * yg ; 

\. fee nas mee ae ne st se Mills on main line of the Illinois Y 

*~ LM) Wy ym YY) i ? ? 

La iy EL Central Railroad. Shipments for- 

y! Ly Fr ° Yon warded by Illinois Central through ( 


bermen’ Standard Telegraph Code 
and Western Union Telegraph. 
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ENOGHS BROS. FERNWOOD, Miss. 
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Knock Your Local Competitor Out — 


BY KEEPING A FULL ASSORTMENT OF 


Arkansas Yellow Pine 


Steam Dried, Superior Quality and High Class Work 
FROM THE MILLS OF THE 


FORDYCE LUMBER CO. 


ANNUAL CAPACITY, 30,000,000 FEET. Fordyce, Ark 
' , 

















Complete stock of | Gi (Ot we), LUMBER CO., 


Dimension MANUFACTURERS OF ROUCH OR DRESSED 


20 {t. and under, for | Long Leaf Yellow Pine Lumber, 
prompt shipment. | LAUREL, MISS. 









KILN DRIED EASTABUCHIE LUMBER CO. ae 
FLOORING, CEILING AND pmeneutin dn sae eeniinen J. M. KENNEDY, Sec’y and Treas. — 
FINISHING. " BRANCH OFFICE: # F 
ors Long Leaf Yellow Pine Lumber 1 u site sires creo 
AND BRIDGE TIMBERS MILLS AND OFFICE ON Q. & ©. B. R. AT J. R. TOOMER, j 
A ee _ 
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C. A. GOODYEAR. 


| 

| White» Norway 
| Pine. 
| 
, 
| 
| 





AQ VOC OU 


Mill running all winter on special Z A fo a 5 7 l (| 5 


orders. You can get what you = 4 eee; 
want when you want it. OR | IID 


SPECIALTIES 


TIMBER 
BILL STUFF 













LONG JOIST 
CAR SILLS 
GOOD DIMENSION. 






TOMAH, WIS. 


lannennenensitiieeseeateinttiil 





OC OO OO OOOO OOOOOOorowwoe’n”"|O 


Williamson & Libby 
Lumber Co. 


MANUFACTURERS OF 


) 
: 
: 
: DOORS, BLINDS, 
: 





¢ 

¢ 

: 
WINDOWS and 


LATH and SHINGLES. 


LUMBER. 


We make a specialty of cutting to orde: 
1] f 
0 


Norway Dimension. 


Pine and Hardwoods % *% 3% % 
Mouldings, Brackets, Blocks, Build- 


STRIGTLY WHOLESALE. ing Paper, Etc. & & tt ot ot 





DOWEL DOORS our Specialty 


¢ 
¢ 
¢ 
¢ 
All kinds of Fine Interior Finish in 
¢ 
: 


OSHKOSH, WIS. 


629929000 ee 
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Geneneve> 
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: Missouri Soft Pine 


OAK TIES AND PILING. 











PROMPT SERVICE GUARANTEED. 


A glance at the map and inquiry among those who are acquainted with 
yellow pine production will convince you of the facility with which we 
can make extraordinarily prompt delivery, and of the perfection of our 
manufacture and material. Mail all orders and inquiries to St. Louis office. 


HOladau-Klotz Land and LUMDEF 60. 


H. N. HOLLADAY, Pres. and Gen’l Mgr., Greenville, Mo. 
R. J. MEDLEY, Vice-President, St. Louis, Ilo. 

ELI KLOTZ, Secretary, Piedmont. Mo. 

Cc. C. RAINWATER, Treasurer, St. Louis, Mo. 2% % 2% 2% 


Mills at WILLIAMSVILLE, MO., and GREENVILLE, MO. 


GEO. K. SMITH, Asst. Sec’y and Manager. ST L OUIS M O 
Sales Office: Room 3, 2nd Floor, Equitable Building, e + 6 


SIE III MI Mi i SEI SIE SE SE SG Si 6 i Si SG SS SS SR 


Annual Gapacity, 40,000,000 Feet. Gapital Paid in, $600,000.00. 
LARGE STOCK ON HAND. 
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ROSS LUMBER CO. 


SB, re, 
<< 


ie Saag ETE 
shh Big Bon = Sn 


Fine go PCP TIES 








INCLUDING ~ 
OAK 

7 -W) 
SYCAMORE 


e 

: ARBOR VITA, WIS. 

3 Have a Good DRY STOOK 

Assortment of 

| And can make Satisfactory Ship- 

ments either in STRAIGHT OR 
ee 
e 
ce 
e 
ee 


MIXED CAR LOTS.... 








| Main We WE SOLICIT MAIL ORDERS. 


| if ‘hag 
ll ae 








SALESMEN. 


Wil, R. MACKENZIE, Wisconsin, G. W. EICHHOLTZ, Indiana. 
; CHAS, F. REA, IIlinois. D. J. PETERSON, Ohio. 





Bette ee te ee ee eet tt 


STOCK IN PILE 99, 300, 000 Feet. 
§ cnenisiiiemanainemmetnunll 








eee 
S. P. POND, KEoKuK, Iowa. GEO. W. DECKER, NEwpokrt, ARK. 


BRADFORD-KINSLER 


Lumber Co. 


SOUTH OMAHA, NEBRASKA. 


E. M. FORD, MANAGER. 


; 
Odds an Ends | 


Our mill is shut down while we are extending our railroad 
(The Deckerville, Osceola & Northern) to Osceola, 35 miles 
from our mill, and we are cleaning up our lumber yards and 
sheds. If you are looking for Oak and Ash Squares, Wagon 
Felloes, Oak Bridge Plank, Cypress Fencing, Etc., write us. 
We will send you a list. 





WOOO 788O888 ee mT 


LET US QUOTE YOU ON STOCK 
FOR PROMPT SHIPMENT, FROM 
OUR YARDS AT SOUTH OMAHA, 
OR FROM OUR STOCKS OF 


DECK ERVI LLE, Poinsett County, ARK. BOTH WHITE AND YELLOW PINE 


FROM THE MILL. 
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SOR Sete core eee enone see 


tet te ete 
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1 —~ AY \ a eS 
I v vay a Reese ==! W 
g off 4 a ~ J a = - ‘S>: 
a mee SRSA SSS SEES 
D. A. SANDERS. Pres’t. 
an ers g e HAINES EGBERT, Sec’y & V-P. 
JOHN W. EGBEBRT, Treas 
Company. 





















~ . WHOLESALE 
Seestuamd only excit sive) 
norar ou : “ MAPLE, WALNUT, f 
RE utacturers in BASSWOOD, al W00 
he market for WHITEWOOD, CHERRY, , 








‘e cae: | Ue 
SLESHAPROUTY & ABBOTT CO., 


EAST CHICAGO, IND.’ 


THIN LUMBER A SPECIALTY. 




















® GOSHEN, INDIANA. 
a RID Weft QV WWD F W822 88 5972080 
® % 6 
Yard and Office Long Distance Telephone No. 1827. 
2316 Broadway, KANSAS CITY, MO. “Correspondence solicited. 
OUR KANSAS CITY YARD SPECIALTIES DIRECT SHIPMENT FROM MILLS 
Largest and best assortment of Southern Hardwoods Everything in the line of Hardwood Lumber. Bot- Oak, Ash, Cypress, Poplar, Cottonwood, Car Oak, 
west of the Mississippi River for mixed car loads tom Prices, High Grades, Prompt Service. Bridge Plank and Timbers. a 


¢ and local shipment. 
Oe ee 2020088 


c. F. LUEHRMANN, Pres 








ESTABLISHED 187s, 


ooewconemiss. Charles F. Luehrmann Hardwood Lumber Co, wcstctee'S. 


Manufacturers, Cash Buyers and Wholesale Dealers of and in 
HARDWOOD LUMBER | 2ssw sf5cc 
| KINDS IN STOCK 
Bt ersy e ° Office and Yards: 148 Carroll St ST. mele | 4 MO. 






HARRISBURG, ARK, 











RETAIL LUMBER DEALERS 





TAGART, BEATON & CO. . 
2 Great Winchester St., SS. Lumbermen S 
INSURE WITH THE 
LONDON, E. C., ENGLAND, ~~ Mutual------ 


Shippers’ Agents for all kinds of 


AMERICAN HARDWOODS. 


CORRESPONDENCE SOLICITED. 













OF GHIGAGO 


The company to whom is due the credit for bringing about the present low rates 
of insurance on retail lumber yards. Address 










ecccee E. E. HOOPER, Secretary. 





PDP ees 





eee 
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KinDied | GEO. F. SLOAN & BRO. [=e 


North Carolina 414 Light Streét Wharf, BALTIMORE, MD. Thin Ceiling 
Pine Baltimore City Worked Flooring, Ceiling, Moulding, Etc. 


Plaining Mill, 16 to 30 Barre St., Baltimore, Md. Saw Mills and Dry Kilns, near Washington, N. C. 














Our Specialty 














hte ia eed ERE ERP WH RY ee NT 
‘ OUR SPECIALTY: 13-inch and wider 4-4, 5-4, 6-4, 
7 2 7-4, 8-4, 10-4 and 12-4 Kiln-Dried North Car- 
| ) olina Pine. 
MANUFACTURERS HUB, (Sebunfy®) N. C: : 


Cypress and North Carolina Pine. 


PEPE UTEP EET ET OT TETOrTT Tere rer rrr rr err err ry ERAKERAKADKADAKEADLEADALEEDLAREEEEEEEEELEEEAEEAEEAREAY 


MOULDINGS, CASINGS, CORNER BLOCKS, 
PICKETS AND SHINGLES. 


PRPPPP PPP SH 





All our Cypress is Air-Dried, 12 Months to the Inch. 


44KAKEKEKKE 


xe 


GUI GUI GV GU VU GU GU GY GU GU GU FUG FY GU FFU UU UU UVUVUVUUUUU VUVUUUY 


























D FRI rN O Lp Long and Short Leaf Yellow Pine. ataiengesinncnniat im : 
u Structural Lumber of every descrip- Chemical Bldg. 
tion; Bridge and Car oun Oak ST. _ 
y & JENNINGS and Cypress Piling :: sporti ot: 
PaO GOL OL Tel TOL ToL TOK GOL TOL TOL TOL TOL 16k 20k 201 201 101 7 VUVUVU 
sseeheieaisieitiedetabsicsinssonaiunitaiiliuiblaiaaialaasaadieaihiaaeliiians 
E. F. PRICE Buyers and Exporters 4 ae H, GARRETT LUMBER CO.,, § 


Hardwoods, 


& BRO. Poplar and Logs 


d Manufacturer’s Record Bldg. BA LT l M 0 R EF 9 M D ° 


< 
i< 


MANUFACTURERS OF 


Arkansas Yellow Pine Lumber, 


OFFICE, HOUSER BUILDING, 


naw a KEYSTONE, ARK. St, Louis, Mo, 


assssdsdddddd dds ddddd 


~~ 





wesAsdssAddddddd 


4 
4 
q 
« 
4 
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BAAAAA AAAAAAAAAAAAAAAAAAALA AAAAAAAAAASAAAaADAAAAAAAAAS AAAAADAAAAAAAAAAAAAAADAAAAALAAAS AAAAAAAAAAAAAAA I ADA 








COTTONWOOD 


We are manufacturers, and carry a very large stock of all grades 


of YELLOW COTTONWOOD tour | 
Mill at Cairo, I11., — aswettasatour Yard at Chicago. 


RAAAARAARAAAAAAAASSSOS 
PQQ Y orn 


A SPECIALTY OF WAGON BOX BOARDS. 


2 YODOOLRWwW[ewwiww 
SORDID 


Foot ofslllinois Street, 


| PAEPCKE- LEIGHT LUMBER OO, CHICAGO, ILL. 








ee $i — 























1899. 
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Camp MANEG. @o. 


AN - - - Manufacturers of - - - 


-— “Ss North Carolina 


Roup, 


2nd 


Ti CSseq 


iN . Pj 
: x - -- DAILY CAPACITY - .- - ine F~RANKLIN, Ua. 


\ P'aning Mill 45,000 vt Saw Mill 175,000 
















THE 


. — Cy M MER pie eget 
ieee CO NorFoLk, VA. LUMBER AG. oer Va. 


Manufacturers of all kinds of - - - - Careful Attention Manufacturers of ROUGH 
ROUGH AND DRESSED KILN DRIED to Orders. DRESSED AILN-DRIED 


North CarccinaVine | NorTHC4aRSLINGVINE 


Jno. L. KoPER 


a a 


Ss 


a” “GS 


To Dealers Only 


Sss 
"°° 


es 
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fi WE USE THE LUMBERMAN’S STANDARD MOLDINGS OF ALL PHILapELpuia OrFice, 102 Girard Bldg. 7 
ih TELEGRAPH CODE. en New York Orrice, 18 Broadway. 

‘ 

A THE 

® ME BRANNING meee = GOLDSBORO LUMBER CO. 

i 

rf f DOVER, N.C. 

i Mr6. CO...EDENTON, N. C. Eiemeandite 


Is cutting the finest body of timber in North Carolina, 
and converting it into the smoothest, brightest, and 
handsomest kiln-dried Flooring, Ceiling, Partition and 
Finish that Yellow Pine is susceptible of. Write for 
F. O. B. or Delivered Prices to 


JOHNSON & WIMSATT, 
WASHINGTON, D. C. 


ve 


- -- Manufacturers of - 


North Carolina Pine Lumber 


Kiln Dried .% Rough and Dressed 


— 


Yh te ey ty aly ? 


PEMBROKE 
MILLS 


" SUFFOLK SUFFOLK, VA. 
SAW MILL Co. Near Norfolk, Va. 


2033 KILN DRIED G€ee 


NORTH CAROLINA PINE 


CARGO OR CAR LOAD 75,000 FEET DAILY 
LOTS Fy CAPACITY 


ALBANIA 


Write for Delivered Prices MILLS 





SALES AGENTS ———gy 


ROANOKE B.B. 
% LUMBER CO. caret’, 


inle:{ BEEMOURE 86274 Rims DAILY OUTPUT 
ills: ee ns 
} FLY MOU N.C.......4 Kilns 120,000 FEET 


NORTH CAROLINA 
> PINE <<« 











W. M. WHALEY, Prest. 
. O. WHITE, Vice-Prest. 
. 8. COHN, See’y & Treas. 


--T! 
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Special Attention Given to Export Orders 


Ryland & Brooks Lumber Co. %"= BALTIMORE 


SHPHPHSs 3 = SS 
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CLINTON, IOWA 3 
LUMBER 14 Million Feet . 


W Tvoune & Co.3 
; 
$ 


LATH & DRY STOCK 
SHINGLES On Hand......... 
Flooring, Siding, etc 3 
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OHIGAGO LUMBER 60. 


OF OMAHA. 


Representing the Winona Lumber Company, 
of Winona, in Nebraska. 


We have large stock In Omaha yard. We can fill 


any kind of order promptly. 
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HAVE LARGE STOCK OF 


SASH, DOORS, BLINDS, MOULDINGS. 


Let] at] i] as] tf oe] si] at] ne ach ath oe] wt] tf ot] etfs) wif sof at] at at] aff ot] er] ot] st] st] ot] at] nf tf at] at] et] ae) arf nef tf ot) oi] [ot] ot] ae] stoi] oi] tf 





SHEAR AAAAAAAAA 


cya ae 


THOMAS MUNROE, Paest RAY WJONES, Secv.& Treas 


(OMTVONSYENDIE UNIS EIAON 


/MANUFACTURERS 
& WHOLESALERS OF 


JAMES E.MUNROE, V. Pres. 
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Mitchell & McClure, 


DULUTH, MINN. 
i 
if 





| WHOLESALE + DEALERS | 


LUMBER, 
LATH, STAVES AND HEADING, 


H 
H 
Capacity of Mill: 250,000 Feet Each 10 Hours. H 
' 
ssh aiesiasiaaealateabaiinettiasiinataaniiesisauiienaitiit : 
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MANUFACTURERS OF 


Pine Lumber 


ASHLAND, WIS. 











SAWYER-GOODMAN Co. 
MARINETTE LUMBER Co. 


PINE 
HEMLOCK 
HARDWOOD 


CHICAGO OFFICE, 
84 Van Buren St. Old Colony Bldg. 





Rsesieceens | 
Of % eH 


een" 


Lumber.. 


Marinette, Wis. 





H. B. WAITE LUMBER 60. 


WHOLESALE 


Lumber and Red Gédar Shingles 


White Pine, Yellow Pine, Hemlock 
and Pacific Coast Lumber. 





We have our own Pacific Coast Mills, insuring uniform grades and 
prompt shipments. We have at all times Red Cedar hingles in 
transit and can make prompt delivery. | 





Send in your bilis for 
Estimate. 


MINNEAPOLIS, MINN. 
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C. H. RUDDOCK, President. T. H. McCARTHY, Secretary and Treasurer. 


Ruppock Cypress Co., Limited, 


MANUFACTURERS AND WHOLESALERS OF 


CYPRESS LUMBER 


We sell our product direct to the trade through OUR OWN representatives, or by correspondence 
from our offices at Ruddock and New Orleans. 


omtenme. RUDDOOK. LA 
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werner 


NOW IS THE TIME TO BUY. 


PROMPT ATTENTION TO 
ALL ORDERS FOR 


Namekagon White Pine, 


IT IS THE BEST FOR ALL PURPOSES 
WHERE PINE IS USED. 
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North Wisconsin Lumber Co. 
HAYWARD, WISCONSIN. $ 
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wwnoresarersy PHILADELPHIA usstescrorirs 
Pennsylvania and Michigan “Winter Sawed” 


WHITE PINE LUMBER | 






































Broadside view of our plant. 


Our Mills started Nov. 1st with three modern Bands and a Gang. JOH N i Wy BOIS 
We make a specialty of the Better Grades. r U 


General Sales Office PHILADELPHIA 


Harrison BuILDING 


THE RUMBARGER COMPANY 


Manufacturers of |... Hardwoods,——. 
Spruce and Hemlock 


Specialties: RED OAK AND CHERRY. Special Bills in Spruce and Hemlock cut to order 
and shipped by any railroad. “A. B. C.” and Lumberman’s Standard codes used. 


; MAIN OFFICE: - — = = = 
Near York Offices Notel heii 52d and Broadway. r - = HARRISON BUILDING, PHI LADELPH IA, PA. 


I Manufacture 
Wen e UNC CO» | ‘ 
Michigan White Pine 1430 S. Penn Square, Louisiana Gulf Red Cypress Hi m [ f : 
T s Soft Yellow Popl i Leaf Yellow P 
Oak Ash and Chestnut. PHILADELPHIA. aoe Rift Flooring 











Hi 
5 








Kiln Dried North Carolina Pine White Pine 
Flooring and Ceiling SHINGLES Oak, Hemlock timber QUARTER SAWED 
Washington Red Cedar White Pineand Cypress Long Leaf Yellow Pine 


@. 
LUMBERMAN’S and SOUTHARD’S CODE USED. S h ‘ ——, 
MAPLE, BIRCH, BEECH AND OAK FLOORING. ' ng es 


ore 








From 6 to 10 Million always iu stock. . 


ROBT. fa LIPPINCOTT, IMMEDIATE SHIPMENT GUARANTEED. 


WHOLESALE No. 1 & 2 Surfaced Hemlock Boards a specialty. 


Michigan White Pine obs 

Pennsylvania Hemlock... 

North Carolina Pine pie Will name attractive G E O H M LL 
Michigan Maple Flooring .... . . 


price on 1x6 or 


302 & 303 Girard Bidg. PHILADELPHIA. 8 inch No. 1 D.I.S. KANE, PA. 


Broad & Chestnut Sts. 
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Maple Flooring. 


It don’t show the joints because the 
joints don’t show in our perfect prod- 
uct. Its polished, bored, hollow 
backed andend matched. Write for 
specimens and prices. 


MITCHELL BROS. 


CADILLAC, MICH 





: 
: 
; 
, 


J. R. EMBREE, PRESIDENT. J. J. NICHOLS, Sec’y & TREAs. 


Sdseee 


SOUTH SIDE LUMBER CO. 


Maplé and Oak Flooring 


UP TO DATE. 


Ashland Ave. and Twenty-Second St., 


Ghicago, Ill. 


@Bt_O|SP*™SOW2O28F8 828288 OBS BOSBE88B88B838 BS BB 


S. E. KELLAR, Eastern Representative. 
Room 303, 18 Broadway, N. Y. 


¢@qooe 82O8 BBWOWSBSBWSEBWSBESBFSI 
¢4e oe @OBWOO BS O]Oe OWBSBWOSSBOBWOSB 
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WERHEIM MFG. CO. 
Sash, Doors, Blinds, 


MOULDINGS AND INTERIOR FINISH. 


Hemlock Pine and Hardwood Lumber. ‘ 
We make a Specialty of Basswood, Siding, Ceiling 
and Finish. 
Write us for Prices on Sawdust. : 
“> ® 


WAUSAU, WIS. 
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= | OFFI(E AND FA(TORY 
22~- AND THROOP $T5. 


GHIGAGO, ILL. 


| TEL. MAILANDTELE- [| 
os PHONE OR es 
7 CANAL 295) pny ouannrry | 
(ANAL 94 PROMPTLY 


ATTENDED TO. 


























‘SCHU LTZ BROS. ' 


Wholesale 


WHITE ano 
YELLOW 
PINE 


OAK 
FLOORING 
PLAIN AND a 
QUARTER 

SAWED 

















> 
y R.R. : 
, TIES. 
CEDAR 
POLES, 
POSTS 
ano PILING 


SCHULTZ BROS.’ 


“Perfect Maple Flooring” 


Polished, Bored SN 
and Butted, or 
End Matched. 


; END MATCHED. 
We Carry the Largest and most Complete Stock of Yellow Pine in the City. 
SPECIAL PRICES IN CAR LOAD LOTS. 


SESS VUES CCC CEUVSETCCUECBERVWL 


MAIN OFFICE: YARDS: 
4550-1555 Old Colony Bldg. 22d and Fisk Streets. 


, enone 
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Mitchell & Rowland Lumber Co. 
White Pine and Norway | TOLEDO, OHIO. 


LUMBER AND TIMBER. 




















7 —a == == "uaa 
& STARR, fF iweewu | Th WH. H. Smith 60.. 
Toledo,Ohio. / fi, |! | A SPECIALTY. iii 
efi PINE LUMBER, 
— LATH AND SHINGLES, 
woe. Clb Sarwan” 
repair TOLEDO, OHIO. 

















The Smile on this Cat —_ 


Is simply a reflection from the face of the boss. He has just 
unloaded a car load of 


W. E. BARRETT & CO’S | 


16 Inch Pine and Cedar Shingles. 








They have 50,000,000 more piled in sheds at Muskegon. Write them as usual at 
GRAND RAPIDS, MICH. 

















G. N. WAGNER SHINGLE Co. 





Manufacturers of 


“VICTOR” BRAND : BAY CITY, MICH. 


Washington Red Cedar Shingles MANUFACTURERS AND WHOLESALERS OF 
ss satrnee acess | 1 Assorted White Pine Lumber 


Pine Lumber. 


Red Cedar cars always in transit, and our 
large storage sheds in Chicago always full 
of shingles for quick shipment. 


OUR SPECIALTIES: Mixed Car Orders for the Eastern 
Barn Boards, Trade. 


7 Base and Casings, 
7 923 ee Cutting Lumber, a Stock, Standard 
Ht . Dimension Shingles, , 
Michigan Trust Co. Bidg. # = Kiln-dried Mouldings, Superior Mill Work and Prompt 


Wirdow Frames in K. D. Shipment. 


GRAND RAPIDS, MICHIGAN 








Lumber, Lath and Shingles. ee 


Mills and General Ottice, CLINTON, IOWA. aera 








C. LAMB & SONS, RUMPF-FRUDDEN LUMBER CO. 
; 
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mn WHITE CEDAR PRODUCTS 


MANUFACTURERS 
AND DEALERS, 





WHITE CEDAR POSTS, 


Largest assortment in 
the northwest... 


x 


Mills and Cedar Yard: $ 
CARDIGAN JUNCTION, 
Near Minneapolis. 


WRIGHT BROS. 
EVERYTHING 


IN WHITE CEDAR. 


SHINCLES. 
POSTS M Large Stock and 
‘ Complete Assortment. 
POLES. MK 
_ MARINETTE, WIS. 





Bradley-Watkins (Company, 


729 LUMBER EXCHANGE, 


Minneapolis, Minn. 


WHITE PINE LUMBER, 
PACIFIC COAST TIMBERS, 
RAILWAY TIES, 


TIMBERS AND PILING, 
ELEGRAPH and TELEPHONE POLES. 


Write tor prices on anything 
herein mentioned. 


G. L. LINDSLEY. E. A. LINDSLEY. 


LINDSLEY BROS. 


MENOMINEE, MICH. 


CEDAR 


We have a large stock of the following 


8-INCH QUARTERS i> O S = S 6-INCH HALVES 
9-11 INCH QUARTERS 7-INCH HALVES 
Especially for the MISSOURI RIVER TRADE. Write us for prices. MIXED CAR 


TRADE a specialty. In the market at all times with complete stock of 
White Cedar Posts, Poles and Shingles. 


Yards at Goll, Wis." McAllister Wis. Hardwood, Mich. 








PENDLETON & GILKEY 


Janesville, Wis. 


WH ITE We handled last year over a Mill 
CEDAR 





1,000,000 Posts and ss 
Poles. Will do more mei 














this year. Mountain, 
Posts ne Wis. 
on PRIC Breed, Wis. 
WRITE US FOR PRICES ON ‘ 
Pp j and ‘Oconto, 
3 O es ANYTHING IN THE Wis. 
@ 
Shingles WHITE CEDAR LINE. Newhall, 
Mich. 
Kick on 
If you want hemlock that will suit you, send your orders to us. We don't have 
any poor hemlock—it don’t grow in our section. We have three million feet 


of piece stuff, plenty of 16 feet. We talk a good deal about our hemlock, but 
our shipments will bear taiklng about. 


EVERYTHING IN WHITE CEDAR. 


Our posts and poles are all right, but Shingles is our Hobby. We can ship you 
the widest lot of ‘‘Extras’’ you ever saw. 


SEND US YOUR IIXED CAR ORDERS 
WE CAN TAKE CARE OF THET1. 


C. H. WORCESTER & CO. 


KOSS P. 0., MICH. 
(MENOMINEE CO.) 





GEDAR PRODUGERS FROM OUR OWN TIMBER. 
POSTS AND POLES AsPECIALTY. 


Pittsburg & Lake Superior Iron Co. 


H. W. READE, Manager. ESCANABA, MICH. 





TWO MILLION 
WHITE CEDAR 
SHINGLES - - 


Strictly 10 in. Clear 
and Better Clears 
warranted all in... 


“MIXED CARS” 


Pine Hemlock : IRA CARLEY 


Basswood : Ingalls, Mich. 
Posts : Poles : Shingles + i a i 





EVERYTHING IN 


White Cedar. 


Live Timber, Peeled, Sound, 
Full Size and Straight. 


DELIVERED ANYWHERE. 


Correspondence Solicited. 


W. C.B. PALMER, CHICAGO. 





DO SECOND-HAND DO 
You MACHINERY — you 
BUY ADVERTISE IN SELL 


The American Lumberman 


9? AN UNEQUALED MEDIUM. 9? 
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Harowoon LUMBER Co. 


MANUFACTURERS anD 
WHOLESALE DEALERS. 


MEMPHIS, TENN., U.S. A. DULUTH, MINN. 


Orla | 
Ash, | THIN STOCK eeeere 


\ 


Gum. A SPECIALTY. Information and estimates promptly furnished on 
Oxo) a cel ah Zelele F j all kinds of White Pine and Norway Lumber, 

Special Timber Bills, etc., manufactured in the 
Lake Superior district. 














Inspector and Shipper, 


L 
a 


COLES IN USE: A, B, C, 4th Edition, 
Lumberman's Standard, Cable Address Hardwood, Memphis. 


- * * * * * a + a a f- Shipments by Water or Rail. Correspondence Solicited. 








ee 





B. F. NELSON. H. B FREY. S. G. TUTHILL. 


NELSON-TUTHILL LUMBER CO. 


MANUFACTURERS AND WHOLESALE DEALERS IN 


WHITE PINE. 


101 Kasota Building, MINNEAPOLIS, MINN. 


GIRARD LUMBER COMPANY. 


= 


























MENOMINEE STOCK. 

DUNBAR STOCK. DRY. All White Pine. — | 

eet. i 

Special Bills Sawed to Order. 6 in. “C” & Better Strips....... 230,000 ie 

et 7 “Si. i reo 28,000 i 

Feet. 12 in. & Wider “C” & Better.... 28,000 : 
114, 1% & 1%-in. Shop & Btr... 50,000 1% &1%ing “© “ “ .... 535,000 
yo ener 36,000 4 ft SO eee 230,000 
. ees 68,000 RSs te. Me. 3 Bee e...00. 0s 000 414,000 
“C” & Better Norway.......... 33,000 A ee | ere 214,000 
1 Face Basswood ............. 35,000 ee SS eee 38,000 
“C” and Better Boards......... 50,000 1y, in. Shaky Clear............ 100,000 
No. 1, 4.& 6 in. Sirips......5.0..6 86,000 im * JOR IO eoronre 86,000 
NBO; ee OE a 196,000 14% & 1% in. 1 Face Shop & Btr. 400,000 
No. 1 Brds., 8, 10 & 12in....... 40,000 4 & 6 in. No. 1 Strips.......... 400,000 
No 2 = ae icant 350,000 Bim. NO. 1 DOGTGS 6.66 ccc sks 51,000 
No. 3 4 & 6 in. Strips......... 335,000 Cis ING. 2 RUINS ss oes cscnenis cs 407,000 
No. 3 Brds., 8, 10 & 12 in....... 1,371,000 8 & 10 in. N. 2 Boards......... 819,000 
No.3 “ 13 in. & up, 18 & 12.in. No. 2 Boards. ....66:0<0:04:0% 323,000 
Se ee EE IN 147,000 4 & 6 in. No. 3 Strips.......... 334,000 
No. 1 Pee. Stuff, 6 to 28 ft..... 2,630,000 8 & 10 in. No. 3 Boards........ 233,000 
No.2 “ “ 10 to 20 ft..... 190,000 12 in. No. 3 Boards............ 630,000 
Small Timbers up to 42 ft...... 800,000 2x12 White Pine Common...... 209,000 
PAl MAM ccvoseubae vance sane 94,000 3x8 to 3x12 W. P. Common.... 560,000 
Grain Door Stock............. 2 SE ————————— ™ ——— 1 in. Common Norway ........ 55,000 
No. 5 or Refuse ............... 83,000 No. 1 White Pine Lath (Pes.) ..1,800,000 
No. 1 W. P. & Nor. Lath (Pes.). 200,000 Sorting at tail end of Girard Lumber Co.’s Mill, Menominee. 6 in. Beveled Siding .......... 150,000 

e pee mee ener ae 3 

All Stock Sorted into Regular Yard Grades : 
® We also have a 
Can Fill Orders by Rail or C — | 
an Fl raers by hall or Vargo. Pickets..... } 


eee 


Cedar Posts and 


vtingtoore, , PPOMpt Attention Given to Car Orders. 
Se — We Employ no Traveling Salesmen. 


MENOMINEE, MICH. DUNBAR, WIS. 
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Wisconsin Lumber. 


Lumber for the Retailer 

Lumber for the Wholesaler 
Lumber for the Housebuilder 
Lumber for the Furniture Maker 
Lumber for Everyone 

Through the Dealer 


HEMLOCK. 


Rough Lumber, Dressed Lumber, 


OAK, ASH. 
MAPLE, ELM. 
BIRCH, BASSWOOD. 


WHITE PINE. 
NORWAY PINE. 


Timber, Boards, Piece Stuff, Lath, Shingles, Cut-up-and-Worked Specialties 


Delivered anywhere on Earth. 


The North Western Lumber Co. 


We sell to dealers only. 
Facilities the Greatest and Best. 





EAU CLAIRE, WIS. 


Mills at Eau Claire, Porter’s Mills 
and Stanley, Wisconsin. 








ELEGANT SERVICE and 
QUICK TIME Via 


“GULF AIR LINE” 


(Houston East and West Texas Ry.) 


SHORT LINE Ano 'soutnzast. > 


AND SOUTHEAST. 
(This line traverses the great timber and fruit region of East Texas.) 





For rates and further information, address 
N. S. MELDRUM. WM. DOHERTY, R. D. YOAKUM, 
Gen. Mngr Tr. P. Agt Gen. P. 


HOUSTON, TEXAS. 
THE GREAT 


Southwest 
SYSTEM 


Connecting the Commercial Centers and Rich Farms ot 
MISSOURI, 
The Broad Corn and Wheat Fields and Thriving Town otf 
KANSAS, 
The Fertile River Valleys and Trade Centers of 

NEBRASKA, 

The Grand, Picturesque and Enchanting Scenery, and the Famous 

Mining Districts ot 

COLORADO, 

The Agricultural, Fruit, Mineral and Timber Lands, and Famous 
Hot Springs of 
ARKANSAS, 

The Beautiful Rolling Prairies and Woodlands of the 
INDIAN TERRITORY, 
The Sugar Plantations of 

LOUISIANA, 

The Cotton and Grain Fields, the Cattle Ranges and Winter 

Resorts of 
TEXAS, 
_Historical and Scenic 
OLD AND NEW MEXICO, 
And forms with its Connections the Popular Winter Route to 
ARIZONA AND CALIFORNIA. 
For full descriptive and illustrated pamphlets of any of the above 


States, or Hot Springs, Ark., San Antonio, Texas, and Mexico, ad- 
dress Company’s Agents, or 


H. C. TOWNSNED. 











QUEEN & @RESCENT 
ROUTE 


New ORLEANS &NORTH LASTERNR B 
ALABAMA &VICKSBURG RY. 
VICKSBURG.SHREVEPORT &PACIFICRR 





To 
New Orleans, Jackson, Vicksburg, Monroe, 
Shreveport, 

AND TO ALL POINTS IN 


Texas, Mexico and California 


Solid Vestibuled Trains, 
Fast Time, Close Connections. 


MAKE NO MISTAKE IN CHOOSING YOUR ROUTE. 


ale full information call upon your nearest Ticket Agent, or 

address 

GEO. H. SMITH, G. P. A. R. J. ANDERSON, A. G. P.A. 
NEW ORLEANS, LA. 


Mobile and Ohio Railroad 


THE SOUTH’S GREAT SHORT LINE 
REACHING 


Cairo, Memphis, New Orleans, Mobile, Nashville, Chatta- 
nooga, Birmingham, Atlanta, and all points in Florida and 
the Southeast. Connecting at Mobile with steamship lines for 
South Florida, Havana, Cuba, and other West India Points, 
Mexico, Central and South America. 

Double daily wide vestibuled trains between St. Louis 
and Mobile carrying elegant Pullman palace sleeping cars 
with drawing room and buffet, making quick time and sure con- 
nections. Finest equipment in the South and only line running 
through sleepers between St. Louis and New Orleans, La. Fastest 
Freight Service in the South. 

450,000 acres of the finest farming and timber lands in the South 
in tracts to suit purchasers, for sale at low prices and upon easy 
terms, Title perfect. Improved and unimproved farms. Also, 
Government lands subject to homestead entry. Most delightful 
climate in America. For descriptive matter and full information, 
apply to the Alabama Land & Development Company, Mobile, Ala. 

For rates, tickets, time tables, and other information, apply to 
any Railroad Ticket Agent, or CHAS. RUDOLPH, D. P. A., Room 
35! Marquette Building, Chicago, II. 


BR. OARROLL, E. E. POSEY, 
lst Vice Pres. $ Gen’) Mgr. Gen’! Pass. 
MOBILE, ALAS” 








E. L. RUSSELL, 
President 





TIMBER LANDS 


Along the Cotton Belt Route in Southeast Missouri, Arkansas, North- 
ern Louisiana and Texas contain greater varieties of timber than 
anywhere else in this country. The different varieties of Oak, Gum, 
AsH, Hickory, PECAN, COTTONWOOD, CYPRESS, CEDAR, HACKBERRY, 
ELM, BEECH and YELLOW PINE grow abundantly in the territory 
tributary to the Cotton Belt Route. If you are looking for a new 
and favorable location for a 

Saw Mill Stave Mill Box Factory 

Heading Factory Furniture Factory Wagon Factory 

Hub and Spoke Factory Basket and Berry Box Factory 
Write us before locating anywhere else. Any factory for WooDEN 
Propucts located on the Cotton Belt Route will prove high} _ 
able on account of abundance and cheapness of Raw Mater! , and 

accessibility to all the great markets. 

The fine clays and sand at certain points of the Cotton Belt Route 
offer special inducements for the establishment of 
Potteries, Brick Yards, Tiling Factories, Glass Faetories, etc. 

The abundance of fruit and vegetables raised in the Cotton Belt 
Territory invite to the establishment of successful 

Canning Factories and Ice Plants. 


For further particulars write to 
J. ST. KOSLOWSKY, 


Industrial and Immigration Agent, 


E. W. LA BEAUME, G. P. &T. A. ST. LOUIS, MO. 


The Flint & Pere Marquette 


RAILROAD AND WATER LINES 


Reach Toledo, Port Huron, DETROIT, Holly, 
Flint, SAGINAW. BAY CITY, Mt. Pleasant, 
Clair, Farwell. Reed City, Ludington, 
Manistee, MIILWAUKEE, WIS. 


A. PATRIARCHE, 
SACINAW, MICH. 


General Manager. 











Car Ferry Line—-Good Despatch and Low Rates. 


Direct Route from Gladstone and Menominee, lich., and Kewan- 
nee and Manitowoc, Wis., to all points in Ohio, Pennsylvauia, 
Virginia, and all Eastern Points. 

The Favorite Route for Lumber Shipments. 


First-Class Passenger Accommodations. 
For information apply to Cc. W. eaeee. Com Agent 
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ms eweda a pleased MAN. 
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a CASING, BASE ann FINE INTERIOR FINISH, 4 
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AN W 
AN W 
A EAGLE LUMBER CO. 
AN « W 
A\ W 
AN , NY 
Mn Eagle Mills, Ark. v 


‘ The— 
Girls all say” 


that we make 

the finest Cabinet 

Woods. 

Well, we won’t 

deny the “soft 

impeachment.”’ 

We think we do. 

Don’t you? 

Echo answers 
«Sure thing!” 


- 


Pace & LANDECK 
Indiana Q’td Oak LUMBER Co. 


Wisconsin Red Oak 


Tabasco Mahogany 684 Park St. 


MILWAUKEE, WIS 


i 
7 
Y 
! 
| 
: 
! 
: 
2 
a 
ws 
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: bot MILL WORK FOR 
_| IMMEDIATE: SHIPMENT 
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MANN, NOON & GO. 


REQUEST THE PLEASURE OF 
MAKING QUICK DELIVERY OF 











C. F, LATIMER, GEO. W. JOHNSON, J. R. PRINCE, JOHN JOYCE, 
President. Vice-Pres’t, Secretary. Treasurer. 





Ashland . . . Asian, 


WIS. 
Lumber Co. = White Pine Lumber and Timber, 


Hemlock Boards 
and Piece Stuff .. .. 


WE HANDLE OUR OWN BUSINESS FROM THE STUMP TO THE PILES. 


» NORWAY 


LONG NORWAY 
SHORT NORWAY 
LARGE NORWAY 
SMALL NORWAY 


=Special Bills= 
CAR MATERIAL 


FROM THEIR STOCK AND 
HEADQUARTERS 





“White Pine- 


CAsven<d 


CUT FOR 1899, 30,000,000 FEET. 











aa 


EDWIN S. HARTWELL 
LUMBER CO. 





‘WHOLESALE MANUFACTURERS OF 








Wholesale VERANDA, Cowins 
Lumber . . balusters, (CAPITALS 


BALUSTERS,. 
RAIL, ETC. 


DETAIL WORK A SPECIALTY ~ 
COLUMNS BORED-OR BUILT UP 
WRITE FOR PRICES Any Size Furnished up to Ss 
AND CATALOGUE. 24 In Diameter and 24FtLong UL — J 


Office and Yard: 
1324 ELSTON AVENUE 


Near Diversey Avenue 


SOOO DOOD 




















CHICAGO 








¢ 


sh aa 


wile (=o |s| am | se) amie wer |e | 6) ano) as | s| ae | s\n || aie 


“Moti SM ry Wl Life 


WHOLESALE MAN 


C. Lanb & Sens 


LUMBER 
eemaiatelin: >LATN 


DEALEKJ ® SHINGLES 
EF. 


NYIY1) AY ns SASH. 
GRILLES, MANTELS. STAIRS. 


INTERIOR HARD Wood FLOORS * WOOD WORK 
1898 CATALOGUE” = 
2 1S 
W.207™" ST.» hinge 


Be) 0) eo) ae 8 | ae | | | |e | | | | | 8) a | | | | 


PPA" 


CLINTON, lOW4A 


| To CINCIN NAT I  fitseln’ ana's:30 ana 2:45 night. 
i WASHINGTON, BALTIMORE, PHILADELPHIA 
¥ a t | Through Sleeper ready in Dearborn Station at 9:30 p.m. Leaves 2:45 a m 


Arrives Cincinnati 11:30 a. m., Washington. 6:47 a. m. 


CHICAGO & CINCINNATI-LINE. | | FRANK J. REED, G. P. A., City Tkt, Office, 232 Clark St., CHICAGO. 








= 
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There is a Shortage 
Of 2,437,922,802 Feet. 


The cut of 1898 is short this amount as 
compared with the cut of 1892, and the 
demand is much greater. 

What does this mean? 

Higher prices, to be sure. 

Order early before the big advance. 

We havea large and complete stock of 
everything, including Lumber, Lath, 
Shingles, Posts and Poles, from which we 
can make shipment same day order is 


received. 


WIXSON, BRONSON & FRENCH | 


RHINELANDER, WIS. 


| HAMILTON & 
_MERRYMAN 
CO. —_ 


At last prepared to ship 


Marinette, % 
Wis. : 


White 
edar $ 
Shingles §& 


¢ White Rough and Dressed 


ine 


g hesies Lumber by Rail 


Grades even better than those at their 
old Chicago yard :: :: {: 3: 


Dealers! 


Send in your orders and give 


them a ttrial. 





1, 


BRADLEY-RAMS) 
~ LVMBERCOZaA 


MANUFACTURER 


A qy 








fll TERY 


_ 7 LOORING 
FX CARMATERUL 
~~ Ab BRIDGE TIMBERS 
< QUR SPECMLTIES 


| AKECHARLES 


KILNS 
LouvisSIANA 


DRY , 
Eauprgent 
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“Get in Line, Folks” 


Be ‘‘in it” 
and have 


with the rest 


GooD LUMBER 
GooD BUSINESS 
GooD CUSTOMERS 


We can help you. 


ONALASKA, 


NicHoLs LuMBER Co. 


WIS. 








WESTWARD HO! 


Information for the Traveler. 


If the traveler, tourist or business man is 
westward bound this year he must not fail to 
travel via the Rio GRANDE WESTERN RaILway 

~“Great Salt Lake Route.” It is the only 
transcontinental line passing directly through 
Salt Lake City, and in addition to the glimpse 
it affords of the temple city, the Great Salt 
lake and picturesque Salt lake and Utah valley, 
it offers choice of three distinct routes through 
the mountains and the most magnificent scen 
ery in the world. The Rio GRANDE WESTERN 
RaiLway is just as popular in winter as in 
summer. 

On all Pacific coast tickets stop-overs are 
granted at Denver, Colorado Springs, Manitou, 
Leadville, Glenwood Springs, Salt Lake City, 
Ogden and other points of interest. Double 
daily train service and through Pullman and 
tourist sleeping cars between Denver and San 
Francisco and Portland. Through tourist 
sleepers Chicago to Los Angeles and Portland. 

For illustrated pamphlets descriptive of 
the “Great Salt Lake Route,” write E. Cop- 
LAND, general agent, Bedford Building, Chicago, 
or F. A. WaDLEIGH, general passenger agent 
Salt Lake City 





MINNEAPOLIS CEDAR CO. 


Wholesale Dealers In 


® Cedar Posts, Poles and Piling § 
. White and Red Cedar Shingles, Hard- ¥ 
, wood, Yellow Pine and Basswood, Floor- 

» ing, Ceiling and Wainscoting. 


® Turned Hitching Posts, Lamp Posts, etc. y 
x ae ome 14 Lumber Exchange. re 
® Monroe St. & 27th Ave, N. E. Minneapolis v 








Lumber 
Lumber Rates 
Lumber Land 


Manufacturers fiahe, timber investors and lumber deniers 


who have investiqn the t tracts of timber lands along 
lines of the Illinois Cen Railroad in the South have been im- 
papened wile Se act that nowhere else are such vast opportunities 


fi 
offered for this line of industries. 
Forests of all kinds of hardwood and pine timber, some of 
ore distant from the railroads, have scarcely ———— 
by the loggers’ camps, afford facilitios for the lumber 
fis oem of + a that will prove both convenient and peo- 
on. 
In the Yazoo Valley fiisclesiovl. 5 Mme Ape Be trates, 
alf million acres of lands covered wi oak, ash, 


red gum, cottonwood, ete,,on which mills can 
opera years wi  eqnancting tho Gusher, 
poo nae of So Eee ae is well known to be 
build up great and flourishing lumber industries along 


its 
Those who are interested in in purchase of timber lands, of which 
this Company has over 500,000 acres for sale, are invited to address, 


EDWARD P. SKENE, 


Land Commissioner, Illinois Central B. B. Co., 
Central Station, Chicago, Ill. 


¢ rates, or anything 


5 
g 
2 


T. K. EDWARDS, 
Lumber Agent, Illinois Central R. R. Co., 
99 Adams 8t.. Chicago, Il. 








Locations for 
Industries. 


The name of the Chicago, Milwaukee & St. Paul Railway has 
long been identified with practical measures for the general up- 
building of its territory and the promotion of its commerce, hence 
manufacturers have an assurance that they will find themselves 
at home on the Company’s lines. 

The Company has all its territory districted in relation to re- 
sources, adaptability and advantages for manufacturing, and seeks 
to secure manufacturing plants and industries where the command 
of raw material, markets and surroundings will insure their per- 
manent success. 

In soft wood, Pine forms the principal feature, and immense 
quantities of pine lumber are manufactured along the line. Hem- 
lock is plentiful. 

)The hardwoods on the line consist of the following and the 
quantity of standing timber runs in the following order: 1. Bass- 
wood. 2. RedOak. 8 Maple. 4. Birch. 5. Elm (Rock and 
Soft). 6. White Oak. 7. Black Ash. 8 White Ash. ( 

A report showing the districts where the different kinds of 
hardwood abound can be had on application. 

Mines of coal, iron, copper, lead and zinc, quarries, clays of 
all kinds, tanbark, flax and other raw materials exist in its 
territory in addition to the vast agricultural resources. 

The Chicago, Milwaukee & St. Paul Railway Company owns 
6,150 miles of railway, exclusive of second track, connecting track 
or sidings. The eight States traversed by the Company are Illinois, 
Wisconsin, Northern Michigan, Iowa, Missouri, Minnesota, South 
Dakota and North Dakota. 

A number of new factories and industries have been induced to 
locate—largely through the instrumentality of this Company— 
at points along its lines. The States traversed by the Chicago, 
Milwaukee & St. Paul Railway comprise a progressive business 
territory. Eastern manufacturers can find profitable locations for 
plants or branch factories. Confidential inquiries as to locations 
are treated as such. The information furnished a particular 
industry is reliable. This Railway owns no land. Parties having 
timber land for sale should advise the undersigned of same. 


LUIS JACKSON, 
Industrial Commissioner C., M. & St. P. Ry., 
450 Old Colony Building, Chicago I!! 
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CARR, RYDER & ADAMS CO. 


DUBUQUE, lowdé. 


yom SASH. DOOR S 


AND GENERAL MILL WORK. 4 





PEORIA: OMAHA: DES MOINES: 
CARR & ADAMS CO.;} ADATIS & KELLY CO.;CARR & ADAMS CO. 


E. A. BLOCKLINGER, - - Manager. G. H. KELLY. . - Manager. W. N. HALLAM, Manager. 


Cottage Doors, Stairs, Turnings, Porch Work, Store Fixtures, Screen Doors, 
Mantels, Interior Hardwood Finish, Glass, Building Paper, Etc........ 














STANDARD COODS. ° - PROMPT SHIPMENTS. 





AT) 


WING RY) RH 
\ S WN yy \VZZIS \ 
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STOCK SHEET of the 


Wausau, 
| Jacob Mortenson Lumber Co. Wisconssn. 





Piece Tally of 2x4 and up, 6 to 38 ft, Jan. 31st, 1899. 


Size. 6ft. Sft. 10ft. 12ft. 14ft. 16ft. I18ft. Wt. 2Wt. 2ft. Wt. Wt. Wft. If. Mft. sft. 38 ft. 
CMe sasscsivinciueees 2,000 4,500 5,000 8,664 11,540 30,400 16,540 5,300 1,685 325 a ed sas 
FAG rcevsicccaenccacse 400 600 2,500 4,750 13,340 18,460 13,000 3,500 1,000 2,000 700 500 "200 "100 "3 's 
Mtvisevianesadakases 50 200 1,250 4,970 2,970 7,000 4,500 2,000 2,500 3,300 1,433 646 349 359 168 137 
BUG e ve dcnccdtatad’s cade ate 335 1,500 2,585 6,540 2,500 1,075 575 2,040 1,018 591 387 #8189 162 202 
PMNS viKeKREcKKesES Gdee wee ---» 1,400 1,685 3,590 2,875 1,022 640 1,000 463 180 400 We sae vis) 
PR i citicautddcddacn wees weed Sem 392 204 56 201 133 144 21 56 77 69 3 5 29 
SRM Bei cdckescvsivnes awe acse sae 100 100 100 120 Be) suse dese re 
Weidccdwieudeceawacs. seas Jes “ine 670 216 500 _ 424 TP esse || eeu 
SNPS 6 ctecdascadnes sans weet e660 279 416 723 820 486 .... 3 edad deat dae, eeu Seem eee 
ME hkccdccnacccsecn aces soce 0 seen 921 3,100 1,600 746 86371 30 35 63 153 102 24 53 28 
Midd ddgisccddaases aces avae 80 181 244 131 129 57 52 ae dees 20 3 = naa or 
Ga wewedeeusccesan cuss ewee 100 500 400 383 1,560 1,180 175 180 15 a ae 
GEicdncdvccscecsiians ence seen 50 300 400 1,000 600 SOE eeue cede Seem) take, aed eace - 
GB Ge vc dcwnendicusesds «ces anes «ees 125 130 546 600... 175 450 150 125 40 30 5 ane 
GES hiditncdsnsdsadecs done dete  taite 250 225 790 850 150 200 330 20 22% 100 90 15 60 2 
Gti eo cudddencetatende seus ous ééee 225 275 650 700 40 115 225 275 200 185 200 vb) 65 4 
Sa ac wccsiesedccees caus advo vee 45 7 % 70 25 50 5 70 70 85 60 25 50 2 
DEG ue wikcadcacdease aoa eee cece 10 13 7 8 ens e600 “eaen Guex 8 12 14 3 4 

Clear and Select Norway. Select Common White Pine. 
oto 18& Size. 12 ft. 14 ft. 16 ft. 

Size. 10 ft. 12 ft. 14 ft. 16 ft. 18 ft. 2ft. 16 ft. Wt. | GU evcces cecdececsccwacsscedsanas 5 60 o«e 
CO SS eee 106 2,179 1,353 2,717 1,309 336 | BRED ceeecacs eccceccccsccusecscecs 196 7 300 
OMB 15 155 926 1,238 7 WEE dnddatecdas. wiseedeiddnsedueses 100 15 125 
DBiseiccaivene 40 777 408 670 | 
SR ices ssedcn sues aes DS Gb wc aie me ade | 
2x6 & wider.. .... dies idee sade keane oxen. SRNEOONAONE | 
BR taxsndcass jones wee. 2,500 3,600 


We have a full stock of all grades of Boards and Strips 
We log by rail and can furnish Odd Timbers and Special Bill Stuff. 
































You are Looking 


No doubt for some one who can — 
you good grades of . .. 
= ia 


AND HANDLE YOUR ORDERS PROMPTLY. 








WE ARE THE PEOPLE  Wiv.witl mate vou shipments that are sat- 


isfactory in every particular. 





If itis - - - - 


Washington Red Cedar Shingles or 
Louisiana Cypress Lumber and Shingles 


Remember we have - - - 


Mills of Our Own 


With an immense output, which enables us to serve 
You want, do not fail to get our @ you in the best possible manner. Write us—your 
prices before you buy. - - - @ letters will receive immediate attention. - - - - 











Suite 810 Fullerton Building, - 


ST. LOUIS, MO. LONG-MANSFIELD LUMBER CO. 
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i | Lumber, Doors, Sash, 


Blinds, Wind 
° H ALL & gy, f oor fom ane 
MUNSON CO. { 


E CUT UP STOCK & # & ee % 





Mouldings, and Box, e 
Bay [IILLSs, hs ne 
PLICH. Home Tradeand Export. 
Leseeces areereeceseees 








YELLOW POPLAR LUMBER COMPANY, 


MANUFACTURERS OF 
Band Sawed P O P L A R L U M 3 EB R Kiln Dried Dressed or 
Cut Full Thickness. Rough Lumber. 


weacs COAL CROVE, OHIO. 





POPLAR <@® POPLAR @® POPLAR @ POPLAR @ POPLAR 








“ | 
P Clay City Lumber & Stave Co. ® 
‘ —, CLAY CITY, KY. ALE & BEER 4 
fh commas, DOOR JAMBS winoow umes. STAVES and A 
a OORNER BOARDS. BEVEL SIDING. HEADING. © 
POPLAR @ POPLAR @ POPLAR @ POPLAR @ POPLAR 





FLoORING Champion LumberCo. ei. 
SIDING. Relate leaf Yel low Pine. MISSSS/PEL. 


MOULDING. 


LNiSH/NC_ lid iy ofA g-8| 0) Co oO) Ai (o) ae 
















MANN BROTHERS, = 
Long-Leaf Yellow Pine. 


SHIPMENTS MADE DIRECT FROM THE MILLS. 


Car Material and Surfaced Heavy Building Timber Our Specialty. 
IN CAR LOAD LOTS ONLY. 


6 Wabash Avenue. | _ CHICAGO, ILL. 
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W. H. BRADLEY. J. W. BRADLEY. H. 


Bradley Company 
Lumber, Lath Shingles 


Ship Via C. M. & St. P., 
M. T. & W. and C. & 
N.-W. Rys. and Soo Line 


Tomahawk, = Wiscon 


To furnish 


ADDRESS 





OSBUSUSO8OBOBCECSOBCeSOSOSOeOsOReOeOeOe 


Oe Di i i i i i i i i i 


DENNIS BROS., 
Hardwood Lum 


ee ~<a 


We are prepared 


Yellow Pine 
Lumber 


Properly manufactured, and graded in 
the most careful manner, and respect- 
fully solicit your patronage. 


J. J. NEWMAN LUMBER Co. 


Ss anaes HATTIESBURG, MISS. 


GOSOBOSUSOS0S0S0S0S0S0S08 OSU OSUSOsOROsOsOeSsoee oe 


Manufacturers and Wholesale Dealers. 














R. BRADLEY. 


| W. E. TERHUNE 


WHOLESALE 


v= LUMBER 


| 7 LONG DISTANCE: 717 Park Bldg. 





sin $ 3  ceeeee “Pog 2622” PITTSBURG, PA. 

















WR Se D 


Established Capital, $300,000, paid up. In 


co: ted 
1879 196 


FOSTER LUMBER Co. 


Manufacturers of 


Yellow Pine Lumber 


Mill and Yards Capacity 
Clinesburg, Texas Daily, 125,000 Feet 


KANSAS CITY, MO. 





os 


Shipments for 1897, over 38 million aa January to July Ist, 1898, 
over 25 million feet. 


We have every for manufacturing first-class stock 
pi quick shipments. 


Send for Delivered Prices. 


FE a. 








- 
: ATWOOD LUIPIBER CO. 


t > > ea Ss @ PO LDL LDPDLPPLIP-’ DEPPL_LODPPLP_ELPLPLPLLIPLO PE LPLPPLPLP OA PAS I GPFY 
| ; 

) ¢ 

| } 

( 

Willow River, [linn. 


» 
)) 
) 
) 


ber, 





We are in the market for % wt || Prompt shipments 
OAK, ASH,sHICKORY . mills by rail 
and other Hardwood Lumber for °} Correspondence solic 


eon] m] @O OB OB ee @O2]eFs 


which we pay cash. % 8 Long Distance Telephone. 


GRAND RAPIDS, MICH. 


4 

| ef 

( 
direct from our 5 e ; " 
or wate. > A Full Stock of Everything ‘mensions ond timbers 
ited. ( 

y WRITE US. 

( 
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VIRGINIA 


There are good openings in Virginia for 


The Sawmill Man, ae 
The Manufacturer of Woodenware, 


And in fact, for all wood working establishments. We know of 
one special opening for a Wagon Manufacturer. For all in- 
formation in regard to Virginia, along the line of the Norfolk 
& Western Ry., address, 


PAUL SCHERER. Agent L. & I. Roanoke, Va. 
W. B. Bevill, Gen’l Pass. Agt., Roanoke, Va. 





PECIAL 










TILE AGENcy 
THIS BOOK UMBERMEN 


CONTAINS A COMPLETE LIST OF WHOLESALE AND 
RETAIL DEALERS IN LUMBER. SAW & PLANING MILLS, 
SASH, DOOR & BLIND DEALERS & MANUFACTURERS. 
WITH THEIR CAPITAL & CREDIT Rarincs. 

NEW ENGLAND & WESTERN COMBINED 
EASTERN EDITION EDITION EDITION 


LUMBER COLLECTIONS AA SPECIALTY. T° 


Zee Jumbermen's (redit Assn, 


“PAPER: ESTABLISHED, 1876. CHICAGO. ILL. 





















A Word to the Wise: 


through the pages of the AMERICAN LUMBERMAN, to all of your own and other's customers. 


Before having your monthly stock sheets printed and mailed, compare 
the cost with that of having it correctly and generously delivered, 
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Miners and Shippers 


“CHEROKEE,” = = KANSAS. 
“WEIR CITY,” - KANSAS. 
‘“SCAMMON,” = = KANSAS. 
‘““NELSON,”’ = KANSAS. 
“RICH HILL,” = MISSOURI. 
‘‘SBONANZA,” = | = ARKANSAS. 
‘‘PIEDMONT,”’ WEST VIRGINIA. 


SMOKELESS COAL THAT 
_ Does NOTSMOKE _- 


A saving of 50 percent — 
over Pennsylvania Anthracite. 


yp CENTRALGOAL®° COKE (0. | 


TELEPHONE Sil & 2829. 





Address Correspondence to 


CHARLES'S. KEITH, 


General Sales Agent, 


Kansas City, lo. 


CENTRAL COAL & COKE CO. 





“shan See COALS. 


OPI ere ee 
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LITTLE RIVER 
TEXARKANA, ARK., 
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LONG LEAF PINE, 
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CENTRAL COAL & COKE CO. 


General Sales Agent, 


CHARLES S. KEITH, 


Address Correspondence to 
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DRY POPLAR |FANS ; 


. B, FARRIN, 


CINCINNATI. 
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BRASS CASTINGS 


Anti-Friction Metals. 


GENUINE BABBITT’S METAL.| 


BISMARCK TOUGH, CONTAINS NO LEAD. 
HARD, Somat THISTLE; Gris | 


ALSO FIVE OTHER GRADES. ¢ 9 


| 


ase 
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For handling all kinds of 


Dust ar Shavings 


DUST COLLECTORS 


-- AND -- 


BLOW PIPING 


g tHE ALLINGTON 


y  & CURTIS 
MFG. CO. 


y Saginaw, E. S. Mich. 


CHICAGO, 
No. 15 N, Canal Street. 


NEW YORK, 
No. 139 Liberty Street. 


EAST CAMBRIDGE, MASS. 
No. 29 Otis Street. 





BLACK DIAMOND FILE WORKS. 


Twelve Medals ot 


re ale 





Special Prize, 


AWARD GOLD MEDAL 
at International at Atlanta, Ga. 
Exhibitions. 1895. 








EPPING CARPENTER CO. 
PITTSBURG,PA. 


EPPING STEAM PUMPS. 















- amp Bristol's Patent Stel Bet Lacing 


Saves Belta. 

Saves Belts. 

Saves Money. of Belting- 
.» SAMPLES FREE... 


Adapted to all 
sizes and kinde 


SSE Tu BRISTOL COMPANY, Waterbury, Com. 
















A 
7 TEXT 
BOOK 


Of Engines, Mechani- 
cal Draft Apparatus, 
Fan System of Heat- 
ing, Ventilating and 
Drying, Shaving Ex- 
hausters, Down Draft 
Smoke Exhaust Forg- 
es and kindred appa- 
ratus is the 
Buffalo Forge Compa- 
ny catalogue. Many 
useful original tables 
not obtainable else- 
> are embodied. 
O prospective 
omers. To others, 
9 in, size, li- 
ary bound, $1.00; 
pocket edition, 4% in. 

4‘,in., leatherbound, 





onmm ox 


'c; heavy pxper cov- 
er6c, prepaid. 


9313999932 


409-page <u 


BUFFALO FORGE CO. 


Pity Ry Ry TR BRAM A A aM 










BUFFALO, N. Y., U.S. A. 


999999999999 





Cc. & H. BARNETT CO., Philadelphia, Pa. 


6. 6. M6Ndél, JF. & BPO. 60. 


LOUISVILLE, Poplar, Cottonwood, 
KY. Quartered Oak and Boxes 


- = - EXPORTER OF LOGS AND LUMBER - - = 
For prices on PINE Box SHOOKS write...E. MENGEL & CO., Bay City, MIcH. 


C.P. MILLER & CO., 
Wholesale Lumber, 


Office, 1518 Monadnock Bldg., 
CHICAGO. 











Write for prices on 
Hemlock and Pine. 


Mills and Yards, Merrill, Wis. 


(CARPENTER 
& FLOURNOY 


Manufacturers and Shippers of 





EASTERN OFFICE 
224-225 Lumber Exchange 


MINNEAPOLIS 
MINN. 


Red Cedar Shingles, Siding and Finish, Spruce and Fir. 


Our Grades are the Finest. Weship promptly. Get our prices before placing your order. 























Cable Address, 








GEO T. HOUSTON & CO, 
Chicago, Ill. 


Extraordinary 


We are cleaning up numerous yards in connection with our mills in the South, to make room for next year’s new cut. 
stock consists of ajl grades and thicknesses Hardwood Lumber, Yellow Pine and Cypress, including a big surplus of 
No. 1 and No. 2 Common Yellow Pine, Select and Common Cypress. 
If you are in the market for any kind of Hardwood Lumber, Yellow Pine, or Cypress, or expect to be in the future, 
The stock has to be moved, and if we can pick your orders out of any of the list referred to, we will 
quote you prices to save additional handling expense. 
Address ill correspondence to our Main Office 


send us your inquiries. 


HOUSTON BROS., 
Cairo, Ill, 


HOUSTON. 


Lumberman’s and ABC Codes. 








HOUSTON BROS., 
Bigbee, Miss. 


HOUSTON BROS., 
Columbus, Miss. 


All of the above a year and over dry. 


GEO. T. HOUSTON, & CO., 
CHICAGO, ILL., U. S. A. 






























